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New way to keep a boat in “Trim” 


A sparkling result of a manufacturer's aim to put more pleasure into pleasure 


craft is the sleek speedsti r shown above 


Just one of its many innovations — ranging from the reinforced plastic hull down 
to the smallest detail is the new kind of coaming on the coc kpit It's made of 
extruded Piiovic and serves beautifully as both a decorative and protective 
trim. Moreover, it stays soft and flexible, never needs a painting, cleans like a 


dish — and defies the effects of wear, weather, age, salt spray, gasoline and oil 


A special grade of PLiovic is used in making this trim strip. It’s a resin designed 
and made for easier processing at lower temperatures and for smooth extrusions 


at high speeds. The end results are a product of superior physical properties and 


lowe! cost. ~~, 
> Cc y C 
Keeping boats in trim longer and with less effort is just one of many uses fol = 


extruded Piiovic. As gasketing, tubing, wire covering, welting, spline vinyl resin 
trim or bumpers, PLiovic finds its way into a variety of products — 
wherever bright clean colors, long life, ease of maintenance 


plus resistance to wear, weather, water or chemicals CHEMICAL 


are desired. 


Why not learn how extruded Piiovic can help your 
product? You can, simply by writing to PLASTICS 
Goodyear, Chemical Division, Dept. G-9415, Akron 16, Ohio. DEPARTMENT 
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AT LAST, GM INVADES SMALL CAR MARKET. 
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GOODWILL SHIP. 
FUEL FOR ANTITRUSTERS 





THE Bay agar ROW TURNS INTO A THREE- RING Nes. 
BASEBALL FIGHTS ANTITRUST LAW 
SECURITY PLAN IS” FAR-RANGING 


CANADA GETS ITS NEW TEAM. 


AEC AIMS AT “CLEAN” H-BOMBS 


SPECIAL REPORT: 1iOV NGLE MARKET WILL CHANGE THE MAP OF EUROPE. 





THE DEPARTMENTS 


U.S. Ventures for a British Vetera 


— ng Peron’s Anti-Fore gn Line 
Overs rseas ; Oil Men n How U.S. Does It 


In Business Abroad 
Pangs of the Bond B 


Insurance Battle 


Banks’ Share Dwindles 


For a Military Budget Item, It’s a Long, Hard Road to the Money 


New Classificat 


New AFL-CIO Ra 


Giving Stockholders 


In Management 


TV Programers Play It Safe 


Toymaker Puts a New Trair 


In Marketing 

The Stress Is on Caution 

Wall Street Talks 

Scaled Down to Low Budget Labs 

Texas Tower No. 4 Goes to Sea 

Freezing Metal for Safekeeping 
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FIGURES OF THE 


170| 1947-49=100 
160 


1952 1953 1954 1955 


BUSINESS WEEK INDEX (chart 


PRODUCTION 


Steel ingot (thous. of tons). . 

Automobiles and trucks. 

Engineering const. awards (Eng. News-Rec. 4-wk daily av. in thous.) 
Electric power (millions of kilowatt-hours) 

Crude oil and condensate (daily av., thous. of bbls.) 

Bituminous coal (daily av., thous. of tons) 

Paperboard (tons) 


TRADE 


Carloadings: miscellaneous and l.c.l. (daily av., thous. of cars) 
Carloadings: all others (daily av., thous. of cars 

Department store sales index (1947-49 — 100, not seasonally adjusted) 
Business failures (Dun & Bradstreet, number) 


PRICES 


Spot commodities, daily index (Moody's, Dec. 31, 1931 

industrial raw materials, daily index (BLS, 1947-49 

Foodstuffs, daily index (BLS, 1947-49 — 100 

Print cloth (spot and nearby, yd.) 

Finished steel, index (BLS, 1947-49 

Scrap steel composite (Iron Age, ton) ; 

Copper (electrolytic, delivered price, E-& MJ, Ib.).. Milbatiete wi obtnnnwesdee 
Wheat (No. 2, hard and dark hard winter, Kansas City, bu.) 

Cotton, daily price (middling, 1 in., 14 evn markets, Ib.) 

Wool tops (Boston, |b.) ~ cone 


FINANCE 


500 stocks composite, price index (S&P’s, 1941-43 Se 
Medium grade corporate bond yield (Baa issues, Moody’s 
Prime commercial paper, 4 to 6 months, N. Y. City (prevailing rate) 


BANKING (Millions of Dollars) 


Demand deposits adjusted, reporting member banks 

Total loans and investments, reporting member banks 
Commercial and agricultural loans, reporting member banks 

U. S. gov't guaranteed obligations held, reporting member banks 
Total federal reserve credit outstanding 


MONTHLY FIGURES OF THE WEEK 
Cost of living (U.S. Dept of Labor BLS, 1947-49 = 100) 


* Preliminary, week ended June 22, 1957. tt Estimate. 


+ Revised. ** Ten designated markets, middling +4 in. 


THE PICTURES Ameri can Motors Corp.—4! (bot Brian Brake—93,; Ches 


Consolidated Electrodynamics Corp.—173; Continental Copper & Stee! Indust 


bot 


ford Motor Co.—4! (third down); General Electric Co 176 bot rt.), 177 


bot. 2), 165, 166 Lockheed Aircraft Co.—177 (top rt.); McGraw-Hill World News 
Socony Mobi! Oil Co., Inc.—136, 137; Standard Oil Co.—75, 84; Star Newspaper Service—48; Studebaker-Pac 


Averag 


91.6 


1,281 
62,880 
$17,083 
4,238 
4,751 
1,745 
167,269 


apeake & O 


Ugo Torricelli—cover; Vauxhall Motors, Ltd.—4! (second down); U.P.—42, 46 (bot. rt 


it 191 


2,114 
139,728 
$70,503 

11,478 

7,056 

1,687 
281,176 


56,905 
86,336 
28,916 
27,055 
25,779 


1946 
Average 


83.4 


1947-49=100 |170 


55,151 
85,626 
31,328 
25,114 
25,070 


Yeor 
Ago 


115.4 


Ago 


1146.7 


*2,181 


+156,224 


$66,528 
11,958 
7,294 
1,670 
287,444 


56,448 
86,754 
31,519 
25,690 
24,988 


Month 
Ago 


119.3 


§ Latest 
Week 


*146.6 


2,220 
151,961 
$67,886 

12,337 

7,238 

1,717 
275,348 


56,276 
87,670 
32,463 
25,633 
25,424 


Latest 
Month 


119.6 


8 Date for "Latest Week’ on each series on request. 
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The Telephone Waveguide 
many new things that will help to give you better 
taster service. We expect 


cially designed tubes 


mitting electrica 


The Future Holds Great Promise 


There is far-reaching growth ahead for the telephone business, with many new things for telephone users 


Telephone growth has been tre- An important part of our service [he coming vears will also se« 


endous in recent vears. And there in the not too distant future will be at increase in the use of Bell Sys 
is much more to come a wider range of telephones fron n lines for data transmission. An 


vhict I ye ' hoose ot ” 1 orowing . st 
Since 1940 the number of house- which our Customers Can Choos her new and growing field is tl 
ids in the United States hi I y will be of varied sizes, styles transmission of special T'V program 


eserd ahout one-third. Bat and for the particular needs ve losed circuits to theaters, hos- 
. significant fact. The num he living room, bedroom, kitchen, pitals, branch othces, et 
households with t« lephone Ss has in- , ‘ation room, et | al h new deve lopm«e nt means not 
creased over two-and-a-half times! ‘cent major developments in new only better service for the public and 


[he future increase in population and improved service give promise business but broader opportunities 
ilone will bring new growth to the of much future growth for the telephone company. As ws 
telephone business. But there will [he inauguration of service on Make OUF SCEVICES EMEC CONVENE 
ilso be a greater use of the tele- the underseas cables to Great Britain and luable, we also increase thei 
hone and more telephones around and to Alaska has already brought use by more and more peopl 


the house. This will be accelerated large increases in traffi Another 


by new services and equipment for cable system is under construction Working together to bring people together 47 
every need and location from the United States to Hawaii BELL TELEPHONE SYSTEM . 
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an *Original Idea! 


You Can 
Count On... 
to Pay Off! 


It’s the *Original Equipment idea . . . which simply 
means that, when you’re figuring on electrical or 
mechanical counters in any new product, it pays to 
design them in, when you begin. 


For then Veeder-Root quite likely can save you time and Series 1205 

money by adapting or modifying a standard counter to Reset Magnetic Counter 
your needs, instead of a special which you might specify on 

your own. This solves the counter problem . . . and saves 

you time in engineering, purchasing and assembly. 


What’s more, you give your product new sales-advantages: 


Direct-reading digits, instead of hard-to-read dials and 
verniers . . . instant remote indication if needed . . . 
up-to-the-minute performance records that serve 


as a basis for production-Countrol, and as proof 


of your performance guarantee. So don’t let | ge VW ad a t 
‘counters take a back seat in your new-product | e e e r = © o 
plans. Design them in, when you begin... INCORPORATED 

it pays in many ways. Do you have the 


: ; é Hartford, Conn. « Greenville, S.C. « Chicago « New York 
newest Veeder-Root Catalog? Write 


Los Angeles «+ San Francisco + Montreal 


Offices and Agents in Principal Cities 


gooaus 


Series 1380 
Box-Type Counter (Ratchet, 
Revolution, or Geared) 


4-bank Counter for 
Radio Transmission Equipment 360-degree Bearing Counter 
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Success Came Late 


Dear Sit 

Ihe recent death of A. P. Warne! 
of Beloit, Wis. known as the inven 
tor of the magnetic speedometer, is 
an excellent example of what 
seemed doomed to failure being 
turned into a tremendous success 
Few remember that his device was 
made and put on the market for an 
entirely different purpose som 
years before we had automobiles to 
use speedometers The device was 
known as a “cut-meter” and was 
designed to show machine operators 
the surface speed of the materials 
they were turning or boring, in a 
lathe or other machine tool. WV 
had just begun to be “speed-con 
scious” as to time taken for ma 
chining metal. 

The cut-meter had a small rub 
ber-tired wheel which was _ held 
against the work and showed the 
surface speed at which it was run 
ning. It was advertised in the AMER 
ICAN MACHINIST and other mechan 
ical papers and had, | was told 
worked up a business of one or two 
thousand instruments a year. | do 
not recall the selling price. The 
sales however were not enough to 
maintain a paying business and 
Warner was considering the advisa 
bility of stopping its manufacture 

Then the automobile came along 
and Warner was bright enough to 
see that the same mechanism could 
be utilized in a device to show the 
speed of any car. Warner deserves 
great credit for seeing its poss 
bilities in a different field and mil 
lions of automobilists have benefit 
ted by his invention and versatility 
It was an excellent example of turn 
ne failure into success due to 
adaptability in his mental processes 

Frep. H. COLvin 
l PLEASANT BEACH, N. J 


Another Tip 


Dear Sir 

lips on how to get the most out 
of the home air-conditioning sys 
tem BW—May18°57,p170 ar 
fine but we think you forgot the 
most important factor—adequate 
insulation 

By this we mean, generally, six 
nches in ceilings, three inches plus 
insulating sheathing in walls and 
one or two inches around the slabs 
or in the crawl spaces of houses 
without a basement. All other fac 
tors are meaningless unless, first of 
all, the house is adequately in 
sulated. Nationwide tests indicat 











Cars rolling down the 20-foot “hump” (foreground) are electronically guided into one o: 


63 sorting tracks. Completed trains move to departing yard, then onto the main line. 





Cut about two-thirds off the time it 
used to take the average shipment to 
travel through the busy New York 
Central rail junction at Buffalo... 
and you'll know what the railroad’s 
recent $10'-million investment there 
means fo you. 

The money went into 180 acres of 
electronic freight yard alongside the 
Central’s main line in the Frontier 
section east of the city. 

This one sprawling yard—rushed 
to completion in only eight months 
replaces seven minor freight classi- 
fication centers and one major freight 
terminal in the Buffalo area. 


300% Speed-up 


Your freight moves through the new 


Towerman at Frontier Yard receives teletype Cleveland-bound car starts over the hump to classi- Automatic retarders be ow 
list of all cars on incoming train. Included is a _ fication tracks after thorough mechanical inspection. the hump gauge “rollability”’ 
carload of valuable merchandise for Cleveland. Car repair facilities are maintained right in the yard. ...then slow car for coupling. 





new on the New York Central 





New electronically controlled Fronfier Yard 
moves freight 3 times faster—with push buttons 


Frontier Yard 300°, faster than the 
time it used to take to zigzag through 
classification in Buffalo. This phe- 
nomenal speed-up is largely the result 
of push buttons, remote control, 
savvy operation ... and progressive 
management. 
Fingertip control 

From the time your freight enters the 
yard until it’s outbound for its ulti- 
mate destination, Auman hands hardly 
touch 

Classification movements for the 
60-odd freight trains that come into 
the area daily are handled by push 
button.. 
from the main control tower. 


. or on light or radio signal 


The rolling characteristics of each 


car are figured automatically by radar 


Last car goes down the hump to join newly made-up 
train which includes Cleveland shipment. Main east- 
west tracks this train will use pass just south of the yard. 


located on the hump, so that auto- 
matic retarders may apply proper 
braking action. Cars are switched to 
the proper outgoing track by an elec- 
tronic brain with a faultless memory 
for instructions ...and coupled gently 
to other waiting cars bound for the 
same general destination. Then cars 
are moved to one of 
tracks... 


by waiting train crews. 


21 departure 
where they are picked up 


Almost 6,000 cars may be accom- 
modated in the yard at one time, and 
2,750 of them will be classified in an 
average 24-hour period. Yet a sur- 


Route of the 


prisingly small crew controls them all 

thanks to the battery of electronic 
aids. 

Frontier a pioneer 

And Buffalo is just the beginning. 
Iwo more automatic yards 
a total of $21,000,000 
now in Elkhart, Ind., and Youngs- 


costing 


are going up 


town, Ohio. 

These are just a few of the many 
new developments on the New York 
Central that will enable you to ship 
better and faster than ever... at no 
extra charge to you. Ask our freight 
salesman to tell you about theni. 


“Early Birds __ 


New York Central Railroad 


just one hour and twenty minutes 


Train pulls out for Cleveland and Ohio points— 
after Cleveland- 


bound merchandise arrived in Buffalo from the East. 


Night and day operation 
continues ... at the rate of 


one car every 30 seconds! 





Portion of urethane foam continuous process 
unit, F. Burkart Mfg. Co., St. Lovis, Mo 


In these 
ways: 


For relaxable cushioning, soft As padding for bulkhead and doors, 
to the touch, yet not bouncy. carpet underlay and seating. 


Because 
of these 
advantages: 


So tough it hog-rings to seating Elasticity, durability and structural strength 


springs without backing unmatched by any other foam matericl. 
support or fabric liners. 


ses @ P | ul Ss 
ml Slaledilelar-) In addition to the above uses, industry leaders are specifying 


te urethane foam for sound and thermal insulation, underlay, footwear, 
Utility see sporting goods, household items, and dozens of other uses because 
it can be heat-sealed, hot-wire or die-cut, flocked and colored; it’s 
shock-absorbent, density-controllable, resistant to cleaning chemicals, 

soaps, fire, mildew, heat, cold, abrasion. 

Join the leaders! If your products call for cushioning, padding or 
insulation, you can improve their design, lower costs and expand your 
markets with urethane foam. Remember sales rule 41 “If you wait 
’til your customers ask for it, they’re already shopping elsewhere.” 








and more 
YAM is being used 





As supple, light- 
weight interlining 
for outerwear. 


So easy to fabricate, it cuts with ordinary 
scissors or power-driven pattern cutters. 


Mobay provides chemicals and tech- 
nology for the manufacture of ure- 
thane foams by licensed producers 
Write today for further information 
and sources of supply 


An associate company of Monsanto \ | ( ) | 3 AY 4 


First in Urethane Chemistry 


As economical protection for shipment 
and storage of precision equipment. 


Feather-light, shock resistant 
—a wide range of densities, 
resiliencies and toughness. 


Molded safety dash panels and sunvisors 
for shock absorption and cushioning. 


Slices so thin it has the drape and 
feel of velvet quilts to fabrics 
with standard equipment. 


i 
| Mobay Chemical Company 
| Dept. BW-15 

| St. Louis 4, Mo. 


| Please send literature on flexible urethane foams |_ 


| Please have representative call on me 


| Name 


| Address 
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New handwriting on the sky challenges nation’s Specialty Steel producers 
Upper atmosphere trails from V-2 rockets were called “frozen lightning” 

by the Germans. Soon our own skies will be criss-crossed with frozen lightning 
from Mach 4-5 aircraft now under development. At 3,000 mph, thermal 
problems are multiplied by two kinds of heating — aerodynamic outside 
and engine operation inside. Engine builders, airframe and fastenet 
manufacturers and forging shops are seeking the answers from Carpenter. 
For on this frontier, everything that Carpenter stands for comes into 

play. Consistent quality and uniformity . . . improved forgeability 

better finishes easier fabrication and advanced research. Little wonder 
that all America looks with keen interest at what Carpenter is doing today . . . 
for tomorrow. ‘The Carpenter Steel Company, 140 W. Bern St., Reading, Pa. 


[arpenter 


Specialty tool, alloy and stainless steels for critical applications 

















Fred Cole. President ole ¢ liifjornia, a photogr uphed by Vead Vaddick 


Fred Cole shows beautiful figures with telegrams 


deo sae ey et lags =) WESTERN UNION @ 


alifornia, * i they could not exist without : TELEGRAM _ — 


hy: swimsuit sales are as sensitive as a barometer 

Last summer, for instance, a hot spell in Cleveland 
run on suits. Store buyers there reordered 101 dozen by wire: ON ANY OCCASION .. | 
wledged by return wire. giving shipping times as well. You just ee a eee 


nt beat the telegram for getting business done fast ind in writing! 


| 
IT'S WISE TO WIRE? 

More than a million times a day. business finds it wise to a Se 
wire. Telegrams quote prices, confirm orders, rout shipments. Speed plu 


the written record make the telegram essential to business 








SMALL-AREA BUILDINGS... 


Save 


of Scrubbing Time 


WITH A 


COMBINATION 


of Every Hour 








Aliso can be used 
for dry work — steel 
wooling, et cetera 


FINMELL SYSTEM, INC. 


Originators of 


(Powder Dispenser 


is an accessory) 


SCRUBBER-VAC! 


Today, even buildings with but 2,000 
to 15,000 sq. ft. of floor space Can reap 
the labor-saving, cost-reducing benefits 
of combination-machine-scr ubbing. 
Here's a Combination Scrubber-Vac, 
Finnell’s 418P at left, that’s specially 
designed for such buildings. This elec- 
fric unit, with its 18-inch brush spread, 
cleans floors in approximately one-third 
the time required with a conventional 
18-inch machine and separate vac. The 
418P applies the cleanser, scrubs, and 
picks up (damp-dries the floor)—all in 
one operation! Maintenance men like 
the convenience of working with this 
single unit the thoroughness with 
which it cleans ...and the features that 
make the machine simple to operate. 
It's self-propelled, and has a positive 
clutch. No switches to set for fast or 
slow —slight pressure of hand on clutch 
lever adjusts speed to desired rate. Vac 
pertorms quietly. The 4/8P also serves 
advantageously in larger buildings for 
the care of floors in narrow aisles, and 
is available on lease or purchase plan. 


Finnell makes Scrubber-V ac 
Machines for small, vast, and 
intermediate operations, and 
in gasoline or propane as well 
as electric models. From this 
complete line, you can choose 
the size and model that’s exact- 
ly right for your job. It’s also 
good to know that a Finnell 
Floor Specialist and Engineer 
is nearby to help train your 
maintenance operators in the 
proper use of the machine and 
to make periodic check-ups. 
For demonstration, consulta- 
tion, or literature, phone or 
write nearest Finnell Branch 
or Finnell System, Inc., 3806B 
East St., Elkhart, Ind. Branch 
Offices in all principal cities of 
the United States and Canada. 


BRANCHES 
IN ALL 
PRINCIPAL 


Power Scrubbing and Polishing Machines - CITIES 





Savings m year a ound air-co 
tioning costs Will pay for maximum 
insulation within five months 
three ; } e-half vears: comtfo 
occup ints mways increase i 


smaller if neitioning unt 


> 
Row ERS 

TECHNICAL 

OW ENS-CORNING 


TOLEDO, OHIO 


Three Divisions 


Dear Sit 
I noted with interest your article 
on the financial problems of Gruen 
Industries in your May 11 issue, 
page 105. While the greater part 
of the article is essentially correct, 
to the best of my knowledge, there 
is one error 
The Electronics Division referred 
to in your column does not exist as 
such. Instead, the defense products 
activities of Gruen are carried out 
in three divisions, namely, the Re 
search and Development, Precision 
Products and Electronic Products 
Divisions 
The Electronic Products Di- 
vision is the only one of the three 
to operate at a profit, even though 
it was started in January. 1956 
when the first electronic production 
contracts were obtained In spite 
of the difficult cash situation, it has 
successfully produced and delivered 
radar equipment and inertial test 
equipment within 12 months after 
it had been started from a nucleus 
of three people This division now 
has a current backlog of business 
sufficient to carry it through the 
next 12 months, primarily in the 
electronic test equipment field 
és. ©. SCHUTZ 
DIVISION MANAGER 
THE GRUEN WATCH CO. 
CINCINNATI, OHIO 


Realistic Summary 
Dear Sir: 


Your article on page 50 of the 
June 8 issue, entitled What the 
Bombs Are Sowing is an excellent 
report on the recent Congressional 
hearings on fall-out. This Labora- 
tory’s Scientific Director, Dr. Paul 
C. Tompkins, was a full-time con- 
sultant to the committee during the 
hearings and has reviewed them 
with us here at the laboratory. He 
is presently in Washington assist- 
ing the Joint Committee on Atomic 
Energy in preparing its summary 
report. Your article very well sum- 
marizes many of the major points 
of the hearings, as reported to us 
by Dr. Tompkins. Since much con- 
flicting testimony was presented at 
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McBEE © £ 


“That’s all well and good,” Peterson’s 
thinking, “if there were any other banks.” 
But he’s been to them all. And no one 
wants to lend him the money. 


Yet his plant is full of orders. Substan- 
tial ones, too, considering its size. Trouble 
is, most of them unfinished ... still 
in-process. Result: a weak cash position. 
And, these days, bankers shy away from 
that kind of risk. 


are 


If only Peterson had known about the 
Keysort Plant Control Plan! With daily 
PCP reports before him, he could have 
held in-process inventory to a minimum. 


The tighter scheduling made possible by 
PCP would have speeded and steadied 
production flow. Result : earlier deliveries, 
cash coming in faster, a sounder borrow- 
ing position. 


With just five fast, accurate Keysort PCP 
reports—1 daily, 2 weekly, 2 monthly—you 
can obtain complete modern management 
control of your business and your profits. 
At remarkably low cost. 

The McBee man has a presentation 
which will show you how it’s done. Phone 
him, or write us for illustrated folder 
containing an example of each report. 


Punched-card accounting for any business 


ly by The MeBee Company, Athens, Ohio «¢ Division 
McBee Co 


In Canada: The 


lies @ 


of Royal cBee rporation 


: 
ey Drive, Toront 


pany, Ltd., 179 Bart 





Adjustable Spiral Conveyor 
replaces the man with the spray gun 


A man, spray coating parts, swings his gun from side to 


side and works from top to bottom. MHS has duplicated, 
mechanically, this top-to-bottom movement in electrostatic 
paint booths with single fixed heads. A specially designed 
conveyor carries the parts in a rising spiral around the 


head and a smooth, even coat is produced. 


The spiral may be adjustable, to accommodate produc- 


tion of longer or shorter parts. 


This simple solution of a problem illustrates the MHS 
approach to mechanized production. Our engineers look for 
practical ways to bring greater efficiency, economy and 
productivity to our customers’ plants through scientific 
automatic materials handling. Take advantage of 38 years 
of experience and success. Call in the MHS engineer. 


Mechanical Handling Systems Inc. 
AND SUBSIDIARIES 


Manufacturing Engineers 
4610 Nancy Ave., Detroit 12, Michigan 
Offices in Principal Cities 
FACTORIES: Detroit, Mich. @ Fairfield, iowa ¢ Albany, N. Y. © Windsor, Ontario 





the hearings, a short realistic sum- 

mary of them as in your article 1s 

indeed difficult to write. I wish to 

offer my sincere congratulations on 

this fine piece of journalism. 
EUGENE P. CooPER 

ASSOCIATE SCIENTIFIC DIRECTOR 

U. S. NAVAL RADIOLOGICAL DEFENSE 

LABORATORY 
SAN FRANCISCO, CALIF. 


Only 8% Drop 


Dear Sir: 

We are pleased that you find 
newsworthy the F. W. Dodge Corp. 
construction contract statistics. 

As you have an established repu- 
tation for reporting, we are calling 
to your attention a typographical 
error on page 46 of the June | issue 
of BUSINESS WEEK 

Quoting F. W. Dodge Corp. con- 
struction contract statistics for 
April 1957. you state that residen- 
tial building dropped 20%. Ac- 
tually non-residential building 
dropped 20% while residential con- 
struction contracts fell only 8%. 

DANIEL J. Howe, Jr. 
PUBLIC RELATIONS DIRECTOR 
F. W. DODGE CORP 
NEW YORK, N. 


More to Mention 


Dear Si 

Your article on Allied Chemical 
& Dye Co.. Staid Chemical Giant 
Shifts into Higher Gear | BW—Jun.- 
1°57.p68| is very interesting and 
well written, but all too brief 

You mention expanded research, 
new products and coordination be- 
tween divisions, but fail to mention 
the Central Research Laboratories 
and the General Chemical Research 
Laboratories who are doing con- 
tinuous research to unearth new 
products, new processes and to 
improve old products and pro 
esses. You also fail to mention 
the Central Engineering Group 
where design and development is 
carried on to develop and build 
new equipment and to improve ex- 
isting equipment 

These facilities, located in Mor- 
ristown, New Jersey. are doing a 
magnificent job in developing new 
products, new processes and new 
equipment and thus bring A. C. & 
D. Co. into a broader market. 

ISRAEL SCHIFI 

SCHIFF MACHINE & Toot Co. 
MORRIS PLAINS, N. J. 





Letters should be addressed 
to Readers Report Editor, 
BUSINESS WEEK, 330 West 42nd 


Street, New York 36, N. Y. 
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Gradall tearing down brick work of open-hearth furnace. 


Z 


Within 2 to 3 hours, a Gradall completely removes all 
brick including the dropping of the roof. 


Gradall cuts open-hearth downtime 75% 


/ 
// 
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Digging out loose brick. One Gradall replaces a crew of 
25 men who previously worked 10 to 12 hours to complete 
the same job. 


YOU CAN DO IT BETTER, FASTER, 
FOR LESS WITH A GRADALL 





Here’s a report of the outstanding performance record 
of a Crawler-Mounted Gradall at a prominent steel mill: 


1. Tear-down time of an open-hearth furnace 
reduced 75%. 


2. Sharp cost reduction in furnace tear-down. 


. Furnace back in operation 22 to 24 hours quicker 
than with previous methods. 


. When not engaged in furnace work, Gradall 
cleans slag pockets and checkers; handles road 
maintenance, track maintenance, material han- 
dling and general mill construction work. 


By adding nearly a full day’s production to open- 
hearth furnace operation, this Gradall will more than 
pay for itself within a very short time 

Before investing in any other maintenance equip- 
ment, see how a multi- 
purpose Gradall gives 


you more producing 

hours every year. radal 
‘on Ff 
a? a 
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GRADALL DIVISION — Dept 8-6 

Warner & Swasey Company 

5701 Carnegie Avenue, Cleveland, Ohio 

Please send me free folder on new methods for increasing 
steel production 

Nome 

Company 


Address 


City 
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25-TON G-E DIESEL ELECTRIC hauls 500 tons of molten slag a day Hauling slag from furnace tapping 


for the White Pine Copper Company in White Pine, Mich. a rugged job and it demands a1 


In most plants, if you: 
® Move loads, large or small 


YOU CAN LOWER 


® Have track on the premises GENERAL ELECTRIC’S 


® Use haulage vehicles... 


eS 
cart 


ie 


45-TON G-E DIESEL ELECTRIC saves the expense of costly main- Michigan City, Ind. In all, five G-E locomotives handle Pullman- 
tenance for the Pullman-Standard Car Manufacturing Co., Standard’s haulage loads at Michigan City 
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SUPER 80-TON G-E DIESEL ELECTRIC helps Pacific Lumber Users are finding that the Super 80-tonner can pull more for its 
Company of Scotia, Calif., to move 1800 tons of lumber daily weight than any other industrial locomotive available today 





PLANT HAULAGE COSTS WITH ONE OF 
| 7 STANDARD INDUSTRIAL LOCOMOTIVES 


In many industrial haulage jobs, you’ll get more eco- 
nomical and efficient service when you use a locomotive 

. especially when it’s designed specifically for industrial 
haulage operations. From 25 to 88 tons, General Elec 


ee 


tric’s seven standard locomotive sizes assure you the 


right motive power to meet your plant’s requirements 


i 





If your company now moves loads by any other form 
of plant haulage vehicle, you should consider the ad- 
vantages of lower haulage costs and improved haulage 
efficiency from the use of a General Electric locomotive 


matched to your specific needs. 
For a survey of your requirements, without cost or 


em = 


obligation, contact your G-E Apparatus Sales Office 
| now. General Electric Company, Locomotive & Car 
; SKF j 
t Equipment Dept., Erie, Pa. 
A FREE G-E MOTIVE POWER SURVEY for your plant, at no 


obligation to you, will provide you with a frank appraisal of 
: whether or not a locomotive would be best for your haulage 
" needs. If it would, G-E specialists will be able to suggest the 
. right size to meet your requirements 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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Built-In Scales 
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Motor Truck Scales 
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THIS FAMILIAR FACE... helps solve plant-wide 
cost control problems Sveryuhere! 


This “‘face’’ identifies dependable, versatile Toledo 
scales. You'll see it plant-wide wherever manage- 


ments see weighing in its true perspective -as a 
vital element in the overall cost control system. 
This means the right scales in the right places 
to supply basic accounting records of materials 
received, processed, shipped or transferred. Weight 
records directly affect costs, inventory, quality 
and customer relations. They are fundamental to 
sound cost control. Today’s pressure on profits 


TOLEDO 





REMOTE DIGITAL 
WEIGHTS. Toledos 
automatically 
transmit weights tronic wings to 
to electric office weights; head may 
machines located | ' : be located any- 
inywhere. } where. 


ELECTRONIC 
SCALES give elec- 


CUSTOM PRODUCTS FOR INDUSTRY 


AT for leaf springs. 


calls for integration of weighing in a plant-wide 


weighing system. 

To learn the job your scales are now doing, we 
invite you to send for the new Toledo Weight Fact 
Kit. It will help you determine how well your 
scales measure up as a weighing system —help you 
detect weighing inefficiencies that drain profits. 
REQUEST YOUR WEIGHT FACT KIT NOW. 
No obligation. Address Toledo Scale Company, 
1400 Telegraph Road, Toledo 1, Ohio. 


HEADQUARTERS 
FOR SCALES 














TESTING 
2». "Toledos today test 
ti a wide range of 
“¢ parts; this device 


AUTOMATIC 
BATCHING 
SYSTEMS 


teries of scales. 





interlock bat 
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THE F-eMOs 


Furious speed . . 






. smashing primal power . . . overwhelming 









persuader for peace, this new Thundercraft*, more than any 







other . . . is designed to deliver Tactical Air Command's com- 








posite air strikeforce knockout punch at any target, any time! 





*Latest in the line... The THUNDERCHIEF 
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FORD MOTOR COMPANY —The Rouge plant . . 
largest Clarklift models are at work here, assigned the 
storage area. These Clark trucks can move 17% tons of material at a time. . 


large storage space in the area. 








. greatest industrial concentration in the world. Some of the 
rugged task of handling steel in the Frame plant’s outdoor 


. have greatly reduced the need for 


HERE'S WHAT DETROIT USERS THINK 
OF THE NEW CLARKLIFT 


Detroit is a complex indus- 
trial giant. Chemicals, metal 
products, electrical apparatus 
are part of its industry. Even 
salt is mined far below the 
city streets. And, of course, it 
builds almost half the nation’s 
autos. 

Because Detroit sets the fast 
pace of the automotive indus- 
try it is alert to new design, 
keen on superior mechanical 
performance. It is a city that 
provided the real acid test for 
Clarklift trucks. 

Clark called on its years of 
experience to design the ulti- 





mate in a fork lift truck. After 
engineering and design work 
was complete, and many thou- 
sands of hours in the Clark 
laboratories and testing 
grounds, the new Clarklift was 
made available to the material 
handling industry. 

“Clarklift,” said a Detroit 
president, “‘is a fork truck that, 
in a sense, utilizes automotive 
design and performance. It has 
a dozen unusual features, 
every one of which is practical 
and saves effort. It is a sound 
investment that offers many 
dividends.”’ 


A test in your plant, under 
your specific operating require- 
ments will prove the point. For 
a demonstration call your local 
Clark dealer (in the Yellow 
Pages), or write us direct. 


Industrial Truck Division 


CLARK 

EQUIPMENT 

COMPANY 

Battle Creek 42, Bait id by 


Michigan 


CLARKLIFT is a trademark of Clark Equipment Company 











PFEIFFER BREWING COMPANY— 


Ne handle a lot of beer here. . 


13 CLAN 
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0,000 cases a day in this plant,” says Frank 


Hamilton, Vice President. ‘We bought 5 new Clarklifts as part of our complete modernization program —but only after a 


competitive comparison. 





SCOTT PAPER COMPANY— Over 160,000 cases 
speed through this warehouse each month. Handling the 
bulk of this material is a new Clarklift. With such standard 
features as finger-tip controls, an automatic transmission 
and faster lifting speeds, it’s no wonder drivers like the 
Clarklift . . . no wonder too, it handles more work. 


BRAUN ENGINEERING CO—‘“As manufacturers of 
steel impact extrusions, our operation is tough on handling 
equipment,”’ said Alfred Braun, Secretary-Treasurer. ‘“This 
truck seems to thrive on it though . . . keeps material mov- 
ing as fast as we can produce it. We use it in a dozen ways 
—actually would be lost without it.” 


ased on our tests, we decided these were by far the most efficient machines available.’ 


BELLEVUE PLATING CO—“Over 50 tons of material 
is plated each shift,”’ said Albert Betteley, Vice President. 
“‘Almost all production is automatic yet we don’t have a 
repair shop because all our men are used in production. 
That’s why we needed fork trucks that would require the 
least care. It’s the main reason we chose Clarklifts.”’ 


v4 
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SUPERIOR SEPTIC TANK CO—“‘It’s surprising how a 
big machine like this can work in such close quarters. It 
does exceptionally well,”” reports John Francis Sr., Presi- 
dent. ‘‘We used to have a mud and frozen rut problem 
until we got this truck. No problem now—it gets the work 


” 


done under all conditions. 





CONVENTIONAL gravity filter and 
hydraulic controls for automatic op- 
eration. Approximate installed cost 
of a unit that will filter 500,000 gal- 


NEW PERMUTIT VALVELESS Gravity 
Filter. Completely automatic opera- 
tion. Approximate installed cost of 
a 500,000 gpd unit: 


fons per day: 


$21,700.00 $11,900.00 
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HOW IT WORKS: As dirt collects on the sand, in- 
creased head pressure slowly raises the water 
level in the large backwash pipe. See diagram. 
When it spills into the downward section of the 
pipe, it starts a siphon (backwash) flow that 
draws water down from the Storage area and up 
through the sand, “floating” dirt off to waste. 
When backwash water is gone, air enters the 
BACKWASH : small tube and stops the siphon. Flow through 

PUMP the sand reverses and the first filtered water 
(rinse water) goes to Storage area until full. All 
flow then runs to Service. 












































New Valveless Water Filter Saves $$ 
for Industries, Cities, Electric Companies 


e Big water users like city water de- ing. Tanks are shipped set-up to reduce units for industrial plants treating wa- 
partments, steam stations. refineries. installation costs. The absence of mov- ter for both process and drinking. 
chemical plants and paper mills can ing parts virtually eliminates mainten- 
substantially reduce the cost of their ance costs. dees: The Perssattt Company, Dept 
water-conditioning equipment and its 7 7 rR 29 ‘s ha ad 
operation and maintenance  . rhe Valveless Filter produces uniform, a a Me = Msi ay | New York 
: . Valvele high-quality water. It cannot be 36, N. Y. or The Permutit Company 
es 6 Ser eee agi yt “f 1.” Back hing rinsing car Canada, Ltd., Toronto 1, Ontario 
’ , . a. i é ing or rinsing can- ee ms ’ . . 
Filter developed by engineers of the Orces acKWwasn 
a t be too little or too late . . . or acci- 
Permutit Company (N. Y.). ne , 
yl dentally run to Service. And the filter 


Send for free descriptive bulletin. Ad- 


The simplified design makes ingenious cannot develop common troubles like 
use of the siphon and other hydraulic “cracked” or “upset” beds, “channel- PERRMAUTIT: 


principles to replace expensive valves, 
flow controllers, pumps and hydraulic 
or pneumatic control systems. The de- 
sign also prevents wasteful, excessive 
use of water for backwashing or rins- 
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ing” or “mudballs.” 


Single Valveless Filters or multiple 
units for any volume requirement are 
available. Present installations include 


rhymes with “compute it” 
Water Conditioning 
lon Exchange + Industrial Water Treatment 








Get facts down cold—with the Dictaphone Time-Master 


The dictating machine with the Dictabelt record 


PROBLEM: nobody’s memory is perfect—and neither is any- 
body’s note-taking. Especially anybody who’s busy. 

SOLUTION: a Dictaphone TIME-MASTER. With it, you simply 
talk your notes. Done! They’re recorded effortlessly, accurately, 
permanently on the famous DICTABELT record. The same goes 
for letters, memos, all your paperwork. 

And it goes so fast, too. You never waste time trying to find 
your place—all recording is visible. Interruptions can’t faze you 
either. When ready to resume work, just touch a button and 
you automatically hear the last line you wrote. 

DICTABELT records are flat, filable, mailable as a letter. 
Sound quality: crystal clear. Your secretary controls tone, 
volume, speed when transcribing. Secretaries like that. 

Call your Dictaphone office for a 10-minute demonstration, or 
write Dictaphone, Dept. BU, 420 Lexington Ave., N.Y. 17, N.Y. 


ty Dictaphone 


SEUSS GU OlheT dictaling machines, 


DICTAPHONE conronsron 


Service you can depend on the woria around 











To the Moon and Back. 








O... a million miles—but that’s only a normal trip for crankshafts by Ohio, In 
routine maintenance operations crankshafts in Diesel locomotives are periodically 
removed for inspection. Many of them, after a million miles of service, show less 
than 1/1000 inch of bearing wear and are, of course, returned to service. 

The Ohio Crankshaft Company is the world’s leading independent producer of 
precision crankshafts and camshafts. Our products are used in Diesel locomotives, 
heavy-duty trucks, buses, ships, tractors, earth-moving equipment, and stationary 
Diesel installations. 


What makes them last so long? 


} ] 7<¢ ‘ > 
The most modern precision equipment, plus 35 years of experience go into the pro- 
| t » 


duction of crankshafts by Ohio. Another important reason for their extra long life 
is the TOCCO* process of induction heating, originally developed by The Ohio 


j 


Crankshaft Company as a method of providing super-hard bearing surfaces without 


he original ductility of the crankshaft core. This method not only produces 


yroduct, but accomplishes in seconds what used to take hours—even 
th conventional heat treating methods 
y, the TOCCO process has developed into a major Division of our business. 
of TOCCO induction heating machines are at work in all kinds of metal- 
working plants—heating a myriad of parts for hardening, brazing, melting, anneal- 
ing and forging and forming applications 
Nearly always, when TOCCO replaces conventional heat-treating 


result is a better product, faster—and at much lower cost. 


The Ohio Crankshaft Company 


3800 Harvard Avenue e« Cleveland 5S, Ohio 


stered U.S. Patent Office 





New High-Capacity 
Gas Truck: 


Latest Yale development for 
cutting industry’s costs 


Positive method for slashing overhead 


tually slash one of your versatile line of lift trucks and hoists. ment that meets r spec ific needs; 
ssts—materials handling Positive— because Yale adds the handling techniques that end daily 
ich as 75 percent. You will benefits of constant research, qual- dollar losses in time, sp effort 


iui ace, 

the Yale method ity control manufacturing, and a You get: lower costs per unit; 
are positive—for every big field-force of factory-trained higher profits. It’s the Yale method. 

try —no matter what materials salesmen and service personnel. It will work for you. Write to The 
handle, how much, how often. You get: fast, smooth flow of ma- Yale & Towne Manufacturing ( 


All 
’ 


Positive—because Yale offers the terials in your factory, warehouse Philadelphia 15, Pa., Dept. A-146B. 


rid’s most complete, advanced and or shipping area; handling equip- Don’t wait yur business can’t. 


YA L E | INDUSTRIAL LIFT TRUCKS AND HOISTS 


*REG. U.S. PAT. OFF 


. —— —— 


GASOLINE, ELECTRIC & LP-GAS INDUSTRIAL LIFT TRUCKS - WORKSAVERS 
WAREHOUSERS + HAND TRUCKS + HAND AND ELECTRIC HOISTS 


YALE MATERIALS HANDLING DIVISION, A DIVISION OF THE YALE & TOWNE MANUFACTURING CO. MANUFACTURING PLANTS: PHILADELPHIA, PA SAN LEANDORO, CALIF, 
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SEALED for weathering and STRESS 


Secionts based on THIOKOL 
liquid polymers are necessary 
in modern curtain wall struc- 
tures. They odhere tenaciously 
to the wide variety of moterials 
usec—maintaining their elastic 
bond through extreme wind and 
rain buffeting, heavy vibration 
or thermal! stress 

Their grecter resistance’ to 
sun, OZONE, smog and industric 
ehisiles})i\-14 i le lgelh Maths Mmatlol lan 
tenance costs 


Republic Nationa 
Dalia 


eer rn a 
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For proper sealing of modern 
structures, specify the new types 
of elastomeric sealants based 
on THIOKOL liquid polymers. 

* * * 

mel@meloloiiileulelMibiclauile hile h 
see Sweet's 1957 Catalog or 
write: Thiokol Chemical Cor- 
poration, 780 North Clinton 
Avenue, Trenton 7, N. J. In Can- 
ada, Naugatuck Chemicals 
Division, Dominion Rubber Co., 
Elmira, Ontario. 





CHEMICAL CORPORA 
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Man and Best Friend Breaking Law 











Perhaps George Welkoff's most serious crime—though it was 
vot the one for which he was convicted—was just being 


Broken English 
one of those off-beat, Middle-European accents that some- 


different. His speech, for instance with 


times mark a man for ridicule. And the sadness that was 
ibout him always, as if he carried within him the miseries 
of eternity 

observer, Welkoff's 


way of life must have appeared grubby, even sordid; no 


To the casual—or the ungenerous 


family, no friends, completely lacking the drive and motif 
we think of as the “American way: But then, George Wel- 
koff was not an American. And his neighbors—some of his 
didn’t like it 

There had been a family once, though the neighbors didn't 


4 son, Zifko, killed by the Communists; a wife, 


neighbors at least 


know it 
dead now, and a daughter, Zacharina, living still but lost to 
There 


had been status, too, during the twenty years We:xoff served 


Welkoff in the dark terror of Iron-Curtain Bulgaria 


Bulgaria as an army Officer. 

How had he come to America? Not quickly, nor easily. 
It had taken him seven years, working his way first through 
Austria, then Germany. He arrived in the United States in 


1950 and settled in Hellertown, Pennsylvania. 
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Living was hard. There were no white-collar openings for 
a 54-year-old ex-officer of the Bulgarian Army, and a physi- 
cal handicap precluded manual labor. Living was hard, but 
possible. Odd jobs here and there and the proceeds from the 
sale of vegetables grown in his garden. Survivors of the war 
in Europe know how to live meagerly. 

And there was one friend. 

Some people 
said Welkoff wasn’t much of a man 
wasn't much of a dog. Just a stray. Maybe there was a look 


the same ones, perhaps, who would have 
would have said it 
of eternal misery about him, too. The man befriended him, 
took him home. He became Welkoff’s dog. And the neigh- 
didn’t like it 

31, 1956, George Welkoff was 
arrested by officers of the Hellertown Police Department. 


bors —some of the neighbors at least 


On the evening of July 


The charge: Violation of a Pennsylvania statute prohibiting 
aliens from owning dogs. Welkoff’s dog was taken to the 
pound, earmarked for destruction. Nobody had ever enforced 
the law, of course. It was one of those steeped-in-time fiats 
that are so silly they aren’t worth the legislative bother of 
wiping them off the books. So George Welkoff was arrested 
and the neighbors—some of the neighbors at least— were 
very pleased 

There is no way of determining whether the Justice of 
Peace who heard the case thought the law was silly. But he 
found Welkoff guilty and he fined him. Fine and costs came 
to $35.80 and Welkoff didn’t have it. So George Welkoff, 
this 60-year-old displaced person who had broken the laws 
of the Sovereign State of Pennsyivania, was sentenced to 
32 days in County Prison. 

James McCombe, a Bethlehem, Pa., newspaperman, 
reported the story the day after Welkoff was jailed. Now the 
whole community knew the troubles of the old man and 
his dog. It made a good many people uncomfortable. But it 
made one man mad. He was Vincent Leun, a Bethlehem 
Steel executive. Nothing about the story fitted into Leun’s 
concept of American justice. He did something about it 

Vincent Leun paid Welkoff’s fine and had him released 
He claimed 
Welkoff's dog from the pound and took it into his home 


from prison (he had already served two days) 


until Welkoff could legally acquire it. He received a few 
anonymous threatening letters, but they were far outnum- 
bered by signed letters from people who supported his action 

Mr. Leun did another thing. Letters he wrote to the mem 
bers of the Pennsylvania Legislature resulted in repeal of 
the law which sent George Welkoff to jail 

Now, George Welkoff is a man who is endowed with 
inalienable prerogatives of freedom of speech, trial by jury, 


the habeas corpus, and the right to own dogs 


The story of how Vincent Leun helped right an injustice 
typifies the love of freedom and justice which lies at the 
heart of America. Such everyday examples provide 
reassurance that the common principles held by Jefferson, 
Madison and Lincoln are still very much alive in twentieth- 
century America. 

[raditions Project of the Fund for the 


Republic has compiled hundreds of true stories of contem- 


The American 


porary Americans whose actions have advanced freedom 
and justice. Some’ of these stories have been published in 
an illustrated booklet, “The American Tradition in 1957” 
Free copies are available. Write to the American Traditions 


Project, Box 48462-AB, Los Angeles 48, California. 





HATCHED. |}. along the Bac 


B&O plant location men help hatch 
a lot of blue-chip new plants! They 
have a “nest” for youR new plant! — 


Plan 
with a B&O PHONE OR WRITE: 


; T. G. GORDON Industrial Agent G. E. FERENCE, Ind. Development Agt. A. C. TODD, Industrial Agent 
man: BALTIMORE 1—LExington 9-0400 NEW YORK 4—Dighy 4-1600 CINCINNATI 2—DUnbar 1-2900 


FIELDING H. LEWIS, Industrial Agent W. E. OLIVER, Industrial Agent 
PITTSBURGH 22—COurt 1-6220 CHICAGO 7—WAbash 2-2211 


BALTIMORE & OHIO RAILROAD 


CONSTANTLY — BETTER! 





the men of SHARONSTEEL... they make quality a tradition 





John Notar keeps green saplings 
out of steel! 


In days gone by it was believed by some that the carbon content of 


steel could be lowered by introducing green saplings into the melt. 
For 56 Years 


a Quality Name 
in Steel 


Observer John Notar has no need of saplings or any other artifice 
for at Sharon the melt is controlled from start to finish by experts 
trained in modern steelmaking methods using the finest facilities 


and equipment available . . . another big reason why you can be 


sure of highest quality when you specify Sharon Steels 
SHARON STEEL CORPORATION, SHARON, PA 
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DEXTER USES 


CAREFULLY-GUARDED KNOW-HOW 
to solve tough absorption problems* 





From stencils to pressure sensitive tapes—from hospital pads to battery separators 
—and in use with all kinds of liquids—DEXSTAR Specialty Papers are solving 

and filtering, laminating, tough saturation problems in hundreds of applications. 

insulating, coating, backing 

and other such problems, too. Papers are compounded and manufactured to fulfill specific needs—with any 
desired combination of characteristics such as porosity, dimensional stability, 
wet or dry tensile strength, thickness, softness, etc. Each formula is developed 


through carefully guarded manufacturing processes known only to Dexter. 


If you have absorption problems—look to DEXSTAR for a custom-made paper 


that will make your product more successful, more saleable. 


Cc. H. DEXTER & SONS, IMG. Windsor Locks, Conn 


DEXSTAR | SPECIALTY PAPERS 


from Notural, Synthetic or Glass Fibers 

















Typical applications: tea bags ¢ oil filters * hair wave end aids © electrolytic capocitors * vacuum cleaner bags * a nditioners ¢ hi-temp electrical insulation « bottery 
separators * disposable diapers « industrial tapes * hospital face masks * coolant filters * sachets * duplicating stencil tissue * coffee filters « flat silver wrapping * edible oil 
filters * cheese processing * dry cleaning tags « lens tissues * chamois-like wipers * yarn dying covers plastic laminations « gorment lining * luggoge covering * motor windings 
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Full-l ime Power Steering; 


another Chrysler Corporation 
exclusive, is free of the 
annoying “in-and-out” action 
part-time mechanisms have. 
It works all the time—in trafttic, 
on straightaways, as well as in 


parking. [his is engineering 





leadership. Plymouth, Dodge, 





DeSoto, Chrysler & Imperial. 


*Another big reason why The Switch is On to the cars of The Forward Look 








This calculator 


shows vour way to 


an automatic office 





NO ORDINARY CALCULATOR — only the 
fully automatic Friden Calculator — can move 
your office so far so fast toward “touch a key” 


figures handling. Every size office needs 





at least one Friden Calculator. Large offices 
need several. Your figure-work is costing 
too much unless its being processed by 


Thinking Machine of American Business 





Fw iF ANY OFFICES go automatic in one jump. 
It’s usually a progressive move, with each machine 
paying for itself by adding to total time-savings. 
To keep up with your competition, begin a Friden 
system with a Friden Calculator. It performs more 
steps in figure-work without operator decisions 
than any other calculating machine. However 
your office develops. youll always need a Friden 
Caleulator for payroll, inventory, invoicing. all 
the figuring you do. Many models, all simple to a? 
; ' ; , : rings you 
operate. in a wide price range. Invite in the ir 
Friden Man—watch answers come automatically! an automatic office 
Commercial Controls Corporation, Rochester, N. Y., Subsidiary 


€ Friden Calculating Machine Co., Inc., San Leandro, California — sales, instruction, service throughout U.S. and world. 





REPORT TO MANAGEMENT 
on Ryerson Stocks and Services 


In addition to the products shown below, you can 
call on Ryerson for flame-cut steel shapes, fabri- 
cated steel for reinforced concrete or steel frame 
construction — many other products and services. 
And equally important are the specialists who 
carry out the Ryerson quality control program 


= 


CARBON STEEL & ALLOY BARS 


STRUCTURALS—1-beams, H-beams, 


see that customers specifications are exactly 
met, that every order is correctly filled and 
promptly delivered. As a result you get unequalled 
service and certified quality when your company 
calls Ryerson for steel, aluminum, industrial 
plastics and machinery. 


Most complete range of types, shapes 
and sizes as well as largest tonnage. 


A 


SHEET STEEL & STRIP—More than 
20 different types in pattern sizes, cut- 
to-order sizes, strip coils, etc. 


ALUMINUM— At mony Ryerson plants 
—sheets, coils, plates, bars, tubing, 
architectural and structural shapes, etc. 


channels, angles, tees and zees—all 
high quality steel to ASTM spec. A-7. 


TUBING—Seamless and welded steel 
tubing—mechanical tubing, fluid line, 
pump cylinder and structural tubing. 


INDUSTRIAL PLASTICS—PVvC pipe, 
fittings, sheets and rods, rigid Kralastic 
and flexible polyethylene pipe. 


PLATES—14 types including special 
low carbon steel plates for forming and 
welding, leaded New E-Z-Cut, etc. 


STAINLESS STEEL—Allegheny stain- 
less in over 2,221 sizes, shapes, types, 
finishes: sheets, plates, bars, pipe, etc. 


MACHINERY & TOOLS —The broad- 


est line of metal-working equipment 
available from a single source. 


RYERSON STEEL 


EPH T. RYERSON & SON, INC. PLANTS AT: NEW YORK »* 


BOSTON «¢ WALLINGFORD, CONN. « PHILADELPHIA * CHARLOTTE, N. C. © CINCINNATI 


CLEVELAND « DETROIT + PITTSBURGH * BUFFALO * CHICAGO + MILWAUKEE « ST. LOUIS * LOS ANGELES * SAN FRANCISCO + SPOKANE « SEATTLE 
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Tight money now is more than just a pinch, it’s a squeeze. 


If you aren’t hampered in your own business, you are among a shrink- 
ing group blessed with ample cash or an exceptional credit rating. And you 
probably still feel it indirectly in slower collections. 


More and more, it looks as though stringent credit might reshape the 
business curve for the rest of this year—and perhaps longer 


That doesn’t mean a slump, but it makes decisions difficult 


Prospects still are that business will hit its low in the third quarter, 
then rise in the fourth. But brakes applied by scarce money now will make 
it all the harder for the autumn upturn to get going. 


Plans thwarted by lack of money would further curtail demand— 
already limping ever so slightly due to inventory ‘liquidation 


The great danger in a money squeeze is that it will make moderniza- 
tion and expansion seem unwarranted. High interest cuts the return new 
plant can be expected to earn. But that’s academic if slowing business makes 
it appear that we may already be verging on overcapacity. 


Electric companies, regulated as to what they can charge for juice, are 
feeling the worst pinch from rising money costs. Puget Sound Power & 
Light, for example, sold mortgage bonds with a 644% coupon this week 


This Puget Sound issue falls just a mite short of being best quality; it 
is what bond experts classify as upper-medium grade 


To pay over 6% on such a bond (even allowing for interest as a tax 
offset) is bad enough. But for utilities, which generally are limited to about 
a 6% return on capital, it comes pretty close to being impossible 


Even the stock market has been singing the money-market blues. Much 
of the recent weakness is laid at tight credit’s door 

Not that there’s any overt shortage of stock market money as in 1929 
But, traditionally, stock prices are sensitive to money rates 


Perhaps Wall Street doesn’t hew so close to the money-market line as 
tradition-minded bourses abroad. The foreign investor welcomes the addi- 
tional safety of bonds when interest rates vie with stock yields 

Here, that isn’t so true. He usually is more interested in price apprecia- 
tion than he is in current income 


But the market can’t ignore tight money as a brake on business—hence 
as a threat to corporate profits. Then, too, if credit really curbs inflation, 
the need to hedge in common stocks disappears 


Another rise in the cost-of-living index (page 155) brings us just that 
much closer to the time when the curve should flatten out, or even decline a 
little (BW—Jun.1’57,p28) 


Manufactured products, at the wholesale level, are winding up the 
second quarter just where they started. This is the first quarter since 1954 
that this index has failed to show any gain 
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Foods, however, have continued their rise—and they're the real cost- 
of-living booster. But food prices will sag a little in autumn. 


Escalating the escalator: Among those getting cost-of-living wage 
increases, due to the latest rise, are 115,000 packing house workers. And 
rising meat prices were a principal reason the cost of living went up 


es 
Pricing of petroleum products seems to be taking a new turn. 


The increases posted by Sinclair last week (BW—Jun.22’57,p20) now 
are being followed widely. And the significance is this: 


The markups reflect new costs involved in labor contracts. 


Heretofore, oil companies have adjusted prices in line with demand. 
It’s a change to move them strictly in tune with costs—ignoring the fact 
that demand at the moment is somewhat disappointing 


Expect new and more urgent calls for curbs on imports of oil. 

The reason is simple: Producing states, notably Texas, have slashed 
allowable production in order to avert further pilinZ up of surpluses 

This irks so-called independent producers (and owners of oil land who 
get a percentage royalty on each barrel pumped). They blame excessive 
imports by the big international companies for cutbacks here 


Drilling for oil is falling farther and farther behind last year. 


In fact, several industry groups say that we may be witnessing the 
unusual phenomenon of a year when discoveries will fail to add more oil 
to our visible supply than we will take out of the ground. 


Imports and the resultant worry over prices is not the least of the 
reasons for the drop in drilling. But there are others: tight money, too little 
pipe, high drilling costs, deeper wells, and the fight over pricing of natural 
gas (for wells drilled for oil sometimes are gassers). 


Machine tool builders look hopefully for an autumn pickup but, mean- 
while, the figures on May results make rather doleful reading: 


¢ New orders, at $41-million, were about one-third-lower than at the start 
of the year and less than half the same month a year ago 


* Backlogs have been trimmed about $135-million so far this year 


* Shipments still are running higher than at this time last year. Yet they 
have slipped from the average level of late 1956 and early 1957. 


Bituminous coal producers have given up any ideas of going much 
higher than last year’s output of just over 500-million tons. The first half 
fell about 4-million tons short of the same period last year. 


Auto production now is going into the gradual slide that will lead to 
the cleanup of the old-model year. Fortunately, however, the decline starts 
from a somewhat higher level this year (with stocks a bit lower). 


And Chrysler divisions are bent on making up for output lost earlier. 


Contents copyrighted under the general copyright on the June 29, 1957, issue—Business Week, 330 W. 42nd St., New York, N. Y 
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The tallest skyline in the West is silhouetted against the spectacular oe, 
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long understanding of true values. 64% of Seattle's elevator installations 


are by OTIS —the originator of every important elevator development, As 


. . OTIS ELEVATOR 
always, progress is expected of the leader, Outstanding value has made COMPANY 


OTIS the accepted word for elevator quality in the cities of the world. 





BUSINESS 
WEEK 


JUNE 29, 1957 
NUMBER 1452 





New Optimism, and a Third Force 


@ The East-West conflict is shifting toward new 
ground—toward a period of truce in the basic struggle, with 
new rules to limit the possibility of an all-out clash. 

@ Toa large extent, it’s the H-bomb that’s now acting 
as a “third force,” to inhibit a head-on collision. 

@ In the new conditions, Washington sees a fair 
chance of peacefully turning back the postwar Communist tide 
—and is building a new policy to achieve that purpose. 
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t London and Paris, Eisenhower's 
hrm backing of our allies 
ket threats did make Moscow realize 
that its nuclear superiority in Europe 
little 
¢ East Europe’s Outlook—There still 
mains the possibility of another violent 
xplosion in Eastern Europe—a Hungar 
ian-type revolution in Poland that might 
pread to East Germany and put both 
the U.S.S.R. and the U.S. to a 
harder test than Hungary 
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Ihe latter might reduce tension enough 
to pave the way for a European settle 
But this looks like a remote 
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Washington now expects 

Vhere is no sign that the Russians are 
thinking in such terms. They are busils 
trving to their empire in 
Eastern Europe by substituting econ 
omic cooperation for economic exploita 
tion. They already have adjusted their 

onomic planning to allow the satellites 
to use most of their own production, 
even though this is putting a strain on 
Moscow's relations with Peking (BW — 
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Ill. The New Optimism 


Pres. Eisenhower and Secv. of State 
Dulles don’t expect the Russians to 
negotiate themselves out of Eastern 
Europe—or to pull off a successful con 
jidation of their position in the area 
But what Eisenhower and Dulles do 
count on, more hopefully than some of 
their advisers, is a process of erosion in 
Eastern Europe, encouraged by Soviet 
cconomic difhculties, by ideological dif 
ferences among Communist leaders, by 
the forces of nationalism, and by West 
erm economic strength 

heir new optimism is based on rea 
ming that runs like this 
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very Red China has run 
difficulties, and 
refuses to follow Moscow’s ideolog 
cal line. The ideological split is bound 
to have its effect in Eastern Europe, 
perhaps inside Russia 
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political leadership to the Communist 
world 
¢ These strains have put the Soviet 
leaders under increased pressure to seck 
an accommodation with the West. They 
are trying to this at 
levels, but put an arms control agree 
ment at the top 
Adding up these 
Eisenhower and Dulles apparently be 
heve 
the cold war's frontiers peacefully, and 
turning the postwar Communist tide 


achieve several 
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IV. The New Policy 


l'o achieve this, a new U.S. policy is 
being developed. It’s made up of three 
interwoven strands 

First, the U.S. intends to welcome 
and give prudent economic support to 
Communist regimes that 
Poland’s todav, the 
ibility to achieve some independence 
from Moscow. At the same time, Wash- 
will refrain from trving to in 
cite anv open rebellion, and will seek 
Moscow that the U.S. has 
no intention of trving to get political 
or military control of straying satellites 

Next, the U.S. will push for an 
arms control agreement with the Soviet 
Union. Eisenhower and Dulles sce 
this as desirable in itself—as a means of 
educing the danger of war and a means 
of moderating the cost of the 
Thev also see it as a major politi 
cal maneuver 

Ihev hope that even a limited, first- 
step arms agreement could be expanded 
in a few vears to a system of agreements 
that would make it easier for the Rus 
sians to grant more freedom and na- 
tional autonomy within the Sovict bloc 
Dulles, apparently, would be willing at 
some point to offer the Russians a neu 
tral belt in Europe in exchange for 
German unity and increased independ 
for the satellites.) 

Then, there’s still the basic policy 
of guarding against any renewal of Com- 
munist expansion around the periphery 
of the Soviet bloc. The Eisenhower 
doctrine is intended to do that in the 
Middle East, and has succeeded so far 
in stabilizing the area. 

In the Far East the U.S 
no ground in Korea, Formosa, or Indo 
China. And Dulles will stand pat on 
China policy for the time being, in the 
hepe that Peking’s economic difficulties 
concessions to the U.S. 
on outstanding issues. This doesn’t ex 
clude accommodation with Red 
China Eisenhower and Dulles 
feel the is right 
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V. West’s Situation 


Ihe Administration leaders are 
aware that the troubles aren't all on 
the Communist Ihere has 


well 


side. been 


a weakening of unity in the free world 
as well during the two dramatic years 
since the summit conference Lhe 
French-British-Suez idventure, the 
British decision on China _ trade 
trols, the Formosa riots, Japan’s de- 
mand for more equal relations with the 
U. S.—all bear 
process in the Western world. 

But the Administration regards this 
is inevitable then 
economic independence and lose some 
of their fear of war. And for the U. S., 
it has an advantage in giving Wash- 
ington more freedom of diplomatic ac 


con- 


witness to a loosening 


as our allies increase 


tion 
¢ Stronger—In any case, the loosening 
in the free world has not 
so far, relatively, as in the Communist 
camp. What's more, the free world 
is a whole stronger economically 
than at any time since World War II. 
And the prospects of real economic 
unity in Western Europe (page 70) 
give solid hope for further strengthen- 
ing of the West 

In fact, economic unitv, coupled 
with faster growth, in Western Europe 
is bound to act as a magnet on Eastern 
Europe, tending to draw the satellites 
iwav from Moscow. 


’ 
gone neari\ 


Atom Plant Insurance 


Almost Set in Britain 


Ihe British insurance industry is 
getting set to move fast in providing 
coverage for atomic energy plants 

In a report just issued, the industry 
wants to (1) pool financial resources 
to meet potentially high atomic tisks; 
(2) write coverage—combining prop 
erty damage and third-party liabilits 
up to $112-million per risk; and (3) 
taxation on reserve funds 

Ihe imsurance-industry committee 
writing the report expects the propo 
sals will get quick approval. The first 
step, then, would be to provide domes 


tic coverage. 


Case 


Overseas coverage would 
follow after. That would be a 
boon to British reactor makers that 
hope to beat out U. S. competition in 
selling reactors to West Germany, Italv, 
ind Japan. 

Ihe British report doesn’t particu- 
larly impress the U. S. insurance indus 
trv, which is already writing policies 
for small private atomic reactors—along 
lines similar to the British scheme. 
lor a single risk, it can offer covcrage 
as high as roughly $135-million—if 
vou lump together liability and prop 
erty British 
done. 

But the report has made a big splash 
in Britain, where Calder Hall is already 
operating on a commercial basis—while 
the U. S. still has no commercial 
atomic plant 
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At Last, GM Invades 
Small Car Market 


Long a holdout, motor giant decides to import two little autos made 


by its European subsidiaries, Vauxhall and Opel. 


OPEL Rekord is GM’s entry in U.S. small 
car race from its German stable. b pes FALL a new competitive era b« it the price-tags and stepped down to 
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must have 


Ford (of U.S.) has 
surveving the foreign car market 
here for three years, even making a pro 
duction cost analysis of the Volkswagen 
(Conclusion 


known 


been 


It couldn't be produced 
here as cheaply as in Germany). And 
GM also must have taken a look at 
who's selling the foreign cars here and 
cen the implications for its foreign sub 
sidiaries 

¢ The Upsurge—For the 
months of this 
retain 


hirst 
VW... of 


lead, with nearl 


four 
vcar, course, 
21.000 
cars registered. MG is m second place, 
vith more than 4,000. But coming fast 
Renault (mainly the Dau- 
phine with about 3,400 registrations 
than it sold all last Then 
me the Bnitish Fords, and 
ANIC Metropolitan with 3,000 regis 
tration 
It was 
The 


ed from the 


iw ide 


brance S 


veal 
3,200, 


high time for GM to move 
European market still has not 
Suez-induced fuel 
ie. and even revision of taxes on 
in Europe has not 
GM_> has _ nearly 
eted expansion of facilities at 
ixhall and Opel to bring 


Thi 


t 
) 


boomed the 
il markets com- 
both 
( ipacity 
50,000 vehicles a vear at each 
The ripest market for that ca 
the ULS 
shrewdly selected the cars 
countr 
introduced in 
months 
countr 


il] import mto thi 


which 
onlv a few 


was 
vo. Was 


ilong lines of 
tastes: it has 
suund windshield, for exampk 

will also be a 


duced im 


n this 
Amenecan 1 wrap 
The 
new car—to be in 
within a_ few 
American stvling 


~ 


German 
ith ind will have 
Otherwise the cars will conform to 
Victor has a 
ind over-all length 
smallest U.S 
Rambler has 1 wheclbas« 
ind length of 191 in.) and 
powered by a 52-hp. engine. In a 


n trends The 

of 98 in 

1664 in the 
ANC 


LOS in 


m ide 


mn at an 
iweraged better than 
U_S. gallon 

¢ Dealer Setup—GM says there was 

( irticular reason for 
to Pontiac and the 
The basic decision was that the 
cal forces of those 
would handle the imports, rather than 
1 separate distribution chain for 


werage 35 mph., a 


6 miles to 


issigning the 


Rekord to 


two divisions 


not disclosing prices until the 
cars go on sale in September, but the 
Victor now sells for the equivalent of 
bout $1,400 in England (without put 
chase tax) and shipping and import 
duties would push the U.S. port-of 
cntry price to at least $1,600. But re- 
peated surveys of the foreign small cat 
market in the U.S. have shown it is not 
the purchase price that counts—it is the 
cost of operation 
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re 
MAYFLOWER II is guided 


waters by Coast Guard vessel. 


Goodwill Ship ... 


. . . makes port safely 


into calm 


but its sponsors are battling to 
keep afloat in a stormy finan- 
cial sea. 


The Mavflower II was safely moored 
it Plymouth this week, but in I 
its financial backers wallowed in a storm 
creditors’ 


In Nc W 


was being redonc 


of injunctions, slander suits, 
of mutiny 
Pier 81] 
stvle preparatory to the 
ival Julv 1, the 


winds for the 


laims, even a Case 
York 
in ( 
hip ‘TT 
tavorabl 
hibitors 

Amid the 


while 
] 

olonial 
forecast was 


New York ex 


trappings of parades 
peeches, and appearances, it’s 
hard to uncover the puzzles of the May 
flower 


the ship an 


guest 
its sponsors and its mission. Is 
out-and-out 
ris it a symbol of international 
goodwill? The truth 
little of both 
e Triangle—Currently, three organiza 
its parent group and two founda 
ions—are involved with the Mavflower. 
Project Mavflower, Ltd., is the parent 
group, formed five vears ago by 
licist Warwick Charlton as a goodwill 
gesture by the English. This week, 
Charlton and millionaire financier Fclix 
enston who with 
British companies helped finance the 
ship’s vovage salty 


commercial 
projec t 


seems to be a 


tions 


; 


pub 


together several 


traded some verbal 
salvos 

Fenston charged Charlton and John 
Lowe—Charlton’s public relations part 
ner—with over-commercialization of the 
original idea, and called for their resig- 
nations from directorship in Project 


Mavflower. Fenston wanted to revert 
to the original concept by forming a 
Mayflower Foundation, which would 
retain control of the ship and set up 
Anglo-American scholarships. 

Charlton refused to resign, and at one 
stage in a series of transatlantic flights 
(made partly to sew up a contract with 
Little Brown & Co. for his upcoming 
book on the Mayflower project) made 
this comment: Instead of a Mavflower 
Foundation, he intends to hand the 
ship—plus all its commitments and in 
come therefrom—over to  Plimouth 
Plantation, Inc., a nonprofit Massa- 
chusetts group 

Kenston countcred that he 
seek a court injunction to 
Project Mavflower, Ltd., from 
the ship away 
¢ Claims—Project Mayflower, 
time, is under fire from 
creditors in Brixham, England, where 
the ship was built. A Brixham tugmaster 
savs that his law. 
to New York instructing 
rest Mavflower II 
e Financing—Charlton claims that the 
Mavflower project cost close to $300,- 
000, of which all but $20,000 had been 
repaid by the time the ship sailed from 

Other bills would be paid by 


would 
prevent 
giving 


mecan- 


some of its 


“‘a cable 
them to ar- 


ers have sent 


England 
next week, he promised 

Charlton contends that if it had been 
possible to exhibit the finished ship in 
Britain as originally planned, the May- 
flower II would have sailed with a sur- 
plus instead of liabilities. As it was, 
curious Britishers paid $73,000 to sec 
the ship under construction. About 76 
British compani 


their 


shipped samples of 
merchandise aboard the ship—at 
$1,000 a chest. Fenston and a 
four-man New York syndicate put up 
the rest of the ish 
e Contract Terms—Dctails of the con- 
tract between Mayflower, Ltd.—the 
New York group—and the parent group 
ire still vague, but apparently run some- 
thing like this 

In return for its cash, Mavflower, 
Ltd., receives the nght to exhibit the 
ship in New York from July to mid 
November. Out of its 
from 


ibout 


TOSS receipts 
idmission rees 


charges—it will 


ind pier exhibition 
to 30% intoa 
trust fund, presumably to be handled 
by Pr Mavflower, or an 
that Fenston Charlton finally agree 
on. 

It’s estimated that Mayflower, Ltd., 
will spend about $300,000 to promote 
the ship in New York. But the 
man syndicate should get much 
back on their investment. 

Pier exhibition booths 
iverage of booth—should 
vield at least $150,000. Between 2-mil- 
lion and 3-million visitors are expected 
aboard and, with admission fees of 90¢ 
per adult and 40¢ per child, this multi- 
plies toe close to $2-million. 


put 20 


yect group 


four- 
more 


figured on an 
$5.000 per 
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Picture of Industry Concentration? 


* Percent of Shipments made by 4 largest companies 


In new 


In 1947 


study 





Motor Vehicles and Parts. 

Meat Packing . 

Cigarettes 

Finishing Textiles (except wool) 
Mens and Boys Suifs and Coats 
Sawmills and Planing Mills. . 
Paperboard Boxes 

Synthetic Fibers 

Petroleum Refining 

Steel Works and Rolling Mills 


Motors and Generators. 


75 
39 
82 
24 
11 

7 
16 
80 
33 
54 
50 
24 
19 
31 





Fuel for Antitrusters 


the antitrust fire 
ing indictment of 


Some 

business in 
of pr 
mopoly 


feared a 


The long-awaited Senate 


report on concentration in in- possibly even a long list 


. defendants for future mx 
dustry is finally complete—full 
tter f the 

material fe 
ot ittack 


But 


but not from the ke 
itself. It provides the 
ibout any kind 
critics might like to mak« 
own, it withholds judgment 
¢ Bigger Share—Th« 
that 


of data, empty of conclusions. 


EW 
N in 
tistical 
tion like those been delivered — generalization data 
to members of the Senate Antitrust & is a brief table that in 
Monopoly Subcommittee and will soon — the 50 largest companies acc 
17 of \ iluc iddcd by 
ind that by 1954 the 


counted for 23‘ 


AMMUNITION for trustbusters, 
the form of 756 pages of sta- 
tables on industrial concentra 


the 


showing 


ibove, has 


be made public 
The report of 
which BUSINESS WEEK 
weck, avoids drawing any 
ither that the statistical record of con 
entration is good or that 
wvernmental remedies are in order 


subcommittee, 50 
obtained this 


conclusions 


the 


a |. Surprises 
aa, OF ny 

But 
data 


mergers 


ven as a tabulation—which is largely 
vhat the report is—the study when rc 
leased will be billed by its Congressional 


the 


in recent the 
number of industries 
tables either 


signincant increase 


vears—is 
in wh 
i decline or 
in 

] 


Ihere’s no telling what ideas f 


exhaustive work show 
on industrial behavior the mono 
graphs of the ‘Temporary National 
Economic Committee in 194] 

The tables—accompanied by a brief 
description of the 
been made public 


after 


sponsors as most 


since 
Congressional 

follow public ition 
| stes Kefauver 
of the 


linking the 


legislation 
tions will 
tables. Sen 
current chairman 


OT 


project—have not 
They will be released 
the subcommittec is 
complete their preliminary examination. 

e Advance Furor—For three months, 
businessmen have been awaiting pub 
lication of the report with mounting 


concern over the fuel it might add to 


interested 
tion study with 
effort to 
ministered 
with concentration 

¢ Scholarly Method— lh« 


members of in 
1 price inve 
that 


] 


ill show 


prices are 
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larg¢ 


concentrate 


swe 


+1 


cp 


rCTICT i] 


SCS 


repo! 


| 


mn 


i 


st 


ich 


i 


1 


DUS 


it 


closest thing to 


All this still might happen eventually 
t 


just 


a 
ittempts 


147 


ra 


However, one of the surprises in th 
in light of the wave of industrial 


ounted for 
manufacture, 


the 


Ill 


rT nes 


ot 


investiga 
the 
D-Tenn.) 


subcommittee 


on information obtained in the census 
of follow the Census 
Bureau's industrial classifica- 
of this data for anti 
trust purposes has long been debated 


manufacturing, 
standard 
svstem 


tion Use 


by professional economists. A compila 
tion of critical views has just been pub- 
lished by the U.S. Chamber of Com 
merce under the title, The Significance 
of Concentration Ratios 


ll. Caveats 


In a remarkably frank description of 
of the technical difficulties, the 
subcommittee staff itself warns against 
indiscriminate use of the material 
lor industrial classes, the data 
mav be “extremely significant, for some 
it mav not significant at all,” the 
staff points out. After citing nine * limi 
tations and qualifications,” the staff 
emphasizes the of duc 
professional caution in appraising and 
evaluating the data presented.” 

Vhe staff avoided these difficulties by 
neither making value 
pointing out where the data might be 
ignificant. ‘They simply dished up the 
756 tables, charts, and fig 
In the staff's own words, this was 
to avoid the 
tive interpretation 
¢ Interpret It Yourself—What th 

is that the technical staff 


to 
interpret the 


sOTHnC 


some 


be 


Importance 


judgments nor 


vhole pase ‘ 
ure 
‘in order ssity 


done ncce 


of subjec 


imounts 
leave 
hands of subcommittee members 

Sen. Joseph C. O'Mahoney (D-Wyo.) 
the 


ition entirely in 


Was moving spirit of the project 
Phe orginal planning and gathering of 
the material was under the direction of 
Jesse J 


sultant 


Iriedman, a 


ihnedman, an 
bv the 
former C¢ 


CCONOTIII con 
subcommittee 
Dept 
economist who has worked on previous 
concentration has official 

connection with the subcommittee 
Kefauver has his own 
The key John Blair, 
a 20-vear career government economist 
mark the Demo 


who 
crats in the Federal ‘Trade Commission. 


retained 
ymmer»rce 


stucic no 


brought in 
team. man now 1s 


made his under 
ind 
pricing, and he was the author of the 
1952 oil has kept 
the industry in hot water with the Jus 
tice Dept. ever since 

The staff director 
inother FTC 
Dixon. He will conduct 
of witnesses when the 
launches into hearings 
will be to « 
that 


ward mcreasing 


He has specialized in monopoh 


cartel report, which 


ounsel 1s 


Paul Rand 
the questioning 
subcommittee 
I he trateg 
ill in representatives of in 
the rreatest ti 


concentration 


and 


CO-« 


veteran 


dustric¢ how 


+ 


end 


ill. Shortcomings 
\ practi 


il demonstration 
ilties that will arise 
trices to evaluate 


the auto 


difh 
subcom 


of the 
when the 

th 
industry 


ial ! 
whic h 


mate 


ind 


In 
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on the face of it, has shown a big 
wing toward concentration since 1947 
( table In Census Bureau data, auto 
production is included im the “motor 
vehicles and parts” classification. The 
four largest companies in the classifi- 
iccounted for 75% of the 
value of all shipments in 1954, up 19% 
from 1947 
taken as 


cation 


However, this cannot be 
measure of increasing concen- 
tration in the auto industry 

include a 
number of important components. Car- 


It does not, for example, 


buretors, pistons, and piston rings are 
Starter 
motors, spark plugs, and generators arc 


in the machine shop categor\ 


lassed with the electrical equipment 
Batteries are assigned to the 
rage batterv industn 


mcdustry 
ri 
l urthermore—as anv reader of weekh 
production statistics from Detroit knows 
the Big Four im the auto industry ac 
count for almost all the output of 
hnished cars—around 99% This is 
made plain in another table in the 
port, which gives passenger car produc 
tion alone 
¢ Misfit Data—The problem here is 
that the Census Bureau classifications 
were not drawn up for the purpose of 
making a concentration study As a 
result, there are manv statistical mis 
hts—data that does not fit actual con 
ditions 
Ihmnedman highlighted this difficulty 
in a talk before the National Industrial 
Conference Board 
ire limited to the classifications as used 
in census practice The definitions of 
industries and products were not pre 


In this studv. we 


pared with the study of concentration 
Thev do not reflect neces 
inily the relevant market in’ which 
competition actually takes place.” 

Uhe data will also be questioned on 
other grounds All information is on 


national basi 


nm mind 


for example, overlook 
ing the regional nature of manv indus 
tri In some cases, the staff points 
out, this will lead to an understatement 
or concentration There is no allow 
ince for imports, and this would lessen 
the degree of concentration in some 


industries 


IV. Causes Ignored 


On one key point, there is little help 
for policymakers or legislators. There 
is no hint as to what actually causes 
concentration—no effort to show the 
relative importance of such influences 
as mergers, internal growth, new en- 
trics, or mortalities in a shrinking indus- 
try 

Several officials associated with the 
project have expressed hope that a con- 
tinuing body of concentration statistics 
can sometime be set up, to serve the 
specific needs of antitrusters This 
might be a long-range outgrowth of the 
present study 
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The Inflation Row Turns 


@ Washington’s most incandescent issue is now infla- 
tion—and this week it drew a triple spotlight. 


@ In the Senate hearings on the nation’s finances, 


Treasury Secy. George Humphrey and Sen. Kerr were in a 
heated—and partisan—duel over tight money. 


@ Elsewhere in Congress, tight money was upheld in 
an exhaustive report from a joint economic subcommittee. 


@ And a new citizens committee against inflation 
listened to both sides in the continuing debate. 


¥ LATION—and who's to blame for it— 
is suddenly the hottest issue in Wash- 
ington. Even such midsummer stand- 
bys as economy and tax reduction are 
being shoved into minor, supporting 
roles, as lawmakers, key Eisenhower 
idministrators, businessmen, and econ 
omusts trade views on what is causing 
the rise in the cost of living. Pres. Eisen 
hower himself, in his press conference, 
called for a halt to the wage-price spiral 
but without government controls 
In three separate places this week, in- 
flation took the spotlight 
e The Senate Finance Committee 
hearings into the fiscal condition of the 
country, conducted by Sen. Harry F. 
Byrd, became more and more a Demo- 
cratic attack on the Administration fot 
illowing prices to rise the past year, 
with Treasury Secy. George M. Hum 
phrey the target Humphrey and Sen 
Robert S. Kerr (D-Okla 
matters ranging from simple arithmetic 
with which both had their troubles), to 
whether 
correct way to combat the current in- 
flation. Kerr assailed tight 
Humphrey defended it 
¢ Rep. Wilbur D. Mills (D-Ark 
chairman of a joint economic sub 
committee on fiscal policy, turned in a 
unanimous report based on exhaustive 
hearings, calling for a continuance of 
present tax rates as an inflation curb 
He warned that taxes should not be cut 
before spending. The report—signed by 
such disparate lawmakers as conservative 
Sen. Barry Goldwater (R-Anz.) and 
liberal Sen. Joseph C. O'Mahoney, (D 
Wyo.)—represents one side of a key 


clashed on 


1 restrictive credit policy is the 


money; 


issue being raised at the Byrd hearings. 
Mills and his group approve of the 
restrictive credit policy of the Federal 
Reserve as an anti-inflation tool; Byrd, 
Kerr, and other Democrats on _ the 
Finance Committee seem to fecl the 
theory that high interest rates are them 
selves a prime cause of inflation. 

e ‘The newly organized Nationa! 
Citizens Committee to Curb Inflation 


met for two days, listened to key law- 
makers warn about government spend- 
ing as a cause of inflation. 

From professional economist Edwin 
G. Nourse—chairman of the Council of 
Economic Advisers under Pres. Harry 
S. Truman—the citizens committee 
heard a version differing from the con- 
Nourse, blaming 
labor and businessmen for the current 
price rise, predicted that nothing the 
government might do—cither through 
credit restraint or budget-cutting—will 
cure the trouble 


gressmen’s, union 


|. Citizens Against Inflation 


The conference heard other con- 
flicting accounts of the tangled infla- 
tion story. For example, Sen. Byrd listed 
rising interest rates as a cause of infla- 
tion, while Revnolds Nowell, economist 
and vice-president of the Equitable Life 


Assurance Societv, defended higher 
rates as the best wav of curbing infla- 
hon 

Willard 1 Rockwell, Jr., — presi- 


dent of Rockwell Mfg. Co. of Pitts- 
burgh, is 
committee, which is staging a drive for 
support of anti-inflation 
policies chiefly 
spending 
e Echoes of 1929?—Through much of 
this fighting runs a persistent Demo- 
cratic warning that the country’s cur 
rent prosperity is shaky because of im 
flation. Rep. Burr Harrison (D-Va.), a 
Byrd protege, had a long list of similar- 
ities between today and the summer of 
1929. He ticked them off for the Com- 
mittee to Curb Inflation: 

e The cost of living is nsing. 

e Farmers and_ textile manufac- 
turers are suffering prolonged distress. 

e Interest rates are rising, and 
there is increasing debate over Federal 
Reserve policy. 

¢ Demand for autos and other con- 
sumer hardgoods is dropping. 

e Demands from industry for re- 


chairman of the sponsoring 


grass-roots 


reductions in federal 
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Into a Three-Ring Rumpus 


ns against 


imports are 
e There’s a 


constant 
from 
nation 


rising 
flow of re 
Messages 


that the 


DUSINCSS 


government 
knows 
cvcles 

sing similar views, with 
such detail 


And Kerr, 
+} 


stressed the existence of 
th« opening 

on the glowing picture 
Humphrey—of an economy 

ting at the highest le 


BW —Jun.22°57,p23 


CCOnOTnY mm 


el in history 


ll. The Mills Version 
[he Mills repor 


\ yt 
from bus! 

I nd FOVE 
ind Wil 

in of 


SUDCE 


rniment 
lam Ni ( 

the lkederal Res 
mimiuttec 


Da lance 


federal 
have to be cut from 


on to $5-billion before either 


1] 
Would 


in Casing 
ed without risk 
And it sees no pi 
the 


magnitude In current 
j 


Vy aTrive 


4 i 
Spending 
' 


First—The Mills 


ede il 


e Cut 


¢ eads for a reduction of 


I 
nding programs but 


uts. They point 


werage isc of Ss 


is a prerequisite 
ut that despite 
me $3 
1 
thanks to 
federal 
old 


ind social urity are 


vear in revenu 
wth 


such 


expanding 


, 
ifems as roads, 


inalvze the current 
due to in 
1 and mone 


ics to encourage more savings 


ind his committee recognize 
burden of fiscal 
ints mav not be 
the econom\ 
burden of inflation 
far more inequitably distributed.” 


Ihe 


credit controls is_ s¢ 


ind monetar 
distrib 


But, 


evenh 
throughout 
he idd th« 





ilternative to general fiscal and 
form of direct 
wage ind price 
warn 


HK 
government control over 
determination,” they 


lll. Kerr vs. Humphrey 
Phe Kerr-Humphrey 


continuing 


battle 
before a crowded 
Washington's 
midsummer entertainment. 

I didn’t ask vou to come back and 
make another speech,” Kerr 
Humphrey when the hearings 


roval, 
hear- 
liveliest 


ng room, Was 


grected 


resume d 
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how to 


“You're going to get one,”” Humphrey 
replied, and launched detailed 
defense of his urrent 


into a 
th it the 


round of price increases stems fi 


Vicw 
OM all 
excess of demand over supply 

¢ Clash of ‘Views—Along with this ban 
tering, Humphrey 


was attempting t 


inswer the line of reasoning developed 


by Kerr. Kerr’s Pric 


irgument is this 
ire rising rapidly; with Apmil as a bas« 
the Consumer Price Index is up 4.4 
points, or 3.5 In a year, 
in average Of 2.3% per veat 
Lhe CPI for May, out thi 
n mci ( 


weck, 
4.2 points in th 
155 Yet the econo 
spot . Sue h ousing 
rs, Kerr insi 
lherefore, th 
nption of inflation—t 
chasing too f good 
ind tight monev is a 
ill this, Humphrey 


cription of Mom 


son sect 


] 
n a real tailspin 


ecent 


vith the bo 


tor 
shal ttl 


ting mm om 
penditures in 1955, which 


; 


ited into 


is trans] 
beginning 
Humphrey 


by pur hasing 


TCAaSCS 


it pres¢ nt: mic 


; 


eel, and stain 


during the period « 

items had been |] is ims 
Kerr insisted that this list 

entire ot good 


idequately explain rises at 
] 


sted 


consisting 
did 


the 


produccrs not 


rect i] 
] 


iCVCI 


COTIC eded 


( 

Humphrey that in recent 

nonths the picture has shifted materi 

lv. He thes 
eA the rate 

estment gain 

e A leveling off in th 
accumulation 


An in 


cited signs such as 
slowing up in 
rate of in 


rease upply ofl 
rl 


r, lead, and 


Stabilizat ri 
e A decrease in the order 

of kev production goods 

All thes« with what 
to be a renewal of produ tivit 
may that inflationary pr 
re letting up, Humphrey 

He avoided saving 
due to the 
monev—but he dangled the 
the committee. If softening spreads to 
a point where the inflationary threat i 
clearly over, he redit policies 
will be reversed will be 
made 4 
¢ ‘lo 
point 


combined cecin 


ALIS 
indicate sure 
said 

these hift 
bite of tight 


ide l he tO 


that 


Were gradual 


udded, « 
ind mone 
ISICT 

Kerr, the Crux—Kerr’s 
backed up by a 


chart—was that prices were mo 


majo! 
olored 
stabi 
conditions, 
than th 


large « 


under relatively easy 


1949 


money 


from through 1953 


he—and the Admunistration—feel have 
ré ulted 


tightening credit in 
the past 15 months. He Hum- 
phrey if this did not indicate it was 
for the Federal Reserve Board to 
reassess its policy 

Kerr needled Humphrey on his fail 
ure to lengthen the federal debt—and 
on this pomt, Humphrey threw in the 
towel. He conceded that he 
cized his predecessors for not having 
the debt 
ies, and that his successor 
Anderson, 
utive 


have been under 


iske d 


time 


had criti 


more of 
t 


in long-term secur 
slated to be 
and New 
could justifiably make 
omplaint of him 

Humphrey said his 


obert B l'exas 


York exe 


Mme Sallie 


duc 


failure was 


; ‘ 


ind Od 
long-term moncy 
state and 

such 


great prosperity, great de- 
from 
local 
conditions, i 
forego his 
tion to stretch out the debt 


pe tc 


, > 
mand for COT- 


poration ind 


I 
ments 


govern 
| nder 
irgued, it was wise to unbi 
lo Conn 

tate and 
local governments for long-term money, 
he said would only have 
tes all the higher 
¢ No Guessing Game—Ker1 
get Humphrey to guess 


with corporations ind 


made interest 
tried to 
whether he 
toda 
legal interest ceiling set by 
federal securities 

uuld not speculate 
choice, ¢ 
interest 


ould 


within 


long-term mone 
'T¢ Oll 
phire W 


+ 
It ¢ 


une to a 
the legal 


may h 


ras limit 
Humphrey 
of the 

fF que honing 


in the stat 


ive noticed in new 
date I thi lin 

Kerr knew about 

money market from 
Lhe Kerr-McGee 

in which Kerr and 

tantial 
$20-million issue of 


saTnie 
that 
of the 
pel Olldl CX pt ICniCE 
Qil Industries, In¢ 
his wife have ub interest in 
lit unced ad 
debenture 
rants at 
the 


issuance of 


bearing stock purchase war 
$80 per hare At the 
corporation announced 
220,000 shares of 


ini 
the 


common 


time, 


share 
Preasury?—Humphrey de 
fended ‘Treasury policy this way It 
is better to the cost of 
rising than to have the 
go out of sight But he 
he had described the 
tion as a m when he 
1953, and that it is still a 
the length of the debt is 
Kerr ended his questioning ‘Tuesd 
ifternoon, completing Humphrey's fifth 
day of te four of und 
trong Democratic attack 
got their first chance when Sen. E.dward 
Martin (R-Pa took up the question 
t midweek. Martin’s task was to 
ck to Humphrey's original state 
before th« last week, 
unplify benefits that 


it $70.25 per 
¢ Mess in 
have interest 
cost of living 
idmitted that 
I reasury 
took 


mess, So far 


conv 


Over! iy 


COnCCTHCa 


timony, them 


Republicans 


committee 


trv to the 


from credit re 


triction 
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FORD FRICK 


tells 


of 
that 


over game would bring chaos. 


COTMMISSIONCT 


Congressional committec 


trust rule 


INVESTIGATORS are headed by 


Keating of New York, ranking Republican. 


baseball, 


ant- 


Chmn. 
manuel Celler (left) and Rep. Kenneth B. 


BALI 


Yankees; Robin Roberts, Phillies: Eddie 


, - 
afi 


PLAYERS also go to bat for the reserve cl 


Yost, 


Senators 


Left to r 
ind 


juse. ight: Gerry Coleman, 


Norman Lewis, 


] 


lawyer J 





Baseball Fights Antitrust L 


Organized baseball went to bat this 
ek before a House Judiciary subcom- 
eaded by Rep. Emanuel Cellet 
to defend it 
the 


++ in 


D-N. ¥ 


utside 


ht ¢ 
I ( 1D 
l it pe! 


federal antitrust laws 
wnc! ind player 
ilmost without 
) of the 
Llowever 
hat would put baseball under the sam« 


football, 


businesses 


ex eption in 
tatus qu 


Celler has drawn up a bill 


profession il 
othe I 


if 


boxing 
He 
that his subcommittec 
ill make a thorough—and 
lengthy study of baseball's 
xemption 

e What To Do—The hearings and the 
bill 1 byproduct of the Su 
Court's decision last Februar 


football is a bu The 


sports ind 


ake ck il 
probabh 


intitrust 


\ eller irc 
prem 
that pi 


mess 


46 


conflict with baseball’s 


legislation to 


court noted the 
status, and it 
clarify the 

This brought 


suggested 
situation 

ill sorts of ideas, rang 
ing from complete il] 
ontrol 
degrees of ontrol 
sebail 
ontract 


radio rights, 


xemption of 
professional sports to full federal 
of them \ 


ire suggested to 


TlOuUs 
regulate a ba 
ot pl iVeCl 


I'V and 


club’s ownership 
territorial hts, 
ind so on 
¢ Tidbits—In 
ings this week kind of 
baseball statistics fan 
but don’t show up in the record books 
For exampk 
e Seven 
clubs lost in 
over the past five years 


Lik 


the Celler hear 


cd the 


intrigue an 


p issing 


disc los 


, 
that 


of the lt 
money, 


major leagu 
the ig 


SOTnC 


gregate, 
ilso ran 
up surprising profits 


of 123 


> lubs ire 1osing money 


~ 
major 
iS ini 


guess 


e Reserve 
tracted 
testimon\ 


that 
club 
the 


] 
unless 


to bargain 


binds 1 


club, 


In 


the 


minor ] 

Average salar mong the tU0U 
league p| \ $15,000, which 
than the 


Clause— These 
but the 


isi 


interest, heart of 


centered on the reserve 
plaver te 

play ‘ i 
player's contract belongs 
subject to sale or transfe 
agent (fre¢ 


behalf, usuall 


major | 


he 


; 


he is declared a free 


In fis vn 


ifter long servitude 


Baseball men doubt that this arrang« 


ment 


surveillance, 


player 
bidder 


would st under antitrust 
allow a 
to sell his services to the highest 


He plays for the that 


ind up 
since it doesn’t 
team 


BUSINESS WEEK e June 29, 1957 





contract, or clse he plays for 
I] 
er, nearly all 
ictive players, the 
want of any reasonable al 
Without the clause, the, 
Keep the 
ill the 


; 
oru 


the 
defended 


Saw 
richest from 
pre 
| ord 


COMMIS 


teams 
best talent It 
scramble, 


page +6 


said 
h picture, 
f baseball 
e Plavers 


Agree—Player representatives 


phia pitcher Robin Roberts 
i¢ National League and Washing 
rd Eddie Yost for the 
ilso supported the 
with a plaver becoming 

irs. Yost, 13 
tail-end Sen 
have stuck 


lird Daseman 


League 


1USC 


stil] 

without 
been ve 

infielder for 

ind Stan 

the Na 

both vol 


ls 
ird 


| 1; . yr 
leading hitter 
port tr the 


¢ Dissents—Bob Fell 


ndians pitching ace and An in 


testified 
lim 


representative, 
ve clause should 
Lk favored 


be 
ippivin 


1 brewen 

with the 

ind several minor le 
blackballed for 
with Svrac 


I} 
TEP Tle 


ward his clubs 
ut of 


that mayors 
The red 
123 tcam 


Mayo! 
} 


¢ A Peek at the Books—Commi 


; 


ner 
stihed that all professional base 


MIMo;, 


major ind erossed S65 
vear. Minimum salarv in 
i Yost said it 
boosted to $7,500 
he past five vears, Frick 
American League teams made 
New York, $1,244,339: Cleve 
7,503: Chic igo, SS15,389:; De 
$442,621; Washington, $161.408 
Chicago and last place Washing 
howed a profit each vear. Mone 
were Baltimore, $410,437: 
$395,271; Kansas City, $341.963 
i I'he National League split evenly. 
q live profits were chalked up by 
Brooklyn, $1,860,774; Milwaukee. $1. 
857.602: ¢ 5.709: New 
York, $242,503. Losers were Pittsburgh. 
.303; St. Louis, $1,094.384- 
hiladelphia, $744,757; Chicago, $428. 
19 


is $6,000 


S uid, 


SS¢ 


Bos 


vCal 


incinnati, $32 


$1.357 


BUSINESS WEEK e June 29, 1957 


witnesses, 


Security Plan Is Far-Ranging 


Commission proposals to revamp loyalty-security pro- 
gram cut across whole field; in industry, they would tighten 
some provisions, relax others, provide uniform rules for all. 
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Donald Fleming 


Minister of Finance 


Gordon Churchill 


Minister of ‘Trade & Commerce 


anada Gets Its New Team 


U. S. businessmen are studying 
the key members 
(above) of new Cabinet for clues 


faces of 


to future trade relations. 


=, WEEK, Canada’s new Cabinet 
was sworn into office, after a sur 


result that caught 
the new Conservative _ leader, 
Dietenbaker, off guard (BW 
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e There will be 
Canadian gas and oil industry legisla- 
tion. U.S. investors, who control 70 
of the industry, get a better tax break 
than do Canadian developers. “We are 
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i chart, Diefenbaker that a Con 
servative government would change oil 
ind gas development tax laws 

¢ Commonwealth and British trade 
with Canada will be stepped up. This 
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¢ The Top Team—To implement these 
policies, Diefenbaker has picked a team 
completely Cabinet oper- 
ations but thoroughly experienced in 
Parliamentary and 
vears younger 
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procedure, whose 
iverage age is about 15 
than the previous Liberal Cabinet 
Here’s how the key men line up 
John Diefenbaker, 61-vear-old Saskat 
chewan lawver who replaces Louis St. 
Laurent as Prime Minister, already has 
had 16 years in Parliament. Along with 
his new title, he has retained that of 
Minister of External Affairs. Diefen- 
baker won the party leadership last vear, 
ifter the resignation of George Drew. 
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On this principle of “mutuality,” Ben Franklin in 
1752 founded his famous Contributorship—the first 


successful fire insurance company in America. 


On the same principle, American Mutual was 

organized in 1887. This year, on its 70th anniversary, 

the Company's policyholders across the nation still 

enjoy the wonderful benefits of ‘‘mutuality”’ 

control of American Mutual by its policyholders 4), 

and their sharing of its profits through dividends 
. careful selection of policyholders to keep everyone’s 

losses tO a Minimum . . . outstanding engineering 

and claim service to help control losses and reduce 


policyholders’ premiums. 


The end result has been savings not only of millions 
of dollars, but of untold numbers of lives as well. 
Good reason for Mr. Friendly to up his hat in 
thanks to Mr. Franklin. 


‘Pioneer in Loss Prevention—since 1887"' tells how American Mutual 
founded liability insurance in this country. For your free copy, 
write: American Mutual Liability Insurance Company 


Dept. BW-7, 142 Berkeley Street, Boston 16, Massachusetts. 


American Mutual 


LIABILITY INSURANCE COMPANY 





Service from 78 fully staffed offices! 


»: | 
— \/ 
Savings opportunity from substantial dividends ! (CA iM) 
Mr. Friendly in American Mutual's trademark symbolizes the spirit of « = 


operation and service typical of American Mutual representatives everywhere 
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AEC Aims at “Clean” H-Bomb 


Despite skepticism of outside scientists, the Atomic 


Energy Commission insists it will soon come up with nuclear 


weapons that are 100% free of radioactive fall-out. 
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LOCATE 


in the 
West Penn Electric Area 


= 


Intelligent, ambitious workers rank high among the re- 
sources that keep on drawing more plants to the area 
served by West Penn Electric System. And this month 
high schools here will graduate 26,257 students, eager to 
carry on the tradition of industrial productivity for which 
the area has long been noted. Many communities sponsor 
programs which, with little or no cost to the manufac- 
turer, prepare these young men and women for specialized 
work in your plant. 


Young, alert, adaptable, rarin’ to go—they have a definite 


West Penn 


Electric System 


Monongahela Power Company 
The Potomac Edison Company 
West Penn Power Company 
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place in the plans of manufacturers who are looking 
ahead. Here are your skilled workers, your executives 
of tomorrow—and many of them are ready to step in, 
full-time or part, to help you now. 


... And, in addition to these, we'd like to tell you about 
the skilled and semi-skilled workers available today in 


our about the advantages of locating a 
plant in “‘The middle of America’s best markets.’’ Phone 
our Area Development Department—WHitehall 4-3740 


—or send the coupon below. 
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WEST PENN ELECTRIC SYSTEM, ROOM 906F 
50 BROAD STREET, NEW YORK 4, N.Y 


Without obligation, please send me informa- 
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the assistance offered by you and the commu- 
nities in your service area 


N Title 


ime and 


SAND 


Zone 


r 
I 
! 
i 
I 
! 
I 
! 
1 
i 
I 
I 
! 
I 
I 
L 





In Business 


Battle Looms for Control of Schering 


As Revlon Buys Big Slice of Stock 


\ probable proxy fight is shaping up over control of 
Schering Corp., maker of pharmaceuticals. Last weck 
Revlon, Inc., served notice that it has acquired some 
8.5% of Schering stock and intends to go into the drug 
business 

Vhis is probably the largest single block of Schering 
stock (all of its management owns less than 1%) but 
other large blocks are known to be held in brokers’ names. 
Indications are that Schering management will not wel 
come the approach of the highly promotional-minded 
Charles Revson, who controls Revlon and who has driven 
that company into the top rank of the cosmetic field 
within a half dozen years (BW—Dec.13°52, p63). 


Montgomery Ward Buys Outlets 


In Chicago, Wins Back an Executive 


Montgomery Ward & Co. this week bit off for itself a 
large chunk of the Chicago retailing field. In the biggest 
deal of the post-Sewell Avery regime, Ward is buying 
control of The Fair, Chicago department store chain, 
whose four outlets have six times the floor space of 
Ward's single outlet, some distance from the Loop 

In a deal to be completed July 24, Ward is paying 
Detroit's Kresge Foundation $7.5-million for its 301,000 
shares in The Fair. Later it will offer to pay other stock 
holders for their 20‘+ interest at the same $25-a-share 
rate. For the fiscal vear ended Feb. 2, The Fair's sales 
were almost $45.6-million 

Vhis was a busy week for Ward. Early, it announced 
that Paul M. Hammaker was returning to the company 
Ham 
maker left Ward in 1942, and resigned recently as senior 


vice-president of Marshall Field & Co. 


as executive vice-president and general manager 


Another Conversion for “Little Big Inch’”— 


It's Going Back to Oil From Gas 


he “Little Big Inch” pipeline is going to be converted 
back to carrying its first love—liquid petroleum products 
‘Texas Eastern Transmission Corp., which converted the 
pipeline to natural gas after World War II, has been 
given permission by the Federal Power Commission to 
make the shift back 

The reconversion will affect a 1,168-mi. stretch from 
Baytown, Tex., to Moundsville, W. Va., and a spur from 
Seymour, Ind., to Chicago. The conversion job will cost 
Texas Eastern around $35-million, and the company 
has been authorized by FPC to spend another $61- 


52 


million on substitute facilities fer carrying natural gas. 

Both the “Inch” pipelines were built by the govern- 
ment during the war to secure submarine-proof trans 
portation for oil. When Texas Eastern took over the 
“Little Big Inch” after the war, it quickly converted to 
natural gas, thus getting a vear’s jump on competitors im 
bringing gas to the big East Coast market. 

Now Texas Eastern is converting back to oil, because 
it says a pipeline offers cheaper and more reliable trans- 
portation to the Chicago area than barges. 


Court’s Swing at Boxing “Monopoly” 
Knocks Norris, Wirtz Out of Garden 


Federal Judge Svlvester J. Rvan brought to a close the 
government's antitrust case against James D. Norris, Jr., 
and Arthur M. Wirtz this week bv ordering them to dis 
pose of their stock in Madison Square Garden Corp., and 
to dissolve the International Boxing Clubs of New York 
and I]linois. 

The two men are officers in the Garden Corp. in which 
they own approximately 39% of the stock. They also 
control the Chicago Stadium. The boxing clubs, which 
promote most of the major championship bouts, are 
wholly owned subsidiaries of the two stadium companies. 
Part of Judge Rvan’s decree directed that the Madison 
Square Garden and Chicago Stadium be made available 
to other promoters on a “reasonable rental basis.” 

The decree follows a Mar. 8 decision in which the 
judge found Norris and Wirtz guilty of conspiracy in 
unreasonable restraint of trade in the promotion of 
championship boxing contests and conspiracy to monopo- 
lize trade and commerce in the same field in violation of 
the Sherman Act. 


Business Briefs 


“Back to mothballs” are the sailing orders for the 49 
tankers that the U.S. hauled out of the reserve fleet to 


help meet the Suez crisis. With cargoes returning to 


normal, the government is resuming its practice ot 
chartering private tankers for its logistic needs 
result, six reserve tankers will return to mothballs 


week, the rest by the end of the vear 


The Deutsche Bank of Frankfurt, Germany, this week 
bought the controlling interest in Hugo Stinnes Corp., 
which had been seized bv the U.S. during World War 
Il as enemy alien property Ihe bank—acting for un 
named interests—bid $19,646,428 for the 530,712 shares 
in the New York holding company, which has assets in 
German mining and chemicals. It was the only bid. 


The ‘Texas oil allowable for July has been cut by 390, 
449 bbl. per day below the June 15 figure by the Railroad 
Commission. ‘The Julv limit of 3,027,786 bbl. a dav 
allows only 13 production days—the fewest on record—as 


against 15 in June. 


World production of coffee will be 50,395,000 bags in 
the year beginning July 1, the Agriculture Dept predicts 
Ihat’s a solid nse from the 4 000 bags in the past 
year. 
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See what adhesives are doing today! 


¢ as pres 
THIS BLACK ADHESIVE YOU SEE KEEPS COOLNESS UNDER 


és 


WRAPS FOR YOUR AIR-CONDITIONED COMFORT—IT'S RUGGED EC-321 BY 3M 


Holding a grip on sweating metal 


You can feel the cold metal “sweating” 
as moisture condenses on it. Yet, to 
provide air-conditioning efficiency, you 
nust apply insulation to the surface 
of this duct. And you have to do it 
despite condensation. 

EC-321 holds insulation tight regardless 
) The architect here 
specified this 3M adhesive after he 


that moisture. 


. 


WV MAKERS OF “SCOTCH” BRANO PRESSURE -SENSITIVE ADHESIVE TAPES @ “SCOTCH 


4 


, ADHESIVES AND COATINGS DIVISION, MINNESOTA MIN 


XY 417 Proverte ave.. DETROIT 2, 


saw a competitive adhesive fail. It was 
literally “sweated”’ loose. 


EC-321 brushes easily, grips at once 
and allows enough working 
Where the fibrous glass must be drawn 
up between ducts, EC-321 doesn’t 
bind or tear. It’s nonflammable, fastens 
liner to duct interiors, bonds insulation 
to hot-air ducts, too. 


time. 


H. @ GENER $ ST. PAUL €. MINN @€ 


VE SHEETINGS © “SM” ABRASIVE PAPER AN TH @ “3M” ADHESIVES AN 





Hundreds of 3M adhesives serve many 
varied metalworking industries, all the 
way from factory to installation. 

SEE WHAT ADHESIVES CAN DO FOR YOU! 
If you face a fastening problem, call 
your 3M Field Engineer. Consult 3M 
research. For a free booklet (mma! 


write: 3M, Dept. 16, 417 Pi- |9M 


quette Ave., Detroit 2, Mich, L#tstasx 


ING AND MANUFACTURING COMPANY 


. ‘ BOX LON 


Re : . TAPE @ “SCOTCHLITE” eran 


53 0 "3M" noor ANULES © "3M" CHEMICALS 
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The world of science behind 
EXIDE-IRONCLAD BATTERIES 


Being interviewed is Curtice C. White, Senior Development Engineer. 


“These channels actually cool the battery”’ 


1 Exide Laboratories—Reporter: First, Mr. White, tell me what 


makes a battery hot. 


White: Heavy loads—they often raise battery 
temperature as much as 20 degrees. 


Reporter: How do the channels cool it? 


White: The heated electrolyte rises to the top 
through the channels. Plates are cooled by 
electrolyte coming up from the bottom. 


Reporter: Don’t al! batteries have channels? 


White: Unfortunately, no. It is the tubular 
construction of the Exide-lronclad positive 
plate that leaves these channels on both sides. 


Reporter: What does this feature mean in 
battery performance? 


White: Longer battery life, for one thing. 
The battery stays cooler. Has less incidence of 
hot spots. Plates operate at a more uniform 
temperature. 


Reporter: Obviously this is an important 
feature of Exide-Ironciad 


White: Yes it is, but it’s just one of many 
engineering details that contribute to its high 
capacity and long life. 


Note to battery users: Whenever you order heavy 
duty batteries or the equipment that requires them, be 
sure to specify Exide-lronclad. For detailed bulletin, 
write Exide Industrial Division, The Electric Storage 
Battery Co., Philadelphia 2, Pa. 


my ® 
THE ELECTRIC STORAGE BATTERY COMPANY Exide 
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Let’s take another look at Congress. It's midyear and the session will 
adjourn in another four to six weeks 


Eisenhower's influence is strengthening. His decision of a few weeks 
ago to step down and play a little politics with GOP congressmen now shows 
promise of paying some dividends. Party lines are now stronger 


The economy drive is slowing. Eisenhower's requests for appropria- 
tions still will end up by being cut some $4-billion. But experts say even 
these cuts will not keep 1958 fiscal year spending inside the President’s 
own $71.8-billion estimate. The better guess is that it will be $1-billion 
higher 


Take foreign aid as an example. It faced a meat-ax attack until Eisen 
hower went to the public via radio and TV 

Eisenhower will get most of what he wants. Though he started out 
by asking for a $4.3-billion program, Eisenhower made a $500-million cut 
before the Senate took up the measure. The Senate cut only $200-million, 
down to $3.6-billion. The House may not buy every last cent of that, but 
there is no longer any threat to gut the program 

Then, there’s the Senate’s approval of the atomic treaty. The quick 
O.K. was a surprise. Disarmament prospects help on this. But there’s no 
denying that Eisenhower’s personal contact with party members lined 
things up 


You are beginning to see results on the domestic front, too. 


A few weeks ago, the prospect was that Congress would put through 
the regular appropriation bills and then go home, leaving most of Eisen 
hower’s program dangling. But now Republicans in Congress seem more 
determined to get a few things done 


Civil rights illustrates what’s happening. 

Here’s some background to keep in mind. Eisenhower got a strong vote 
from the Negroes in his 1952 campaign. Then came the so-called Warren 
decision from the Supreme Court outlawing school segregation. In last 
year’s second term landslide, Eisenhower increased his share of the Negro 
vote. Now there’s a real determination to put through the so-called “right- 
to-vote” bill. In the South, Southerners who gave Eisenhower strong sup- 
port in 1956 are bitter. Their feeling had been that Eisenhower would use 
the soft pedal on the racial issue. Now, they are alarmed 


Look back to the ’30s for the politics in the civil rights bill. 


Roosevelt used labor to bolster the Democratic Party. The AFL under 
the leadership of the late William Green was not aggressive in politics 
Roosevelt saw the political possibilities of widely organized labor function 
ing as a subsidiary of the Democratic Party. He encouraged John L. Lewis 
to organize the ClIO—then the new-type industrial union. The Roosevelt 
Lewis political alliance was short-lived. But the organization stuck with 
the Democrats. The leaders still work in that party, although Eisenhower 
has split the rank and file 


The Negro vote is today’s new political bloc. Even in many areas of 
the North and East, it hasn’t been encouraged to go to the polls. And in 
the South, it has been discouraged from voting 





WASHINGTON OUTLOOK (continued) 


WASHINGTON Eisenhower is a big influence in Congress on this issue. Until a few 

BUREAU weeks ago, final action on a civil rights bill at this session seemed to have 

JUNE 29, 1957 little or no chance. But by talking with party members, at breakfasts and 
in his office, the President has persuaded many votes to his side. You 
see the results on the record now 








In the House, there was just about an even chance that the jury trial 
amendment would be put into the bill. Eisenhower didn’t want this 
He knew that such trials would just about stop integration, by giving local 
juries the say on injunction cases. So, he laid it on the line with House 
members from Northern and Eastern states, where the Negro vote is big. 
And he won. 


In the Senate, it was much the same story. The Judiciary Committee 
under Chmn. James Eastland of Mississippi had the civil rights bill bottled 
up. What’s more, it had tacked on a “right-to-work” amendment .to the 
“right-to-vote” bill. Then, the liberals took over. A few Democrats studied 
the Senate rules and came up with the idea that the House bill could be 
scheduled for a vote without going through the Judiciary Committee 
Republicans, pushed by the White House, climbed aboard. The record 
shows a big majority of the Republicans, supported by a few Democrats, 
voted to give the Negroes a “right-to-vote” law 


Schoel aid chances haven’t been improved. Odds still are that Con- 
gress will adjourn without any final action 


Eisenhower plugs the program at every opportunity. But there are 


doubts among Republicans and Democrats alike about the President’s 
enthusiasm. 


Note the Williamsburg talk this week. The President spoke of a new 
allocation of state and federal responsibilities. He didn’t refer directly to 
the school issue in his speech to the Governors’ Conference, but Virginia’s 
Gov. Stanley had only that day pronounced schools as outside the federal 
jurisdiction. If Eisenhower wants a bill, he might be able to get it. But 


he’s got to turn the heat on. 
—=— 


Keep an eye on California politics—the moves by the Knight, Know- 
land, and Nixon forces. They can influence GOP chances in 1960 


Gov. Knight plans to run for reelection. Any question about his inten- 
tions was settled this week. Knight, at the Williamsburg Governors’ Con- 
ference invited Senate GOP leader Knowland to stay out of the race for the 
governorship next year. Knight’s reasoning was that if Knowland came 
in, then the Republicans would split and the Democrats might wind up 
with both the governorship and the Senate seat Knowland is vacating 


Knowland still won’t say what he will do, other than that he will retire 
from the Senate next year. But odds that he will run for governor in 
California rose when he took issue with Knight. Knowland pointed out 
that Knight joined Stassen last year in the “dump Nixon” move, claiming 
Nixon would lose California. 


Nixon is staying out of the ruckus. Friends say he doesn’t regard 
Knowland as a serious challenge in 1960. If Eisenhower doesn’t finish his 
term, then Nixon would take over and that would end the argument. If 
Eisenhower does finish the term, it still will be hard to head Nixon off. 
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better living 


When you make anything in metal for homes, kitchens 
and appliances, and you want enduring beauty and sales 
appeal in your product... design it, improve 


it and protect it with McLOUTH STAINLESS STEEI 


* = &§ stn a- 5 — ’ 4 ame — 
Mc LOUTH STAINLESS STEEL 
H | GoH Q@ U AtLtIT iY > 2 & & FY A N OD a. FS & # 


for homes and home products 


McLoutyn Stee. Corporation vwerroit, MICHIGAN 


MANUFACTURERS OF STAINLESS ANE CARBON STEELS 














How to keep your new building 


from looking wrinkled! 
WHAT CAUSES DISTORTION? 


WINDOW GLASS: |! 


window 
l Gla 
aralle Lo Plat 
ORDINARY PLATE GLASS: |' 
While its t - 


es in the 


wh it makes good busine 
our architect whens he recor 
wens* Ford Parallel-O-Plate Gla 
PARALLEL-O-PLATE: Its sur 
faces aretwin-gr / t 
sides pound a the same time — PARALLEL-O-PLATE 
a operat Twin Ground for the finest optics 


LIBBEY « OWENS « FORD GLASS COMPANY, TOLEDO 3, OHIO 
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Central Maine Power 47% ‘87 A 102.799 96 97 


4AV2% ‘91 
458% 


New York Telephone 
Northern States Power 


Potomac Edison 4°¥e% ‘87 AM 
Tax Exempt Municipals 
Jacksonville Expressway 44% ‘92 NR* 


3Y2% ‘'67** Aa 
22% '67** Aa 


Michigan N‘west’n Expressway 


San Francisco 


* Not rated 
**10-year maturity taken as representative 


Pangs of the Bon 


For underwriters, “a profitless prosperity. 
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rowers, sharply higher interest rates and non-call clauses. For 
investors, yields approaching those of equities. 
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made painful—and jump in yields on 
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ty, the underwriting business is it.” the fear that at some point some invest 
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it bankers is the strong demand for his could happen, sav underwrite1 
ig-term funds at a time when the if a bank gets suspicious about the px 
l’ederal Reserve is severely restricting tion of a house and calls its loan if 
t money suppl BW-—Jun.22°57, the hou tself finds that its capital 
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Thinking about locating a plant in Ohio, Indiana or 
Illinois? Then check Nickel Plate’s survey service. 

NKP has information on available sites—plus facts 
on utilities, taxes, transportation and other data you'll 
need to know. In fact, every NKP survey is tailor-made 
to your requirements. 

Let NKP know those requirements. Please contact 
M. H. Markworth, Nickel Plate Road, 1402 Terminal 
Tower, Cleveland 1, Ohio. MAin 1-9000., 


| had to find a plant site... 
NKP SURVEYS MADE MY JOB EASIER 
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Rocks picked up with automatic 
tongs—-tiered to ony height 
from cob operoted bridge 
crone 


HANDLE, — 
t TIER and STORE ECONOMICALLY, 
P-S rocks ore design-odapted EFFICIENTLY and SAFELY with 


/ PORTABLE Heavy Duty 


head crane. 

‘ier | BAR RACKS 
ae or 

Store pipe, tubing, bor, sheet or other stock .. . selection and checking 
of stock no problem . . . each rack readily accessible .. . flush bottom 
insures sturdy, rigid, safe tiering—rack upon rack .. . safety stacking 
Stock storage and selection pockets on rack corners . . . double thick lifting lugs, welded to wrap 
prc <marnhcseiaettaneatoal cround channels . . . Engineered-built to specifications for any size 

load or capacities. 


DESIGNED AND MANUFACTURED BY 
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G, 
f) 


16031 FULLERTON AVE., DETROIT 27, MICH. 


P-S racks, in addition to saving BOSTON, Mass., CO 6-0570 © BURLINGAME, Colif., Di 2-0823 « CHICAGO, III, 
floor spoce, permit storage of AUstin 7-8599 © CLEVELAND, Ohio, SU 1-3235 © GENVER, Colo., Al 5-3984 « 
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cars,” he explains, “but we haven't 
felt the pinch until the last few 
months. Most of us figure that it would 
not be too hard to reach a balance be 
tween supply and demand. That’s a 
mistake that has cost us plenty.” 

¢ Escalator—In the past few wecks, 
there has been a radical upward move 
ment in rates. For example, vields of 
high-grade municipal bonds, which 
were 3.44% in May, soared to 3.79‘ 

last week Last June, the averaged 
only 2.75%: in August, 1954, onh 
1.9 Similarly, yields on high-grade 


corporates have climbed from a low of 


2.65 in 1954 to a 25-ve 
3.71% last week 

Che adjustment in vields of outstand 
ing issues tells only part of the story. 
here has been an even sharper ad 
justment in the borrowing cost on new 
offerings. Last October, for example, 
Southern Bell Telephone & ‘Telegraph 
sold a $60-million issue at 3.9%; last 
week it sold $70-million at 4.9 And 
Michigan Consolidated Gas Co., which 
paid about 3.4 for $30-million in 
1955, paid 6.1% last week 

In general, the coupon rates placed 
on new offerings have ranged well 
above the vields of outstanding bonds, 
which are selling at deep discounts. 
For example, Southern Bell's new issue, 
which carries a 5% coupon, came out 
it a price of 102.32 to vield 4.85% 
Its outstanding 24% bonds of 1987 are 
quoted at 79 to 80, which is a vield 
of about 4% 
e Pricing—The underwriters hit their 
target right on the nose in the latest 
Southern Bell offering. Open market 
bids for it are now over two points 
ibove the original price. But under- 
writers say that usually pricing a new 
issue in today’s market requires not 
only skill but also nerve and_ luck. 
“You can’t be sure of an r in 
pricing an issue,”” states one | 
pert. “It’s like skating on thin ice, and 
you're lucky to avoid falling through 
in this kind of market.” 

The key factor in pricing 


icing Cx- 


g is, of 
course, judging the state of the market. 
This entails a good many considerations 

gauging the market’s reaction to simi- 
lar issues, estimating potential buving 
power, predicting the future course of 
the market. 

One underwriter describes his fec 
ings this way: “You go to bed after some 
long, hard sessions reasonably sure you 
have a fix on the market, figuring that 
it will take just so much at such and 
such a price, which will give you a de 
cent profit for all your hard work and 
risk. You wake up to find that the 
market will take just half of vour issue, 
and then only if you provide a bigger 
yield than you counted on. You wind 
up with a loss and wish you had taken 
up dentistry.” 
¢ Getting Choosy—In any bid, each 


} 
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TAX-EXEMPT 


BONDS 
at mid-year 1957 


Not in 20 years has the inves- 
tor been able to obtain as 


much take-home yield as is 





now available from state, 
revenue and 


bonds. 
And, in addition, tax-exempt 


municipal, 
other tax-exempt 


bonds offer widely recog- 
nized qualities of safety and 
marketability. 
Mid- Year 


Tax-Exempt Bond Market discusses 


Our Survey of the 
the changes and the opportunities 
in today’s market and helps you to 
relate them to your own investment 


ituation 


Send for thi urvey for up-to- 


date information on the tax-exempt 


market. You'll receive with it our 





tax chart showing the income re- 


quired from taxable securities to 


equal the from tax-exempt 


Ask for 
folder BJ-7. 


HALSEY, STUART & CO. INC. 


123 SOUTH LASALLE STREET, CHICAGO 90 
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firm has to decide not only the 
but also the size of the commitment :t 
it willing to make. This involves an 
examination of its inventory to see how 
much it can handle 

Last weck, for instance, First Boston 
Corp., one of the biggest underwriting 
houses, was reported to be sitting out 
issues that it felt were hard to market 
Other firms are also being more sek 
tive in making bids 

But there's 
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characterizes marking done on Markem machines, 
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This announcement is nesther an offer t 
The offer is made 


Stock Exchange. 


LEHMAN BROTHERS 
SMITH, BARNEY & CO. 








486,058 Shares 
Outboard Marine Corporation 


Common Stock 


30¢ Par Value 


Rights, evidenced by subscription warrants, to subscribe for these 
shares have been issued by the Company to the holders of ita Common 
Stock, which rights will expire at 3:30 P.M., Eastern Daylight Saving 
Time on July 1, 1957, aa more fully set forth in the Prospectus. 


Subscription Price $27 a Share 


The several Underwriters may offer shares of Common Stock at 
prices not leas than the Subscription Price set forth above (leas, in the 
case of sales to dealers, the concession allowed to dealers; and not more 
than either the last sale or current offering price on the New York 
whichever is greater, plus an amount equal to the 
applicable New York Stock Exchange commission 


MORGAN STANLEY & CO. 
EASTMAN DILLON, UNION SECURITIES & CO. 
MERRILL LYNCH, PIERCE, FENNER & BEANE 


PAINE, WEBBER, JACKSON & CURTIS 


fer to buy any of these Shares. 


BLYTH & CO., INC. 


HORNBLOWER & WEEKS 
DEAN WITTER & CO. 























Wagner Sangamo 


Tachographs 


effect greater 
operating savings 


by encouraging safer driving habits 


Tachographs aid and promote economical 
driving practices by acting as “safety super- 
visors” for your company's drivers. They 
encourage steady driving, and guard against 
excessive speeding. Better driving habits 
result in added savings in fuel consumption, 
maintenance and operating time. 


Tachographs are recording speedometers 
that automatically record permanent trip in- 
formation on easy-to-read wax-coated charts, 
These charts show when vehicle started, how 
fast it traveled, when it stopped, idling time, 


~ : : 
Wagner Electric @rporation 

6460 PLYMOUTH AVE., ST. LOUIS 14, MO. 

Please send a copy of Bulletin SU-3, 


Name and Position — 
Company 
Address 

] City 


l We operate 


Finanee 


and distance between stops during any 24- 
hour period. Illuminated face dials show the 
time of day, M.P.H. (or R.P.M.), and total 
mileage. A red light warns driver when your 
company’s speed limit is exceeded. 

Because vehicle safety is important to your 
company, you will find it good business to 
investigate the many advantages of Tach- 
ographs. Send the coupon below for your 
copy of Bulletin SU-3—it tells the whole 
safety story. 





Insurance Battle 


The auto policy industry 
goes ahead with rate boost in 
Connecticut, defying official 
withdrawal of O.K. 


The auto insurance industry, which 
ran in the red by $78-million last vear 
BW—Mar.16'57,p139), has been push- 
ing through rate increases in one state 
ifter another 

In 24 states the path has proved 
relatively smooth and the industry has 
won increases averaging 16 But last 
week it ran into resistance in Connecti 
cut, and a stalemate developed 

The story began on Mav 14, when 
the Connecticut Dept. ap 
proved liability rate increases averaging 
18.4%, to go into effect on June 19 
hen, one dav before the effective date, 


the department tele 


Insurance 


graphed i with 
drawal of the permission to the indu 
trv’s two official rating bureaus—the N 
tional Bureau of Casualty Underwriters 
for liabilitv and the National Automo 
bile Underwriter Assn. for physical 
damage 
¢ Defian Sot! hureaus shouted 
“foul!” Ar 1 hurried parley they 
innounced ey were putting the 
new rates nu c lefving the state 
on a vari 
At midw 


made 


nce Dept had 
no decisive riposte to the deh 
lf with the some 
ment that it was 
hiring an independent firm of acti 
aries to study the imsurance situation, 
and that “if the studv should indicate 
that the new 
hearing will be hel 

The industr eaus, for 


ince. It contented it 
what cryptic innoun 


rates are unjustified, a 


thei 
defens¢ 


+ , sith th 


made a rather 
decision 
begin wi 


no legal rig » withdraw its appro 


i 
because meet the rc 
quirement 
quent hearing 
e Discussions—\I 
thev had filed th 
plus supporting dat mor 
month before Insurance ¢ 
lhomas J. Spellacy granted his approval 
ind that in the meantime the statis- 
tics had been discussed at length with 
the Insurance Dept. On a final plain 
tive note, they point out that thousands 
of new rate schedules had 
tributed to companies 
the O.K. was withdrawn 
Speaking privately and bitterly, one 
industry spokesman said the withdrawal 
of permission was purely political—““The 
higher rates make Gov. Ribicoff’s 
vigorous safety campaign look 
cessful.” END 


S heduk 
than a 


OM MISsSlOnec!r 


been d s 
ind agents before 


unsuc- 
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CHECK COLLECTIONS 





Guaranty Regional Clearing Plan 
Reduces Companies’ Check “Float’’ 


Collection Method 


Heips Treasurers Save 
Time and Cut Credit 
Risks ...Makes Funds 
Available More Quickly. 


g problem every company treas- 
is the problem ot 
ibles into avail 
fin This is pat 
we 


Taco pany 


iwi lespre id area, 


Guaranty Regional 
Clearing Plan 


FLOAT TIME: 1 TO 2 DAYS 


Customers send remittances to 
N.Y. Post Office Lock Box. 


S 


Guoranty picks up remittances 
frequently during day, and 
credits receipts to corporation's 


account. 


Guaranty processes checks the 
same day by fastest available 


means. 


The same day, Guaranty sends 
corporation treasurer an advice 
giving details of remittances 


This chart shows how Gwvaranty’s 
Regional Clearing Plan cuts down 
“float” for a typical corporation in 
the Northeast area. 


Variations of Guaranty’s 


Conventional Check 
'@elil-YaileaMiatchiel: 


FLOAT TIME: 2 TO 4 DAYS 


Customers send remittances 
to corporation. 


7 


Mail delivered, or picked up 
at Post Office. 


Mail opened and checks 
screened 


Remittances verified 


Checks sorted. 


Checks distributed to accounts 
receivable 


Cashier group prepores checks 
for deposit 


Delivered to local bank 


1. A saving of one or more days 
of ‘‘float’’ for customer remittances. 
Customers in Northeast area, for ex- 

would mail checks to a New 
Post Office Lock Box, which is 


o send you additional intor 
| at frequent intervals during «. ; : 


Clearing Plan procedure yf 

course, be tailor-made to suit a cor 4 
pany’s individual Bank accepts deposits and 

would like to learn more al the processes checks for collection 


Plan and how it works, we 


by Guaranty. Checks are cred- “6 
to corporation’s account, and 
ranty prepares ( hecks for presen 


' ars in Less 
DY the tTastest ay ulable I ethod. 


Time.”’ Address 


Yept. BW-3 
2. Elimination of peak load work Dept. BW-3. 


problems. All processing operations 


re handled by Guaranty. Treasurer 
’ 


ceives daily advice, giving details 


cessary to reconcile outstanding ic 
} 


ts receivable, 


OF NEW YORK ° 0 BROADWAY, NEW YORK 16 


( apital Fu 


3. Reduction of credit risks. Cut 
ting down check presentation time 


ay 


mexcess of $ 


means that the treasurer has quicker 
] 


: . 
know edge of weak credit situations 
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Westerners favor the Blue and Gold Network 


In the West people spend a lot of 
time behind the steering wheel. A 
week-end fishing trip can put 600 
miles on the speedometer. Whether 
touring the back-country or shut- 
tling through growing cities, millions 
of Westerners prefer to patronize the 
4,000 blue and gold Richfieid service 


stations throughout the area 


So superior are these customers 
finding Richfield products and serv- 
ice that Richfield’s domestic motor 
gasoline sales in 1956 reached an 
all-time high of 17,298,000 barrels 

up 10.4% over 1955. Richfield’s 


share of the market also increased. 


Yet, it is not only in the marketing 
and distribution fields that Richfield 
is achieving marked success. We 
have also made outstanding ad- 
vances in the equally important 
fields of exploration, production, 
research and manufacturing. 

Because of this policy of years- 
ahead planning, Richfield today 
enjoys a position of leadership in the 
West Coast petroleum industry. And 
the motoring public in this region has 
come to regard the name Richfield 


as the symbol of unvarying quality. 


The Far West—Where the 
Name Richfield Stands for 
the Best in Petroleum 


ARIZONA 


Sh. RICHFIELD a leader in Western Petroleum Progress 


* OIL CORPORATION 





Assets of the Major Financial Institutions 


ze of Assets in Billions of Dollars 










































































MUTUAL SAVINGS COMM 'L LIFE SAVINGS MUTUAL 
SAVINGS & BANKS INS & SAVINGS 
BANKS LOANS co.'s LOANS BANKS 


vidual Distribution of Assets in Percent of Total 





And how their distribution-pattern has changed 


















































LIFE MUTUAL SAVINGS COMM 'L LIFE SAVINGS 

MUTUAL 
INS SAVINGS & BANKS INS & SAVINGS 
co."s BANKS LOANS co.'sS LOANS BANKS 


rve Bank of St. Lo 


Banks Share Dwindles 


nstitut 
} 


In relation to some of their tice von-banking financial i 
. chi fly lif sul C 0 | 1eS 
rivals, commercial banks have |’, fe instance pare med 
lost ground in assets. ings banks? Thesi 


ind the same ti 
EDERAL RESERVE Bank of St ind ustom for th 
has come up with answers to — banks 
jucstions that have long been e Have changes in the relati 
pestering the nation’s bankers positions of these institutions weaken 
e How has the commercial bank the influen f the Federal Reser 
stem been doing in relation t Svstem? The Fed can influen 
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directly, the othe 


earching look at the 
record of the U.S. finan 
the Fed’s St. Louis outlet 
d these findings 
the commercial banks have 
harts), but not so mu 
people seem to think 
e ‘The influence of Federal 
iction has not been lessen¢ 
mportant degree by the growth 
noubanking financial institutions 
e Changing Places—Since the end « 
World War II, the assets of all fou 
typ f institution studied — hay 
¢ vn. But there have been two im 
portant shifts in their relationshy 
S&Ls have taken over the third-rank 
position from mutual Wing 


+ 


h are now in fourth spo 
ymmercial banks have vieldec 
mmpetitors in share 


During the depression of the 
nmercial banks’ share of total 
d by all four types of financial im 
itions dropped to 51 But the 
gained thei preponderance bi 
of World War Il. Sine 
there has been a de 
harp in 1953-5¢ 
St. Louis Fed, was 
» the slowing of growth 


upply during the 


pattern shows 

deposits of commer ial 

savings banks, policy re 
loans of life insuran 

nd share accounts of in 
S&LS. The relative po 
mimercial bank became 

with the deficit financing of 


irs weake th 


ds following 
e Under Control—As the relative im 
f commercial bank has 
|. there have been sugges 
ome financial quarters that 
ther institutions should “ 
under government regulation, 
ntrol of the supply of finan 
that thev create. But, the 
Fed suggests, these other in 


10 less sensitive to mone 
than thev were in th 


bank: “Commercial bank 
ipate with the central bank 
expansion ind contraction t 
upph thus! the non 
intermediaries cannot escap 
f monctars polic 
bank sAVS lederal g 
influences the b 
Insurance ompani 
mutual savings banks 
in the market 
ets—long-term 





_ ..Up goes 


54 


PAYLOADER' 


...down comes Marguery 


Workmen wrecking the once fashionable Marguery apart- 
ment-hotel on Park Avenue got a big helping hand when this 
“PAYLOADER” arrived on the tenth floor. The 2!'3-ton tractor- 
shovel makes quick work of lifting, carrying and pushing rubble 
into chutes leading to the waiting trucks below as the building 
is demolished floor by floor. The contractor claims the versatile 
“PAYLOADER” more than paid for itself in a few weeks time 


“through savings in labor alone.” 


FOR UNLIMITED MATERIAL HANDLING ASSIGN- 
MENTS, this Model HA rubber-tired tractor-shovel provides a 
combination of speed, maneuverability and flexibility unmatched 
by any other type of equipment. Thousands of “PAYLOADER” 
installations in all kinds of plants have accounted for tremendous 
cost reductions through increased production. Indoors or outdoors, 


their performance is unsurpassed. 


There are five larger “PAYLOADER” sizes to fit your needs 
(up to 9,000 Ib. carry capacity) and a nearby Distributor ready 
to demonstrate on your work. The Frank G. Hough Co., 700 


Sunnyside Ave., Libertyville, Ill. 


@ PAYLOADE FR’ 


THE FRANK G. HOUGH CO. LIBERTYVILLE, ILL. 


svesoiaRy NTERNATIONAL HARVESTER COMPANY 


Please send more data on ‘PAYLOADER" tractor-shovels to: 
Nome 

Company - 

Street 


City 


I mance 


Z 
FA 





FINANCE BRIEFS 





Government debt of $83.5-billion falls 
due withm the next 12 months. The 
biggest smgle maturity will be the first 
$12-billion of 23 notes due on Aug. | 
+ 

Housing starts will be down to around 
100,000 this vear, says National Gyp 
sum Co.’s chairman, Melvin H. Bake 
He adds that the gypsum industry nov 
has enough rated capacity to ] 
1.3-million starts a year, if it operate 
on a 24-hour dav, six da‘ veek 


= 
Another borrowing-cost high has been 
set bv the Federal National M 
gage Assn., the government agency that 
buys and sells government-backed mort 
gages in the sec rv market | 
sell $100-million \4-month deb« 
tures, Fanny Mae | to attach a 44 
interest coupon ept a price of 
par 

. 
Cash dividends in May reached $311- 
million, a rise of $11.1-million or 4%, 
ibove the 1956 month, says the Com- 
merce Dept For the Januarv to May 


S>5 Dii- 


period, stockholders 1 ed 
lion, a rise of 3.5 
° 

Investment trust miscellany: Open-end 
ind closed-end funds between them 
now have more than 3-million sh 
holders, savs the National Assn. of In 
vestment Companies Yields of the 
mutual funds devoted exclusively to 
common stocks now average lower than 
the “balanced” funds that also go in 
for bonds and preferreds, says the maga- 
zine Trust & Estates. Both the 3 

on the commons funds and the 

on the balanced outfits reflect 

high-price-low-vield status of so 
many commons, and the money sque 
that has boosted the rate of vield on 
fixed obligations 
> 

Gifts of stock to minors used to be so 
snarled in red tape that brokers hated 
to handle them. But Keith Funston, 
resident of the New York Stock Ex 
change, savs the process has been sim 

: 


' 23 tot 
l STATS 


plified ws 
the District of Columbia. Just 


L)\ new 
ir, 20 such laws were passed; an 
ire in the work 
7 
Higher prices for new homes are likel) 
in the coming months, savs the Na 
tional Assn. of Real Estate Boards 
NAREB says that 59 of all replies 
to a 227-city survey predicted larget 
price tags for the rest of the vear 
r 
Manhattan’s big Bowery Savings Bank 
will hike savings account dividends to 
33° a vear. following similar moves 
by several other New York Ivings 
banks (BW—Jun 2 
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For 12 Years... 
Pittsburgh 


COLOR DYNAMICS 


Aids Productive 
Efficiency in 
Famous Tool Plant 


OW Pittsburgh COLOR DYNAMICS 
benefits workers and management 
has been convincingly demonstrated 
for the past twelve years in the plant 
and offices of the Davis Tool & 
Engineering Company of Detroit. 


@ This system of painting has created 
cheerful work areas. Productive effi- 
ciency and morale have been im- 
proved. Danger of time-loss accidents 
has been reduced. 


@ The Davis Tool & Engineering Com- 
pany is one of the pioneers in the 
automotive industry. It has a 36- 
year record of manufacturing tools, 
dies, fixtures and special machinery 


Cad 


AS 


7 © 





. 


for the automotive, aircraft and 


appliance industries. 


@ “Prior to 1946,” President 
Clarence Davis, “we painted plant 
and equipment periodically to pro 
tect them from wear and deteriora 
tion. Then we decided to paint the 
COLOR DYNAMICS way. We have in 
cluded our offices in this system. 


says 


@ “Since we began using focal and eye 
rest colors on moving and stationary 
parts of machinery, we have found 


our workers see their jobs better. 


@ ‘‘Evye-rest colors on lower walls 
relieve eye-strain. Colors with high 
reflectance on upper walls and ceil 
ings improve lighting. This contrib 
utes to better workmanship and 
higher productivity. Safety colors to 


How You Can Get a Free Color Plan of Your Plant 


@ We'll be glad to send you a free copy of our 
fully illustrated book on the COLOR 
DYNAMICS for industry. It explains what this 


painting system is and how to use it effectively 


use of 


Better still, we'll be glad to prepare a compre- 


‘SBURGH P 


G 


Oe ft Yt. 8. 8 2. Se 


hensive color plan of your factory, including de- 
tailed color specifications, without cost or obliga- 
Call 
Company branch and arrange to have our repre 


you. Or 


tion your nearest Pittsburgh Plate Glass 


sentative see mail right 


coupon at 


NTS 


PAINTS + GLASS +» CHEMICALS + BRUSHES « PLASTICS + FIBER GLASS 


PLtLaATeE 


Modern painting system improves working conditions in 
Davis Tool & Engineering Company, maker of high quality 
equipment for automotive, aircraft and appliance industries 


mark hazard areas reduce danger of 
time-loss accidents 


@ “At the same time, the pleasing 
environment has improved the mo 
rale of our work force. It has also 
enhanced our customer as well as 
employee relations. 


@ “Buildings and machinery require 
periodic painting. To paint the 
COLOR DYNAMICS Way costs no more 
than conventional maintenance 
painting. The benefits we have en 
joyed from this system have proved 
to be a desirable bonus.” 


@ Thousands of plants have been im 
proved by COLOR DYNAMICS. Why 
not try it in your plant —and see the 
difference it makes in productive 
skill and efficiency? 


Send for a Cepy of this FREE Book 


Pittsburgh Plate Glass Co., Paint Div., 
Department BW-67, Pittsburgh 22, Pa 


with 


GtLeteAS §$ 


IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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ENGINEERING 


CONSTRUCTION 











...a practical solution 


New Snap-on Tools Corp. Building — 
Mount Carmel, Illinois 


responsibility 


to your expansion problem 


Buildings go up faster, with less expense, 
the Luria way. That’s because Luria operates 
on the basis of “full responsibility.” 

You will probably find that a standardized 
building from stock materials will suit your 
needs — and Luria has long been known for 
its experience and leadership in this field. 

But if you need a special building, here 
again you can “LOOK TO LURIA.” Luria 
works closely with you during the planning 
stage and then designs and fabricates your 
building in its own plants. 

In either case Luria also handles all phases 


of construction, thus centering all respon- 
sibility from start to finish in one competent 
organization. In this way you get buildings 
custom-built to meet your particular needs, 
complete down to the last detail — ready to 


turn the key, walk in and start operations. 


The merits of the Luria way have already 
been proved in hundreds of plants, ware 
houses and other buildings. Call in a Luria 
representative to discuss your particular 


plans and problems. 


LURIA ENGINEERING Company 


TBI 2 ae 
ENGINEERS . FABRICATORS * CONSTRUCTORS 


LURIA 


511 Fifth Avenue, 


New York 17, New York @ 


DISTRICT OFFICES: ATLANTA © PHILADELPHIA + BOSTON © CHICAGO + WEW YORK © WASHINGTON © PITTSBURGH * RICHMOND © GAYTON 


PLANTS: BETHLEHEM, PA 


© CHICAGO HEIGHTS, ft 





SPECIAL REPORT 





How a Single Market Will 


ECONOMIC 
COMMUNITY 


de) elt (oliteyal (millions) 161 





Consumption (per capita) $5495% ° 


$125-billion 
see FRANCE 


G. N. P. 


Gross National Product 





FREE TRADE 
AREA 





78 
$669° ® 


$80-billion 


_ BRITAIN 
> _ DENMARK 








POTENTIAL FREE 
TRADE AREA 





$23-billion | 











Change the Map of Europe 


TOTAL FREE © FREE EUROPE TOMORROW (EST.) 
EUROPE TODAY YEAR 1960 YEAR 1970 











316 328 
J Ag $571° ’ 


$230-billion $270-billion $400-billion 





FREE EUROPE TODAY 
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CROSS THE ATLANTIC today, a new 20 years, the world map may even show 
the birth United States of | uropx ‘ 

is successful, this Europe, within 12 t The process of unifying Europe 

15 years, will be a single mass market von ve Casi Che illustration suggests 

with common political institutions. In how it may be done.) It may move in 


Europe is being born. If 





gddadaadadadad 


INVESTMENT 
IN MFG. 
@ =.1-billion 
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IVY VVVVVVV wm i) 
BEEEBEEREEE AAAAAAAAAA 00060000000 
fe NATIONAL PRODUCT CONSUMPTION PER CAPITA | FIXED INVESTMENT 


BB =2.3-billion y ee @ =.4-billion 








HE see 
ELECTRIC POWER 


ue an ve 
Coe _, EES 
eeeenenee |__on prooucts _| 
| INDUSTRIAL PRODUCTION 1 








eg 


GROSS NATIONAL PRODUCT | { AGRICULTURE : 








While production will make gains like these ” 1960 


| starts. It will bring both pro te fore the 20th Century is out, ae of now transforming the economic life of 
nd opportunities for U.S. bus t being under Soviet # tee be th Western Europe oy the Soviet 
en and liplomat But the stakes Union 
leat |. Reasons for Unity * Ze Geet ie Wane power se 
¢ If Europe achieves its goal, it tions. ‘Th has left even the 
ain a dvnamic economi There are four compelling force European nations standing 1 
m bul fT urope toward economic weak—as at § etween two world 
superpowers, the U.S. and the U.S.S.R 
v industrial revolution ¢ The postwar political revolutior 
ly by the U.S., this is in the one-time colon ot Asia, Africa 
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Your business is in the Age of Electronics 


Your engineers 
swift paced genii - or technical drones? 


You see more and more electronic meas- 
uring equipment in industry’s laborato- 
ries for a very simple reason. Electronic 
instruments make engineering measure- 
ments faster and more accurately. They 
give your engineers precision short cuts 
through tedious measuring problems - 
common and uncommon. They save 
hours, even days, for the creative engi- 
neering that so directly affects your 
progress and competitive position. 


Over 130 Hewlett-Packard field engineers 
and 300 different -hp- instruments are 
today helping company after company 
eliminate obsolete, time-wasting meas- 
urement methods.A letter from you will 
assure an -hp- engineer in touch with 
your technical people - immediately. 


Versatile, low cost -hp- S21A Industrial Counter 
measures frequency, speed, RPM and RPS - 
counts events occurring at random within se 

lected time periods. With special transducers, 
aiso measures weight, temperature, pressure 
acceleration, etc. Time-saving production and 
research tool. $475. Make sure your next in- 
strument requisition specifies -hp- equipment 


HEWLETT-PACKARD COMPANY 
PALO ALTO, CALIFORNIA 


throughout the wor 


world leader in electronic m L f bstruments 








KEEP IT CLEAN, KEEP IT NEAT... 
even through counter-mauling, delicate 
blouses, lingerie, sweaters stay fresh, sale- 
able in B emis oh yww-off polyethylene bags 
Sales climb... markdowns virtually vanish 
‘Time-saving, too, during inventory-taking 
And all types of Bemis poly bags print 
be vutifully. he y have ¢ verything. 


OK, IT'S A “GAG” PHOTO... but 
it points up that sometimes vou want to 
keep soil in. For powdered pigments, for 
example, the efficient, economical contain- 
er isa Bemis Multiwall Paper Bag (special 
plies or liners if needed) with tape-over- 
seam closure. BEMISTAPE, a Bemis 
research development, does the trick. 


WHERE FLEXIBLE PACKAGING IDEAS ARE BORN 


Bemis may already be making the better package you need—write to: 


GUARDS AGAINST DIRT AND.. 
smudges, dust, scratches that furniture can 
pick up in the warehouse, on the truck, in 
handling ...they’re thwarted economically 
with Bemis re-usable paper furniture cov- 
ers. And customers appreciate the care. 
Bemis flerible packaging does many pro- 
tective jobs. How can it help you? 


Trade Extension Dept., 408-D Pine Street, St. Louis 2, Mo. 








The New Europe 


Special Report 
Story starts on page 70 


Middle East. A result of 
Western Europe must now learn 
npete for the and raw 
| supplies of these areas without 
tavored position it once enjoyed. 
e U.S economic and = military 
t. he Marshall Plan gave West- 
rope a chance to get on its feet 
illy after the war--and com- 

to set up joint economic im 

uch as the Or 
Economic ( 
and the European Payments 
EPU The European Coal & 
followed later, at the 
it NATO was giving Europe a 


lefense system and a 


markets 


ranization 


pcan ooperation 


mmunity 


sense of 


America— | here no doubt 
industrial 


e Aping 


t renaissance oc 


in Western Europe. As part of 
production and marketing 
have been Americanized. Re 
has begun to recoup 
vears 1914 to 
period of relative economi 
n for Europe. From 1951 to 
irope grew faster than the U.S 
ope Todav and in 1960, a 
ntly published by OEEC. 
that it will continue to do so. 
wth—much of it based 

id of mass production and 


<pansionist philosophy 


the area 


itt during the 


ered 


has con 
business leaders and politicians 
f the ad 
single market, comparable to 

Just as growth has helped 
e wav for unitv, so unity is ex 


intages to be gained 


nsure rapid—perhaps even 


sive—growth in the future 
¢ Shadow of Giants—The awakening 
to the advant has its polit 


Western Europe is aware 


4 


yes of unit 
n larger nations, with popu- 
if 50-million, cannot hold their 
kind of indus 
VCI ire id developed by the 

nd U.S.S.R. and perhaps soon 
leveloped by China India 

the driving behind 

day is more political than eco- 
m Che leading ““Europeans”—West 
Chancellor Konrad Aden 
France’s Guy Mollet, Belgium’s 
Henri Spaak, and Britain’s Peter 
evcroft—feel that the region must 

iw much closer together if it is not to 


ne against the 


and 


rorce 


many § 


these men are not trving 
uild a military or political “third 
to stand between the U.S. and 
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U.S OWNERSHIP of business in Europe is spreading with the new industrial revolution. 
At this Esso service station in France, attendant fills tires of a Renault. 


the Soviet Union. ‘They sec 
destiny as tied to the U.S 
too, that Europe’s defense, 
ic predictable future, rest 
on the U.S. air-atomic umbrell 
So does protection of the vital Middk 
East supply of oil. Indeed, its 
lependence on the U.S. is the factor 


Murope 
Chev know 
today and 


prima 


milita 


lowing Europe to devote 


t otherwise could to « 


MOT T¢ 
sources than 
nomic growth 
¢ Bigger Bourgeoisie—lhere are also 
subtle psvchological and economic fa 
tors leading to greater unity 
In bt for example, nation 

mav still bur in the older 
mon ut I x itive 

mit that his sons’ real interest lics in 
the future of Europe as a whole. And 
young 


bury the 


pe ple 

hatchet 

feud between France and German 
becoming mor 


More than in 


ponuticlan 


Besides Europe 
ind more midd 
the past, vot who 
ordinar 
omforts of life, rather than military 
| Some | uropean | ISI 


or imperial glon 
onlv “successful d 


stress wavs to increase the 


nessmen sav the 
igainst Eastern collectivism” will 
ontinually 
ind living standards, 
the Soviet bloc 

e U.S. Attitude—The U.S. has given 
official blessing to Europe’s single ma 
ket project 


rens¢ 


be a rising level of wealth 


as compared with 


is it has to every move to 
ward unity since Marshall Plan da 
Among most U.S 
reaction to European unity varies from 
enthusiasm to benevolent indifferenc 
But some with interests in Europ 
don’t share Washington’s pleasure—or 


businessmen, the 


at best keep their fingers crossed. Con 
templated tariff changes will put some 
U.S. companies exporting to Europe 
it a disadvantage. The benefits will ac 


crue to U.S. concerns producing on the 


But even for these, competition 
] 


and investment plan 


to be 


be keener, 


ning mav have revised 


ll. Impact of Unity 
Much of the 


loubt, but Europe will probably man 
ut together of clos 
mic Community and an as 
| larger Free Trade Area (cover 

what will happen to Europs 

industry and markets—and to U.S 

le in Europe? 

5. companies arc 
it least 


] 9 
mechanics are still in 


some form 


bound 
temporarih 
Mpanving Europe 
The Europeans won't be 
And some 
mimunit 
than th 
char©rge 
outsick 


tariffs to outsider 
f the Economic (¢ 
have lower tariff 
tually be raising the 
from th 


»S Om par 


Omimng 
exporting 
or Italy will face a new 

in competition with a Ge 
British rival The hand 
ye worse as European free 
timulates 
marketing among the 
this occurs, U.S. compani 
me of their k icy 
competitor They will ha 
behind the whol 
] ‘ 


egional = fre trade vill 


mass production and 


members 
int ive 


n on the theon 


; that 


growth, increas 


cd up 
prosperity, and expand total demand 

e Changes Made—In any case, it will 
sarv for U.S 


plans for 


CCONOTIIL 


MN pane 
doing busin 


with only an export bu 
forced to « 


peration 


tablish manu 

in Europe—or els 
on the European market 

e Some, with production facility 

lkurope already, supplemented by 


Special Report 75 





You get 
faster, 


A Mueller “C1-36" Dr 


ing Machine safely installs 


’ 
safer  - ae 
- . . . . . . . 
gas 


service 
~ nigh 


Industry’s use of natural gas has more than doubled since 1932. This 
rapid increase in the utilization of natural gas—at higher pressures— 
necessitated the development of a faster, safer method of working 
on pipe lines, 

In 1933, Muelier Co. introduced the Steel Tee, providing the gas in- 
dustry with a simple, speedy method for installing new customer 
services, Other produc ts soon followed which permitted the removal 
and replacement of a section of pipe and the extension of existing 
systems, Ber ause all of these operations could now he done in com- 
plete safety, without escape of gas or interruption of service to other 
customers, these products hee ame known as “No-Blo” producis. 
Today, service of gas companies everywhere has been greatly im- 
proved by use of the NO-BLO® Method. 

\s the gas industry expands and new needs and problems arise, the 
research, engineering and manufacturing facilities and skills of 
Mueller Co. will be at work on produc ts that will improve methods 
and service of this vital industry. 


MUELLER co. .°) DECATUR, ILL 
a Jgqd?). =~ 
Decatur, Chattanooga, et : Since 71857 


In Canada: Mueller, 
ited, Sarnia, Ontario 


Manufacturers of service, distribution and fluid control equipment for water, gas and oil industries. 
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exports, may decide to produce every- 
thing on the spot 
e Others, such as companies even 

now exporting back to the U.S. from 
a European plant, may expand their 
investment there to take full advantage 
of the growing market 

Adding it up, the prospects for the 
U.S. in Europe are a relatively smaller 
export market (except for agricultural 
products and specialized industrial 
equipment) and bigger opportunities 
for profitable direct investment. 

By 1980, total U S direct nvest 
ments in Europe might reach $9-hion 
three times the 1955 figure—according 
to an estimate by J. Walter Thompson 
Co. for a new publication. The West- 
erm European Markets (McGraw-Hill 
Book Co.). And that estimate doesn't 
illow for the effects of free trade 

These broad calculations may ot 
not mean much today. But it’s plain 
that among European businessmen 
and their U.S. counterparts with inter- 
ests in Europe—a new brand of busi- 
ness decision is in the making 

Mergers in Britain and France have 
been concluded in industrial machinery, 
electrical appliances, and syntheti 
textiles—all with an eve to a single 
market in Europ¢ 

Britain’s chemical industry is antici 
pating an edge on the Continent, espe- 
cially for some of its newest products, 
over German and American competitors 
over the first because of its more 
advanced technology in rival products, 
over the second because of the expected 
common tariff against U.S. but not 
British goods 

The French auto industry is begin- 
ning to brace for real competition in 
the home market—and even for arrival 
of a German auto plant on French soil 

Food merchants in France and Ital 
are talking of a joint-venture super 
market chain to operate in both nations 
and buy supplies wherever cheapest 

The U.S. auto industry is a littl 
worried that assembly plants in low 
tariff Benelux will no longer be so profit 
able when the Economic Community 
tariff goes into effect. The single market 
is bound to mean some reallocation of 
present manufacturing facilities across 
the Atlantic—plus, probably, a continued 
rise in direct investment there. 

Hollywood film producers with a big 
European business today, are worried 
about signs that German, French, and 
Italian competitors will set up a film 
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Netional 
TRUCK LEASING | 


is the modern, 
better way 


Fine equipment—a Chevrolet or other make—equip- 
ment which is engineered, painted and lettered to your 
specification, driven by your own drivers and depreci- 
ated on contract exactly as though you owned it—but 
without buying it, without the work, worry, insurance, 
maintenance and the million-and-one details of actual 
ownership—that’s Truckleasing today through a 
National Truck Leasing System member-company! 


TIME TO MIND YOUR OWN BUSINESS! 


Don’t tie up your capital in trucks to add to your 
worries! 

Trucks are our business. Find out how you can 
convert your trucks to cash for operating or ex- - 
pansion capital. Write today. 














DON’T FREEZE OPERATING AND EXPANSION 
CAPITAL IN TODAY'S “TIGHT MONEY” ECONOMY 


... don’t tie it up in trucks in any money market when full 
service NTLS truckleasing furnishes everything but the 
driver even your frozen cash! You're released. too, from 
the headaches of licensing. maintenance. insurance... and 
it's wholly tax deductible. Learn how you can “own” your 
fully maintained trucks with a single cost-known-in 


adi ance invoice. 


FACTS YOU MAY ALREADY KNOW: Leased trucks 
are smart appearing, constantly clean, perfectly main- 
tained ... emergency units instantly available for peak 
load or break-down needs ... elimination of book- 


keeping — one invoice instead of many. . 


insurance 


coverage ... licensing . . . repairing . . . release of 


capital investment . . . known-in-advance costs . . 
saving of management's time . . . mileage checks . . . 
uninterrupted service —all obvious advantages of long- 


term Truckleasing or daily Truck Rental—under the 


NTLS plan. 


TRUCK LEASING SYSTEM 


23 E. JACKSON BLVD, - SUITE 8+ * CHICAGO 4, ILL. 





can’t pour it... 





but you can PUMP it! 


Are you aware that your company can 
save important money by using mod- 
ern methods for dispensing and trans- 
ferring heavy materials such as this? 

Rugged Graco Powerflo Pumps 
eliminate messy dispensing by paddle 
or scoop. Air-powered, they can speed 
up production, save labor, and show a 
marked improvement in plant “‘house- 
keeping”. 

Powerflo Pumps mount on pails or 
drums, so you can easily spray or ex- 
trude your heavy stuff. The savings 
will surprise you! “Direct-from-drum” 


pumping is the advanced way to han- 
dle today’s heavy materials. Write for 
the Powerflo catalog! 


* 

Unretouched photograph of 5-gal. pail 
of heavy, nearly solid sealing material. 
Side of pail has been cut away to show 
how material stands by itself, supports 
screwdriver. During 90 minutes between 
cutting and photography, material 
“slumped” slightly, but obviously not 
enough to pour. A Graco Powerflo Pump 
successfully pumped it right out of the 
original pail 


Here is a typical 5-gallon 
Graco Powerflo unit used 
by boat manufacturers 


for applying caulking ma- 


terial 


on hulls. Take ad 


vantage of a Graco lab 
test to determine pumpa- 


bility of materials you are 
using. You will receive a 
factual Graco Laboratory 
Report, without obligation. 


eGraco products are sold and serviced through authorized distributors in all 
principal U. S. and Canadian trading areas and in 63 foreign countries. Your 


nearby Graco distributor can give you helpful per- 
sonalized service. Call him 


arpowewd 


“DIRECT-FROM-DRUM” PUMPS 


GRAY COMPANY, INC. 66 GRACO SQUARE, MINNEAPOLIS 13, MINN 
FACTORY BRANCHES: NEW YORK « PHILADELPHIA » DETROIT « CHICAGO e ATLANTA » SAN FRANCISCO 


GRACO... | 
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Engineers and Manufacturers of air-powered paint cir ulating systems and heavy 
material pumps, drum pumps, lubricating and automotive service equipment 





The New Europe 


Story starts on page 70 


pool that discriminates against U.S. 
movics. 

U.S. airlines, which handle much 
trafic within Europe, fear that the 
common transport policy to be estab 
lished by the Economic Community 
will be extended to air traffic, cutting 
off their intra-European business 

Big U.S. oil companies, with larg 
investments in European refineries and 
distribution networks, are watching 
with an eagle eve. If national economi 
boundaries are erased, for one thing, 
the pattern of supply from their re- 
fineries—now set up on a national basi 

might change 


lll. Prospects for Unity 


loday, Western Europe is closer to 
economic unity than ever before. The 
leadership is coming from the six n 
tions that form the European Coal & 
Steel Community, alread 
cessful: France, West Italv, 
ind the Benelux countrics—Belgium, 
Luxembourg, and the Netherlands 
In Rome this spring, the Six signed 
two significant treaties, establishing 
¢ The European Economic Com 
munity, or Common Market. In 12 to 
15 vears, this is intended to allow the 
free flow of trade capital, and labor 
imong the members lo carry it 
through, it was agreed to set up cc! 
tein political institutions in common 
e Euratom, a pool of nuclear en- 
ergy, designed to give the 
Community one of the 
itomic 


highly su 
Germany, 


Economi 
world’s great 
complexes—and reduce its de 
pendence on imported oil 

Once France 
ties (it now ha 


has ratified these tre 
1 government pledged 


to do so), the other signatories will 
follow fast Thus 


would be set in mi 
tion a process bound to be tremen 
dously important in its impact—as im 
as the 
French and 


19th-Cen 


portant, some enthusiasts savy, 
combined impact of the 
Industrial Revolutions on 
tury Europe. 

¢ Just the Beginning—These enthusias- 
tic “Europeans” view the six-nation 
Economic Community as only the nu 
cleus of a larger union. Some day this 
might even include all or part of Soviet- 
controlled Eastern Europe. 

At OEEC headquarters in Paris and 
in London, plans already have been 
drawn to surround the Economic Com- 
munity with a Free Trade Area for in- 
dustrial goods (but not agricultural 
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LYON QUALITY DESIGN 
meakes THE DIFFERENCE! 


oe SN ak ee 


ce) BT 


STEEL WORK BENCHES, for exampie. At a glance 
all work benches may look alike but there’s a world of 
difference —in strength, rigidity, stability and smooth- 
ness of working surfaces. That’s why you should check 
Lyon before you buy. 


This same quality design makes the difference in every 
one of the more than 1500 standard Lyon items, a few of 
which are shown below. 


CALL YOUR LYON DEALER. He offers the world’s 
most diversified line of steel equipment. Equally im- 
portant, he can show you how to get the most for your 
money in terms of saved time and space. 





We can manufacture special items to your specifications. 
LYON benches have amaz- 


ing strength and rigidity : 
through 3 design features: LYON METAL PRODUCT Ss, inc. 
(1)All-welded construction. 
(2) Legs and cross members 
of heavy rolled ‘*T’’ shapes. 
(3) Bottom-flared legs. 


General Offices: 610 Monroe Ave., Aurora, Ill. 
Factories in Aurora, lll. and York, Pa. 
Dealers and Branches in All Principal Cities 
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FLAT DRAWER FILES — 























& SERVICE CARTS FOLDING 
CHAIRS SHOP BOXES 











STORAGE CABINETS 


DRAWER CASES 





OVER 1500 ITEMS 
for Business, 
Industry, 
Institutions 
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Continental 


Propuces STANDARD AND 

SPECIAL MACHINES For 

Our NATION’s LARGEST 
INDUSTRIES 


<t> 


ee ee ee | 
Division 


Gin Company 


BIRMINGHAM, ALABAMA 


ATLANTA 
MEMPHIS «+ 


DALLAS 
MOBILE . 


KNOXVILLE 
NEW YORK 17 
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At the start, the Free ‘Trade 
Area probably would consist of Britain, 
Sweden, Norway, Denmark, Switzer- 
land, and Austria 
gree with the Economic Community to 
lower trade barriers among one another 
and with the Six, on a schedule paral 
leling the Economic Community's 
Eventually, the Free Trade Area 
might be 


products 


These nations would 


joined by the other non 
Communist countries of Europe—Tur 
kev, Greece, Spain, Portugal, Ireland, 
Iceland, and Finland 

If these three 


page 70 


illustration, 
become one free trade area 
by 1970, say, the market for European 
industry would total more than 300 
million people, 


lave TS 


with total purchasing 
power equivalent to that of 165-million 
Americans in 1955. A market that big 
would be something entirely new for 
Kuropean businessmen 
e Ifs and Buts—This vision won't be- 
come reality without a struggle, though 
lo begin with, if France's political 
crisis is prolonged, the Economic Com 
munity might never get under wav. It 
might fall by the wavside as the Euro 
pean Defense Community died in 1954 
lo be sure, in the long run the basi 
economic and political forces at work 
would still be the same, and the result 
would undoubtedly be some form of 
economic integration—probably via an 
ill-European free trade area, put to- 
gether entirely under OFEC auspices 
But it would take longer 

At best, there are bound to be difh- 
culties and disappointments in carrving 
It cuts 
cross many centuries of European his- 
torv, offends many national traditions, 
ind upsets many vested economic inter- 
ests. Jechnical complications will be 
plentiful, and bargaining tough 

But Western Europe has already had 
several years of experience in give-and- 
take within OEEC and EPU, and uni 
hcation may not prove so much more 
difficult. Moreover, all members of the 
Six have been seasoned by the establish- 
ment of the common market for coal 
ind steel. And the Benelux group has 
managed to build a fairly complete—if 
small—economic union of its own 
e Plus and Minus—Some U.S. econ- 
omists and government 


out anv such ambitious project 


officials are 
skeptical of the plans, anyway. ‘There’s 
a feeling that the Economic Commu 
nity is mainly a political facade. Because 
of economic and political weakness in 
France—and perhaps in Italy as well 


the Community will be a farce whether 
it’s ratified or not, this argument goes 

Others think U.S. support for Euro- 
pean free trade will turn out to be a bad 
mistake. The U.S. is breaking sharply 
from its traditional encouragement of 
free multilateral trade, they contend, 
ind it 
boomerang in the blossoming of 1 
gional trade blocs elsewhere—notably in 
Latin America. The Economic Com- 
munity and Free Trade Area will breach 
the existing 


feared that this move wiil 


international rules on 
on regional trade 
through the General Agreement on ‘Tar- 
iffs and ‘Trade (GATT), these skeptics 
predict, and they don’t see what GAT! 
can do about it 


relations, set up 


But negative arguments such as this 
aren't likely to cut much ice. GATT, 
for instance, has little choice but to 
bend its rules to the new developments 
In the past, trade principles—whether 
enunciated by Adam Smith or Cordcll 
Hull—have been the product of deep 
in the ec 
life, not the reverse 
today 


onomic facts of 
That’s still true 


seated changes 


IV. Europe in Ferment 


There can be no doubt that a deep 
eated change is taking place in the eco- 
nomic life of Western Europe. It’s 
visible all ove! 

e In the self-service stores of Switz 
erland or Sweden, the _ traffic-jammed 
streets of Rome or Paris, (picture, page 
84+), the modern filling stations (many 
U.S.-owned) of Britain, and the Six 
picture, page 75), the expansion of the 
industry in German nd 
Britain (picture, page 93 

e In the new distribution of in 
come. This is moving a sizable share of 
Europe's workers into the middle class 
In the case of Britain and several other 
countries, almost 90% 


chemical 


of the purchas 
ing power is in the hands of peopl 
earning, in U.S. terms, $2,750 to 
$6,500 a veal 
e In the statistics just produced by 
OEEC for its new study, Europe ‘Today 
md in 1960. (BW—Apr.27°57,p132 
¢ Ahead of Schedule—OEEC compares 
growth 
+ 


} 


member countries in 1951-55 with what 


the combined economi 


can be expected in 1956-60—without 
allowing for benefits anticipated if the 
Economic Community and Free ‘Trad 
Area get under wa\ 

In the five vears 1951-55, Western 
Europe’s growth was unusually quick 
Total industrial production 
38% above 1950, instead of the 32 
sct by OEEC as a goal in 1951. And 


SWC led 


gross national product rose 
stead of the target 25° 

The annual compound growth in 
GNP was 4.5 against 3.8% in the 
U.S. during the same period—and an 
estimated 7% in the U.S.S.R. Gross 


< . ll 
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Unretouched photo showing typical 
return line corrosive action resulting 
from carbonic acid and dissolved 
oxygen in condensate. 





BREAKING DOWN WITHIN 


This section of pipe looks like new— 
on the outside. But take a look inside. 
Grooving action caused by carbonic 
acid and deep pitting, the result of 
dissolved oxygen attack, have almost 
completely penetrated the pipe wall. 

Dearborn FILMEEN* prevents such 
destruction. FILMEEN forms a pro- 
tective, non-wettable barrier between 
treated steam, or condensate, and 
metal pipe surfaces. By preventing 
the carbonic acid and dissolved oxy- 


*FILMEEN is the trade-mark of a corrosion-inhibiting 
compound patented and produced exclusively by Dearborn 


gen from coming into contact with 
the metal, FILMEEN assures corro- 
sion-free lines. FILMEEN is only one 
of many Dearborn water condition- 
ing products scientifically developed 
to control specific corrosion prob- 
lems. Others eliminate scale, sludge, 
carry-over and similar difficulties. 
Power engineers in leading indus- 
trial and commercial plants place 
their confidence in Dearborn’s 70 
years of experience in water chemis- 


try. They have found the answer to 
the demand for complete plant pro- 
tection in Dearborn Supervisory 
Service—a properly balanced water 
conditioning program which com- 
bines quality products with correct, 
technically supervised control 
methods and test procedures. 

Let a Beasborn Engineer survey 
your plant and recommend the type 
of water control program best suited 
to your requirements. 


Dearborn Chemical Company 


Chemical Company. U.S. Pat. No. RE 23614. Merchandise Mart Plaza, Dept.BW,Chicago $4, Ill. 


Gentlemen: 0 Have a Dearborn Water Conditioning Engineer 


L) 
; call. 
O Send me complete information on Dearborn 
} Water Conditioning Program. 
| a err eer ee eT ee 
® l COMPANY 06 ec eeeeeee meee meee eee e eee eee eeeeeeeeeeseeseee 


saan leader In water conditioning and Address CREE EEE EEE EEE EEE EEE EE EHH EEE ES 


corrosion control for 70 years 


Swe eee 





Series 


Turbocharging... 


to make 


POWER DOLLARS DO MORE! 


The Series Turbocharged end of a 
Cooper-Bessemer gas engine is shown 
above—the kind of engine used by 
cross-country pipe lines, petrochem- 
ical plants, refineries and other major 
industries for the biggest of gas and 
air compressing jobs. 

Because of its Series Turbocharg- 
ing, this engine now produces a full 
40" more power than was possible 
only a few months ago with engines 
of exactly the same size and speed. 
What’s more, fuel consumption is less! 


Cope 


So just what does this mean? For 
one thing it points to the saving of 
hundreds of thousands of dollars in 
the size of plants needed to meet 
power requirements...in the cost of 
installation, piping, maintenance and 
supervision ...and in fuel economy. 

Whether you are interested in pow- 
er for compressing or for any other 
heavy-duty power service on land or 
sea, find out about the newest things 
being done by one of America’s oldest 
engine builders. 


Ceuener 


GENERAL OFFICES: MOUNT VERNON, OHIO 


CMGINES GAS . OFESEL . Gat. Oresee 
COMPRESSORS FECIPROCATING AND CENTRIFUGAL 
ENGINE MOTOR O8 TURBINE ORIVEN 
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The New Europe 


Special Report 


Story starts on page 70 


fixed investment rose considerably faster 
than in the U.S., with the Economix 
Community group leading the flock 
¢ Onward and Upward—lor 1956-60, 
OEEC 25 
in industrial production and 17 in 
GNP. That would give the OKFEC 
countries, by 1960, a combined GNP of 
$257-billion and free Europe, including 
Spain and Finland, a GNP of $270- 
billion. The slowdown in growth com 
pared with the preceding fi irs will 
come from smaller increa in the 
work force, shorter working hours, and 
a somewhat lower rate of improvement 
in productivity. Ever tand- 
ards of historv, 
progress 

OEEC foresees 
creases over 195] 
ponents of Europ 
60 GNP 

P 


estimates an increase of 


H 
Some 
defense spending to 
OEEC estimates, if 
inticipate a drop. The same economists 
think OEEC estimates of non-military 
government expenditures and of 
ing mav be high. If their forecasts are 
valid, private consumption may climb 
20% or more instead of the 18% 
charted by OEKEC. In that case, bv far 
the biggest relative inc 
in durabk Fixed nonresidential 
investment, especially for manufactur- 
ing plant, might also exceed OEEC 
expectations 
e Money, 
event, 


European economists expect 
climb less than 


ll: some even 


' 
it ! 


hous- 


Ca SA 


would be 


. } 
goods 


charts, page 72 
Money, Money—In any 
will ris¢ than 
invest- 


investment faster 
industrial More 
ment will be required to bring about a 
given increase in output because of: 

e Smaller imcreases in the labor 
force. 

e Growing imp indus- 
tries that need lots of capital—such as 
oil refining, nuclear energy electronics, 
metals, engineering and chemicals 

Some wonder where 
Europe will find the capital—especialls 
the private capital—-to match 
OEEC’s estimates. Such a rate of 
growth will strain urope’s capital re 
sources to the limit, say these experts, 
even with a sizable inflow of private 
money from the U.S. And if Europe 
does carr new industrial 


produc tion 


tance of 


economists 


even 


through its 
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New Inline 
Transfer Machine 
ELIMINATES 

MULTIPLE 
OPERATIONS 
in machining 
differential 
pinion shafts 


Realizing that “whether it’s 20 
years old or only 2 years old, 

a machine tool is obsolete 

THE MINUTE IT CEASES TO 
BE 100% EFFICIENT”, a leading 


car maker came to us, asking: 


“Can you design a modern inline 
transfer machine for machining 
differential pinion shafts? It must 
increase productivity, reduce 
material-handling and improve 
both product quality and 
uniformity. It must also reduce 
machining time and man-hours.” 


Our highly-trained specialists 
studied the operation and submitted 
a complete Motch & Merryweather 
MTA (Machine Tool Analysis). 
We then designed and built 

a special new Automatic Inline 
Transfer Machine which 
eliminated multiple machining 
operations . . . reduced 
material-handling . . . machining 
time and man-hours cost... 

and substantially increased output. 


Even though your machines may 
not be worn out, they may be 
obsolete. So why not call for a 
Motch & Merryweather 

specialist to drop in at your 
convenience and discuss 

the matter. No obligation, naturally. 
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Machine Too! Manufacturing Division 
Cutting Too! Manufacturing Division 
CLEVELAND 
Avey Division, Cincinnati 





Motch & Merryweather 
Inline Transfer Machine 
designed to perform 

the following cycle 

of operation: 





@n Awa ~ 


Automatically load stock feeder from magazine 
Transfer to counter-sinking operation 

Transfer to drilling operation 

Transfer to broaching operation 

Slot end of piece 

Cut-off to length 

Chamfer both ends 

Automatically unload 


BUILDERS OF AUTOMATIC PRECISION CUT-OFF, MILLING, DRILLING AND SPECIAL MACHINERY 





PRAFFIC JAM in Place de la Concorde, Paris, is indicator of Western Europe’s prosperity. 


Thick auto traffic clogs the streets of all big cities in Europe today. 


olution, they doubt whether there 

nv big chunks of cash left over 

mn underdeveloped countries 
British 

program or the Eurafri 

20°57,pl12 


ix Economi 


through a Common 


1 scheme 
Under Eur 
Community 
to develop 
\frican territories and to give them 
preferential market within the Eco 
mmc Community 
* No Problem—OEEC doesn’t look 
iny special new problems in Eu 
future balance of payments with 
ule world. ‘Total imports will 
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ount the cffect of tariff 
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imports And exports would have to 
increase onlv 15 for Europe to break 
even in its 1960 balance of payments 
In 1955 the combined exports of 
OEEC members to the world 
totaled $15.7-billion, and combined im 
ports $17 

If exports 


outside 


3-billion 

should increase 24 
Europe would earn as big 
1960 as it did in 
OKEC ilready for 
urplus from 
ping, 


1 surplus in 
prosperous 1955 
1 $3.1-billion 


invisibles” (such as ship 


illows 
insurance, and tourism), and it 
could 
Furope fully used its opportunitic 

\ number of Europe's leading econ 
more bullish than OFEF( 
growth rate to 


1960. And 
1960s, thev feel, GNP will climb 
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faster as the Common Market and Free 
I'rade Area begin to take hold. If so, 
free Europe’s GNP by 1970 might total 
about $400-billion. That would give 
Europe—just at the time it’s due to 
complete the roughly 


single market 


the same economic weight as the U.S. 
71 
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V. Euratom’s Role 


Whether free Europe does, in fact, 
manage to build a single market in 15 
years will depend primarily on the six 
nations’ success in assembling the Eco- 
nomic Communit Partly, it will rest 
as well on the fate of Euratom 

Euratom is patterned largely att 
the Coal & Stee] Community—with o1 
big difference m’s job is to pool 
resources to I ( new industi 
rather than to mmon market 
for the products » old industries 
ihe Continental 
far behind Brita 
in nuclear energ\ 
is essential if ther 

Euratom’s li 
nuclear power capacity by | 
estimated cost is around $5.2 
Euratom can reach its targ 
nations would become far less depend 
ent on imported oil, might even be able 
to hold oil imports at the 1967 level 

lo run Euratom, the Rome 
has provided it with its own council of 
ministers and commission jut, like 
the Coal & Steel Community, Euratom 
is to share some political institutions 
with the Economic Community. 
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df 


treaty 


Vi. How Community Will Wor 


} 


If Euratom’s goals are ambitious, the 


Economic Community’s are verv near] 
Utopian. Thev amount to nothing 
than an attempt t reate a Euroy 
version of the United States—fror 
incient and proud peopk ] 
feuded, one with another, ove 
centuries In the Rome treat 
lishing the Community, the Six 
to work for ‘ ] 


in ever closer union among 
the European peoples,” with the object 
of raising “living and working condi 
tions.” 

¢ Complex Agreement—To acc: 
these high-flown aims, the 
1 detailed prescription 
one of the 
written, it 


broad areas, providing 


mplish 
treaty offers 
Although it’s 
treaties cvcl 


most comple: 


can be broken down into six 
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When your wheat goes overseas 
talk to the people at Chase Manhattan 


Use a world-wide network of bankers-at-the-spot to help solve your import-export problems. 


When you take your international trade 
problems to the people at The Chase 
Manhattan Bank, the services of a 
world-wide network of 51.000 corre- 
spondent banks and branches are im- 
mediately at your disposal. 

Whatever, or wherever! your prob- 
lem, you get the overseas help you 
need from the banker-at-the-spot . . . 
the man who has an intimate knowl- 
edge of local trade conditions and 
knows how to make them work for you. 

This is possible because Chase Man- 
hattan has a close personal relationship 


with its foreign correspondents. Chase 


Manhattan and its stateside corre- 


spondents handle the U. S. problems of 
the Bank’s overseas correspondents 
They, in turn, get things done for 
Chase Manhattan in their own coun 
tries. Such reciprocity enables you to 
get more efficient banking service in 
the markets of the world. 

Here at home, experienced men in 
the International Department sit down 
and talk things out with you personally. 
They work with you on a basis of indi- 
vidual analysis and imaginative plan- 
ning. And knowing the right men in 
the right places, they can quickly con 


tact the banker-at-the-spot who can 
best help you 

If you have import or export prob- 
lems, phone HAnover 2-6000 or write 
to International Department, The 
Chase Manhattan Bank, |8 Pine Street, 
New York 15. 


THE 
CHASE 
MANHATTAN 
BANK 
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A new wide-ran 


PYROCERAM Is an entirely 


new basic 


material made 
from glass. We think it is the most important technolog- 


ical break through ever made in glass research 


Actually, PYROCERAM ts not just One material, but a 


whole new class of materials that can be mass-produced 
in any shape glass can be. We've already experimentally 


melted over 400 different kinds with widely 


varying 
properties 


And we'll continue to make many 


more 
sur development work progresses 


as 


The sky's not the limit! Heat-treating 
hanges this Pyaockram from a glass int 


kinds of 
1 new 
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basic material of unlimited useful 


ness nose of a 


( below guided missile ) 
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harder 
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Harder than steel. 


AM 


hardened 
scratches 
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are 
sandblasting 


Steel 
This hardness suggests such uses as special 
and 


asic materia 


Uses? One we're actively investigating right now is 
PYROCERAM for the conical noses of guided missiles 
called radomes. We've developed a PYROCERAM that 
will stand up in flight at the unbelievable speeds missiles 
will soon be traveling. Future uses for PYROCERAM are 
limited only by the ingenuity of American industry 


PYROCERAM Starts out as a glass. But it isn't really a 
a 


glass at all when we get through heat-treating it by 
special technique weve developed Because of a unique 


Tests 


show some Still rigid at 2,200 F. This Pyroceram 


27 times more isn't deformed by heat that warps steel 


in 
than glass melts copper 


And we can tailor the coeffi 
cient of expansion of this materia! 
kinds that shrink or remain 
heated. Indicated uses 
cooking pans to blades for turbine engines 


and 
Steel (below 
and b 


make 


the 


ass) expand 
same size when 


brake linings 


Cal) do almost 
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§ developed by Corning research 


combination of ingredients in the original glass formula, Right now at Corning our scientists and engineers 


re 


heat changes the actual molecular structure of the glass. are looking into dozens of possible uses tor PYROCERAM 


iO 


It becomes PYROCERAM a material extremely hard, And we have just dedicated the new Eugene C. Sullivan 


». 
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lightweight and non-porous Research Laboratories, which will enable us to broaden 


PYROCERAM can be made white and in color. We've ill our activities In PYROCERAM research and glass 


Jif 


even made some kinds that are transparent. Some have esearch in general. For the latest information on 
| 
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superbd chemica and electrical properties; some kinds PYROCERAM and our thousands of other glass products 


are stronger than bronze: some aren't deformed by tem vrite Director ot Sales, Corning Glass Works, 9 
peratures that warp stainiess steel Houghton Park, Corning, New York 
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Stronger than bronze. Some kinds of Stands up to corrosive chemicals. As lightwe 


ight as aluminum 
PYROCERAM that's > Sor 


RAM si PYROCERAM ‘ « 


1, bras nd bronz cep I cid solution that seve t I t f supe ni 

nder the i eat tv s iluminum, c nd mag i 1 other air-borne parts. Pyroceram i 
This m a goo t PYROCERAM also has t 

servic iS pipe tor proc sing ip And it combines chen 


high-temperature it changer remarkable strength ar 
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INOTHER WESTINGHOUSE FIRST 


creative TAcEeNnT...UNLEASHED! 


Automated engineering is freeing engineers by the score from 
routine design calculations 


Chis Westinghouse investment in electronic computers produces designs for 
manufacturing power transformers at the rate of one every four minutes 


designs that are superior to those achieved by human engineering 


Westinghouse pioneering of automatic engineering slashes design time 99% 
literally. It unleashes, in effect, a new creative engineering force. 
[It multiplies Westinghouse creative design capability. It eliminates human 


error. It accelerates long-range product development programs 


Here is one more technique bringing newer, better products to market sooner. 
Another Westinghouse contribution to enhance the creative productivity 

of American engineers 

New ideas are on the march at Westinghouse . increasing our capacity to 
make your investment in Westinghouse transformers more profitable 


you CAN BE SURE...iF its Westinghouse We 


POWER TRANSFORMER DEPARTMENT 


SHARON, PA 











BEHIND-THE-SCENES leaders of European unity are France’s Jean Monnet (left), father 
of Coal & Steel Community and Robert Marjolin, head of OEEC in Marshall Plan days. 


\ customs union for industrial goods. 
Lhe rules call for a three-stage transi 
tional period of 12 to 15 vears, after 
| ere would be (1) free mov 

nt of trade, without tariffs or quota 
md (2) a common tariff and 


cial policy tow ird outside states 


Oninect! 
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cluding a common managcd market for 
agricultur | P oduct 

ree movement 
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A catch-all group of principles. On 


designed to msure fair business com 
ctition within the Community An 
th ills for gradually bringing legi 
tion—including social and labor laws 
f all members into accord. A third 
vith harmonizing national cc 
nic policies and preventing balance 
f payments crises. Under this section 


ercement to ¢ tablish l Europt ill 
und and European Investment 
Bank, the latter with initial capital of 


on 


es 
Ihe Eurafzica scheme, an agreement 


t ite the Community with over 
( t toric f membe tates—to in 
case trade and investment, mostly in 
Africa. It includes a five-vear $5S0-mil 
lion development fund to come from 


ontribution 
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if your product needs 


FLAME 
RETARDANCE 


REPELLENCE 


CHEMICAL 
RESISTANCE 





investigate 
CHLOROWAX 


You can use CHLOROWAX® in 
paints, plastics, inks, rubber and 
many other compounds. In addi- 
tion to improving product charac- 
teristics, 


it Often spec a processing 


and reduces cost. 


CHLOROWAX resists Oxidizing 
agents, acids and alkalies; does not 
condense or polymerize; it is in- 
soluble in water: compatible with 


many diverse types ol synthetu 


and natural organic material 


Write to DiAMoND ALKALI Com- 
PANY, 300 Union Commerce Build- 


ing, Cleveland 14, Ohio. 


Diamond 
a Chemicals 
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HIGH efficiency... 


LOW COST... ae 
the BANTAM “iz"o"" 
eS | 
CONTINENTAL RED SEAL POWER 


C-35 Crawler Bantam’s long reach enables the operator 
to spot overburden away trom the trench, wiile the new 





Famous Schield Bantam equipment is another notable 
example of the fine results to be achieved by tailoring 

Ke Fa: the engine to its job. With Schield Bantam, as with other 
leading makes of power equipment, each Red Seal 

~ used has been engineered and built expressly for its 
work. Whatever the machine . . . whatever its job. . . 

you can bank on it for abundant power at the speeds 


consistent with low fuel and upkeep cost. 


CONTINENTAL SERVICE AND GENUINE RED SEAL PARTS 
AVAILABLE THROUGHOUT THE WORLD 
oe 


WORLD'S LEADING INDEPENDENT MANUFACTURER OF INTERNAL COMBUSTION ENGINES, 

CONTINENTAL MOTORS OPERATES PLANTS IN ATLANTA, DALLAS, DETROIT, MILWAUKEE, 

MUSKEGON, AND TOLEDO, AND IN ST. THOMAS, ONT., PRODUCING AIR-COOLED AND LIQUID- 
COOLED ENGINES FOR USE ON LAND, AT SEA AND IN THE AIR. 








[ontinental Motors {[orporation 
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plicated formula. This provides for an 
average over-all reduction of 30% in 
each member’s duties and a cut of at 
least 25% in the basic duty for each 
product. (The basic duty is to be de- 
fined as that which was applicable Jan. 
1 this vear.) By the end of the second 
stage, average duties are to be down by 
60%, duties on each product by 50%. 
All duties are to be removed by the end 
of the third stage. Under a different 
formula, quotas are to be progressively 
liberalized, then finally eliminated. 
¢ Formulating Tariffs—The Commu- 
nitv’s common tariff to outsiders, as 
in over-all rule, is to be fixed at “the 
arithmetical average of the duties levied 
in the four customs areas covered” 
Benelux is already a single customs 
irea). But ceilings varving from 3% to 
25% have been placed on several groups 
of products. And a wide range of goods 
has been assigned a fixed tariff for 
part of the transitional period—or put 
on a duty-free list 
Currently, some members of the 
Community are  high-tariff nations; 
others have low tariffs. As the common 
tariff takes effect, the high-tariff mem 
bers will have to reduce their duties 
charged the outside world: the low 
tariff countries will have to increasé 
theirs. For instance, duties will rise on 
ods entering Benelux, 
ow-tariff area, while duties 
rraduallvy in high-tariff states 
is France and Ital 
One of the common tarifft’s most 1 
portant results will be this: Industries 
in Belgium, Holland, and West Ge 
manv will have to pav duties on man 
f their raw and semi-manufactured 
materials now arriving dutv-free. This 
will put them at something of a comp« 
titive disadvantage, since rivals abroad 
in Britain, say—will continue to import 
the same materials without a duty 
¢ Favors to France—Belgium, Holland, 
ind West Germany will also be at a 
disadvantage in relation to other mem 
ber countries—notably France, to whom 
verv real concessions have been mad 
For one thing, the French are to be 
allowed to maintain their svstem of 
export subsidies and import taxes, de- 
signed to offset the overvaluation of the 
franc, during the plan’s first stage. 
France also was favored in deciding the 
length of the stalling period in tariff 
adjustment, the Eurafrica plan, and 
one or two other scores. 
[he purpose was to insure that 
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Two Lanes... 
or many lanes 


The Best Pavement for America’s Great New Roads 


is Concrete... C4 Le courntte< 








The map shows the 41,000-mile 
National System of Interstate and De- 
fense Highways to be built by 1972. 





The Federal Aid Highway Act of 1956 provides that the Federal 
government will pay 90% of the cost of building the National 
System of Interstate and Defense Highways. The states, however, 


must bear the entire burden of maintaining it! 


In fairness to all motorists and taxpayers that means that the 
pavement chosen should be the most durable. It should also be 


the least costly to maintain. Concrete is the answer on both counts! 


Roads built to Interstate System design standards may cost 
less—and in no case much more if built with concrete. And once 
built. concrete roads need far less maintenance and serve much 


longer than other kinds. All these facts are a matter of record! 


W hether the roads built in your state have two lanes or many, 
the best pavement is concrete. Concrete has the longest service 


life, the least yearly maintenance and the lowest annual cost. 


PORTLAND CEMENT ASSOCIAPION 
33 West Grand Avenue. Chicago 10, Illinois 


A national organization ts improve and extend the uses of portland cement 
and concrete through scientific research and engineering field work 





Like Father...Like Son 


" | Malahide 


@ A man-sized job or child’s play, both are primary fir King tires are standard equipment on such 


targets of modern manufacturing. And advanced 
mobile equipment is taking more work out of work, 
putting more fun into play. Today, products which roll 
are rolling easier on full-cushioned semi-pneumatic tires. 

Yes, wherever you look —in homes and factories, 
n stores, hotels and hospitals —you'll see wheeled 
products rolling easier on Air King tires, developed by 
Ohio Rubber Company—a division of Eagle-Picher. 
These amazing tires are not only minimizing shock and 
noise, they’re increasing the life of products on which 


they're used, and providing new ease of maintenance, 


familiar products as power lawn mowers, caddy carts 
and wheelbarrows, on‘scooters, tricycles and coaster 
wagons, on hand trucks, grocery carts and other in- 
dustrial and commercial vehicles. 

But the semi-pneumatic tire is just one of many 
ways this Eagle-Picher division is joining with other 
manufacturers to make work and play —and just 
plain living—better for all of us. 

We welcome opportunities to share our diversified 
experience in molded and extruded rubber. Address in- 
quiries to The Ohio Rubber Company, Willoughby, Ohio. 


sinee 6s EZ AGLE-PICHER 


Divisions and principal products . . . cHemicat—tlead and zinc pigments and oxides, sulphuric acid « CHICAGO VITREOUS CORPORATION 


EAGLE 


—porcelain enamel frits, porcelain enameled steel buildings « FABRICON PRODUCTS—automotive products, plastics, waxed paper and 


cellophane food wrappers « INSULATION —aluminum combination storm enclosures, mineral wool insulations, diatomaceous earth 


products « MINING & SMELTING—zinc, lead, germanium, cadmium e OHIO RUBBER COMPANY—molded and extruded rubber products. 
Pp p 


The Eagle-Picher Company, General Offices: Cincinnati 1, Ohic 
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Similar problems 


teps 
tegration might 

se from serious unemployment. 

At the industrial level, too, there may 
be some backsliding. As competition 
gets tougher, there are sure to be efforts 
bound 
ries—probably a among the 
Germans, Belgians, and Dutch as 
mong their French and Italian counter 
irts. Cartel share 
markets and the 
Communitv’ these 


national 


TOSS 


to form cartels ac 
much 


agreements—to 
fix prices—violate 
principles. But 
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INDUSTRY is 


gearing expansion plans to a single market. ‘This is two-year-old cracking 


plant of Britain’s Imperial Chemical Industries, which expects big benefit from free trade. 


principles won't count for much unles 
the Community Opposes any ne 
stiff regulation 
Powers—The wav the (¢ 
p litical institutions will be set 
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eginning. For institution 
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Vill. Free Trade Area 


The British-sponsored plan for a Free 
l'rade Area is a direct outgrowth of 
the Economic scheme 

Last year, when it became apparent 
that its six Continental neighbors t 


Community 


mean 


business, Britain’s Conservative govern 
ment decided it couldn't afford to stand 
by while the Six—especially German 
g n competitive power and Britis! 
exports suffered a_ tariff 
Of total British exports, 13.5‘ 
to the Six. about 27 to all non-Com 
of the continent. And 
the six nation 


} } ; 


Trew 
disadvantage 
now 
munist countrics 
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been 
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Numerical Control 


A NEW APPROACH TO PRECISION IN PRODUCTION 
MANUFACTURING - “Numerical Control” is an automatic, 
ultra-precision means of translating blueprint data into machine 
positions and, other functions. Successfully applied to Pratt & 
Whitney high precision Jig Borers, Hole Grinders and Rotary 
Tables which are usually restricted to toolroom use, Numerical 
Control makes the superior accuracy of this equipment available 
for efficient long run or Short run production work where ex- 
treme precision is essential. It provides automatic operation 
without complex, expensive tooling or investment in special “‘one- 
job” machines. Scrap losses due to human error 

are practically eliminated since the machine can 

be placed under the control of a tape program. 


Write for more information. 
Pratt & Whitney Company, Incorporated, 
41 Charter Oak Blud., West Hartford, Conn, 
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JIG BORERS « ROTARY TABLES ¢ KELLER MACHINES *¢ TOOLROOM 
LATHES e VERTICAL SHAPERS «¢ CUTTER AND RADIUS GRINDERS 


PRATT & WHITNEY 


FIRST CHOICE FOR ACCURACY 
MACHINE TOOLS + GAGES + CUTTING TOOLS 
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this ability to adjust, it would then be 
even harder than it is todav for Lon 
don to act as banker for the sterling 
trading bloc 

e Middle Ground—Not wanting out 


or all the way in—the British govern- 
] 


ment decided last vear t exp 
halfway Ouse esult was the idea 
for a free tra zone attached to the 
Economic Communitv and consisting 
of Britain. Sweden, Norwav, Denmark, 
Switzerland, and Austria. In this Fr 

Trade Area, members would dismantk 

to trade nu ndustrial 


imong themselve 


OT’ l 


munity § six mel 
maintain their o tariffs and quot 
applying to the rest o e world 
Under the British plan,, the Free 
Trad Area agreeme! vould exclude 
agricultural products, except by special 
arrangements Thu n return for 
opening up its own industt il market 
Britain would gain lvantages of a 
bigger industri I n the 
nent. At 
tect it 
ind retain the erial preference 
tem, with its intages, though dw 
dling ones, to Commonwealth agrict 
ture and British industn 
Under pressure from Britain and 
eral other nations, OEEC has taken this 
scheme under i ing. Since last fall, 
OEEC working parties have been 
imining the pI ble1 f linking the 
Economic Cor nity with the Free 
Irade Area pring, the British 
tried. without anv success, to push the 
Six into preliminary negotiations for a 
convention to fit the ns together 
¢ Dour French—France, in particul 
refused to discuss the matter until th 
Community had been ratified. Actuall 
Paris is none too keen on the Briti 
propos il. Some officials figure it ' 
be doing the British a favor 
he F1 
that, economically, the mmunits 
do better on its own. The British, of 


lucky 


join on any term Phe 


course, feel the French would be 
to have them aboard—if only as a coun- 
terbalance against the Germans 

lhe Germans, Dutch, and Italians on 
the other hand, seem quite willing to 
reach an accord with the British. The 
Germans don’t fear British competition; 
the Dutch have close ties with London 
anywa\ 

All in all, there’s little doubt that 
the Six will agree to negotiate a con- 
vention with the Free Trade Area once 
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Corrallied for Cement and 
Chemical Lime Manufacturers 


The manufacturer who wants the purest 
limestone —97.8% calcium carbonate —and 
easily accessible will want his plant fenced in 
with this deposit. 

Along the N&W in the Land of Plenty are 
vast deposits of limestone — some in mineable 
thicknesses of 100-foot veins, and in one location 
alone it is estimated that the deposit exceeds 100 


million tons. 
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Of vital importance, too, is the area’s abun- 
dant supply of underground and surface water... 
home-rooted, high production manpower 
and strategic location in the middle of a great 
domestic market. 

No need to roam the range. Let the Norfolk 
and Western’s plant location specialists give you 
full details — in confidence and without obli- 
gation — about the many fine industrial sites 
“next door to limestone deposits.” 


Write, Wire or Call— 


t. E. Ward, Jr., Manager 

Industrial and Agricultural Department 

Drawer 8-766 (Phone Diamond 4-1451, Ext, 474) 
Norfolk and Western Railway 

Roanoke, Virginia 


oefoth... Weslore. 
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Story starts on page 70 


ratified 
isons of politics, if not economics 


onomic Community 1s 
herwise, there would be a real danger 
livided Europe, with all that might 
to NATO defenses 
for the 
has b< iS 
te—and get ratified 
t itv has 
¢ Definition Trouble—Onc 
vill be defining the 


Free Trade 
dificult to 
the Rome 


convention 
howeve! 
iS 
been 
problem 
country of origin” 
f imported goods. For the Econom 
this is easv: the Six 
land. Goods entering am 
1 partner will. be duty 
from the outside 
tld will pay the common tariff 
With the Free Trade Area, the situa 
juite different. For 
ds entering Britain will be 
fferent tariffs depending 
m ] the 
ide zone, 
m the 


nimunity, 
h other bi 


from 


idjoin 


mber 


roods imriving 


xample, 
liable to 
origin 
free 
no duty; 
duty o1 
the rest 


on 
sewhere itl combined 
there would be 
Commonwealth, no 
ind from 


full duty 


more, it ) I inl 


preferential rate; 
f the world 
W hat’s 
| area would have to apply th 
Otherwise goods would be 
the area via the 
the lowest dutic 
the might move 
free and ultimately 
with higher tariff 
ving paid them 
Uhe six members of the 
cal ilso for 
ight 


duty 


the 


to enter 


oun 
impo ing on 
within 

TCat h 


vithout 


m. Then 
irea duty 
untr 


Community 
that Britain 
emi-finished _ textiles 
from Japan, Hong Kong, or 
put these materials through a 
finishing process, and then ship the 
oduct duty-free into the 
Community market. Some svstem must 
be devised to control such things. 
¢ Farmers Out—Another big problem 
the British refusal to include 
iltural products in the Fre« 
\rea plan. Britain is Europe’ 
market for agricultural goods. 
the Six to the exclusion, it 
uld mean that South African wines 
ind New Zealand dairy products would 
till benefit in the British market from 
cferential advantages in competition 
vith French wines and Dutch dairy 
oducts. But British industrv—in many 
ses competitively stronger than the 
l'rench or Dutch counterparts—would 
the same frec 
lustrial goods markets of France and 
Holland as French and Dutch manu 
facturers would to customers in Britain 


example, 
import 
rec 
India 


K.conomi 


igri- 
‘Trade 
biggest 
mport 


If 


igre 


cCnyoy access to the in 


96 


S pe cial Ry po f 


The Danes want to join the Free 
Trade Area, but they don’t like the 
British stand on agriculture at all. Agn 
cultural products form their major ex 
ports; Britain and West Germany are 
the best customers. If it could, Den 
mark would like to join the Economic 
Community's program for agriculture 
without accepting the rest), arrange 
specially with Britain for agricultural 
exports, and then sign up with the Free 
l'rade Area for industrial goods 

In the end, Britain 
have to compromise and enter the Eco- 
nomic Community's managed 
for agriculture at least part wai 
this, it may have to alter 
tem of agricultural protection 
Commonwealth preferences. In 
the Communitv might 
tend preferences 


Afncan 


y¢ hem« 


will probably 


market 
l'o do 
its own Svs 
and 
return, 
Economic 

the 
l'rance’s territories 
E.urafrica lhen, 
wealth nations and territories in 


cx 
for 
the 
Common 
Africa 
could sell prodticts such as cocoa and 
oil seeds to the Six without 
tage. 
¢ Copycats—If Europe is to hav 
ingle market for industrial goods, 
many of the provisions of the Econom 
Community must be written into th« 
convention for the Free Trade Area 

In the of tariff 
quota changes, it will 
follow basically the same _ schedulk 
Much the will be true of 
governing free movement of capital and 
but not labor, to which neither 
Scandinay to 
time, Britain and 
the countries will want 
the same rights as the German 
Dutch to establish branch plant or 
hipping office in, sav, Italy. Without 
such rights, the British and Scandina 
ians wouldn’t have an equal chance in 
the market 
¢ Candidates—Sonx 
in the Continent expect that 
the countries of the Free Trad 
Area will be dragged gradually into con 
formity with almost the whole of the 
Economic Community scheme—assum 
ing it develops according to plan 

That's less likely to be the case, 
ever, among the “fringe” countries of 
the Free Trade Area. Greece, Turkey, 
Spain, Portugal, and Ireland are largely 
iricultural, at a_ different of 
economic development. To join, thes« 
nations may need Free Trade Area con 
cessions comparable to what France 
won in the Economic Community. 
Finland has a different problem—how 
square membership in the Free 
l'rade Area with the special kind of 
neutral position forced on it by Mos 
cow (BW—Jun.15'57,p121). The Finns 
hope to manage this by first joining the 
Nordic Union, under which preliminary 
steps are being taken for a Scandinavian 
As for tinv Iceland, it 


pro\ ided 


under 


disadvan 


free 


reductions l 


be 


Case nie 


to 


necessa©r 


Samnc rules 
CTViIces 


Britain nor likely 


At the 


Scandinavian 


lad IS 


1gTce 


Samic 


and 


new mass 


observers in Brit 
ind on 


core 


} 
now 


stage 


— 


to 


customs union 


hasn’t enough interest in European eco- 


nomic ties to jom 


at all, unless it can 


find an especialh favorable market for 


its fish. 


iX. More U. S. Investment 


Regardless of the difficulties, 
ness planning—on both 
Atlantic not waiting 
single market to arrive 
panies will be set to 


sides 
1S 
some 


HOVE iS 


ot 
dly_ for 


bus 


the 


the 


col 


soon 


is 


tariffs and quotas begin to drop Other 
sct 


may wait until Europe is firmly 
its new In any 
of European free trade is 
investment plans from the start 
e Predictions—Sonx 


musts 


COuUTSC 
sure ft 


predict over-investment in 
industries 

in 
the 


direct 


I he ‘¢ 


picture to 


investment 


most 
proht 


margins 
expect 
U.S 
higher profit margins 
Europe's main attractions recenth 
Regardless ot 
ilmost all 
ernments are banking « 
investment The Belgian 
is planning to recruit it 


ha C been 


} 
sucn 


though, the Europea 


case, the coming 


tect 


European ccon 


somic 


ind, perh Ips, declining proht 
economist 
restra 
pata ] urope 


mong 


calculations, 


r( 


m increased U.S 
government 


And the British 


are now reducing the red tape require 


of a U.S exploring 
ment opportunities in Britain 
e U.S. Hand—Flor any U.S 
politician with worries 
effects of a singk 

there must be a certain iron 
big part the U.S. has plaved 
integration 


Com pall\ 


CXC 
OI 


market im 


moting Europe 
not been just bi 
market 
it can bring 
Without 
would 
stage 
ness for 
editor 
has 
decision to 
ot mone 
the American insistence that 
tribution of this aid should be 
by a joint European 
OEEC), galvanized all 


European yearnings toward 


] } ’ 
md th« oduct } 


( 


the Marshall Plan, 
never have reached its 
srowth ind 


Phe 


of economK 


economic unif\ 


The 


1 large 


this Wal 
give Euro} 


put it 


to get on its feet a 


org 
the 





of this 
abot t 


Single opies 


be available in four 


to BUSINESS WEEK 
upon 
Other 


following 


request vithout 
rates: 1 to 10 
50¢ each; 11-100 


1.000 


C opt >» 


Copies, sUe: 


330 West 42nd Street, New 
36, N. ¥ 





BUSINESS WEEK e June 29, 


( 


This 


demonstrating a 


FAIZ 


+ 


integrati 


REPRINTS AVAILABLE 


} 


artick 


li 


charge 


t 


OrTk 


' 
yt 


ut 


ibout 


Europe, 


Paln, 
the 


decided 


} 
I 


subscribers 


copies will be billed at the 
Opics, 
40¢; 101 
over l, JUN 
20¢. Address orders for reprints 
to Reprint Dept., Business Week 


+} 


+) 
i¢ 


} 
il 


hnan 
of Britain’s Manchester Guardiar 
Ame! 


mount 


Wall 


ind 


an 


ition 


tentative 


ll 


1957 








. ne. . 
: P erts } t 





i é =i ences apt aie 
4 ea Feet af Tee fen 


Ee Bea OE = 


25 — 








*sAed jf “JOIDIA 99G LUONR[NpPIoe JO UO eZI;eJOUIW 
Bulesiysosauy “eynusoy dn-sw-ydId J9y) Jo yed 
se piso a4oydsoyd 403914 UleyUuOd SyULIp IOS 
Auew ‘owi} ,.yeo1g,, UOOUIJZIJe pue BuIuJOW 3e 
puy ‘gof oy} uo pue Ayjeoy ajdood sdsoy ey) 
yUsWYsIIUS jeJoUuIW A[ddns sajoydsoyd wunt2j09 
pue vod 401914 “POOR 3}SB} SB [JOM SB ,.poos 
Op,, 0} sey pooj Aepo] “uBW JOUUT 34) 40j Jany 


"J0}D1A 908 0} SAed 1] {ZUYOosdoweYy Bunesysoa 
-uy ‘ayeydsoyd J0}DIA & JO UOITIPpe 94) YIM 
JURISISO] OWRY pew oq UPD sJUIeg ‘@MxXasdy 
401914 JO Sajpydsoyd wuniuounup JO UOIYNIOS B UI 
posssWwiw JO poAvids USYM jUPISISAI DIY DWIOS 
-3q ‘00} ‘SojI}X9} pue Jodeg ‘sjelajew Zuipying 
JO} s8utjeoOd jooidswey spiAoid suisol urey95 
YUM PIUIQUIOS sajpydsoyd winiuoWUDIp 401914 
‘21Y—SI jnoge Zuiyjowos Op ued NOA Buruing 
JO PUlY SUD {Spua yjIOg ye a[puBD 94) SuyUINg 


jSdod yf * * * S[ROIWOYS JOIDIA BeTNSoAUT ‘s}onpoid sacsdwI 

PUB S}SOD IND O} S[RIIWIIYS JOJ JOJDIA UO AjOJ SILIISNPUI Op URY VIO-F 
‘sdurysiuiny pue ‘yuowdinbo ‘sjeuajew Zurpjing usspow 

ysow s.Aepo} jo joored pure yied ae sjeoiweays 10191A—do0} J9M0} 
AL 0} JUdWOSeg WoO “JJOYS UT “JO}SN] DIOW SABY PUP J9}}0q DQoYype 
SOYSIUY SNOSIJIA * * * SNOLINXN] sJOW SI sINIIUIN; JoyIeI * * * JoBuOy 
991J-3]B9S ABIS SIZ]{I0Q * * * 19}4BIIQ Yoo] ‘aj}dwexs 410; ‘ssurystusny pure 
SOINIxy [BIO “Wed jeya e Avid sojejexo pue ‘soyewso; ‘soyeydsoyd 
J0}91A—puoksq pue—,asnoy usdo,, 0} , 3uryeaiq punol3,, woi4 
“s;eorwioyo 

JOIDIA 0} SAeM AUBU Ul SyURYI—UIBJUIeU O} JoISBa ‘UI YIOM 0} JazeS 
*‘SulyOo] 19119q ‘uUJapOW WOW —pseMAYS SWOOZ BuIpjing Mou JoyIOUy 


1OyDIA 908 0) Sked WY 7 ONTLLVOLELSHTANT 


‘ 





*soiyiodoid jusZINj9p pure Burusyos-Jayem Bur 
-purysino spiaoid yog ‘ajpydsoydosdd winipos 


-Déjaj pure ajoydsoyddjodi4] UinIpos 10} 10{D1 A 32S 
0} sAed ji MOUY ‘O0} ‘SJOINIOBJNURPW jUdBID}9p 
Aynp-AaropH ‘Gof sdasiyue siow & pur JouRsjo eB 
Op * * * Ysolj [[ous—asoydsoyd umiposial pajouis 
-O]Y2 401914 BUIUTEJUOD SpuNnodwods ZurysemysIp 
jBIDJ9UIWIO’) “deus & si SuIyseMmyYsIp ‘AePo} JOAO 
SI¥P) IIYS AM 2) USYA ,,°}99MS,, PUB PIONS 





@u07 


seyrydsoy,g jAXTPIC 


(sa) eydsoydc 
ouoTy, |, JAqTe™ 


o1oydsoyd 
(se) eydsoydc 


osoydsoy, [AXTeuT 


MOTAq Ppeyoeyo STBOTWAY IOPIA ey 410} Sy}eeys Hep 


SWYUOM TVIIWSHD YOLDIA 


"“MOjeqg uodnod eu; ul 

Peisi] SPANDALEP snsoydsoyudouDBio 
S,40j21A UO SJ2OY4S DIOP 104 puss 

. "SOAJOSMOYY SPOIIWAY? O44 

—SD jO2}WIE8Y 40j;91A 4O pod © Yyonw 

$® 91D swejqoid sse201d pup j2npoid 

Of SUOIINIOS [DUSPYUO? s1eyYmM—YyoOYs 

[O21UYIE4 ANO S$! ‘O04 ‘OS *jjO> PUD y2eq 


snodA yo Aypossyy si Apooda> eayonp 


-o1d snsoydsoydounBio ajy0si8A INO 

"105 480 NOA punodwod? snioydsoydou 

-0610 Aub jsouyo asnodaid uD? 104314 
4061p] 1Dj ‘1045 


—S! 985 {,u0> NOA spuNnodwo> pajn/e/ 





yO sequinu ayy ‘($.10591A UDYy 496uU0; 
js] OU SI e204, PUD) e194 Bes NOA 
saiiuoy snaoydsoydounBio yo sequinu 
eys pO ssejpsoGes puy “ez!Is a/qIsIA 
f° ssejpsnGes ‘4040Mm sepun s1 Bieqe> 
Aup 40 pod 4se66iq oq) joys MOUH NOY 








i aylje 31,Aay) °° 


PEL'SI LT MOIPE SNe 


Ssezqers syBry jAUIA 
Syuoyroyng 
1Dd*(O*H®D) Pu 1D4°(0'HD) 
Il I 
s s 


(segoydsoydosojyrou0;yy jAnjoig) 
_ FODUO!/YOPLsO;YrOI0YNdSOYYg jARNIDIG 


194"(O4) 


° 


dsoydosojy> |A4191G) 
Sepoplsojyros0yNdsoug jAnjOIG 


Hd*(Ox) 
| 
° 


senydsoud [AnjiI10 


seayoauep puo ">4"H>ID 
Il 
° 


Spuncdwo, 2voydsoy dA ysyowosojy) 


ESIAILVAIYIG SNYOHdMSOHdMONVSYO JO ATINV4A Y399I9 WV 39S YIAR 


~ 


SS19qQ99! 





ee ae ee ud 


S@AyOALeP puo *>4°H"D 
| 
$s 


spunodwo, rs vo;yjoucydsoydjAueug 


SeAyOAUeP puD 4° y"D 


spunodwosy snoucydsoydjAueug 
S@AUDAUEP puD ">4*H?D 
° 
spunodwos 2voydsoyudjAueyg 
HO OH 
sod0d08 
00 
HOd‘(O%) = “(HO) 40% 
° ° 
seyoydsoug Pry jAnY 





SOAI}RALIOP SnJOYdsoydouesio pue 












In Washington 


Senate Blesses Niagara Power Project, 


Tries to Put Whammy on Hells Canyon 


The Senate last week moved to rush one hydroelectric 
power project and to slow another with political em 
barrassment. 

* The Senate Public Works Committee approved a 
bill authorizing the New York State Power Authority to 
build a $600-million Niagara River project, with a com- 
promise proviso that at least half of the new power go 
to public power users. The bill is likely to become a law, 
and thus quash the hassle over whether the Federal 
Power Commission had the authority to license the New 
York agency to build the plant. 

*In a surprise show of strength, proponents of public 
power won a 45-38 Senate authorization for a government 
financed high dam at Hells Canyon on Idaho’s Snake 
River. Such a dam would wash out three low dams—two 
already started—that Idaho Power has been licensed to 
build by the FPC 

he high dam bill was passed after a long wrangle over 
controversial fast tax write-offs granted to Idaho Power. 
But even if the House joins in passing the bill, Pres. 
Eisenhower will veto it. 


AEC Power Reactor Projects 


Will Now Clear Through Congress 


lhe Atomic Energy Commission is going to clear with 
Congress its contracts with industry for nuclear power 
plant development, also its own plans for power reactors 

\ new law, passed by Congress after consultation with 
AEC, amends the Atomic Energy Act to meet questions 
raised this spring by Rep. Clarence Cannon (D-Mo.), 
chairman of the House Appropriations Committee. Can 
non questioned the legality of AEC financial aid to in 
dustrial power reactor projects over the past few years. 

Now AEC will have to get approval for each project 
from the Joint Atomic Energy Committee, then go to the 
\ppropriations Committee for funds for authorized 
projects. 

°° ee e 


Congress Resists Urge to Cut 


Funds for Slum Clearance 


Urban renewal—the federal program that helps cities 
and private developers to rebuild blighted areas—is go 
ing through another budget tussle. EKconomizers would 
like to kill the program, to avert big spending. Some 
White House aides advocate turning the program over 
to the states; this week Eisenhower asked the governors 
to consider the problem. 

If the program continues, Treasury Secy. Humphrey 
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and Budget Director Brundage foresee big federal ex 
penditures. ‘The government has paid out only $90-mil- 
lion of $900-million already committed to projects 
Pressure from the cities can be counted on to keep the 
program alive. Congress refused to cut the budget item 
this year; it is approving at least $250-million for the 1957 
58 fiscal year and possibly $500-million for two years 
Washington expects to receive more than $600-million 
in new applications from cities in the next year OF So. 


High Court Postpones Ruling 


To Hear States on Tidelands 


lhe U.S. Supreme Court this week postponed deci 
sion in the tidelands oil dispute between Louisiana and 
the federal government until other Gulf states—Texas, 
Alabama, Florida, and Mississippi—have their say. ‘This 
means no ruling until next fall or winter. 

Louisiana claims jurisdiction 104 mi. out in the Gulf; 
the U.S. argues that the state boundary is 3 mi. out. 
Despite legislation in 1953 that gave states priority as 
far as “their historic boundaries,” sovereignty over th« 
oil-rich offshore area is still bitterly disputed. 

In other actions this week, the Supreme Court 

Declared unconstitutional an Illinois law to regulate 
companies that sell or issue money orders in the state. 
The law exempted the money order operations of Ameri 
can Express Co., and the court ruled, 6-3, that the regu 
lation was discriminatory. 

Upheld federal and state (California and New York) 
laws against distribution of obscene materials 

Upset the contempt-of-Congress convictions of threc 
witnesses who refused to give information on Com 
munist membership and the list of members of the 
United Public Workers, expelled from the CIO in 1950 
as Communist-dominated; upset the contempt convic- 
tions of three other witnesses who refused to answer 
questions before the Ohio State Un-American Activities 
Commission; upset the conspiracy convictions of six 
Detroit Communists under the Smith Act. 


Commerce Agency Bars WOCs 


From Posts as Division Chiefs 


The Commerce Dept. is working out a new policy for 
“WOCs” (People who serve without compensation). 
Bowing to Congressional criticism over use of business 
men in high policy or operating places, the Business 
& Defense Services Administration will no longer ap- 
point WOCs as heads of its industry divisions. 

From now on, the agency, which processes priority 
allocations and reports industry's marketing trends, will 
install career civil servants as division chiefs, name 
WOCs onlv as deputy, assistant, or consulting directors. 


Government 101 








The Honest John rocket (above) is a 27-ft.-long sur- 
face-to-surface missile with a range of about 15 miles. It 
can carry an atomic warhead, but is not guided electrom 
cally. Honest John has been in production for several 
years, and is gradually taking over functions of conven 
tional long-range artillery. It is now deploved with Army 
missile battalions in Europe and Japan 

Douglas Aircraft Co. is the Army's prime contractor 
ind airframe maker for the $11,600 missile. Hercules 
Powder Co. produces the solid-propellant rocket engine. 

Right now, the Army has an inventory of about 5,000 
Honest John rockets on hand or on order. During fiscal 
vear 1958, which begins on July | this vear, the Army 
wants to buy another $6.9-million worth of Honest Johns. 
Getting the funds to do that is a long and complex 
process that started a year and more ago, and wound its 
wav through numerous Pentagon offices, the Budget 
Bureau, the White House, and Congress 

Here are the high spots in Honest John’s fiscal 1958 
journey from proposal to appropriation. 


Early Summer, 1956. IHlonest John’s _ first 
claim to a share in the fiscal 1958 budget is staked out-- 
the Army's chief of ordnance requests $25.2-million for 
production of Honest John missiles in fiscal vear 1958. 
At a unit cost of about $11,600 each, this would cover 


output of at least 2,170 missiles 


August, 1956. Honest John’s $25.2-million re 
quest goes into an over-all budget estimate of $1.9-billion 
for “Army procurement and production.” The deputy 
chief of staff for logistics sends this to the Army comp 
troller. This “P&P” estimate represents the amount of 





The Ups and Downs of the Honest John Rocket in 


weapons and major equipment the Army wants to con- 
tract for in fiscal 195S8—that is, “planned obligations. 


September. Ihe $1.9-billion for P&P goes in 
turn into the Armv’s total budget estimate—along with 10 
other “general fund accounts,” such as military personnel, 
maintenance and operations, military construction, re 
search and development. (Congress appropriates lump 
sums under these titles, rather than specific amounts fot 
separate programs such as Honest John.) 


October. The Army's procurement and produc 
tion bid is cut—but Honest John gets a raise. This 
happens when the Army sends its preliminary estimates 
to the Defense Dept.’s comptroller; Asst. Secy. W. J 
MeNeil. His office calls on Army officials to justify the 
requests, then knocks down the $1.9-billion for P&P 
to $1.6-billion. In the process, however, the Army ups 
its Honest John figure to $31-million. 


November. An over-all Administration budget 
policy for fiscal 1955 gets into the picture. Under orders 
from Defense Secy. Wilson, the Defense comptroller 
bounces the estimates back to the Army, asks for a cut 


in P&P to $1.4-billion 


November. [he revised $1.4-billion procurement 
and production program gets a detailed going-over Lhe 
staff of the Budget Bureau’s military division and the 
Defense comptroller’s staff conduct joint reviews of the 
military budget Army logistics ofhcers have to justifs 
their P&P figures in full detail—on Honest John, they 
have to explain why the Army wants so many when a 
successor missile is on the wav. Thev argue that missiles 
are needed for training, and that it’s necessary to keep 


production lines turning as a “readiness” measure 


Early December. Final estimates are readv. The 
Army sends back to Defense a final procurement and pro- 
duction program, showing planned obligations of $1.394 
billion. Honest John is cut back again to the original 
$25.2-million, as a result of the questioning by budget 
officials in the November review 


Dec. 20, 1956. The Defense Dept. budget goes 
to the Budget Bureau, to be incorporated in the Presi 
dent’s over-all fiscal 1958 budget message to Congress 
Honest John doesn’t show up by name—the budget shows 
onlv the total $1.394-billion for P&P. But the detailed 





For a Military Budget Item, It's a 


wa WEEK the military budget for fis- military appropriation bill well on the and time consuming affair, but the mili- 


cal year 1958, starting July 1, reached road to final adoption. 


But it’s only tary budget is the part most heavily 


a semifinal stage—the stage of approval the latest step in a long drawn-out involved in the mechanics of bureauc- 

by the Senate Appropriations Com serics of events peculiar to the business racy—the chronological story above 

mittee of a fund of some $34-billion of hammering out a military budget gives you only the high spots of the 

for the Defense Dept. for military func- by far the biggest chunk of the over- process. : 

tions in the next 12 months. ill $71.8-billion federal budget. ¢ Eighteen-Month Cycle—The over-all 
Getting past this milestone puts the Any budgetary process is a tedious military budget cycle for fiscal 1958 
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Its Long Career as a 1957-58 Budget Item 


shopping list at the Pentagon, backing up the requests, 
includes $25.2-million for Honest John. 


Jan. 16, 1957. Pres. Eisenhower 
fiscal 1958 budget to Congress. It shows the “planned 
obligations” of $1.394-billion for Army procurement and 
production (no mention of Honest John or other specific 
items). But it asks for only $583-million in “new obliga 
tional authority’ —that is, new appropriations. ‘The rest 
would be financed with carrvover funds 
priated in previous years but still uncommitted. How 
much Honest John gets in each way 


Feb. 5. The Administration’s case for the Army 
budget opens in Congress. Army Secy. Wilber M. 
Brucker, appearing before the House defense appropria 
tions subcommittee, reports that almost half of the 
$1.394-billion P&P fund would be earmarked for guided 
Later, on Apr. 16, seven Army budget and 
logistics officials spell out details of the P&P fund. Dur- 
ing these hearings, the Army shows its detailed shopping 
list—including Honest John’s allotment—off the record— 
at the request of any subcommittee member. 


Apr. 18. Budget cutting is in full swing. Pres. 
Eisenhower sends a message to House Speaker Rayburn 
with suggestions for reducing appropriation requests. 
One suggestion, though “at the expense of efficient pro- 
graming:” to withhold from Army's P&P fund $516 
million that the Army expects will be still unobligated at 
the end of fiscal 1958. Net result—subtracting from the 


submits his 


money appro 


doesn’t show. 


missiles. 


budget’s $583-million for new P&P appropriations—is 
to cut the P&P appropriation request to $67-million 
How Honest John or any single item fits into this isn’t 
specified. 

But meanwhile, Army voluntarily cut its Honest John 
request at the Defense comptroller’s office from $25.2 
million to $6.9-million. Reason for the cut: ‘The need to 
keep production lines going as a readiness measure was 
a big factor in the Army’s estimate. But a large Mutual 
Defense Assistance Program order for Honest Johns came 
along to take this load off Army's own budget. 


May 21. Honest John’s reduced appropriation (in 
cluded, anonymously, in the Army's procurement and 
production total) starts toward passage. ‘The House Ap- 
propriations Committee reports out the fiscal 1958 De 
Dept. appropriation bill, recommending the 
reduced $67-million for Army P&P. 


May 29. House passes the Defense Dept. appro 
priation bill, including the $67-million “new obligational 
authority” for Army P&P (not naming Honest John). 


May 24—June 12. The process starts over again 
in the Senate. Army officials testify before the Senate 
defense appropriations subcommittee on budget details 

asking for P&P only the $67-million voted by the 
House. (But to this will be added, of course, the large 
carrvover funds from previous vears.) 

This week's report by the Senate Appropriations Com 
mittee starts the bill toward Senate passage, then sig 
nature by the President. Whether Honest John gets the 
full $6.9-million now carmarked depends, however, on 
apportionment procedure after the law is passed. 


fens¢ 








Long, Hard Road 


to the Money 


goes back even further than any specifi 
item. It began in the early spring of 
1956, when the military services started 
translating their “program objectives” 
into the materiel requirements neces 
sary to carrv them out—and a bit later 
into detailed requests for money 

It will end early this fall when the 
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Bureau finally 
that is, authorizes the use of—the funds 
which right now are still in the Con 
gressional appropriation mill. 

The whole cycle has been filled with 


Budget “apportions’’— 


tumultuous _ politicking 
Pentagon and on Capitol Hill—and by 
the deepest soul-searching in Congress 


within the 


and the executive branch of the gov- 
ernment, as Washington has grappled 
with the perplexing question of how 
much defense is cnough 

¢ Case History—You get the best idea 
of the complexity of military budget- 
making by following a specific item 
through the entire process. The Army’s 


Government 103 





‘ 


Honest John Rocket (military designa- 
tion, M-31) is a fairly typical example. 
Che step-by-step outline on page 102 
gives you the highlights—but behind 
cach apparently simple step, there’s a 
complex story of calculations and adjust 
of jockeying among groups, of 
policy directives from above and pres 
sures from below 

\ctually, the military appropriation 
bill that moves next to the floor of 
the Senate—and that the House has 
ilready passed—never ‘once mentions 
Honest John by name. Funds for its 
purchase will be available under a gen 
cral section entitled “Procurement and 
Production, Army.”” This now provides 

l‘or expenses necessary for the pro- 
curement, manufacture, and modifica 
tion of armament, ammunition, equip 
ment, vehicles, vessels, and aircraft for 
the Army $67-nillion, to remain 
ailable until expended.” 


ment 


|. Working Up the Estimates 


Che story of how this sum originated 
begins early in the spring of 1956 in 
the office of the Army chief of staff for 
logistics (“Deplog”), Lt. Gen. C. B 


Magruder 
At that time, the annual 

of short-range and longe-range U.S. 
war plans had been made by the Joint 
Chiefs of Staff and approved by the 
civilian National Security Council. ‘The 
spelled out future ferce levels, 
strategy, and tactical con 
siderations for each of the military serv- 


revision 


plans 
t 


missions, 


¢ Guidelines—Magruder’s shop was as 


signed the chore of translating into 
matericl requirements the war plans 
pertaimimg to Army operations. First 
off, the logistics division set up general 
guidelines, tagged “materiel program 
objectives for fiscal years 1958-62,” to 
et the stage. ‘These provided for “full 
support of local war, and adequate sup 
port for a general war, as budgetary 
illowances will permit.” Then, priori 
ties were set up under which budget 
requests would be made. 

lop priority—or, as the official pro 
gram Objectives have it, “maximum em- 
was put on “the introduction 
of new items.” Lesser priority was 
sct for (1) “The maintenance of bal- 
anced capability during the transition” 
from old weapons to new, and (2) “the 
modernization of existing inventories.” 

Against this background, Gen. 
Magruder’s staff parceled out to the 
various Army technical services—Ord- 
nance, Signal Corps, Quartermaster 
Corps, Chemical Corps, Fngineers, 


phasis” 


104 (fovernment 


‘.. . top Army officers marched in with charts, slides, 
films, brochures to defend budget estimates . . . 


af 


STORY starts on p. 102 


Medical, and Transportation—the job 
of specifying the nuts and bolts needed 
for their respective types of equipment, 
based on numbers of divisions, troops, 
and the like. 

¢ Figuring Honest John’s Needs—Lt. 
Gen. E. L. Cummings, chief of ord- 
nance, went to work on missile re- 
quirements for the next year’s budget. 
Early last summer, he came up with 
a figure of $25.2-million for Honest 
Johns, or enough for output of at least 
2,170 missiles. 

His request reflected a variety of fac- 
tors: the number of Honest John 
battalions already operational and 
scheduled to be activated; the rate of 
use for training; production costs; and 
the availability of production capacity. 

Equally important, though, was Ord- 
nance’s evaluation of what one Penta- 
gon old-timer calls “budget realism.” 
He says: “The tech service chief has to 
make his request within a realistic 
framework or he will be laughed out 
of court.” 
¢ Playing by Ear—At this point, how- 
ever, Ordnance had no official restric- 
tion on its money request, so in m iking 
its estimate, it plaved by ear 

“Last vear we got our ceiling after 
we submitted our original request,” an 
Army logistics official now complains. 
“They recognize that it’s practical to 
give us the figure in advance, but they 
never can come up with it when the 
time comes to develop requirements. 
When we do get it, we have to back 
up on Our requests.” 
¢ On Its Way—Ordnance’s Honest 
John request went back to the deputy 
chief of staff for logistics to go into an 
over-all budget estimate of $1.9-billion 
for “Army procurement and_produc- 
tion (P&P).” This was the total volume 
of contracts for and other 
major equipment the Army then 
planned to award in fiscal 1958. In 
bureaucratic budget jargon, the sum is 
termed “planned direct obligations.” 

In addition, Deplog Magruder re 
ceived requests from the Air Force and 
Navv to buy $150-million worth of 
military hardware on their accounts 
common-use items such as rifles, pis- 
tols, light machine guns, and small 
arms ammunition, for which the Army 
would be repaid later. 


weapons 


ll. Through the Pentagon Mill 


During August of last year, the Army 
comptroller, Lt. Gen. Laurin L. Wil- 
liams, added the $1.9-billion P&P sum 
to the budget estimates from other 
elements of the Army. He came out 


with a total Army budget request close 
to $12-billion. 

Production and procurement is one 
of 11 “general fund accounts” in the 
Army budget. The others cover such 
programs as military personnel, main- 
tenance and operations, research and 
development, and National Guard 
(there’s one for “promotion of rifle 
practice,” These are lump-sum 
amounts to be specifically listed in the 
appropriation bill. 

Che personnel account and the main 
tenance and operations fund showed 
planned obligations well over twice the 
P&P estimate. The Army comptroller 
reportedly trimmed these sums before 
putting together the total budget. 

But according to one Pentagon in- 
sider, ““The Army comptroller almost 
always rubber-stamps Deplog’s request 
for P&P money.” 
¢ On Up the Ladder—In October, 
1956, the Army’s preliminary fiscal 
1958 budget estimate moved up to the 
Defense Dept.’s comptroller, Asst. Secy. 
Wilfred J. McNeil 

Over the next few weeks, McNeil’s 
offices were the scene of scores of con 
ferences and briefings—manv so elab 
orate that they would not have been 
out of place in an argument before the 
Supreme Court Top Army officers, 
accompanied by squads of deputies, 
marched in with charts, slides, films, 
brochures, and elaborate technical re 
ports, to defend budget estimates for 
each program 
e Pulling and Hauling—McNeil’s office 
knocked the P&P budget estimate 
down to $1.6-billion. One of -Mc- 
Neil’s aides explains: “In getting the 
first submission. from the services, if 
the total exceeds our expectations 
that is, if it doesn’t fit in with ou 
objectives—we make violent adjust- 
ments to get it down. Frequently, the 
adjustments are not in line with the 
services’ thinking. But thev get a 
chance to revise their own shopping 
lists to take into account McNeil’s 
recommendations. So lots of 
review and negotiation before finalizing 
the estimate.” 

He can’t or won't say, however, what 
the definite budget objective 
this stage 

During the pulling and hauling to 
get down to $1.6-billion, the Honest 
John request went up to $31-million 
for no special reason that anvone can 
now recall. 
¢ Some Go Out—But many items were 
slashed from the budget. The Army, 
for instance, put in for $20-million to 
buy 28 utility helicopters. The Army 
Transportation Corps failed to specify 
to McNeil’s satisfaction, however, the 
type and model of helicopter to be 
bought. McNeil wanted the Army to 
buy only one type of utility helicopter 
—such as Sikorsky’s H-19, already in 


too) 


there’s 


was at 
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SHIPS 


TO 


SCHOONERS! 


TOP PERFORMANCE of U.S.S. Forrest Sherman 
is insured by two De Laval Uni-Matic Turbine 
Lube Purifiers. (Official U.S. Navy Photograph.) 


Battling production bottlenecks?...concerned about 


costly stop-and-go problems?...need a new idea to 

bictite. nb satesin ey BREWERIES AROUND THE 
solve any processing | roblem? Ask De Laval for the ' “ WORLD make betfer beer at 
solution! Because some of the toughest production lower cost with De Laval Wort 
jobs in the nation “wie heen licked by De Laval Clarifiers 
Centrifugals and Plate Heat Exchangers...that can 
continuously separate, clarify, concentrate, pasteur- 
ze, purify, dry or standardize almost anything! Here 
are a few cases in point. For all the facts about how 
De Laval improves products and profits—write now! })} -~S “SS 

Wy 

— 


DE LAVAL SAIS 
C3 CLEARER VARNISH! BETTER BREAD! CLEANER WASH! 


SEPARATOR COMPANY SP EE, Ae iE NE BERS 


O€ LAVAL PACIFIC CO 
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’s inventory. His objective was 
the Army to get better unit 
ind to simplify maintenance and 
which has proven to be a big 
¢ for military helicopter squad 


omewhat heated meetings and 
Army's $20-million 
heli opters was 


pondence, the 
quest for utility 
d down, “due to the lack of specific 


lll. High Policy Takes Over 


l November, the 


} 
' 
" 


Administration 
obiectives for the new 
McNeil, 
n orders from Defense Secy 
I... Wilson, bounced the Army’s 
estimates back again. He directed 
to bring its total estimate for 
bligation 


) 
Defense comptroll 


dow} helouw S10 


on’s order, of cow reflected 
t thinking at the Treasury Dept 
lgct Bureau. It took into a 

timate Y tax re 


is of the statutory debt ceil 
ther oy il] 1x hi 


ling, 

factor 
P&P lowered target of $1.4- 
vas now set. Another round of 
heduled bi 
Army te 


shopping list in still more de 


ount 


enucs, 


MeN 


+f ; 


conferences was 
I's office to requir th 


¢ Cutting a Corner—At this point, the 
/ in staff of the Budget Bureau's 
he ided by \\ | 
iaub, moved over to the Pentagon to 
in MecNeil’s own 50-man budget staff 
icwing the servicc nonev re¢ 
l'raditionally, the Defens« 

has examined the 
budget 


division 


omp 
individual 
propo il on his Own, 
them on to the Budget 
for separat 


pa sed 
revicw 
last couple of years, the 


have held joint revicws 


two 
to save 
climinating a separate Budget 
But the Budget Bureau 

reserves the right to trim the 
budget proposals—in the President's 
ran ifter 
¢ Honest 
Arm 


revicw 


the joint Pentagon review 
John on the Griddle—Th« 
Ordnance people were put on the 
once more to explain the Honest 
Why, they isked, 
want to buy so many 
Johns when (1) a 
ictivation of 
battalions was in the 


program 

Arm) 
Llonest 
in the 


John 


ind (2) a 


were 


slow 
pl mned 


miussile—the 
Emerson Electric Little John, 
which can be airlifted (unlike Honest 
John)—was getting into production and 
would soon be in the hands of troops? 


SUCCCSSOT 


' ley 
PRAIA 


106 ¢; 


Cer hit 


... the Army was getting ‘skittish,’ argued that it 
needed to build up its financial reserves . . . 


Ld 


STORY starts on p. 102 
Ordnance explained that the addi 


tional missiles were needed to “provide 
training consumption at an emergency 
level.” Just as significant, it said, was 
the need to keep Douglas Aircraft Co.'s 
Honest John production lines turning as 
1 “readiness” measure until large-scale 
Little John output was under wai 

¢ Cutting Back—The Budget official 
that heavy order for 
Honest Johns was about to be placed by 
the Mutual Defense Assistance Program 
[his 


said, would 


pointe a out 


foreign military aid 


i mon 
prov de the 
continued output of the 


[ nder 


support for 
missile 
Ord- 


requirement for 


this line of questioning 


nan reduced it 
Honest Johns back to $25.2-muillion 
Ihe budget officials allowed this to 
stand. In early December, the figure 
went into th Armv’s revised P&P 
which was approved with an 
$1.394-billion in planned 
obligation 


budget, 
estimate of 


direct 


IV. New Money and Old 
All the 


Pentagon’s fiscal 
expert poring over hgures of “un 
obligated balances” still on the Army’s 
P&P books, in preparation for decid 
ing how ybligational au 
thorit that is, new appropriat 
to ask from ( for fiscal 
In the previous three years, the 
| not needed anv new mon 

arms production; unspent bil 

from hefty Korean 
war appropriations had been more than 
enough to handle current spending 
¢ Running Low—Now the Army was 
getting “‘skittish’’—as one McNeil staffer 
puts it Its unobligated P&P balance 
would be down to onlv about $1.5 
billion at the start of fiscal 
much of this was committed fot 
lead-time projects just getting under 
wa Army argued that a P&P appro 
priation should be made to 
build up its financial reserves 

In general, the Defense comptroller 
with the Army’s viewpoint, if 
not its figures. ‘There 
discussion—marked by the comptroller’s 
cut in the Army requests, Army appeals 
to Wilson, Wilson's 


comptroller’s cut 


while, the 


we'c 


much new 


mgress 


irried over 


1958 


request 


greed 


was considerable 


rejection of the 
The upshot was a 
seck a $583-million 
appropriation for Army P&P 
¢ Arithmetic—Here's how the 
figured 

The Army 1 fully 
mitted financial reserve enough mone, 
to carry out about six months of pro 
curement. Based on the fiscal 1957 
level, such a amounted to 


decision to new 
um was 
wanted as 


uncom 


reserve 


sum to (1) 
P&P planned ob 
1958 and (2) the 
ontracts to be 
Army for the Au 
total yes to 
Army s te 
ther sid 


$5] Add this 
$1.394-bith \rm 
ligations for fiscal 
$150-million worth of 
l’orce and 
ibout $2.3 


placed 

Nai he 
billion—th 

On th 

Arm 
get $200-million 
earlicr purchases f other agencies 
his am idded to the $1.5-billion 


listed as unobligated on the books, gives 


tal monev necds 


if the ledger, th« 


expe tec during fiscal 1958, to 


mbursements on 


mount 


= ] 
you ull f SI Dally 


hgure I hat 
ibk sf 
pnation 

Subtract t 3 bilion on hand 
from the 1 requirement The 
differe: eco 3$3-n li nn 


V. Up to Congress 
; budget was five 


| he De rens¢ 
budget S¢ hedule, 


davs late 
when it went t e Budget Bureau o1 
Dec. 2 ix ks later, the Pt 
dent sent the total Administration | 

to ( ipit )] Hill 
\pp! ypriation mittees of 
} 


. . 
"7 + 
ad budget 


Lx Dt 


) ill 
( 


houses alwavs hold detaile 
ings, with the Hor tf R 
acting first. Or ) 
Wilber M 
Army, and 
int th 
tions ¢ 
April 

While 
the expec 


ince Pr 


Cprese nta 


Army S 
t for the 


ere unde 
Detense Assist 
Honest John 
came through, taking the pressure off 
th rm keep production tines 
going t] wh mone So, with 
the Defense 
Arm 


ipproval 
hopping list 
in t 
million. Th uning SIS 
wa 


hanged it 


23 million ft rest | 


is earmarked for other missil 

e Budget Slashing—It was toward the 
end of the hearings that Pres. Eis« 
hower sent a message to House Speak 
Ravburn, suggesting measures to redu 
the total mon | ts of the Admu 
istration lh cutting nev 
appropriation Arm. 
curement and 

lion by withh 
million, wh 
would in fa unobligate 
the end of fiscal 195 The Presid 
explained that 
priation requc 


CX PC 


i 195 
} 
creased by this amount 

As a Pentagon ofhcial put it, 


“The 
suggestion was psvchological, to tak« 
the edge off the budget-cutting hysteria 
Now we'll have to ask in one bite 
year for what we had planned to seck 
in two 
¢ Congress Action— The Hous« 


pmations Committee went 


+ 
Hex 


\ppro- 


long with 
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the reduced $67-million figure in report- 
ing out its bill for a $33.5-billion appro- 
priation for the Defense Dept. The Ad- 
ministration had sought $36.1-billion. 
Che House voted the bill on May 29. 

In Senate committee hearings over 
the past month, Army officials—under 
orders—stood by the $67-million request 
for P&P. The Senate should vote the 
military budget within the next two 
with P&P likely to hold at $67- 
million. Any differences in Senate and 
House bills will be ironed out in con- 
ference, and the President will 
little time in signing the final bill. 


wecks 


lose 


Vi. Last Act 


But there’s still another round to go 
before the Army gets its hands on the 
new Honest John money. This is the 
“apportionment” process. The military 
men will have to stand up once again 
before a joint Defense comptroller- 
Budget Bureau review of their obliga 
tion plans this one even tougher than 
the earlier ones. 

One Defense official explains why: 
“When we first look at the obligation 
plans in the fall, we're so far from the 
time in which they'll be carried out 
that we can’t be too precise. Besides, 
we don’t want to tie ourselves too close. 
After the appropriation bill is signed, 
we really wring out the shopping 
lists.” 
¢ Rough Time—Actually, preliminary 
apportionment hearings have already 
started at the Pentagon, with the objec- 
tive of reducing the “administrative 
lead-time” before the money is made 
iwailable to the services. It can’t be 
taken for granted, however, that the 
$6.9-million now listed for Honest John 
will be authorized for obligation. 

“We expect to give the Army a rough 
time on the Honest John apportion- 
ment,” a Defense Dept. budget 
official. He’s suspicious of the Army’s 
fluctuating demands for Honest John 
funds, feels that if the requirement were 
“really solid’ the Army would have 
stuck by its initial request. 
¢ How It Goes—For purposes of illus- 
tration, however, assume that the Hon- 
est John program will be allowed to 
stand. The that follows 
like this 

Defense comptroller McNeil sends an 
“apportionment request’’ to the Budget 
Bureau with Secv. Wilson’s O.K. on 
specific procurement items. If approved 
by the Budget Bureau, the $6.9-miilion 
is made available to the Army comp- 
troller. The sum is then allocated by 
memo to the deputy chief of staff for 
logistics, who issues a “‘schedule of com- 
mitments” to the chief of ordnance. 
Eventually Ordnance’s Redstone Ar- 
senal at Huntsville, Ala., is authorized 
to award the production contract. This 
will be no earlier than August. END 


Savs 


process goes 
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too... only *149*- 
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Salesrooms, Smaili Piants! | 


WESTINGHOUSE COOLERET 


Lowest-priced full-featured Cooler made! Now, small businesses can boost 
employee efficiency, build customer good will by having cool delicious 
drinking water “‘on tap!” And, though the Cooleret takes only 1 sq. ft. 
of floor space, it gives you the features of the biggest coolers! Splash- 
proof top with sanitary stainless steel drain basin. Adjustable water 
temperature control, stream-height regulator. Silver Gray or gleaming 


White heavy steel cabinet. 5-Year Guarantee on refrigeration system. 
19 models to choose from for every need. Call your Westinghouse Water 
Cooler Dealer now—he’s in the Yellow Pages of your phone book! 


you CAN BE SURE...iF ITS 


Westin 


Refrigeration Specialities Div. 


ghouse 


Springtield 2, Mass. 
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TV Programers Play It Safe 


@ Costs of TV advertising are soaring, especially for 


the program production and talent. 


Sponsors can’t afford to 


invest in anything that might flop. 


@ As a result, next season’s programs lean toward 
the proven formats at the most favorable hours. 


@ More of them will be on film, and more will be 
jointly sponsored—to spread the risks and the costs. 


\fter months of jockeying between 
idvertisers, executives of networks and 
and program packagers, the 
season of television program- 
ng is just about lined up. Especially for 


the evening hours, the decisions have 


IZCNnCICS 
1957-58 


cen made (subject to some changes be 
tween now and September), and you 
where the bulk of the 
$1.5-billion to be spent on T'V will go 
Generally, it will go where vou would 
into well established shiows at 
popular viewing hours. Yet the pattern 
if programing also points up trends that 
have been building up 
e In the aggregate, advertisers will 
he spending more money than ever next 
The traditional top spenders 
will mostly continue to spend the big- 
gest bankrolls. But, as T'V costs mount, 
notable number of pretty big com 
panies show a tendency to retrench next 


Can now sec 


expect 


eason 


cason 

¢ The trend toward multiple spon- 
sorship has virtually become the pattern 
\n increasing number of programs have 
lternate-week sponsors, and some have 
two to four part-time sponsors to share 
the cost 

¢ The networks are finding it hard- 
er to sell time and talent, especially the 
fringe periods of time and the untested 
talent 

e Programing markedly 
hows of established format. Two-thirds 
of next programs will be on 
film, compared with half this season 


favors 
scason § 


| his ¢ uts some ot the risks ot live show in 
ilso spreads costs over reruns and scc- 


ondary sales 


|. Cost Inflation 


Much of what is happening can be 
chalked up to the rising cost of adver 
tising on network TV 

lime rates are up. Depending on 
the network's rate card, the lineup of 
stations, and the discounts to which the 
advertiser is entitled, a half-hour can 
run $30.000 to $62,000. As time costs 


108 Warketing 


rise, of course, the number of hon 
reached is also steadily increasing 
More important, though, is the sharp 
rise in the cost of the program packag< 
itself. Sponsor Magazine, a trade jou 
nal, estimates the average costs of tal 
ent for several types of program 
One-hour variety show—$88,000 this 
scason, $130,000 next season 
Situation comedy—$36,800 this vear, 
$41,500 next 
One-hour drama 
$83,250 next vear 
lor a half-hour weekly 
exclusive sponsorship, an advertiser can 


scason 
$59.000 this ve 


show under 
easily spend $5-million or more for the 
scason 
e Too Rich—Nobody sees am 
bility of reducing TV advertising costs 
One network official, admitting that 
costs affect the plans of smaller adver 
think they mak« 
difference to the big advertisers 
Nevertheless, 
people are concerned. “Maintaining ct- 
fective continuity at today’s I'V_ pric 
presents a real problem to many adver 
tisers,”” says Sigurd Larmon, president 


of Young & Rubicam 


possi 


tisers, doesn’t much 
WVvWway 
| 


idvertisers and agency 


ll. Reaction to Costs 


In spite ot most of the big 
spenders will be back next season, and 


4 osts. 


the auto companies, which have been 
difident about TV, will be pouring big 
budgets into the medium. Buick, afte 
i season's absence from network TV, is 
back with two shows, and Pontiac will 
in the medium with a 2-hou 
special. Chevrolet is adding a regular 
hour-long show to its schedule, as well 
is a half-hour venture. GM is sponso1 
ing Wide, Wide World and will also 

Both 
Chrysler and Ford also have heavy pro 
gram 


ilso be 


stage a special two-hour musical 


commitments 

High costs are forcing some changes, 
though. For one thing, decisions about 
I'V expenditures are being made at the 
top management level of 


COMpATIes, 


often they used to be left to 

lowe! helons or to agencies 
Advertisers also demand more say in 

the planning of the T'\ 


think 


wherca 


shows. md 


some observer they are getting 


it. The networks are accepting more 
commended shows from out 
icle s this scason than ever be- 
Fore 
¢ Cutting Back—Some companies arc 
ilso retren utting their air time 
if not their actual spending 

e Aluminum Co. of America and 
Goodyear Tire & Rubber Co. dropped 
and bought 


hing 


their one-hour programs 
half-hour 


shows 

In Div. of Ford Motor Co. 

just pulled out of shared spon 

Ed Sullivan Show, though 

1 $5-million tab, was im 

Eastman Kodak Co. 

Co. has dropped its 

Video ‘Theater 

replacing it with a half-hour series 
e Sharing the Load—Finallvy, 

companies reacting to ‘I'\ 


he trend, visible for 


and is 


man 
costs by 
joining several 
sponsoring shows in 

ither than weekly, and 
ng the sponsorship of each 
cram. With the alternat 
compan\ 


bricfly 


ingement, onc is fc 


the other is men 


ip will be 


| even more frag 


the shared 
rrangement, in which two or 
week and 


im of sponsors takes over 


growing use of 


idvertise one 


mii 

nctwork official suggests two rea 
) many advertisers are adopt 
rm of alternate sponsorship 
can get their names befor 

viewers more frequently for the 

outlay of money 

e ‘hey spread their risks in case 

program flops 


SATTIC 


lll. Sales Resistance 


| t factors, chiefly related to 

the high cost of ‘TV advertising, make 
than usual for the network 

to sell their shows and time periods 

xt NBC _Vice-Pres 


idmits it is “‘a softer 


scason 
Robert | 
market than in previous vears.” 
Usually bv this 
prime evening time segments are 
booked and the networks are 
trating on sclling the fringe hours 


WIT 


time of vear, th« 
solidh 
concen 
Chis 
vear, each network still has important 
time periods and programs wholly ot 
partially unsold And often the sale 
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ENJAY BUTYL fabulous new rubber 


Irrigation “Pipe” that unrolls like a carpet 


ue 


% 


& 


. 
he 


New way to irrigate crops: unroll portable lengths of flexible ~ 


Enjay Butyl rubber. Theyre light enough to 


enough to take hard use for years. Wi 





pipe made of 
carry from ft ld to ft ld. stron y 
ather won't rot them, soil bacteria and l 


nad actds 
theyre made of fabulous Enjay Butyl —tl 
rubber that out-performs natural and other types of rubber in so man 


ENJAY COMPANY, INC., 15 west 5ist st., New Y 


wont attack them. All because ul 


/ tlaus 











et. 


and patterned for more growth / 


Looking for new markets? New sales goals? 
Mining is big and booming — all types of min- 
ing. If you need new markets that are hungry 
for standard products as well as new develop- 
ments — look at these figures: 

1. Metal and nonmetallic mining projects 
announced during 1956 called for expenditures 
of $1.9 billion (yes — billions). 

2. Copper, for instance, will boost capacity 
over 40° by 1960. 

3. Despite costly and complex processing, a 
12-fold boost is scheduled for titanium sponge 
output by 1965. 


4. In coal, capital expenditures will top 
$300 million each year until 1960. 

5. Coal mining is increasing its efficiency at 
a rate of 10% per year (versus 3.5 all-indus- 
try average) with the growth of automation. 

6. Technological growth is spurting, both 
from demand for rare metals and from increas- 
ing need for processing from low-grade ores. 


It’s a market few major companies can afford 
to miss — and growing companies can grow 
with mining. If your product does any of the 
following things or contributes to their ac- 








McGRAW-HILL PUBLICATIONS, 


complishment, by all means act now: Handle 
or move ores, coal, or other minerals under- 
ground or aboveground; processes, cleans, con- 
centrates, refines, or smelts; automates, con- 


trols, or saves labor on handling or processing. 


For fuller information on how your 
company can meet this challenge, write to: 


ENGINEERING AND MINING 





JOURNAL | 


Director of Market Research 

McGraw-Hill Mining Publications 

330 W. 42nd Street, New York 36, N.Y. 

on company letterhead, requesting booklets of 
data on mining and coal mining. Or request a 
representative to call with informative 


material. 


COAL AGE 


330 West 42nd Street, New York 36, N. Y¥. 














y Y , ™ r y - ~ . 
VANADIUM CORPORATION OF AME 
420 Lexington Avenue, New York 17, N. Y. 
Chicago * Cleveland «+ Detroit * Pittsburgh 
PLANTS—Niagora Fo N._ Y.: Grahom, W. Va.; Cambridge, Ohio; Durango or 


RESEARCH CENTER—Cambr * MINES uth America, Southern and Nort 





of two or three big shows makes a great 
difference in the yearend profit picture 
¢ Big Third—This doesn’t necessarily 
mean real trouble for the networks, 
however anxious they may be. It does 
mean, as one network executive says, 
that the days are over when time and 
talent could be sold by merely picking 
up the phone. 

There has been more hustle and 
bustle among sponsors and programs, 
more switching from one network to 
nother, than ever before. Telephone 
Hour moves from CBS to ABC; Danny 
Thomas goes from ABC to CBS; the 
Bob Cummings show moves from CBS 
to NBC, and Armstrong Circle Theater 
goes from NBC to CBS. 

Part of this shifting-around comes 
from the emergence of ABC (American 
Broadcasting Co.) as a more potent 
competitor for CBS and NBC. It gives 
ponsors another place to land 

ABC has built up a bigger viewing 
market. Gene Accas, ABC-TV exec- 
utive vice-president, says that in Feb- 
ruarv, 1953, the net had only seven 
principal affiliates (five of which were 
wned and operated by the network) 
nd reached live only 38% of TV 
homes in the U.S. Next season, ABC 
will be able to put live programs into 
85% of TV homes With delaved 
broadcasts it will reach 98% 
¢ Casualty List—Between the switch- 
ng from network to network and the 
1eavy mortality list of the season just 
nding, the TV program lineup for 
ext fall, will have a new look. 

Much of the current scason’s casualty 
list alone would have passed for superla- 
tive TV fare a few years ago. Variety, 
the new spaper of show business, reports 
that 55 of the 121 shows that appeared 

n the three networks this season got 
the ax—a few of them more than once, 
n different networks 

Shows not returning next vear in 
lude such well established names as 
Sid Caesar, Alcoa-Goodvear Plavhouse, 

nd Robert Montgomery on NBC; 
Jackie Gleason, I Love Lucy (filmed 
reruns will be shown), and Arthur God- 
frey and His Friends on CBS, and du 
Pont Theater on ABC. The blight 
has also hit such short-lived new- 
comers as Sir Lancelot, and Noah’s 
Ark on NBC; The Brothers, and Hey, 
Jeannie on CBS; Circus Time on 
ABC, 

Chis carnage goes a long way toward 
explaining why advertisers and the net- 
works themselves are so cautious in 
planning the 1957-58 schedule. 


} 


IV. Playing It Safe 


For whatever reason, the networks 
have come up with the “safest,” least 
venturesome lineup of shows in tele- 
vision’s brief history. The critics are 
scornful. The New York Herald Trib 
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GOVERNOR JOE FOSS says: 


Y Wt 
Asoutn 6 AKOTA 


3 


med 
oe ‘ P 
br = ane 


aes 


... the land of industrial opportunity 


Debt-free Soura Dakora is a rich, unspoiled industrial frontier filled with 
gold, oil, uranium, mica, alumina, manganese, timber and many other natural 
resources. Agricultural products of all kinds are available for processing. 
New water reserves are available as a result of the Missouri River program, 
adequate power at reasonable rates, unlimited quantities of lignite coal and 
natural gas and fuel supplies. There is no State Income or Property Tax 

Soutu Dakora’s clear, fresh air, comparatively low humidity and 63% of 
possible sunshine all add up to a healthy climate. There’s good hunting and 
fishing . . . lakes, streams, resorts . . . and excellent community life. 

SoutH Dakorta’s 94% native born labor supply and right-to-work law 
assures you a labor pool with fine ability and high literacy level. Room-to- 
grow industrial sites, large and small, are available within the corporate 
limits and within short commuting distance of all principal cities. 

[ts central location, good air service, improved highways and rail service 


. . ‘ 
add up to fast, economical! transportation for your materials and products. 


South Dakota IDEA 


industrial Development Expansion Agency 
Pierre, South Dakota 


South Dakota IDEA (Industrial Development and Expansion Agency) 
NOEL T. TWEET, Director, Dept. 82 Pierre, South Dakota 
uta Tell us how we can hit our industrial quota in South Dakota. 


naturally. 





All inquiries 


Name Title 








For complete 
TUT ©irm Name 





write, wire 
Address 








or phone: 
City 














It Pays to Know Every Wrinkle 


Familiarity with your market pays off big. Take the PENNSYLVANIA 
FARMER; it’s read by 9 out of 10 rural families in the state. We know 
all the wrinkles—their way of farming, their organizations and customs. 


Full coverage and the high readership of PENNSYLVANIA FARMER 
bring you extra sales. Besides, Pennsylvania is a top-third state in farm 
income. Cash intake is unusually steady every month of the year. Here’s 
multi-product stability—not a one-crop, one-animal economy. 


For triple effect add THE OHIO FARMER and MICHIGAN FARMER, equally 
popular in rich agricultural areas. All three papers are published twice 
each month and are 4-color gravure printed to save the cost of plates. 
Want the full story? Write 1010 Rock- 
well Avenue, Cleveland 14, Ohio. 





FVII 1958 Pensyvania Farm Show 


~\ Herrisburg ~ Jon, 13-17, 1958 


SCC COREE EE ee ee PREVEWED WN THE JANUARY 11. 1956 Giue 
CLOWNG DATE DECEMBER 16 1057 








PENNSYLVANIA FARMER 


HARRISBURG, PENNSYLVANIA 


MICHIGAN FARMER THE OHIO FARMER 
East Lansing Cleveland 
eeeereee eee eeeeeeeeeeeeeeee eee eee eeeeeee 
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une’s acerbic John Crosby, for example, 
laments “the creeping advance of 
mediocrity” on TV. 

Following a few notable successes 
this past season, there are more “adult” 
Westerns on next year’s schedule. 
Restless Gun is making its debut on 
NBC: CBS is airing Have Gun, Will 
Travel, and ABC is coming up with 
Zorro—to name a few. The networks 
are building several shows around the 
personalities of singers. ABC will be 
especially active, with Frank Sinatra, 
Pat Boone, Patrice Munsel, and Guy 
Mitchell: NBC has Gisele MacKenzi 
and Perry Como, whose popularity 
helped start the trend. CBS 1s launch- 
ing The Big Record, a musical shovw 
headed bv Patti Page Chere will be 
plenty of new adventure shows—like 
ABC’s UF-61, CBS’s Perry Mason, and 
NBC’s Crisis—and situation comedies 
of the simpler sort remain in force. 

All in all, the 1957-58 array of shows 

is what TV people often hopefully call 
“meat and potatoes” programing. ‘To 
garnish the meat and potatoes, NBC 1s 
planning at least 50 special shows at 
irregular intervals throughout the sca 
son, such as a two-hour version of Anni 
Get Your Gun and a musical “Pin 
occhio.”” Du Pont will sponsor 10 CBS 
90-minute shows, and CBS also has a 
three times a month program called 
Seven Lively Arts, as well as other spe 
cials. 
e Public Taste—Wohatever the critics 
may think and write, the networks be 
lieve they are programing what the pub 
lic wants. “The trend is toward pro 
grams vou would want to see,” NBC’s 
Robert Lewine says. Harry Ommerle, 
CBS vice president, declares CBS is 
liming at shows that “capture the im 
agination of the public’—not at the 
lowest common denominator. 

Ihe trend is leaving some of T'V’s 
staples high and dry, most notably 
comedians and serious dramatic shows 
ABC will have no comedians next vear: 
CBS will have Red Skelton, Jack Benn 
(every other week), Phil Silvers, and 
Danny Thomas; NBC is continuing 
George Gobel. 

The cutback in drama is even more 
drastic. Not a single new serious drama- 
tic show has been added to the regular 
fall schedule. NBC is left with only one 
hour-long dramatic program, Kraft 
Theater; CBS will have Armstrong 
Circle Theater alternating with U.S 
Steel Hour, along with Studio One, Cli- 
max, and its own Plavhouse 90 (this 
season’s one big experiment and, per- 
haps significantly, its one big success); 
ABC has no serious drama on schedule. 

One result of the new season’s pro- 
graming, trade people say, mav be a 
more even division of audiences among 
the three networks. Chances are, they 
say, that no one network will dominate 
any single evening. END 
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USING THE OCEAN AS A WATERSHED 
Tons of pure, fresh water, extracted from the ocean by Maxim 
distillation units, flow continuously to serve the needs of these 
three ships at a total rate of over 200,000 gallons per day. 


H.M.C.S. Bonaventure H.M.C.S Assiniboine 


Special V & O PRESS pierces ta- 
pered slots in jet engine rings 


Newest HENRY & WRIGHT under- 
drive press produces auto parts 


MAXIM exhaust system used in ex- 
traction of hydrocarbon products 


The Economic Employment of Ideas 


The broad range of idea employment 
y by Emhart is indicated by the equipment 
——__\ shown here. To determine whether 


we can similarly help you, please write us 
about your requirements. 

A condensed catalog of standard 

Emhart equipment will be sent on request. 


EMHART MFG. CO., HARTFORD 2, ONNECTICUT 


*AB veden 


Emhart Export Co., Hartford « Emhart Sw 


STANDARD - KNAPP units giue & 
seal shipping cases automatically 


Work aloft ts safer and easier 
with mobile SKYWORKER booms 


HARTFORD-EMPIRE Forehearth & 
Feeder prepares glass for forming 





Toymaker 


Kusan, a new entrant in the 
field, aims to give the estab- 
lished toy train giants a run for 
their money. 
avip, the Bible tells us, used a sling 
shot. At Kusan, Inc., they are 
ounting on the atomic toy train (pic 
ture, left) 
William R. McLain, energetic head 
of Kusan and its subsidiary, Kusan 
Auburn, has no illusions that he’s going 


to down anv Goliaths in the tov train 
but he sees nothing to stop 


wedge into a tight market, gets a tryout by Kusan’s McLain and his taking some sharp pot-shots at them 
ATOMIC TRAIN, sid 


daughter. The model shown here is only partly finished. The 4l-vear-old president of the Nash 
7: — 
ae 


i 
i] 


we ? . -- business 


, ot 


~ 


ad “Ss 


| 


FULL LINE of small, medium, and large trains is a must for newcomers in the field, and McLain plans to keep new models coming. 
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Puts a New Train on the Tracks 


ville enn.) concern has some firm’ market. Estimates the total train break up the market by price lines 
ideas on how little business can crack market—toy and hobby—1 invwher Lionel, with retail prices running from 


a market, even one that has for years from $70-million to $ million at re $19.95 to $100 for the basic train, 
been dominated by giants tail, with the toy end accounting for by it the top. Gilbert is close to center, 
In the year ended Nov. 30, 1956, far the biggest segment. In prestig ( ind Louis Marx sets retail at from $10 
Kusan reported total sales of something most formidable contender fo1 is to $35. Kusan has trained its guns at 
over $2.6-million, about two-thirds of Lionel Corp. (BW —Dec.15 pl2 the biggest name of them all: Lionel 
which came from plastic toys. The rest It reported sales of nearly $23-million But its prices run lower; its top de lux« 
came from sales of plastic molded and last vear, most of it in electric trains item retails at about $85 
electrical components for the appliance, A. C. Gilbert Co., the other well known An A. C. Gilbert official says that 
automotive, and other industries, and name, had total sales of about $15-mil nvone who wants to crack this field 
such miscellaneous plastic items as foot- lion, but how much its American Flyer must have holes in his head. Lawrence 
ball helmets. Last vear it launched into train division accounted for, Gilbert Cowen, Lionel president, warns that 
the tov train business. This vear Mc doesn’t tell. The third big factor—by its newcomer must have a product that i 
Lain has brought out some totally new own account probably the biggest in it least the equal in quality of anything 
ideas in trains and is set to go dollar volume—is the privately owned on the market And investment in 
e The Giants—By any count, Kusan is Louis Marx C equipment is enormous 


} 


a little business in a strong, tightlv held ¢ Price Lines—The three companies ¢ Kusan’s Formula—McLain, with 


} 


in big as well as small sizes, bid for 
KITS year-round | sales. Here McLain’s 


daughters see how they go. 





mostly of plastic, account for 


TOYS, about two-thirds of sales. “We 


specialize in diversification,” says McLain 


of tiny cars, mostly of plastic, 


DETAIL is pride of Kusan-Auburn. ‘Track 


has 17 ties to each section. 
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Only STEEL can 


“44 
» 


Tihey 


’ 


Shower The Bride. Thousands 


of retailers all over the country 


are suggesting a wonderful new 
practical way to salute the bride 
and groom—with gifts of steel 
Your local store probably has a 
display of “bride-tested” gifts 
made from steel to make your 
shopping easier. While you're at 
it, why not select one of the 
countless beautiful and durable 
gifts of steel for the lady love in 
your life? 











Steelaire Home. The entire structural frame of this house is made from 
tough, cold-formed steel, so it is unaffected by rot, fungus, and termites. 
Even more important is the fact that the steel frame resists warping and 
sagging. It’s one of a line of Steelaire homes and is made by the U. S. Steel 
Homes Division of United States Steel. 


World’s Biggest Crowd. On power shovels, a “crowd” is the arm 
which moves the dipper and dipper-stick forward and back. It coordinates 
closely with the lift motion of the dipper, and is a key part in the opera 
tion of the shovel which must withstand extremes of stress at any tempera 
ture. This is a picture of the biggest crowd ever built, now installed on 
the biggest power shovel in the world. It’s made from USS “T-1” Steel, 
the remarkable new constructional alloy steel developed by United States 
Steel. An exceptionally strong and tough steel, it is noted for its welding 
characteristics. ‘‘USS"’ and ‘‘T-1"’ are registered trademarks. 


Slap That Bermudavarius! The Talbot Brothers 
of Bermuda, famous for their colorful calypso 
music, recently retired their homemade packing- 
case “bass viol,” and proudly premiered in its place 
the world’s first Stainless Steel bass viol (or dog 
house or Bermudavarius, as it’s customarily re 
ferred to). An exact replica in USS Stainless Steel 
of their original homemade design, it was built 
for them under U. S. Steel's supervision by a well 
known manufacturer of Stainless Steel sinks who 
commented that the fabricating job wasn't difficult 
—but certainly was different. 


ED STATES STEEL 


AMERICAN BRIDGE 
CONSOLIDATED WESTERN STEEL 
TENNESSEE COAL & IRON 

JNITED STATES STEEL SUPPLY 
UNION SUPPLY COMPANY + UNITED STATES STEEL EXPORT COMPANY - UNIVERSAL ATLAS CEMENT COMPANY 


AMERICAN STEEL & WIRE ond CYCLONE FENCE 
GERRARD STEEL STRAPPING 
UNITED STATES STEEL HOMES UNITED STATES STEEL PRODUCTS 
Divisions of UNITED STATES STEEL CORPORATION, PITTSBURGH 


COLUMBIA-GENEVA STEEL 
NATIONAL TUBE OlL WELL SUPPLY 


7-1470 


Watch the United States Steel Hour on TV every other Wednes 105 tern time) 





how many 


‘MINUTES’ 


make a meeting? 


RCA MULT/I-COM 
ROUNDS 'EM UP 


Do you really have time to sit and wait 
and hope they've all gotten word? A 
few quick calls via RCA Multi-Com and 
you have the situation well in hand. 
With a good-looking, compact RCA 
Multi-Com on your desk, a flick of a 
switch takes you tothe offices of your 
key people. It's far easier to get the 
information you need when you need 
it . and to get more work done 
sooner. Switchboards are free for 
essential outside calls. With efficient 
Multi-Com on the job, there’s less 
“desk absenteeism,"’ more effective 
utilization Of available personnel. An 
RCA Multi-Com system can easily be 
planned around your exact intercom 
needs. Your RCA Engineered Sound 
Distributor is the man to do it. He’s in 
your Classified Directory under 
“Sound Systems” or “Intercommuni- 
cations Equipment."’ Or write direct 
for details. Dept. TE-26. 


FOR INTERCOM... BUY MULTI-COM 


Tmk(s) ® 


RADIO CORPORATION 
of AMERICA 


SOUND PRODUCTS « CAMDEN, N. J. 
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full Ali wledgc ot the 
is up 
“We're going to give Lionel a run for 
its money.” He expects the whole in 
dustry to gain from the vital pricks of 
his new 
Kusan’s formula is simple—in theory 

it least. The is betting on 
three components 

e A full line of about 20 trains; a 
de luxe O-gauge (scaled at 3” to the 
foot); a slightly smaller, medium-priced 
K” line that can run on O-gauge 
track; the HO hobbyist train (4” scale). 

¢ Quality at a competitive price. 

e New products 
¢ Departure—The atomic train is ex- 
hibit No. 1 among the new products. 
This toy, just now getting to distribu 
tors, retails at $44.95. It departs from 
tradition in this important point: Faith 
ful reproduction of real trains has long 
been the standby and chief charm of 
much of the tovmakers’ output. Mc 
Lain feels that children like to venture 
into fantas\ Ihe train is 
Kusan’s idea of what such a_ product 
might be if there were such a thing 

l'o make the atomic train more allur 

it has extra “play value.” 


competition he 


wainst, still says confidently, 


competition 


company 


itomK 


ing The en 


gine has a movable machine gun turret 
with adjustable guns. The power plant 
ir has three lights that blink to simu 
e the burning of fissionable material 
’ 


itomic cannon” can be raised and 


lat 
\l 
turned and recoils during firing 
Another new idea, offered this i 

for the first time, are kits that voung 
sters can put together to make trains 
that will run, not just in the conven 
tional HO gauge but in the 
()-gauge siz 
¢ Refnements—lo bear out McLain’s 
contention that he has a superior prod 
uct, he cites such specifics as these 

e A track with 17 ties to a picce, 
iwainst the conventional three 

e Iechnical improvements such as 
in automatic coupler that 
without clectric circuits, on which a 


larger 


operates 
patent is pending; a new, simplified 
transformer that buzzes if there is a 
short circuit; a reversing 
that uses an electric current 
rather than a mechanical 
Duo-T'rac that permits O-gauge trains 
to run on two-rail or three-rail track; 
snap wiring, adapted from the clec 
tronics industry, that eliminates solder 
joints, makes servicing easict 

¢ College-Bred Idea—It was while M« 
Lain was working his wav through col 
legc that he decided he wanted to go 
into business for himself. He majored 
in chemical engineering, worked part 
time in the chemical department of 
lennessee Eastman Co. While there, 
he had two inventions patented, for 
which he got the customary dollar in 
payment. A_ colleague believes that’s 
when he decided he wanted to go on 


mechanism 
change 
change; 


his own 





Here’s How to be SURE 


AGE FENCE 


will be the RIGHT fence 
for YOU... 


Write now for 
our file-size 
folder DH-26. 
It is packed full 
of information 
you will need 
when considering 
a new fence 

for any purpose. 





e When you need a fence it will be much 
to your advantage to have full knowledge 
of the many choices of component parts 
that PAGE provides. You can choose from 
8 heights—4 fabric metals—9 types of 
metal posts—6 styles of gates. All these 
and other features are pictured and de- 
scribed in the folder offered above. It also 
supplies facts about PAGE localized en- 
gineering and erecting service that is as- 
surance of highest grade workmanship 
and lasting satisfaction. Page Fence Asso- 
ciation members, located in more than 
100 cities, are listed in the folder. See 
that list for name of member nearest you. 


... Write ta 
@ PAGE FENCE ASSOCIATION - Monessen, Pa. @ 


Products powered with 


BODINE 
MOTORS are 


MORE 


“Only Bodine could 

supply rugged enough 

motors with the speeds, 

power output and 

torque characteristics 

to meet the 

requirements for our 

motion picture projection lamps.” — 
The Strong Electric Corp. 


Talk to a Bodine motor application 
engineer in the early stages of 
planning your product. You'll save 
needless experimentation, and may 
find one of Bodine’s 3500 standard 
motors ideally suited. 


Bodine Electric Co., 2280 W. Ohio St., Chicago 
=) 2)i, i= 

fractional /,  senower fi, 
MOTORS 


- the power behind the leading products 
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so 
YOu’vVE 


You certainly have if you file your irreplace 


e DOOK keeping recor 


Steel files. If a fire c 


they d inci 
counts receivable, ac 
Fileme) tlm 
Meilink-built Hercules® inst 
files carrying the Underwrite 
C" label. One and t 
with posting trays to 
widths from 54% "to 7% 
See your Meilink 
for folder to Meilink Ste 


and 


Toledo 6 


Most come ne of safes and insul 


EVERY WEEK... 


3 NEW INDUSTRIES 


LOCATED ON 


with Mewsuis ti for koops 


THE COTTON BELT 


ee 


One hundred and fifty-six new 


industries 


were established on the Cotton Belt Route last 
year, That's an average of three additional in- 


dustries every week, enjoying the 
advantages to be found in “Cotton Belt I 


in¢ luding 


@ Fost freight service on Cotton 
famed “‘Blue Streak"’ trains 


now 


many 
and,” 


Belt's 


@ An abundant supply of natural resources, 


including plenty of water 


® Fuel and power in all quantities of 


low cost 
@ A ready source of manpower. 


There are many excellent industrial lo« 


ations 


and existing buildings for sale or lease available 


on the Cotton Belt. For information, 


or call 
H. H. SPRAGINS, Industrio! Commissioner 
St. Lovis Southwestern Railway 

1517 West Front St 

Tyler, Texos 


wire 
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“ _. ‘we tucked the blocks 
under our arm and called on 
every store we came to’ .. .” 


TOY TRAINS starts on p. 116 

During the war, he became chief en- 
gineer of the smoke incendiary division 
of Redstone Arsenal, then served a stint 
overseas with the Navy. By the 
end, he knew plastics were his 
He called in his college 
Ear] C. Horton, now executive 
president of Kusan, and the two 
to work. 

They started with an claborate pro- 
spectus and a prayer. Ihe prospectus 
won them a $55,000 loan from a bank, 
plus what moncy Kusan’s founders put 
into the company. They chose Hen- 
dersonville, Ky., for their first plant 
site. When the construction company 
moved too slowly for McLain’s liking, 
he went to Hendersonville, picked up a 
shovel and started digging his own 
plant site. 
¢ No Sale—The trst product was a 
clear plastic block with a miniature 
character First they strung the 
block on a cord, tried to sell it as sports 
belts. “I could sell them to my friends,” 
recalls C. A. Horner, secretary-treasurer, 
“but no one else wanted them.” And 
Kusan couldn’t understand why Lanc 
Bryant Co., then specializing in 
ternity clothes, said the belts were to 
small. Instead of selling the belts, the 
sold the profit that 
tided them over. 

Che road up proved stcep. Sa 
Lain, “We tucked the blocks 
our arms, and called on every 
came to. Then we learned about job 
bers.” Refusing to take no for an 
answer, he gradually lined up cight or 
nine manufacturer 
who sell to 
sion basis 

“They did evervthing wrong at the 
start,” Pierre Delfausse, 
one of the first to act as manufacturer’ 
representative. “The first block 
1 sort of khaki color. The packaging 
was terrible. The distributor's take 
smaller than toy 
offered. The retail prices were pegged 
at levels the heard of.’ 
¢ Missionary Delfausse, 
cated in New York, the 
blocks. “I did a missionary job on 
them,” he says He scattered them 
long Broadway, hoping to 
He left them at 
desks in restaurants. He handed them 
to toymakers’ truck drivers. He not 
only them, but he got a 
10% commission, instead of the 5 
to 7% customarily offered 

Gradually the Koo 7.00 blocks 


Ove! won a plastic 


war's 
dish 
roommate, 
vice 


went 


inside 


Ina 


nvlon cord—at a 
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who wa 


Savs 
we're 


was 
most manufacturer 


business never 
Job—But 


believed in 


intriguc 
( ishic rs’ 


theatergoers 


believed in 


went 


i he \ 








| TUBEXPERIENCE IN ACTION | 





What is the real 
cost of the tubing 
you use? 


Tubing invoices don’t tell the whole story. 
Some firms actually pay many dollars a 
foot for tubing, when the invoice shows 
only cents. Real costs are buried in down- 
time. Manhours lost. Customers lost. 
Business prestige diminished because a 
product cannot perform as advertised. All 
because of critical tubing failure. 


Inferior tubing—or tubing of the wrong 
material—can cause all these troubles and 
many more. 


As in every industry, there are general 
practitioners and specialists in small tub- 
ing. Superior has for many years enjoyed 
the reputation of being the specialist in 
small metal tubing of every kind. 


Our customers can order from more than 
120 different standard and special analy- 
ses, in a wide variety of shapes—and in 
sizes that range from .010 to 24% in. OD 
in various analyses. 


They confidently bring their difficult tub- 
ing problems to our metallurgists, engi- 
neers and lab technicians. They know 
Superior has consistently been one of the 
tubing industry’s pioneers. Titanium was 
first cold-drawn into tubing at Superior. 
We were the first mill to produce tubing 
from zirconium, Zircaloy-2and Zircaloy-3, 
and have successfully produced tubing 
from uranium, vanadium and thorium. 


Just off the press is a brand-new catalog 
with a wealth of technical data on a wide 
variety of Superior stainless tubing, good 
material for Purchasing files. For a copy, 
write Superior Tube Company, 2009 
Germantown Ave., Norristown, Pa. 


Swyoervar lade 


NORRISTOWN, PA. 
All analyses 010 to % in. OD—certain 
analyses in light walls up to 24,in. OD 
West Coast: Pacific Tube Company, 5710 Smithway Street, 
Los Angeles, 22, Calif. © RAymond 3-133) 
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Yes, there’s opportunity for indus- 
try in Lakeland, Florida—center of the 
Sunshine State’s rapidly expanding 
industrial empire! 


Many large industries—such as 
Food Machinery Corporation, Kraft 
Foods and Union Bag-Camp Paper 
Corp., Florida Tile Industries—have 
already selected Lakeland because 
of it’s strategic location in almost the 
exact center of the state . . . It’s avail- 
able labor pool . . . it’s pleasant en- 
vironment as a place to work, live 
and play! Home of Florida Southern 
College. 


Sub-contractors and suppliers like 
Lakeland’s location close to hundreds 
of large industries in Florida—yet 
Lakeland is outside the “high rent” 
district, with a variety of industrial 
sites available. 


P.S.—It’s a fact . . . more people live 
within a 100-mile radius of 
Lakeland than any other city in 
the state! 


Write Box 979-G 
For Complete Details 


CENTER OF 
FLORIDA'S EXPANDING z 
INDUSTRIAL EMPIRE STRATEGIC 


ele bile), | 


INDUSTRIAL DEVELOPMENT COMMITTEE 
lokeland Chamber of Commerce 
LAKELAND, FLORIDA 
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dav, about 30 salesmen for manufac 
turers’ representatives sell Kusan tovs 
now expanded to include pull toys and 
musical toys—through some 4,000 job 
bers across the country. Special in 
ducements are no longer needed. The 
commission is down to normal. ‘The 
packaging is bright and attractive. And 
it's a measure of the representatives’ 
mhdence in Kusan that the repre 
sentatives all own stock in it 
¢ Second Strings—l'rom the start, Ku 
san (it’s the name of an Indian tribe, 
pulled out of the encyclopedia becaus« 
McLain likes the letter K) had had an 
eve on contract business—making parts 
for other industries. Kusan 
second injection-molding plant at 
Woodbine, Tenn., primarily for indus- 
trial and custom products 

“We need diversification 
explains to round out | 
Heaviest toy output starts in June, runs 
through November. Contract work in 
refrigeration and automotive parts starts 
n October, runs through Mav 

Vhe tov train is his newest jump into 
d fication. McLain liked the po 
ential of the market, he felt it 


field that 


idded i 


MeLain 


yroduction 


yuld stand some liveni 

ind production facilities integrate¢ 

his other lines. To get into the business 
he bought Auburn Co., maker of 
hobby trains, in Indiana | it to 
1 new plant, built last vear, i 
Tenn ind named the train-making 
subsidiary Kusan-Auburn 

¢ Cut-Throat Market—Trains fit into 
his scheme of things 
utilize the same electrical equipment 


anki 
IK IIT, 


because they 


he use 


in his refrigeration components, 


for example. Thus, the snap-on wiring 


little trains use is the sam type 
; in appliance electrical harnesses 


train subsidiary buvs its plastic 


“This wavy, 


rom the parent company 
we are set to jump either into plastics 
or clectronics, whichever wav the market 
indicates,” McLain savs 

He knows, though, that in getting 

trains he is moving into an 

n tougher market than th ut 
throat toy business. Lionel i its 
president, is the biggest advertiser in the 
Kusan’s name is relatively 
unknown. “And we can’t afford to do 
much consumer advertising,” savs Mc- 
Lain. Most Kusan advertising aims at 
the trade, or goes to store demonstra 
tions, or to catalogs. 

Furthermore, competition Is growing, 
especially in the hobby field. Several 
new companies have moved in in re 
The top three manufac 
turers are all in the HO business now 
But McLain thinks the big market is 
the middle-price ranges in the large 
trains. That’s why he sets great store 
by his medium-priced “K” 
¢ Distribution Problems—Tougher yet 
is the problem of getting distribution 
in a field dominated by big brand 


tov business 


cent vears 


SCTICS 


names. Here is where new products 
such as the atomic train and the O 
gauge kits should stand Kusan in good 
stead. Distribution is pretty much on an 
exclusive basis, but a Lionel distributor 
can handle the atomic train or the kits 
because Lionel doesn’t make them. 
“We had to have a basic line or we 
couldn't sell at all,” says McLain, “and 
that’s what we concentrated on last 
year. But it’s the new products that will 
get Kusan into the home.” 

McLain is constantly lo 
possibilities for retail outicts for his 
trains. His company poked into the 
field, listed all the places where toy 
trains weren't sold. Furniture 
looked like a good possibility. They 
have the space, people take a long time 
shopping and the kids get tired; the 
trains on display keep them happy. He 
has had some success selling the train 
door to door. And, like Revell, which 
entered the tov train business a vear agi 
with a line of HO trains, McLain has 
of his products as premi 


king for new 


stores 


sold SOTHIC 
ums 

¢ Time Table Problems—One problem 
with new products is that the real trains 
change so slowly. McLain feels it isn’t 
impossible that an aggressive toy manu 
facturer can even give the railroads some 
ideas. Lionel puts big 
into developing new lines, particularh 
new WCcesso>»nes New 
McLain include pure 
that venture into the realm of scienc« 
fiction 
though, Lionel’s Cowen says. You put 
1 lot of money into tooling for new 
novelty dies off in 


money each year 


products” t 
fantastic item 


There’s a danger in novelty 


products and the 
a year OF so 

On production, Kusan-Auburn is ap 
proaching integration. It does not ex 
trude its aluminum passenger cars, and 
buvs its motors from Pittman, a_ to] 
but its plastic work is it 
began to make it 

gradually enlarg 


die shop, develops much o 


t 


manufacture! 
own. Tnis spring it 


own transformers. It 
1) 


ing a sma t 


its own machiner 
e In the Red—It is an important part 
ot Nel ins 


isn’t out to build 


marketing credo that h« 
business on low 
price. Partly his quality standards would 
preclude this anyway, 
a policy would be ruinous,” he says 
Thus, though he started his trains at a 
lower level than Lionel, as he improves 
his prices will 


ind besides, “‘such 


his product and his line, 
reflect this improvement. 

The heavy investment in plant and 
equipment for the trains last vear put 
Kusan into the red; the tov division 
and the contract division both showed 
a profit, McLain says. “But we'll be in 
the black this vear,”” he states. The well 
established veterans shake their heads 
in skepticism as to whether Kusan can 
make the grade. ““They don’t know Bill 
McLain,” his manufacturers’ reps 
say. END 
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MOUNTAIN MOVER 


, a rele To help build Southern Pacific Railroad’s 13-mile roadbed 
.- , ; = across Great Salt Lake, Morrison-Knudsen Co. had Hewitt- 





ok as e z ; Robins develop a bulk materials handling system. In ton- 
: — : Vis miles-per-hour capacity, this system surpasses any previous 
ie an I Z belt conveyor installation. Its conveyors travel at speeds up 
to 850 fpm; carry 75,000 tons of rock and gravel per day; 

load barges at 12,000 tons per hour. 

The entire installation, including 3 scalpers, 15 conveyors, 
23,000 feet of belting, 4,700 idlers, a 164-ft. radial stacker 
and 27 speed reduction drives, was designed, manufactured, 
and delivered by Hewitt-Robins in less than eight months. 

A belt conveyor system is more than just a belt ... it’s a 
machine. Only one company designs, engineers, manufac- 
tures, installs, and services all the major components of a 
complete belt conveyor system for handling materials in 
bulk . . . Hewitt-Robins, Stamford, Connecticut. 
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4 © HEWITT-ROBINS | 


THE NAME THAT MEANS EVERYTHING IN BULK MATERIALS HANDLING SYSTEMS 
DESIGN, MANUFACTURE, INSTALLATION, AND SERVICE OF ALL COMPONENTS 





In Marketing 


Too Few Buyers, Too Many Shows 


Scramble the Furnishings Trade 


Confusion was the word for it at the big June home 
furnishings markets that wound up in Chicago this week. 

One factor in the confusion is that this market follows 
the much-heralded April Chicago market, which some 
major manufacturers tried to make the main “new design 
(BW—Jan.12°57,—P112). Southern manufactur 
ers, who have made hay from their unofficial spring mar 
kets, resented Chicago's intrusion into the spring show 
John Snow, executive vice-president of Na 
tional Assn. of Furniture Manufacturers at Chicago, savs, 
“With four markets, buyers are dissipated to the point 
where the shows lose their effectiveness.” 

Yet NAFM is planning an October show, followed by 
three shows in 1958 (skipping the June market), and per 
haps two—in the spring and fall—in 1959. These are the 
scasons when the big retailers want to order 

Buying is down—perhaps 20% below last year—at both 
the Furniture Mart and the Merchandise Mart. Attend 
ince was off some, though not much. The best explana 
tion for slow buving: “Buvers are working close to the 
vest.” This in spite of the fact that for most retailers 
inventories are low, perhaps 20% smaller than a year ago 
Stores are looking now, will do their heavy buving later 

For all the spotty buying, prices are fairly firm, though 
the trade reported some softness. Retailers are demand 
ing quality design. They are concerned with profits, 
don't want odd-lot, discount items. 

Most market-goers look for a seasonal pickup in the 
second half of the year. But they aren’t talking of an 
other 1956, when manufacturers’ shipments reached a 
new high of $2-billion-plus—a 10% increase over 1955. 
About half the gain came from higher prices. 


show” 


business. 


GE Announces It Will Continue 


Battling to Enforce “Fair Trade” 


General Electric Co., one of the dwindling number 
of companies still battling to maintain an enforceable 
“fair trade” policy, last week made clear that it had no 
intention of changing its stand. 

In a formal statement, William H. Sahloff, vice-presi 
dent and general manager of the Housewares and Radio 
Receiver Div., said: 

“We intend . . . to maintain our fair trade policy as 
long as (1) no better system is available; (2) sufficient 
states maintain effective fair trade laws to make it feasi- 
ble as a national program, and (3) as long as the great bulk 
of our dealers and distributors continue to support our 
policy.” 

The background for this statement apparently was 
GE’s latest ruckus over its fair trade. That was a court 
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victory for Masters Mail Order Co., Washington (D. C.) 
discount house and subsidiary of Masters, Inc., New 
York, which permits Masters to advertise cut-rate prices 
of GE products in fair trade states like New York (BW— 
Jun.22°57,p65). 

GE’s fair trading is confined almost entirely to its 
small appliances. In the past couple of years many com 
panies that formerly attempted to maintain prices at the 
retail level have dropped the idea as state legislatures 
have upset the necessary state fair trade laws as unconsti 
tutional 

Sahloff argued that fair trade is necessary in an industry 
“which is based on mass exposure, mass distribution, and 
mass advertising.” He reported that 73% of the retail 
sales of its small appliance come from fait trade states— 
enough to make policing worthwhile. A fair trade policy, 
Sahloff said. is made necessary by four “unfair methods 
of competition”: 

© Loss-leader selling—“all cut price promotions de 
signed to attract store traffic, rather than sell the adver- 
tised item.” 

¢ Selling near acquisition cost by “grocers chains 
providing the customer first purchases stated quantities 
of groceries. ...” 

¢ Baiting prospects with well-known brands and then 
switching them “to little known models priced exorbi 
tantly.” 

¢ Attempts by “the would-be monopolist 
ures that, by beating the other fellow’s prices, he can 
capture all his business . 


. who fig 


Can’‘t Lick Foreign Sewing Machines 
So U.S. Company Will “Join” Them 


Imported sewing machines are making rough going for 
domestic manufacturers. 

Last week White Sewing Machine Corp., Cleveland, 
a leading U.S. manufacturer, said it was going to increase 
imports of low-priced machines to stay in the competi- 
tion. The imports will be built to White's specifications. 
White said that imports have accounted for nearly half 
the U.S. market in the past few vears 

lhe company suffered a blow earlier this vear when 
it lost the Sears. Roebuck account. The giant mail order 
house had been White’s main private-label customer 

Sears, too, is going more heavily into the foreign sew- 
ing machine business. Last week it said its new catalog 
will offer four Japanese machines, in addition to one 
domestic one. 

Sears hasn’t much to say about its new offerings, ex 
cept that they will sell under the Sears label, will be 
designated “made in Japan,” and will range in price from 
$39.98 to $169.98 without cabinets. 

The mail order house has carried a West German 
machine since 1954, at the relatively high price of 
$239.95. It will continue to sell this machine in stores, 
but won't show it in the catalog. 

American manufacturers, the company says, haven't 
been able to compete with foreign, feature for feature, 
and the foreign makes have been able to undersell the 
domestic product. White has tried to get quota restric- 
tions on imports, but so far has been unsuccessful. 
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Film of TENITE POLYETHYLENE 


helps “package” many items 


Here's an ingenious use illustrating three prop- 
erties of polyethylene that make it a valuable 
packaging material. 

The young lady in the picture has solved 
the perennial vacation problem of how to keep 
household plants growing while the family’s 
away. Her solution is to ‘‘package” them in 
bags or film made of Tenite Polyethylene. 

The polyethylene, offering resistance to 
transmission of water vapor, insures that water 
will not escape. However, the polyethylene 
film is gas permeable, transmits oxygen and 
carbon dioxide, and permits the plant to 
“breathe.” Finally, being transparent, the film 
lets the sunlight through. 

Transparency, gas permeability and water 
resistance are important in many packaging 
applications. But Tenite Polyethylene offers 
still more advantages. It is hect sealable... 
chemically inert...doesn't puncture, tear or 
“run” easily...remains flexible at low tem- 
peratures. Small wonder, then, so many of the 
things we buy now come packaged in Tenite 
Polyethylene. 

Many industries are finding jobs for this 
versatile Eastman plastic. Adapted to rapid 
injection molding or continuous extrusion, 
Tenite Polyethylene is being used as wire and 
cable covering...industrial tape...coatings for 
paper, film and foil...containers of all types 
...pipe...housewares and other molded prod- 
ucts. For more information on its properties and 
uses, write EASTMAN CHEMICAL PRODUCTS, 
INC., subsidiary of Eastman Kodak Company, 
KINGSPORT, TENNESSEE. 


TENITE 


POLYETHYLENE 


an Eastman plastic 


1932—EASTMAN’S 25TH YEAR IN PLASTICS—1957 





Dravo opens new Research Center in Pittsburgh 





Solving problems for many 


® What happens to cement under 
extreme temperature changes? 

© How can thick, low-grade oil be 
burned in a space heater? 

® Can “growth” be prevented in 
sinter machine grate bars? 


® Can rudder design improve 
towboat maneuverability? 
Finding answers to these and 
hundreds of other problems is the 
job of research teams at Dravo. The 
partial list of products and services 
shown below suggests how unusual 
the task is. It involves almost every 


industrial field: construction, steel, 
chemical, petroleum, power, marine 
and many others. It is concerned 
with practical problems of mate- 
rials and methods, equipment per- 
formance, quality control and cost 
reduction. It includes studies that 
may be of specific interest to you. 
An issue of our publication, Dravo 
Review, describes these activities 
and the new Research Center where 
much of this work is performed. 
May we send you a copy? Write 
DRAVO CORPORATION, PITTS- 
BURGH 25, PENNSYLVANIA. 
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U.S. Ventures for a British Veteran 


A venerable London printer, 
Thomas De La Rue, is looking 
for American business, already 
has a big U.S. partner in Britain. 


WORLD'S oldest and 


NE OF THI S 
most famous printing companies, 


144-vear-old Thomas De La Rue & Co., 


Ltd., may be at a turning point—and 
bout time 
Last year, the British company re- 


corded almost all its trading profit of 
ibout $34-million in its security printing 
nd plastics businesses. Its playing card, 
fountain pen, ind heating equipment 
divisions cither lost money or barely 
broke even. And De La Rue competitors 
suspect that even in its traditional field 
the printing of bank notes, stamps, 
and securities—the profit margin has 
become so small that most of the earn- 
ings are coming from the new postwar 
enterprise, laminated plastics. 

Now, as something of a new start, 
De La Rue is branching out 

¢ It has opened a New York sales 
office to canvass for prospects in the 
U.S. markets. 

e Next month, it will deliver the 
first in what it hopes will be a series 
of orders of printing equipment for the 
U.S. Treasury’s Bureau of Engraving & 
Printing. 

e Also next month, at a London 
stockholders’ meeting, Chmn. Bernard 
G. Westall (right) will announce details 
of a new partnership with American 
Cyanamid Co 
e Good Deal—In the deal with Amer- 
ican Cyanamid, the two companies will 
team up through Formica, Ltd., of Eng- 
land to manufacture the products of 
Cvanamid’s U.S. subsidiary, Formica 
( 


£ 


orp., for markets in Britain and else- 
where outside the Americas. De La Rue 
will give American Cvyanamid 40 
interest in the new company in return 
for Formica’s 
will 


trademarks and _ good- 


The partnership isn’t entirely new. 
Ever since the end of World War II, 
De La Rue has held rights to Formica 
products under a 20-year license. It won 
the license at a time when it wanted to 
move into postwar plastics in a hurry 
Happily, Formic 
at home not to be interested in expand 
ing abroad. As a result, De La Rue has 
been able to develop a healthy trade in 
Formica products in Europe and the 
British Commonwealth 


the last seven vears 


1 was then busv enough 


especially Il) 


Now, Formica’s parent Cy inamid is 
giving up its rovaltics in return for a 
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DE LA RUE’S BOSS Bernard Westall presides amid relics of a historic past. 


> , | 
hefty chunk in De La Rue’s operation bonnets. He overestimated his market 


Observers in London’s City believe th« went broke, and returned to the print 
move open the door for U.S. invest ing trades, to which he had originalh 
ment in the company. Sincé the d en apprenticed 






became known, De La Rue stock h Chere. the voung De La Rue showed 
risen. ich skill that King William IV com 
e Hallowed Past—IThe company h \issioned him to print a Bible in pure 
long historv full of colorful anecdot ld. Then he won the Roval Warrant 
ind British tradition It found I i Majesty's playing cards 
Thomas De La Rue, went to London (Through the vears, this contract has 
from the island of Guernsey in 1816 t heen carefully guarded. Now, whenever 
make straw hat nd papier-mach the Queen travels, her itinerary 
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AT LARGE’ MIDWESTERN 
MANUFACTURING PLANT* 


Otamnaé (NDUSTRIAL TV 


Fire-Watches 29 Acres of Roof 


saves $20,000 PER YEAR 


Viewing Screens in basement guardroom 
enable guard to watch the roof easily 
and comfortably in addition to other 
duties. 


Two tower-mounted Diamond ITV 
Cameras automatically sweep back and 
forth watching the 29 acres of roof. 
This installation has been in continuous 
operation since September, 1955. 


Remotely controlled zoom lenses . . . remote control to stop, 
start or angle either camera, enables the guard to take a close 
look at anything suspicious. Remotely controlled windshield 
wipers on weatherproof camera housings keep viewing windows 
clear in bad weather. Fire hasn't a chance to get a serious start. 

Savings in guard wages amount to $20,000 per year . . . will 
more than pay for the installation in a year. Lonely and some- 
times unpleasant jobs are eliminated. Have you explored the 
money saving resources of Diamond ITV? Call your Graybar 
Distributor, or use the coupon below. 


*Name on request. 


DIAMOND POWER SPECIALTY CORP. 


“FIRST IN INDUSTRIAL TELEVISION’ 
ELECTRONICS DEPT., P.O. BOX 57V 
LANCASTER, OHIO 


Please send me without obligation a copy of new bulletin 
showing how Diamond Industrial (Wired) Television will help 
me reduce costs, improve quality, increase sales and aid safety. 


Name 
Title 
Comp 

Address 
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sedulously watched, and the company 
delivers a fresh pack of playing cards 
upon her arrival in a foreign land. 

De La Rue was more than a good 
printer. He designed the first machine 
to print playing cards, developed new 
types of art paper, pioneered new cn- 
graving methods, and—with his asso- 
ciates—devised the first envelope-making 
machine. In addition, by printing and 
selling calling cards, De La Rue prob 
ably had more to do than anyone celsc 
with turning their use into a high social 
irt. 
¢ Company’s Firsts—After De La Ruc 
died in 1866, his company carried on 
the inventive tradition. The company 
claims: 

e The first fountain pen. 

e The first printing of postag 
stamps by key plates 

e The first fully automatic dircct 
plate printing machine 

As Britain’s postal service expanded, 
De La Rue won stamp contracts. In 
1855, it obtained the stamp monopol 
in India. And from soon. after De La 
Rue’s death until 1910, it printed all 
Britain’s stamps That was De I 
Rue’s golden age as a printer. 

Ihe company soon became compla 

cent. India began printing its own 
stamps in 1926, and loss of the Indian 
market virtually bankrupted the com 
pany. An 8% debenture issue kept th 
company intact, but control went to 
new management including the present 
chairman, Bernard Westall. 
e Reconstruction—WV estall set out to 
rebuild the company. New salesmen 
went scurrving after currency and stamp 
contracts. In 1930, De La Rue signed 
up China’s business. It built a factor 
in Shanghai mother in Rangoon, 
Burma. Facilities in London were ex- 
panded to cover a whole block. 

Then came World War II. The 
blitz almost completely wiped out th« 
London plant. Rangoon managed t 
keep going, but the demand from in 
flation-ridden China took all its produ 
tion. De La Rue stayed in business 
in London through cooperation with 
other British companies, printed in 
vasion currency for Western Europ 

In postwar years, the job wasn’t 
easy. The fall of Chiang Kai-shek’ 
mainland government in 1949 halved 
the company’s security printing orders 
and trading profits 
¢ On the Upswing—Through aggres 
siye salesmanship, De La Rue set out 
to recoup the losses. Brazil's currenc 
business was won away from the Ameri 
can Bank Note Co., which competes 
with De La Rue both directly and 
through its British subsidiary, Br idbur 
Wilkinson, Ltd. But this year Ameri 
can Bank Note took over the U.N 
stamp contract that De La Ruc has 
had since 1952. Intense—sometimes 
bitter—competition characterizes rela 
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SELENIUM: ONE WAY STREET FOR ELECTRONS 


A selenium rectifier is a compact, efficient device used to 
onvert alternating current into direct current. It serves as 
a ‘‘one way street for electrons” in many everyday electronic 
devices in everything from television to radar 

But besides its applications in electronics, selenium 
has many other rare characteristics: When exposed to light 
it generates an electric current, and so is used in light 
meters and photoelectric cells. Combined with cadmium, it 
imparts color to red automobile tail lights, to crimson paint, 
to red textile dye. Conversely, it is a highly efficient de 
colorizer in glass where maximum transparency is essential. 
it is used in the manufacture of cortisone. It imparts certain 
desirable characteristics to stainless steel. 

ASARCO's metallurgists have succeeded in increasing 
the supply of selenium to the point where demands for this 


versatile element can now be met immediately, including 


those for high-purity selenium — 99.99 percent pure — which 
is required for electronic uses 

The present balance between supply and demand for 
this useful element is due largely to improved recovery 
processes, developed and perfected by ASARCO. Nobody 
mines selenium. It is available as a by-product of copper 
refining and exists only in some ores, and then only in trace 
amounts not more than one part in 300,000 or 400,000 

ASARCO works with more non-ferrous metals and ele 
ments than any other company. Selenium, indium, tellurium 
and most of the other rare metals and elements; and copper, 
lead, zinc, silver and other long-known basic raw materials 
are all constant subjects for ASARCO Research. We will be 
pleased to help you find ways and means of using these 


metals and elements more efficiently and economically. 


AMERICAN SMELTING AND REFINING COMPANY 
120 Broadway, New York 5, N.Y. 
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RAF VETERAN Norman has “new team.” 


tions between the two companies in the 
whole foreign market. 

Today, much of South America’s 
currency comes off De La Rue print- 
ing machines in Britain. The company 
retains traditional customers such as the 
Commonwealth countries, Iceland (for 
postage stamps), and Thailand—a client 
for OU vears. 

De La Rue now has seven plants in 
Britain—two for security printing, two 
for laminated plastics, and one each 
for heating appliances, playing cards, 
iid fountain pens. In addition, there 
ire Formica plants in France, Spain, 
Italy, Germany, and one under con 
struction in nie py 
¢ Derring-Do—La vear, when the 
U.S. Treasury sous saa bids on eight 
bank note printing machines, De La 
Rue studied the specifications, decided 
it alone could meet them, and began 
building the machines before the bid 
had bn accepted 

It guessed right—it was the only 
yidder. Although the contract was 
iwarded only three months ago, De La 
Rue now has a head start, expects to de 
liver next month 

Zip such as this stems largely from 
the new team that is moving into the 
helm at De La Rue. Chmn. Westall 
has picked Arthur Gerald Norman 
(above), a Roval Air Force hero in 
World War II, as his successor 

The new team suffered a severe set 
back in 1953 when government credit 
restrictions killed sales of a gas-fired 
stove it was building. At the same time, 
Australian import restrictions cut sales. 
In one year, De La Rue showed a trad 

loss of $200,000. But the trouble 
seems to have been temporary. 

Said one London stock broker this 
week: “De La Rue has had its troubles 
in the past. But it has always bounced 
back. It is a progressive firm. It thinks 
like an American company—that is, it 
isn’t afraid of taking risks.” END 
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Copies business facts and figures as fast 
as you say, “No chemicals or negatives." 


All-new and All-Electric! This modern, newly styled 
THERMO-FAX “‘Secretary’’ Copying Machine gives you 


copies of letters, statements, orders, invoices and other 
business data right when you need them. You make copies 


in 4 quick seconds for as little as 
S¢ each. All-Electric machine 
eliminates chemicals, negatives 
and special installations. And 
now you get all these exclusive 
advantages of the only dry proc- 
299.00*. 


ess copy maker for just $ 


Send coupon below for details. 


pb Thermo-Fax 


} COPYING PRODUCTS 


*Suggested retail price 
Theterms THERMO-F AX and SECRETARY are trademarks of Minnesota Mining & Mfg Co., St Paut 
6, Minn. Gen. Export: 99 Park Ave, New York 16, N.Y. In Canada: P. 0. Box 757, London, Ont 


Minnesota Mining & Manufacturing Company 
Dept. HR-6297, St. Paul 6, Minnesota 


Send full details on the cost-cutting new THERMO-FAX “Secretary” 
Copying Machine. 
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Aping Peronss Anti-Foreign 


Candidate Frondizi (right) is 
taking leaf from former dic- 


tator’s book—and clouding 


outlook for U.S. business—in 
bid for Argentine votes. 
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nor changes 


“good old days” under 
fact—which 

that 
to hold the balance in getting a 
elected in Argentina today 

Under Peron, Frondizi and the Radi 
cal Party were a small but vocal opposi 
tion The party, mostly drawn from 
the middle class, fought Peron’s jailings 


his demagoguery, his dictatorial powers 
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ONLY CANDIDATE so far for Argentine 
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being made a bugaboo 
Peron’s time 
\ military coup could throw a mon- 
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out on top, he will throw 
off his campaign tactics and settle down 
to a realistic approach for tackling Ar- 
gentina’s problems. END 
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(Advertisement 


The editors of 


Re among almost 1,000 new 
plants completed during the 
past year, and nominated for 
FACTORY’s 28rd Annual Top 
Plants Competition, the editors 
have selected the ten on the follow- 
ing pages as representing the best 
all-around manufacturing facili- 
ties. 


In creating these distinguished 
plants, their managements, archi- 
tects, engineers and builders have 
of course added significantly to each 


DO) AQ6 are privileged to present... 


company’s own productive capacity 
and technological progress. But it 
is even more important to note that 
these companies have also made a 
far broader contribution — to the 
industrial community as a whole. 


These handsome, functional, easily 
maintained facilities are now mod- 
els which others can follow. The ad- 
vanced thinking of their creators 
has now become the source of ideas 
out of which will come the even bet- 
ter plants of next year. 





General Electric Company, Air Conditioning Division, Home 


Heating and Cooling + Tyler, Texas. To get a flexible, 
expandable facility for the burgeoning home air conditioner in- 
dustry, General Electric used all the usual methods, invented 
new ones, not the least being the approach to its own air con- 


ditioning problem. A park-like setting marks this new plant 


as a good neighbor in a fast-growing Texas community. 


Leeds & Northrup Co., Nerth Wales, Pa. Looking ahead to 
tomorrow's problems of production volume and product mix, 
Leeds & Northrup built a job shop with flexibility and expand- 
ability that fit it for whatever the future may hold. This 
unusual combination of foresight and ingenuity offers a rare op- 
portunity for adaptation by other planners with similar problems. 


cece Coniias, A Dirites of Rieu te 
Co., Fullerton, . For an industry where competi- 
tion demands seldom met elsewhere, Rheem Automotive 
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ee 
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recereene 


a, 


Lambert-Hudnut Mfg. Laboratories, Inc., Subsidiary of Warner- 
Lambert Pharmaceutical Company, Lititz, Pa. With its handsome 
new plant Lambert-Hudnut has translated a dream into reality. 
On spacious grounds stands a facility that matches the beauty 
of its surroundings; is highlighted by a smooth, efficient materials 


built a plant marked by a touch of genius in the planning of 
manufacturing, personnel and office areas. Bays are big enough 
to take change in stride. A spacious site and abundant facilities 
will ease future expansion. 


handling system; boasts production areas and employee services 
that stamp it a good place to work. 


a 


e FD - * 


Miniature Precision Bearings, Inc., Keene, N. H. For a product 
that weighs from 3 ounces to 3% pounds per 1000 units, 
Miniature Precision Bearings Duilt a plant where air conditioning 
and dust control are second to none. A breath taking use of 
interior color helps provide unsurpassed illumination. And its 
fine employee facilities are topped off by an inviting roof garden. 


Sundstrand Denver, Division of Sundstrand Machine Tool Co., 
Denver, Colo. Dramatic proof of the forward thinking that 
went into Sundstrand’s new plant is found in the ease with 
which it has already been expanded and in its absorption of 
nearly double the planned occupancy. Nor will spiraling de- 
mands for defense products create new expansion problems. 
This plant will be ready for anything. 





H. W. Lay, & Company, Inc., Chamblee, Ga. Bold, modern 
architectural design for a plant making a consumer product 
provides an eye-catching “advertisement” to motorists on a 
heavily traveled route without impairing the efficiency of its 
production lines. By adapting new ideas from unrelated in- 
dustries, H. W. Lay has built a plant that will be an inspiration. 


Owens-Corning Fiberglas Corporation, Barrington, N. J. To 
meet the demands of a booming market, Owens-Corning Fiber- 
glas created a colorful plant that can be stretched to four times 
its present size; equipped it with services that assure uninter- 
rupted production; gave it a handling system that is a model 
of efficiency; made it a showcase for its own products. 


Thompson Products, Inc., Michigan Division, Warren, Mich. 
The drive for efficiency—necessary for survival in a highly com- 
petitive industry—didn’t bar Thompson Products from building 
a handsome plant where people like to work. Employee extras 
include superb ventilation, acoustic ceilings, and a glass-walled 
cafeteria overlooking a tree-shaded pool. 


“A contribution to 
the Industrial Community” 


If you were to ask any of FACTORY ’s editors 
what the particular purpose of his magazine was, 
he would probably answer “To be useful to the 
men who operate the country’s: industrial plants.” 
And that, after all, is only a simpler way of ex- 
pressing “contribution to the industrial commun- 
ity.” 


FACTORY’s “Top Plant Awards” are a classic 
example ... a feature that started back in 1934, 
and has been going strong for 23 years. And each 
year it is a sizeable task, coming as it does as an 
addition to the regular editorial job. The model 
plants you see here, for instance, are the result 
of more than six months of intensive investiga- 
tion, review and rating by a corps of FACTORY 
editors, aided by a nationwide network of 
McGraw-Hill news bureaus. 


This, to be sure, is a project of major scope that 
few other business publications might have the 
manpower and facilities to tackle. But the editorial 
attitude and conscience that created it live and 
breathe right in the pages of FACTORY itself. 
For of all the attributes that make a great mag- 
azine... and a great advertising medium .. . the 
one that matters most is an omnipresent sense of 
editorial responsibility. 


FACTORY 


MANAGEMENT AND MAINTENANCE 
Edited Exclusively For The Plant Operating Group 
A McGraw Hill Publication (ABC-ABP) 330 W. 42nd Street, New York 36, N. Y 


Nominate now for current Top Plants competition. New plants com- 
pleted in 1957 are eligible. Write to C. E. Walsh for nominating blanks. 





United States Steel Products, Division of United States Steel 
Corp., Camden, N. J. Built to make a hard-to-handle product 
better and faster than ever before, United States Steel Products’ 
new facility is fitted with a handling system and plant services 
that endow metal fabrication with the smooth feel and con- 
tinuous flow characteristic of a process-industry operation. 











WITH VIKING 
TRUCK PUMPS 


...and SAVE 
valuable loading and 
unloading time 


If you are transporting a liquid 
or semi-solid, you will save val- 
uable time and money when 
you load and unload with a 
POSITIVE Viking truck pump. 


Powered from the truck, through 
power take-off from the trans- 
mission, the Viking positive — va / 
pump keeps the truckload on ol *. Sige. 

the move—not standing idle 

with slow gravity filling and RETAIL TRAINING at Socony’s Long Island center gives employees from Ghana and France 


emptying. 


Equipped with integral Viking * 

relief valve, the discharge line 

may be shut off without stopping Ve rs i=) i S ! © Nn 

pump , 

Available in 35, 50, 90, 200 and Mobil ‘bri forei sonnel—even top brass—at the local level. 
ocon obi rings foreign 

300 GPM sizes. Ask today for Soc y b 3 g They employ Arabs, Nigerians, Colom- 

Catalog Series G and Series workers to plants and schools bians—in fact, almost any nationality 

SP377. here for training at every level. you can think of 


Almost all the international By that fact alone, the oil companies 


: have to play a big role as educators. 

& VIKING PUMP CO. companies do the same. Each year they bring back over 1,500 
Cedar Falls, lowa, U. S. A. foreign nationals to the U.S. for all 

HE GIANT U.S. oil companics have _ types of training. Oil-field workers train 
the biggest manpower problem of as roughnecks and roustabouts, retailers 
ny U.S. industries operating abroad. as service station attendants, super- 


Offices and Distributors in Principal Cities. 7 . ce cone 
See Your Classified Telephone Directory Chey recruit virtually ill OVCTSCAS pel visors as othce bosses. Even customers 


in Canada it’s “ROTO-KING” Pumps 
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MANAGER H. C. Gouveia De Finca 


from Portugal learns oil storage techniques. 


DRILLING with U. S. crew in Pennsylvania 
trains Leopoldo Brito (left), Venezuelan. 


knowhow to run service stations. COURSES at Ohio Wesleyan educates Zahri Muntasser (left) for Socony job in Libya. 


Learn How U. S. Does It 


and foreign government officials, who course each spring that includes lec- the spot. Standard Oil Co. (N.J.) has 
deal with the companies, get training tures, visits to refineries and labs, and a four-year-old center for Europeans at 
here on oil company time and money. discussions with customers. Some 39 Abingdon in Britain, another for Latin 

l'ake the program (pictures) run by men from 24 countries have just com Americans opened this year in Cali, 
Soconv Mobil Oil Co., Inc Of Sx pleted this spring’s program. The educa Colombia. Creole Petroleum Corp., 
cony’s 25,000 employees overseas—sta tion isn’t cheap—at least $3,000 per Standard Oil affiliate, has brought in 
tioned in practically every country in the man for the three-month program rthwestern University to organize a 
free world—only 4 of 1 ire Americans Other emplovees come year-round for chool in Caracas for Creole’s Vene 
Altogether, Socony trains some 200 men retail and production training—often for rsonnel. Caltex and Stanvac 
annually from overseas 1 full vear wned by Socony) also run on- 
¢ Expensive Course—For middle man ll oil compani 


operating I . b programs—as well as courses 
gemecnt, socon\ runs l three month 


in h nthe U.S. eno 
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In Business Abroad 


Breaking the Business Ice in China; 
Austin Gets Order for 76 Trucks 


\ustin Motor Co., Ltd., is believed to be the first 
British company to receive an order from Communist 
China since London unilaterally modified the trade regu 
lations with mainland China (BW —Jun.8'57,p117). The 
contract, worth nearly $300,000, is for 76 long wheelbase 
truck chassis with engines. Austin says the order dropped 
into its lap, may have come as a result of advertising in 
the Chinese press. 

Meanwhile, West Germany, which does more business 
with China than any other Western European country, 
has abolished the special restrictions on trade with Peking. 
Other nations that had previously announced they were 
going along with Britain are: The Netherlands, Belgium, 
Luxembourg, Norway, France, and Italv. 


Beset by Smuggling, Indonesia Tries 


Devaluation, Pledges Assorted Reforms 


Indonesia has, in effect, devalued its currency. How- 
ever, devaluation in Indonesia's case is largely an aca 
demic term since the Asian island republic has never 
been able to make a par value stick for its rupiah. Under 
the old rate, smuggling had increased to the point where 
little trade was based on the official rates. The Indo 
nesian government hopes a new system of more realistic 
rates coupled with internal measures to dampen inflation 
will bring more foreign exchange into the Bank of Indo- 
nesia’s coffers. 

I'he heart of the new exchange reform is the introduc- 
tion of an exchange certificate system for both exports 
ind imports. A free rate for the rupiah will be established 
by issuing exchange certificates to exporters which they 
may sell, in turn, to importers. 

How well this system works will depend on how far 
the government in Djakarta is willing to enforce an anti 
inflation program. It has promised to cut government 
expenditures, increase excise taxes, and has decreed new 
restrictions on private bank credit. 

If Djakarta cannot also curb the increasing separatist 
tendencies of the outer islands, the central government's 
actions on Java will be just gestures. 


Colombia’s New Regime Sweeps Up 
Fiscal Debris of Ousted Dictator 


Over a month ago, Colombia kicked out dictator 
Gustavo Rojas Pinilla and began the return to democratic 
government. Now the government is dismantling the 
economic machinery that practically ruined the country’s 
financial position. In one swoop the government has: 
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© Slashed military and government expenditures by 
nearly $20-million. 

¢ Freed imports and exports from most of Rojas’ 
controls. 

¢ Laid plans for taxing high incomes and excess profits 
to compensate for the loss of revenue formerly received 
from imports and exports. 

Already, there’s one bright sign: Coffee exports, the 
country’s mainstay, are increasing—and at a better price. 
And there’s talk both the Ex-Im Bank and the Inter- 
national Monetary Fund—both already heavy Colombian 
creditors—will grant new loans. 


Red Poland’s Tinge of Independence 


Shows in Purchases from West 


Communist Poland—now following the line of “na- 
tional Communism” somewhat independent of Mos- 
cow's dictates—made sizable purchases from the West 
during the Poznan fair (BW—Jun.22'57sp134) according 
to latest reports. Among the orders: $14-million worth 
of TV sets and $3-million worth of textile machinery 
from Britain. 

However, Poland is still buying more from its Com 
munist neighbors than from the West. It has ordered 
30 buses, 1,000 motorcycles, and 10,000 ‘T'\ 
Hungary. It has also bought radio sets from Kast 
Germany. In turn, Poland reportedly has sold $3-million 
worth of mining equipment to Czechoslovakia. 


sets from 


ee — a 
Business Abroad Briefs 


New foreign projects: Chemstrand Corp. has formed 
a joint company with Mitsubishi Rayon Co., Ltd., Japan, 
to produce acrylic fiber there. Parke Davis Inter- 
Americana Ltda., plans to start building a new plant in 
Bogota, Colombia, in about two months. Nine other 
pharmaceutical firms will go into production there 
shortly. . Goodyear Rubber Plantations, Akron, is 
starting a $2-million rubber plantation in southwestern 
Guatemala. . . . Roger Williams Technical & Economic 
Services has opened a Havana office. 


Ihe first contract for construction at Brazil's new 
capital site, Brasilia (BW—May11'57,p46), has gone to 
Raymond Concrete Pile Co. 


U. S. Chemical Companies in Australia are expanding: 
Union Carbide is understood to be in an advanced stage 
in merger negotiations with Trimbrol, Ltd., Svdnev, a 
large Australian-owned chemical firm. Olin Mathieson 
Chemical Corp. is planning Australian operations al 
though the extent of local manufacture isn’t known. 
Dow Chemical Co. has licensed CSR Chemicals, Ltd., 
Svdnevy, for the manufacture of Styron 475 


Kuhn, Loeb & Co., and Kidder, Peabody & Co., Inc., 
have arranged the private placement with institutional 
investors of securities totaling $1,695,000 of La Financia 
dora Nacional, S. A., of Caracas, Venezuela. 
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IN THE WORLD OF MOVING MOUNTAINS: 


make way for the greatest performers on earth! 


| monsters that ever walked 
All t tor f nishment 

nish by American Brake Shoc Com} iny, 
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vital parts for the worlds of industry: Ame: 





many facets... 


A Denver salesman buys gasoline. A Concord housewife broils chops. 
A New York model parades the latest wonder fabric... 
product of petrochemicals. 


Each is served by one of the many facets of Tennessee Gas 


Today we not only haul natural gas for homes and industries. We explore for 
and produce gas and oil... extract, convert natural gas hydrocarbons 


refine and market products of petroleum 


Expanding steadily in gas and oil, each year we serve more millions in more ways 


TENNESSEE GAS 


TRANSMISSION COMPANY 


AMERICA’S LEADING TRANSPORTER OF NATURAL GAS 


HOUSTON, TEXAS 
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Next week the French National Assembly begins debate on ratifying 
the Rome treaties for the European Common Market and Euratom (page 70). 


Paris observers are optimistic about the outcome. France’s “Europeans” 
—Socialists, Catholics, Radicals, and members of splinter parties—are trying 
to bury their domestic differences long enough to get the treaties through. 
Chances are good they will beat the right-wing nationalist and Communist 
opponents of European economic integration. 


But, once the treaties are out of the way, the prospects aren’t bright 
for the new government of Premier Bourges-Maunoury. 


Bourges’ most urgent job is to find a way out of France’s financial cri- 
sis. He expects to get a $285-million advance from the Bank of France’s 
gold reserves. But this won’t last more than two months at the rate France 
has been paying out gold and dollars to cover its trade deficit 


Ultimately Bourges must undertake a long-term program, with help 
from abroad. That aid is available, but only on condition that France 
straighten out its economic affairs. The International Monetary Fund then 
could let Paris draw another $262.5-million. The West Germans—embar- 
rassed by their growing dollar hoard—would lend the French $100-million 
New loans might even be forthcoming from U.S. sources 


Aside from his financial problems, Bourges faces France’s most difficult 
and unsettling problem: the Algerian war 


Sentiment seems to be growing for a negotiated settlement with the 
Algerian nationalists. But any compromise would be fought bitterly in the 
French Assembly, and would incur the wrath of large groups of French 
voters. Only the strongest leadership—and Bourges cannot muster that— 
could carry it through. 


Gen. Charles de Gaulle is being touted as the man for the job—just as 
in almest every postwar French crisis 


Washington continues to operate on the assumption that the Soviet 
Union may mean business at the London disarmament talks. 


U.S. officials are just beginning to think about the economic impact any 
sort of first-step arms control agreement would have on American industry 
It’s all informal and their thinking hasn’t gone very far. 


Preliminary guesses, however, are that government defense spending 
might drop $3-billion to $4-billion in the first full year of an arms control 
agreement, even allowing for the fantastic cost of a continuing missile 
program. About $2-billion would be saved on manpower cuts, the rest from 
scaled-down procurement on conventional weapons 


Industry would be affected unevenly. Companies producing softgoods 
like uniforms and rations would be harder hit than those producing the 
latest weapons. Thus, arms control would accentuate today’s trend in de- 


fense procurement. 
a 


There’s an increasing possibility of a Soviet-West German trade pact. 
This week Soviet Foreign Minister Gromyko reportedly agreed to discuss 
repatriation of Germans still held prisoner from World War II. Bonn has 
made this a condition for any trade talks. 


Success of such negotiations is more important for its political implica- 
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tions than for trade. West German industry is producing to capacity 
couldn't take on any great increase in business destined for the Russians 
(Still, the crumbs are nice. This week Friedrich Krupp picked up a Russian 
contract for a $4-million synthetic fibers plant.) 


A Soviet-West German trade pact would be a feather in Chancellor Ad- 
enauer’s cap. And one that comes before election. His Socialist opposition 
constantly accuses him of following U.S. policy, asks that Bonn strike out 
on its own in reaching for a solution of German reunification and other 


problems to which the Russians hold the key 


Whatever comes of these pre-election gambits—and whether Adenauer 
or the Socialists win—the West is likely to see Bonn take an increasingly 
“independent” foreign policy line. 


This week’s Commonwealth Prime Ministers’ Conference in London is 
as important for what wasn’t said as for what was talked about. Less than 
a year after Suez, the multi-racial get-together of what was once the British 
Empire met with hardly a reference to what was billed last fall in Africa and 
Asia as a British “colonial adventure.” 


Frictions at the conference were more on the economic than the political 
level. Ghana’s Prime Minister Nkrumah came for a showdown on whether 
the Commonwealth will finance his highly ambitious Volta River develop- 
ment project. India, in a balance of payments squeeze, came asking London 
for sterling credits. Canada’s new Conservative Prime Minister Diefenbaker 
strongly pressured the British to exclude agricultural products from the 
proposed Free Trade area, by which Britain would attach itself to the Com- 
mon Market 


These problems will probably be taken up in detail when a Common- 
wealth trade conference convenes, probably this fall in Ottawa 


Arab nations haven’t had time to take a look at the Soviet navy this 
week as it “showed the flag” in the Eastern Mediterranean. Arab leaders 
have been too busy waging a diplomatic and subversion war against each 
other 


Saudi Arabia has withdrawn its ambassador from Syria because of the 
nasty things Syria’s government-controlled press has been saying about 
King Saud. The possible loss of Saudi oil revenues spent in Syria has in- 
tensified the Syrian struggle between pro-Communists and moderates 


Meanwhile, Egyptian Pres. Nasser has opened up a propaganda offen- 
sive against the Palestinian refugees—a large portion of whom live in 
Jordan. All this has widened the cleavage in the Arab world—Egypt and 
Syria against pro-Western Saudi Arabia, Iraq, Jordan, and Lebanon 


The battle between ENI—the Italian state-owned oil company—and 
Gulf Oil Corp.’s Italian affiliate may be heading for a climax. 


Earlier this year ENI helped force Gulf to withdraw from Continental 
Italy and concentrate on Sicily. Now ENI is closing in on Sicily. It has ac- 
quired sizable leases, offered the semi-autonomous Sicilian government 
royalties on a better than 50-50 basis, promised to build a refinery and 
chemical complex. Observers see ENI’s move as a determined effort to 
shove Gulf out of Italy altogether. 
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MONROE Automation puts figures 
to work for... 
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Top American companies like these are ever - - é 

on the alert to benefit from improved methods and equipment. PHOENIX SI MUTUAL 
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Today in their offices Monroe Automation 
is setting new speed standards for figurework. The amazing new 
Monro-Matic® Duplex Calculator answers several problems simultaneously. 


It actually adds as it multiplies, adds as it divides, 
and by storing individual answers, automatically eliminates 
the time-consuming addition or subtraction of results when the © 


final answer is needed. / | 
revewn n MONROE 
has been measurably See the MAN from / 
reduced for hundreds /. 
ee for C 
of companies, large and small. This can apply to your business. + w} re 


Write or telephone Monroe Calculating Machine Company, Inc. ACCOUNTING 
General offices: Orange, New Jersey. Offices throughout the world. DATA PROCESSING MACHINES 
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New Classification 


WOOD TURNER 
SHOP CARPENTER 
MACHINIST 





Education 


General Education Development 


Level of ratings 
| (lowest) through 7 (highest 
Specific Vocational Training 


[ Len 3th of Education 


through 9 








shortest onges! 











Aptitudes 

Scale of aptitudes 

1 (highest) through 5 (lowest) 
Intelligence 

Verbal 

Numerical 

Spatial 

Form 

Clerical 

Motor coordination 

Finger dexterity 

Manval dexterity 
Eye-hand-foot coordination 
Color discrimination 
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Temperaments 


Variety and change 

Repetitive, short cycle 

Under specific instructions 
Direction, control, planning 
Dealing with people 

lsolation 

Influencing people 

Performing under stress 

Sensory or judgmental criteria 
Measurable or verifiable criteria 
Feelings, ideas, facts 

Set limits, tolerances or standards 





Interests 


Things and objects 

Business contact 

Routine concrete 

Social welfare 

Prestige 

People, ideas 

Scientific, technical 

Abstract, creative 

Nonsocial 

Tangible, productive satisfaction 





Physical Capacities 
Strength: 

(medium) .... 
Climbing-balancing 
Stooping-kmeeling nee 
Reaching-handling ..............- 
Talking-hearing 

Seeing 








Working Conditions 


Inside-outside: 

(inside) 

Cold 

Heat 

Wet-humid 

Noise-vibration .. 

Hazards 

Fumes, odors, etc. .............. 
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Looking for a machinist? Try a 


shop carpenter or a wood turner. 


These jobs share a ‘‘common profile’ according to the 
new United States Employment Service classification sys- 
tem. A worker with the experience, skills and tempera- 
ment for any one job in a series of matching profiles 
should be able to fill any other with a minimum of 


retraining. 


HE FORM on the left is designed to 
Te much of the hit-or-miss out of 
matching job and worker. By running 
these punched, coded “profiles” through 
in IBM in employer can 
quickly spot the best candidates for a 
new or better job. In cases, he 
will be surprised to find that many of 
the best bets are men who have had no 
experience in the job he wants to fill 

Developed by the United States Em- 
plovment Service (USES), the system is 
expected to be one answer to the short- 
ige of skilled workers, and may help 
break up chronic unemploy- 
ment. ‘The device will aid employers 
who have to fill jobs with workers whose 
experience isn’t precisely what the job 
requires. And in times or areas of labor 
surplus, the technique can be used to 
place workers in the jobs that are open 
by mating up worker profiles with job 
profiles. 
¢ Two Schools—Although the new svs- 
tcm went into operation only this week, 
it has already stirred up 
Some sociologists see it as another step 
toward a “classified society.” They point 
out that not only skills but such things 
as attitudes, temperament, and interests 
irc classified. Once “typed,” these crit- 
worker's life will be ruled 
bv a filing and sorting machine 

But a sociologist of another school 
sees the new procedures as a “fairly in- 
telligent adaptation to the present labor 
market with its new people, new mo- 
bilitv.” 
¢ Handbook Guide—The basic ingredi- 
cnt for the Bureau of Employment Se- 
curity job-worker profiling system is a 
new handbook, Estimates of Worker 
l'rait Requirements. For the first time, 
the aptitudes, experience, tempera- 
ments, and kinds of skills needed for 
cach of 4,000 jobs are broken down and 
coded. The book also provides a key 
for profiling a worker by his skills and 


machine, 


many 


areas otf 


controversy. 


ics sav, the 


traits, so that he can be fitted into a 
job, he might not otherwise think he 
is qualified for 
¢ More to Come—Labor Dept. officials 
—and managements of some of the na- 
tion’s largest companies—believe that 
the new profiling system eventually will 
climinate much of the hit-or-miss of 
hiring. As they see it, hundreds of 
thousands of workers coming into the 
work force each vear will be rated under 
the new system—cither by employers ot 
by USES. In a few years, personnel ex- 
perts figure, a majority of the country’s 
workers will be classified under this svs- 
tem. Asa result, it will be much easier 
to hire, and much easier for the worker 
to move cither from plant to plant or 
up the employment scalc 

Some experts question the personnel 
men’s optimism. One sees the new clas 
sification part of the 
“current fashion for rationalization of 
employment, recruitment, and_ place 
ment practices.” Another believes that 
the whole business of placement-per- 
sonality testing is “less effective than 
commonly assumed.” He sees a margin 
of error upsetting the configuration of 
worker to job profiles, especially in the 
estimates of personality traits as related 
te anv given job 


~/ 


procedures as 


The profiling system is now being put 
into effect at 1,700 USES offices, and 
is expected to be used on all new ap- 
plicants by the end of the year Al- 
though the handbook is just off th« 
press, the first 3,000 copies were a sell- 
out, and more are being printed. (Write 
Supt. of Documents, Washington 25, 
D. ©.; $2.25 per copy.) 


|. How It Works 


The 4,000 jobs analyzed are the most 
common jobs in business today. Even- 
tually, the Labor Dept. will have similar 
breakdowns for all 23,500 jobs listed 
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System Matches Job to Worker 


in the universally used Dictionary of 
Occupational ‘Titles. 

For each of the 4,000 jobs, vou get 
1 six-category profil 

Education: How much education 
and how long it takes to train a fully 
qualified worker 

Aptitudes: numerical 
facility, and the 
like, by the degree of aptitude needed. 

lemperaments: Requirements — ac 
cording to need in dealing with people, 
performing under stress, ability to take 
instructions, ability to direct 
trol 

Interests: Prestige involved, scientific 
or technical bents 

Physical capacities: Ratings on 
strength, stooping, talking-hearing. 

Working conditions: Inside or out 
cold-wet-humid, levels, ha- 


Intelligence, 


motor coordination, 


and con 


side, noise 
zards 
* “Common  Profile’—By _ providing 
data for the requirements of a 
variety of jobs, the Labor Dept. hopes to 
establish fundamental reference points 
for relating the qualifications of work 
ers. During the 20 vears the idea has 
been in the works, Labor Dept. experts 
have been able to group together jobs 
and skills under “common profile” 
that is, jobs that upon close analvsis 
are found to be highly similar in their 
requirements of a worker, even though 
they are from different industries. 

lor example, suppose you need 10 
machinists, and it turns out that there 
just aren't that many fully qualified men 
wailable in your area. With a copy of 
the new handbook, you can run a 
check to turn up other kinds of skills 
that come close to supplying what is 
needed to fill vour jobs 

If you go to USES, it will run a 


check of the worker pool to see how 


these 


many it can turn up with aptitudes and 
skills allied to what is required of a 
machinist 

¢ For Example—Here’s how a machin 
ist checks out under the svstem 

e ‘Training Should 
years of traming o1 

e Education 
“middle range.” 

e¢ Temperament: Should be adapt 
able to vanetv and change, able to 
work to close tolerances. 

e Interests: Should be more in- 
terested in machines and how to do it 
than in people and social situations. 

e Physical capacity: Should be 
medium able to reach, kneel, 
stoop, etc. 

¢ Working conditions: Should be 
able to take noise and vibrations and to 
face hazards. 

From these precise requirements, you 
might figure that onlv a machinist could 


have four 


expenence 


Should be in the 


strong, 
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handle the job. But would be 
wrong 

A perusal of the handbook may show 
that your best prospect is someone who 
at first glance wouldn’t seem to fit at 
all For instance, a woodworking ma 
chine operator and a shop carpenter are 
trainable in a relatively short time. A 
boiler shop mechanic also checks out 


dic scl 


you 


Very closely: SO does d cngine 
crector 

Similarly, an insurance 
looking for a policy register clerk can 
find the skills it needs in a_bank’s 
registered mail clerk, a government 
fingerprint clerk, or a shipment marker 


in any kind of a plant. 


compan 


ll. New Outlook for Hiring 


In the past, much of the emphasis in 
hiring—in_ private industry 
where—has been on job experience. ‘The 
new approach takes 
worker's personality and whether his 
him to be the nght 
1 given job 


and else 


into account a 


interests show 
person for 
Ihis can now be done on a mass-pro- 
Che one-shot program of 
personal interview and aptitude 
will still be used, but it will be 
tailed into the new over-all program 
“We'll be giving 
rather than shot-gun service to both the 
worker and the emplover,” says Sidney 
\. Fine, the Bureau of Employment 
Security's director of the new program 
We will be able to make available to 
1 worker all the jobs for which he can 
offer the emplover all the 
workers who can qualify : 
¢ Importance—Apart from providing 
better and mor 


duction basis 
tests 
dove 


custom = service 


qualify, and 


complete employment 
service, the plan is important for othe: 
reasons 

e In the growing demand for high 
skilled emplovec the intricate 
analysis of the worke1 job will 
help detect 


WOT 
ind the 
workers who can 
It will 
show just what demands the job makes 

¢ Retraining possibilities will show 
up more clearly 
and more important as factories switch 


those 


move into more responsible jobs 


This will become more 


to automation, and machines replace 
many skilled workers 

e It climinate¢ 
wasted manpower that 
changing employment 
worker and the job 


matched 


some of the 
with 
because — the 
weren't well 


will 


comes 


lll. Classifying the Worker 


With the jobs classified, the job ex- 
perts’ next job is to classify the job seek- 
ers who come into the U.S. employ 


ment ofhces. These offices fill an aver 


age of 6-million jobs a W hile 
all who sign up for employment will 


VCal 


not be rated, the plan is to be used 


where there is some placement dith 
culty 


We never make 


“If a waitress comes in for a job 


problems,” says 
linc 
and 
waitress, we're not going to change he 
mind.’ The help will go 
those just entering the labor market and 


savs she alwavs wants to be a 


mainly to 


to those uncertaim about their futur 


However, the prospective employe 
won't be stretched out on the psychia 
trist’s couch. The government 
perts make a distinct point of des nibing 
evervthing in terms of job situations 
¢ Individuals Still—Robert K. Good 
win, chief of the Bureau of Emplo 
security 


ployment service, 


job CX 


ment ind director of the em 


points out, however, 
that the approach to employees will 
still be an individual matter We're 
not going to put them into compart 
This new svstem will 


SAVS 


ments,” he 
help point up their differences so we 1] 
know better where they belong 

lor instance, with all the personality 
factors at hand, the employment ser 
ice expects to be ible to uncover more 
distinctions 


Iwo garment work 


easily the ymong similar 
appearing workcrs 
ers—one in women’s dresses and another 
different 


people who have distinct reactions to 


in men’s suits—are entirely 
job prestige, skills required, and so on 
Lhe jobs 
obvious examples 

The six traits and subsequent break 
1950 to 


inl ily sts 


iren't interchangeable. Less 


can now be detected. 
develop 
sclected 
first to study and then independently to 
pick the trait subdivisions for the 4,000 
Doing the same for the emplovec 
was different and more difficult. It 
entailed working out a series of specifi 
traits form 
ind applicable to and all 
jobs. Ac Personality 


checks are onl where there 1s 


down have taken since 


Under binc 10 were 


jobs 


personality oded on a single 

ill workers 
cording to line 
made 
t s doubtful, we 
\ two-\cal 


out a definite pat 


absolute evidence It ] 
don't put anything down 
test period brought 


tern 


IV. Gain for Management 


It’s no secret that emplovers have 
often dissatished ipplicants 
referred by USES. “One of the biggest 
kicks from emplovers,” Fine 
that we're not sending them the peopl 
they They're not the type or 
don’t have the nght experience.” 

Phat is one reason the uncompleted 
program is being put into effect now. 
As a starter, the 
pected to help 


been with 


SaVS, l 


want 


better services are ¢cx- 
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fears that system will 
pigeon-hole workers for life- 
time are unfounded, experts 


Please Your iy... 


Customers 
ta ‘ ¢ Employers who emphasize pro 

and Your 5 motion within a company or a plant. By 
determining a worker's characteristics, 


W" the employment office can say better 


whether an employee can be promoted 


after a period, and into what jobs. 
e Expanding companies that want 
lcs ; 
to open a plant in a new area. By rating 


STORY starts on p. 144 


jobs—and the available work force in 
that specific territory—the employment 
e e o.¢ service can advise managecinent on the 
Unit en Conditioners best location. It can also determine the 

worker characteristics in depressed area 


. Si f 3h ind show an emplover what kind of 
Built into these superior units are izes from orsepower up, con- wesk focce ia sveilabhe 


over 100 years of experience in  servatively and correctly rated. e An employer who has a job avail 
engineering, 75 in refrigeration, Assure yourself of pleasing re- ible that offers more for the future. By 
and 50 in air conditioning! sults: get full data and installed its rating method, the employment serv 
With Frick units you get more prices now from your nearest Frick ice can determine the job potential as 
cooling per dollar, more installation Distributor —they're in principal well as the potential of the employee. 
skill, and the utmost reliability. cities, the world over. With this new method, the match 
ing should be considerably improved. 
DEPENDABLE REFRIGERATION SINCE 1682 Not onlv will the worker and the job 
be better understood, but there will be 
idditional job seekers who might fit 
AYNESBORO, PENNA. U.S.A. the position, but who have been looking 
in an entirely different field, or who 
didn’t realize they were qualified. 


This week, state employment offices 


undertook a five-day briefing on how to 
“4 / use the new svstem. They, in turn, will 

Celotex Did: educate emplovees in the 1,700 local 
offices of the service 
This $14,000,000 structure, to be located at L’Anse, Michigan, will Meanwhile, Fine’s staff is working 
soon be completed by the Celotex Corporation. Michigan was selected for on additional profiles of groups of jobs, 
this new mill after a $100,000 study by Celotex to determine the most ind the returns already are turning up 
advantageous location from a standpoint of available labor, raw materials and some surprises. Some 400 jobs in a 
community cooperation. In choosing Michigan, Celotex underscored a fact es “handling things” categorv show similar 
that has become increasingly apparent to industry everywhere—that in traits—such as like interests, short-cvcle 
every way, Michigan is good to industry. We think you will find this to be true for performance, with only the physical 
your new plant—and we will be happy to give you complete details at any time. characteristics varving to anv degree 

Jobs considered technically  inter- 
changeable include a scoopman in bi- 
tuminous coal, a construction flagman, 
1 lobster fisherman. A clam fisherman, 
on the other hand, fits into a different 
category with different demands 

Fears that the new procedures will 
pigeon-hole a worker for a lifetime are 
unfounded, the new profiling experts 
say. When the project is completed, 
several vears from now, the matching 
of men and jobs still won’t be auté 
matic. Employment experts say the 
job and worker will still be considered 
individually, but the new svstem will 
help bring out the basic characteristics 
of each and will result in a closer 
matching of job requirements and abil- 
itics. END 


Write, wire or phone— 
MICHIGAN ECONOMIC DEVELOPMENT DEPARTMENT + 111 STEVENS T. MASON BUILDING, LANSING, MICHIGAN 
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STEEL MAKES NEWS. ccs 


Mid-America’s 


AT GRANITE CITY! dependabie source 


Mill produces enough 
galvanized rooting and 
siding a year to build a 
barn 3 miles long...2 
miles wide... Y’%2 mile high! 


of tlat-rolled steel 





we 
— 
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Imagine a barn big enough to cover Manhattan Island from Washington 
Square to Central Park . . . skyscrapers and all! You could build such a 
structure with the galvanized corrugated steel sheets produced by Granite 
City Steel Company last year. Used in something far more practical than a giant 
barn, however, these sheets actually help to make thousands of farm and 


industrial buildings stronger, better looking, longer lasting as only steel can. 
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INSECTICIDES 


Many nonmetal consumer products 
also get their start at Granite City Steel 
W hen Granite City Steel Con pany heats coal to produce coke (one of steel’s three 


basic raw materials), valuable coal chemicals such as tar, benzol and ammonia are 


also formed in the process. Sold in tremendous quantities to other manufacturers, 


these chemicals find their way into myriads of useful products ranging from acid 


and aspirin to dyes and detergents. 
GRANITE CITY STEEL CO. ge 
Granite City, Illinois —— 
SALES OFFICES GRANITE CITY STEEL 
Dallas +» Memphis + Minneapolis « Kansas City . 
St. Louis « Houston « Tulsa ® 


SUBSIDIARY —GRANCO STEEL PRODUCTS CO. 











This “office boy” travels 25 ft. per second 


Here is a jet-propelled communication system that 
delivers messages and bulky paper work ... sends 
samples, medicine, nuts and bolts... from desk to 
desk, office to plant—in seconds. 

\irmatic Systems Corporation, an associate of 
International Telephone and Telegraph Corporation, 
has brought the magic of automatic dial telephone 
switching to the pneumatic tube carrier. You simply 
dial the destination on a standard telephone dial 
and the rugged, jumbo-size carrier is automatically 


routed to the right station. 


For a bank, hospital, business or factory .. . the 
simplified “special delivery” services provided by 
an 1 T&T automatic selective pneumatic tube system 
will speed communication, move orders and mate- 
rials faster, save miles of walking . . . for continuous, 


instant, dependable 24 hour unattended service. 


aT. 


INTERNATIONAL TELEPHONE AND TELEGRAPH CORPORATION, 67 Broad Street, New York, N.Y. 


For information about automatic selective pneumatic tube systems write to Airmatic Systems Corporation, an associate of [Ta 





Fairview, N. J. 












New AFL-CIO Racket 


George Meany orders action against mob-run locals that prey 


Phe AFL-CIO this week opened an- 
other front in its war against labor 
racketeering. Its target: racket strong- 
holds in the small-shop industries of 
New York City, particularly the shake- 
down of a predominantly Puerto Rican 
work force and of small businessmen. 

Labor racketeers have moved into the 
marginal industries of the city which 
ire heavy emplovers of Puerto Rican 
labor. The employer buys “labor pro- 
tection” in the form of a “black and 
white contract’”—a contract that pro- 
vides no ibove the legal 
Ininimum nor any fringe benefits 

On the “milk date,” the day the 
contract expires, the employer is visited 
by a union representative who 
i fee for renewal of the 
lhe contract usually provides for a 
check-off Employees pay initiation 
ranging from $12 to is well 
is monthly dues, usually $4 
¢ Breaking It Up—Recommendations 


wage clauses 


exacts 
agrecment. 


fees $35 


that a “direct route be taken to eradi 
cate racket unions” and that the AFI 
CIO “bring to Puerto Ricans legiti- 
mate unions to represent them’’ were 


made to AFL-CIO Pres. George Meany 

by his assistant, Peter McGavin 
MicGavin was sent to New York to 

investigate charges that Puerto Rican 


workers are being exploited by racket- 
controlled unions. 

What McGavin heard and saw 
cnough to win top priority attention 
from Meany. The AFL-CIO president, 
insiders say, has O.K.’d plans for an 
‘all-out”’ on racket-held shops 
lhe plans are shaped around the suc- 
some local unions had in 
routing racketeers by calling a strike 
when confronted by a back-door agree- 
ment 
e Abuses—Here is 
cided to act 

e Expulsion of racket unions 
hasn’t worked. Some of their locals in 
New York Citv have either crept under 
the Tcamsters’ umbrella or simply gone 
independent. In either case, thev have 
continued to operate unhampered. 

¢ Top AFL-CIO officials want to 
see a start made on a cleanup record 


Was 


drive 


CCSss have 


AFL-CIO de- 


why 


before the McClellan Committee gets 
to New York this summer. Old- 


organizing militancy is 
to offset further reve 
Senate 
union 


fashioned 
needed, thev sav, 
lations by the 
e Local 
the drive is 


investigators. 
officials feel that 
‘long overdue.” Savs one 
leader with 66 vears in the labor move 
ment: “Labor should 
the Scotch verdict 


racketeers 
hang ‘em first, con- 


give 
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on Puerto Rican workers in small New York shops. 








vict ‘em later.” His local, changed 
over the years, now has a majority 
Puerto Rican membership. Increas 
ingly, whenever the local enters an 
organizing situation, he finds, small 


emplovers pull out of a racket-union 
contract already signed 
e Puerto Rican 


coining conscious of 


workers are be 
their power 
and more demanding of their rights as 


IMOTC 


union members. In many New York 
local unions, recent migrants from 
Pucrto Rico make up 75% or more 
of the membership. On the bottom 
rung of the economic ladder, the 
Puerto Rican worker, with an average 
weekiv wage of $41 to $47 a week, 
wants to move up. Many sesent what 


the unions to 
advance their cconomic interests 
¢ Easy Prey—Underlving the present 
difficulties are growing ethnic tensions 
between the old-time labor leadership 
ind Puerto Ricans. ‘They are easy prey 
for the extortion unionists. Unable to 
understand more than a few 
English, large numbers of 
Puerto Rican workers are employed in 
marginal shops in the novelty, 
tile, leather plastic, costume 
jewelry, and electrical parts industries 
—fertile fields for the shakedown oper 
itor 

About half of the 230,000 
Rican work force is in 
unions—women in the 


they consider a failure by 


speak o1 
words of 


tov, tex 


eoods, 


Puerto 
legitimate 
garment 
trades and men in hotel and restaurant 
work. But an estimated 25,000 more 
ire being exploited by union racketeers. 
Most of the rest remain unorganized, a 
sizable potential for either legitimate 
or illegitimate 
“There are local unions,” savs 
man DeWeaver, exec secrctarv of 
the Assn. of Catholic Trade Unionists 
(ACTU) of New York, “that have never 
held a meeting in None of 
the officers of unions have ever 
worked in the industries thev have 
organized.” 
“Characteristically,” says 


ladic “4 


union operation 
Nor 


utive 


SIX VCarTs 
these 


DeW eaver, 


whose organization has aided Puerto 
Ricans ensnared by racket unions, “not 


all workers pay dues, dues books con 
tain no check-oft 
rarely signed, although dues 
are deducted. We have had workers 
come to us who have had dues deducted 
twice in one month.” 

¢ Profitable Business—This kind of 
unionism is profitable enough for one 
organization to run a “contest” for its 
members offering a flat $10 per mem 
ber for 


ledger number and 


cards are 


each new member recruited, 




























































































































































































































































































































































PUERTO RICANS in New York City 
know the score now, and they are pressing 
for representation by legitimate unions to 


advance 







their economic interests. 
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“HOLD YOUR BREATH 
FIVE MORE MINUTES 
AND YOU'LL BE 
OVER THAT 
CYCLONE 
FENCE!’ 




















¢ There’s only one Cyclone Fence. It’s the quality fence. 
e It’s the largest-selling chain link fence in the world. 
e Cyclone Fence is installed by factory-trained experts. 


¢ Send coupon for free booklet that tells all about fence. 


\our fence J} USS CYCLONE FENCE 
M, 


Dept. 4-47, Waukegan, Ill. 


Send free Cyclone Fence booklet. 


. es oe 
f 
f 


7 pn, monufacliney ule. 
on ite Sts Stee Oe ee Fence past ee 
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pavable at the time a contract 1s signed 

Chis local also offers bonus prizes 
such as a Ford car for 250 members, a 
washing machine or drver for 150 mem 
bers, refrigerator or freezer for 125, a 
I'V set for 100, a portable radio for 50, 
and an electric shaver or make-up bag 
for 25 new members 
¢ Accused Unions—Exploitation — of 
Puerto Rican workers in New York 
Citv isn’t limited to independent unions 
or to unions that have been expelled 
from the AFL-CIO 

At the request of Spanish-speaking 
workers, ACTU lawvers have filed de 
authorization petitions with NLRB 
against several AFL-CIO affiliates, in 
cluding locals of the Bakery & Con 
fectionerv Workers Union; Interna 
tional Brotherhood of Carpenters & 
Joiners; Distillerv, Rectifving & Win« 
Workers; Doll & Toy Workers; In 
ternational Jewelry Workers; Pulp 
Sulphite & Paper Mill Workers; United 
lextile Workers, and the Retail Clerks 
International Assn 
¢ Workers Rebel—The problem sim 
mered beneath the surface of the New 
York labor scene until Puerto Ricans 
began to take things into their own 
hands a vear or so ago. A revolt began 
when employees of Morgan’s Leather 
Goods and Rudee’s Leather Goods 
formed a workers’ organizing commit 
tee and petitioned NLRB for a repre 
sentation election on the expiration of 
1 contract between the emplovers and 
Local 1648, Retail Clerks International 
(ssn 

Che emplovers and David Lustigman, 
union — secrcetary-treasurer—who, ilong 
with his fellow local officers, has sincc 
been convicted of extortion and sen 
tenced to three vears in Atlanta—called 
the workers together and told them to 
pav dues to Local 1648 or be fired 
They refused. Police were called, and 
the emplovees forced to vacate the shop 

The workers went on strike to back 
up their representation demand, The 
strike lasted through the fall of 1956 
It finally evaporated, but not before it 
had gotten a big plav in the Spanish 
language press. The number of cases 
coming to ACTU for assistance multi 
plied rapidh 
¢ Something Gets Done—F] Diario, a 
Spanish-language tabloid, repeated) 
editorialized for a right-to-work law, to 
protect Puerto Rican workers from 
racketeering bv unions. Alarmed by 
such loss of prestige in the Puerto 
Rican communitv, New York’s AFI 
CIO leaders began to look fora way out 

Prodded by Harry Van Arsdale, man 
ager of IBEW Local 3, the AFI 
Central ‘Trades and the city CIO Coun 
cil formed a joint committee to investi 
gate the exploitation of Puerto Rican 
workers. At the request of this com 
mittee, Meany sent trouble-shooter 
McGavin into New York. Eno 
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) courtesy of Boeing Airplane ( 


Around the world in record time... 


jen E of these B-52 bombers girdled the globe recently in 
iS hours, 17 minutes to demonstrate the speed and depend- 


turb ) ne sh afts ability of their striking power. Main turbine shafts of the Pratt & 


Whitney Aircraft J-57 engines that power these giant bombers 
are Tu he Tu rns’ are made from tubular upset forgings . .. a Tube Turns’ specialty. 


A Tubular upsetting is an advanced technique of Tube Turns’ 
forg ngs complete forging service that produces top-quality forgings for 
critical performance. Why not let Tube Turns quote on your 

needs for custom forgings ? 


ANOTHER GIANT. This huge machine is one QUALITY CONTROL measures at Tube Turns YOUR PROBLEM? Tube Turns’ complete forging service 
of Tube Turns’ battery of upsetrers—the are extremely strict. This highly skilled starts with your design. Our engineers are experienced 
largest in the world. Its speed and capacity inspector checks a tubular upset turbine in adapting forging techniques to parts of many sizes, 
make possible record-breaking production shaft for close-tolerance alignment after shapes, metals and alloys 


of top-quality forgings. heat treatment. “tt” T. M. Reg. U.S. Pat. Off 


TUBE TURNS 


A DIVISION OF NATIONAL CYLINDER GAS COMPANY 
LOUISVILLE 1, KENTUCKY 


Custom Forgings for better products...lower costs 





Look what paper 
is doing now: 


* Pushbutton hot cocoa 


* Saves metal dies 


* Ideas for design engineers 


* Now it's the “cocoa break!” This 
unique vending machine dispenses 
little packets of Nestle’s cocoa. 


’ 





4 


5 


} 


—_ 
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Standard fountain supplies hot 
water. Flavor and freshness are as- 
sured by printed Pouchpak”", one of 
Riegel’s tailor-made protective pa- 
pers for packaging. ™ 


* In the perforating and pinking of 
shoe leather, a special paper is used 
as a backing sheet. The paper pro- 
tects the sensitive dies from injury 
as they cut through the leather to 
the paper cushion. It’s a high density 
grade that’s tailor-made for the job 
by Riegel. An idea here for you? 





* Design engineers note: Ever 
think of paper as a leading engi- 
neering material? For things like 
auto battery separators, electronic 
coil forms, “throwaway” elements 
for oil filters, printing plates, trays, 


covers, etc.? All these are now being 
made of special Riegel plastic im- 
pregnated papers. Our experience 
and unusual equipment can solve 
many problems for you too. Write 
to Riegel Paper Corporation, P. O. 
Box 250, New York 16, N. Y. 


—— oo 
— "a, 


/ Now...what can \ 
\we do for you?’ 


— — “a 
ie 4 





TECHNICAL PAPERS FOR INDUSTRY! 


152 Labor 


Stalled Drives 


Two unions that seek to 
organize white-collarites con- 
vene in frustration. Teamsters 
scandal gets part of blame. 


talked about 
white-collar 


lor vears, unions have 
organizing the nation’s 
workers—the multi-million reservoir of 
emplovees still virtually untapped by 
organized labor. The talk of “a big 
drive” is still heard, but conventions of 
two kev unions admitted this 
that prospects aren't at all bright 

The Office Emplovees’ International 
Union (AFL-CIO) convened in Min- 
neapolis n an aura of frustration, 
plagued by old problems and complain- 
ing bitterly of one—‘‘Beckism,” 
or the retarding effects of the Tcam- 
sters scandal on the normal activities 
of all labor 

Ihe independent Engineers & Scien- 
tists of America, meeting in Los An- 
geles, spirit of 
frustration and growing uncertainty. 
Officers acknowledged that ESA is 
beset by a mounting emplover offensive 
against the unionization of 
ind threatened bv internal differences 
¢ Consolidation—Whatever the rea 
sons, both unions quicth 
sit tight for the present on organizing; 
their attention will be devoted to con 
solidating gains already made. 

Neither realh 
factor industrial 
Their importance is potential 
than actual in the broad areas of their 
jurisdictions 

Ihe Office Emplovees, for instance, 
has about 50,000 members in a field of 
S-million to 10-million office and cler 
ical emplovees, including about 2-mil- 
banks and insurance 
That is nearly double the membership 
a decade ago, but the growth has been 


month 


a new 


also convened in a 


engincers 


decided to 


union is a signihcant 


now on. the scene 


Mmor;e 


lion in houses. 


at a snail’s pace considering the great 


potential 

Some attended the 
Minneapolis meetings, listened to the 
same speeches they had heard many 
times before on the union’s tremendous 
potential—and the need to organize 
white-collarites—and reelected Howard 
A. Coughlin and an administration 
slate to carry on the union program 

Significantly, though, this program 
for 1957-58 merely marks time on or 
ganizing work. The union noted that 
“the unorganized white-collar worker 
is a most difficult group to organize 
under the best of conditions,” and then 
complained that “due to the recent 
Senate investigations, the task would 
be even more difficult at this time.” 
¢ Jurisdictional Trouble—The stress on 
the new problem of “Beckism” tended 


200 delegates 





Esther Williams 
says: 


“Get Into This , 
Great 


New Business 
With Me” 


Esther Williams Swimming Pool 
DISTRIBUTORSHIPS OPEN 
for Able Businessmen... 

Big profit opportunities in the boom- 
ing swimming pool business with the 

largest organization in the industry. 
New-Type, All-Concrete Pool—Sells 
as a package complete with ill finest 
equipment features, Good 
Housekeeping Seal make sales easy 
Million -Dollar Promotion — \ecans 
volume sales for you. NBC-TV “Home 
Show”... full Life, Better 
Homes & Gardens and other publica- 
tions.. sensational promotion tie-in with 
Pepsodent ... dynamic local support. 
And Esther Williams, Too! — The 
greatest name in swimming sets you up 
as the leader in your area as soon as you 
hang up your sign. Esther Williams is 
the magic name that gives you pres- 
tige, product identity and sales. 
Action Now Gets Results Now—The 
biggest season ever is just ahead. You 
stock and sell our dealers in an ex- 
clusive area. Five-figure invest- 
ment required for working capital, with 
profit potential of $25,000 to $250,000 
per year. 

DEALERSHIPS OPEN 
Small inventory gets you started. In- 
stallation so simplified it’s no problem, 


Exclusive 


pages in 


INTERNATIONAL SWIMMING POOL CORP. 
Largest Organization in the Industry, Esther Williams, 
President - 83 Court Street, White Plains, N. Y. 


PUL 
<s 

+ Guaranteed by» 

Good Housekeeping 
ras Sevres at 


(Sten wees 
Seimmine POOL UNITS 
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to obscure another very real problem— 
jurisdictional strife—which has checked 
plans for a highly touted ALF-CIO 
white-collar drive (BW -—Mavl2’56, 
pl69 Ihe OEIU hasn’t the money 
for a big organizing campaign on its 
own. The union has spent 63% of its 
slim income, or something like $250, 


UUO a year, for organizing in recent 
years, and it can’t go bevond that; its 
net worth amounts to only $230,000, 
not the kind of financial resources that 
would cause a nonunion emplover to 


lic awake worrving about an influx of 
organizers. ‘lo extend organizing work, 
the OEFIU must have more money and 
manpower from AFL-CIO 

It can’t get either under present cir- 

cumstances. Federation rules provide 
that help can’t be given for campaigns 
that involve rival union jurisdictions 
OEIU claims for representation rights 
over office and clerical personnel con- 
flict, particularly, with those of indus 
trial unions. ‘These claim white-collar 
ites along with plant emplovees in their 
industries, the most fertile fields for 
ofhce organizers. 
e Shrinkage—The Engineers & Scien 
tists of America has other problems, 
but thev are just as troublesome. Or 
ganized in 1952 by 13 independent 
unions, slow gains carried it to a peak 
representation of 40,000 salaried engi 
neers in industrv—about half of them 
dues-paving members—from among a 
total 500,000. Since then it has grown 
progressively weaker. ‘The roll-call at 
the recent convention indicated that 
ESA now represents 20,000 

lhe losses are in large part due to a 
dispute over whether ESA should in- 
clude only graduate engineers and 
scientists or also nonprofessional] work 
ers such as laboratory technicians. A 
number of large and essentially ““mixed”’ 
chapters have dropped out, criticizing 
ESA for what thev sav is a trend away 
from collective bargaining functions and 
toward a changed status as “merely a 
professional society.” 
¢ Prestige Activities—lhe defections 
left “purists” or professional engineers 
in firmer control. Joseph Amann, who 
has headed ESA from its founding, 
indicated that even more attention will 
be paid in the future to “prestige” 
activities. He explained the change in 
this way 

“Engineers are not really big, fat, 
and happv—but they think they are, 
and the result is the same. It is appar 
ent that engineers, when thev are rea- 
sonably well fed, clad, and housed, are 
not disposed to improve their economic 
status further through collective bar- 
gaining.” 

Hence, in the opinion of Amann and 
the purists, the only hope for engineer 
ing unionism now lies in greater em 
phasis on professionalism, less on more 
traditional trade unionism. END 
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food service trucks 
platform trucks 


No) 


conveyors 
casters 


oA 


wheel chairs 
patient stretchers 


\ LIFTING 





























In spite of rising material and labor costs, you 
can still keep profits in a product... stay com- 
petitive by cutting materials handling costs 

For you, one important step in the right 
direction can be a Colson “Half Tonner,” battery 
or line-powered portable lifter. It economically 
fills the ever-growing gap between inefficient 
manual labor and big, costly mechanical equip- 
ment. Moreover, it increases useable space by 
permitting narrower aisles, and its original cost 
and maintenance is a fraction of cumbersome, 
high capacity trucks. 

Find out about the all-new “Half Tonner” and 
the complete line of Colson materials handling 
expediters. Use the coupon, or better yet, con- 
sult a Colson materials handling specialist. He’s 
listed in the Yellow Pages. 


Materials handling equipment for plants... 
handling equipment for institutions 


=e —e er ee ee ee a ee ee ee ce 
Dept. Bw.6 F 
THE COLSON CORPORATION, 
Generali Offices, Elyria, Ohio 
Factores in Elyria, Bost Tor to 
Our business is 
Send materials handling intor 
pany 
Have a representative call 


Name 


—==— lr 
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BIG PUSH... 
PACKED IN STEEL! 


@ Encased in amazing new metals, sky- 
splitting rocket engines blast across new 
thresholds of speed and space. Now from 
Lukens —alloy steel plates to wrap one of 
the highest thrust solid propellant rocket en- 
gines ever fired, the “Producer,” developed 
and tested by Phillips Petroleum Company. 

Working with Lukens, engineers and de- 
signers found precisely the right material 
to confine the “Producer's” special propel- 
lant: Lukens “T-1"’ steel—light enough, 
tough enough, yet economically fabricated. 

Lukens has a long history of teaming up 
with equipment builders—supplying spe- 
cialty steel products for demanding appli- 
cations. For even when the Wright Brothers 
made their historic flight in 1903, Lukens 
had been producing steel plate for 78 years. 
LUKENS STEEL COMPANY. COATESVILLE, PA. 
World's Leading Producer of Speciality Carbon, Alloy, Armor 


and Clad Steel Plate «+ Heads « Plate Shapes « For Qualified 
Equipment Builders 


— 


LUKENS 
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| Cost of Living: What's Happening to It 


Toto! 1947-49 = 100 
Cost of 
Living Clothing 


Housing 
Total Rent Only 
May, 1949 10 100.0 102.8 104.5 
May, 1950 01.3 96.5 104.7 108.5 
May, 1951 110.9 106.6 112.2 112.5 
May, 1952 13.0 105.8 114.0 117.4 
Moy, 1953 114.0 104.7 117.1 123.0 
May, 1954 15 104.2 118.9 128.3 
May, 1955 14 103.3 119.4 130.3 
May 1956 15.4 104.8 120.9 132.2 
june 104.8 121.4 132.5 
July C 105.3 121.8 133.2 
August 105.5 122.2 133.2 
September 117.) 106.5 122.5 133.4 
October 17.7 106.8 122.8 133.4 


November 107.0 123.0 133.8 
December 8 107.0 123.5 134.2 
January, 1957 2 106.4 123.8 134.2 
February 106.1 124.5 134.2 
March 89 106.8 124.9 134.4 
April ) 106.5 125.2 134.5 
May, 1957 

Date: Dept. of Leber, Bereew of aber Stotisics 


Ninth Straight C-of-L Rise 
Boosts Wages of Factory Workers 


lhe Labor Dept.’s consumer price index rose in mid 
Mav for the ninth straight month, to 119.6% of 1947-49 
iverage prices. The rise from 119.3% in April (BW— 
Mav25°57,p160) means pay increases for almost a million 
workers 

Some 750,000 under United Steelworkers contracts in 
basic steel, aluminum, iron mining, and container indus 
tries will get a semiannual c-of-] adjustment of 4¢ an 
our, and an estimated 115,000 emploved in meat pack 
Another 100,000 in the aircraft industrn 
n quarterly wage 


ng will get 3¢ 
will have 1¢ or 2¢ added to their pay 
idjustments 
Since USW contracts also provide for an automatic 
hike in wages on July 1, those covered will receive an 
average 14.4¢ more effective then. ‘Three-vear contracts 
negotiated in mid-1956 provide for a 7¢ 
USW base rate now, plus 0.2¢ more in the increments 
between job classifications. ‘The deferred raises plus new 
including the start of Sunday premium pat 
iverage out at 10.4¢ an hour 
he semiannual 4¢ “escalator” 
of this automatic raise, and brings the total c-of-] 
ince for steelworkers during 1957 to 7¢ an how 
Steel producers are expected to boost prices on the 
heels of the new jump in labor costs (BW—Jun 
If they do, new pressures will be built up 


increase in the 


“tringes 
adjustment on top 


illow 


15°57,p50 
under the government’s rising index 

The mid-May rise to 119.6% (bringing the index 3.6% 
higher than a year ago) was largely due to another sharp 
increase in food costs, to 114.6% of the 1947-49 average 
[his was a seasonal gain. Apparel costs held stead 
Housing and rent factors showed only slight increases 

Another increase is expected in the mid-June index, 
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due late next month. However, government economists 
expect the index to level off in July, possibly decline in 
August. 

°* ee e@ 


Dubinsky Clamps Down on ILGWU Aide 
Who Got a Job in Trade Group 


An employer who has just lost one of his top notch 
management people to a rival company may wish he had 
the power of the International Ladies’ Garment Work 
ers’ Union Pres. David Dubinsky 

Confronted recently with a situation that many em 
ployers will recognize—an ILGWU emplovee had ar 
ranged to leave the union to go to work for an employers’ 
association—Dubinsky instructed local unions to stop 
dealing with the association if and when the ILGWU 
emplovee joined the association staff 

“With him it was the union one day, the employer 
the next,” said Dubinsky, although the employee had 
been with the union for seven years. “We can’t permit 
that. The union is not a training ground for employ 
crs It would have a bad effect on the morale and 
spirit of our organization ” 

[he employers’ association withdrew its job offer and 
after cooling his heels for a short period at the umion 
office, the ILGWU emplovee was reinstated at his old 
job 

The employers’ association finally hired a man who 
is a former staff emplovee of ILGWU. 


CWA Chief Downs Rival Handily 


In Latest Test of Union Brass 


Challenged for the presidency of the Communications 
Workers for the first time since 1943, 
Joseph A. Beirne won 173,077 to 83,937 last week over 
\. T. Jones, a vice-president and administration criti 

Ihe contest at the unicn’s Kansas Citv convention is 
widely interpreted as another sign that labor officials are 
more vulnerable to rivals now than thev have been for 
David J. McDonald of the United Steelworker: 
ran into trouble defeating a rank-and-filer earlier this 


union executives have suf 


his election in 


2 7 


vca¥’s. 


vear, and a number of other 
fered setbacks on policies and programs recommended to 
members 

lhe Beirne-Jones race climaxed a four-vear rivalry, 
brought out into the open by a dispute over the policy 
to be taken in the case of a local leader who lost his 
regular job after he was charged with membership in 
in Organization listed as subversive. Beime said the d 
charge should be arbitrable under union grievance rules; 
Jones protested that this would 1 man who, 
he charged, has been listed as a Communist svmpathizer 

The Beirne-Jones dispute released a pent-up factional- 


ism in the union. Before it settles down, it might plague 


“protect 


the union in its relations with hard-bargaining telephone 
companies and its jurisdictional field—where it is chal 
lenged from within AFL-CIO and by independents on 
the outside 
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Vv. W. Coddington, President of Lakeside Bridge & Steei Co. 


reveals how 


“We now save $9,257 





on insurance annually 


with ‘Automatic’ Sprinkler fire protection!” 


“Total annual insurance cost for our structural steel 
before we 


was $10,659 


and plate fabricating plant at Milwaukee 
installed ‘Automatic’ Sprinklers 


“After we installed ‘Automatic’ Sprinkler fire 
protection we were able to reduce our insurance 


premiums to just $1,402 annually. 


“The $9,257 insurance saving ‘dividend’ we now 
appreciate each year was made possible by our 
investment in an ‘Automatic’ Sprinkler fire protection 


system at a cost of $50,000. 


“And with proven ‘Automatic’ Sprinkler fire pro- 
tection safeguarding our fabricating, machine shop 


‘Souinkler 


and painting operations day and night, we now 
appreciate complete peace-of-mind from serious 


business interruption due to fire.” 







WRITE FOR 
NEW BROCHURE 


“How investment 
in fire protection 
pays dividends”. 
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CORPORATION OF AMERICA 


YOUNGSTOWN 1,0HIO e@ OFFICES IN PRINCIPAL CITIES OF NORTH, CENTRAL AND SOUTH AMERICA 








THE MARKETS 


Wall St. Talks... 


. . . about prospects on 





borrowing costs . . . cigarette 


profits ... two new “worries” 
. .. copper dividend rates. 


No early easing of borrowing costs is 
expected by most corporate ofhcials, ac- 
cording to Streeters, base the 
opimion on lessening resistance to the 
going rates and an increasing willingness 
of sweeten new offerings to attract lend 
ers. Southern Bell T&T is cited as 
the prime example. In the 1953 tight 
money period, it rejected a borrowing 
cost of 3.79% offering, 
then sat out the squeeze. But recently, 
it not only agreed to pay 4.91% for 
new money—a post-1929 high—but also 
made the bonds 


who 


bid on a new 


non-callable for five 


Cars 


Pennies mount up: Standard & Poor's 
calculates that the latest cigarette price 
could mean, “under the 

circumstances,” 


most 
innual 


increase 
favorable 
profit increases per common share 
American Tobacco $2.65; Liggett & 
Myers $1.55; R. J. Reynolds $1; Philip 
Morris $1; P. Lorillard 70¢ 


these 


Two new, disturbing factors in the 
outlook are 
1) Improved chances 
for real disarmament moves (BW-—Jun.- 


1’57,p33); 


longer-term business seen 


by some analysts 


(2) firm governmental steps 
to control and cut armament spending, 
and to force production of better mate- 
ric] at lower cost (BW—Jun.15°57,p43) 
Both would have at least temporary un- 
favorable connotations, disarmament by 
reducing the level of general business 
activitv, the other by 
porate earnings 


cutting into cor 


Some Streeters are suggesting switches 
cut of Anaconda and Kennecott Cop 
per shares, even though they are selling 
below their bull market 
idea is that dividend rates 
of both companies are vulnerable, with 
the drastic slide in copper prices duc 
to take a big bite out of 1957 profits 


some 25% 
highs. The 


Rumors of stock splits are still potent 
in the market, but last weck, East 
man Kodak common shot up to $115, 
topping its May low by , after a 
split rumor; Minneapolis-Honevwell 
ilso went to $115, or 25% above the 
low. But these davs only the verv nimble 
can cash in on such jumps. By early 
this week, Eastman Kodak had _ lost 


57% of its gain, M-H just about half. 
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February 1957 Low = 100 





120 


The Recent Rally: 
An Industrial Market to Date 





Industrials 








= 





Feb. March 
low 


April 








Dare: Standard & Poor's Daily Stock Price Indexes. 


The Stress Is on Caution 


The late June market is not 
bullish, but neither do the bears 
have cause to cheer. 


OU CAN SEE in the chart that the 
Va days of June—at least up to 
midweek—have been a from 
bullish for stocks in general 

Indeed, last week was just about the 
losingest” that the Big Board has suf 
fered since mid-January. Of the 1,401 
individual traded during the 
week, close to threc quarters were losers 
What's worse, 27 of the big 
losers fell to new lows for 1957 
When this week started, there 
that it turn out just as 
sadly for the is had the prey 
seven days. lor most of Monday, across 
the-board weakness continued. And at 
the closing gong, 689 issues had fallen 
off, out of 1,169 traded during the 
dav—with 119 hitting new lows for the 
Only 244 issues 
¢ ‘Turnabout—But ‘Tuesday 


long wa\ 


issues 
mass of 


wceic 
? 
would 


slgns 


bulls ious 


showed gains 
brought a 


veal 


and investors reé 
buving side, drawn no 
doubt by the relatively low prices pro 
duced by the selling. Theit 
buy orders didn’t develop any particu 


switch, with traders 
turning to the 


pres 1OUS 


larly heavy volume, but they soon had 
the averages moving up 
end of the day their pressure had wiped 
out nearly all the recorded bi 
most market vardsticks on Monday 
The militant bulls, of course, imm«¢ 
diately clarioned that Tuesday's com 
back had marked the official end of the 
carlier spell of weakness. But Wednes 
dav’s trading did little to support thei 
claim. It’s true that prices tried hard 
to rally, but all their efforts 
sudden resumption of 


again; by the 


k SSCS 


wcr'e 
stvmied by a 
profit-taking, which ended up by taking 
i toll from many issues 

All this left very little rampant bull 
ishness by midweck Street 
rvstal scemed 
ready to 


among the 
gazers. Most of them 
write off Tuesdav’s 
strength as “normal 
of weakness 


dramatic 
rebound” from a 
period rather than an iron 
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Exclusive with 
Stran-Steel 
Buildings 


STRAN-SATIN 
METAL WALL 


For new beauty 
in all-steel construction 


Now rugged Stran-Steel buildings are 
clad with a look of luxury. With new 
Stran-Satin metal wall you get an attrac- 
tive rib design and a soft pleasing luster. 
4. wall that is strong and durable, assem- 
bled with panels that are longer, wider 
ind easier to erect. In combination with 
other materials—brick, stone, wood or 
glass— Stran-Satin metal wall gives you 
limitless variation of exterior decor 


America’s newest and finest Rigid Frame 
buildings can be site-styled, too. They are 
available in clear-span widths of 32, 40, 
0, 60, 70 and 80 ft. and multiples thereof 


Up to $25,000 is available to finance these 
buildings through the Stran-Steel Purchase 
Plan. As little as 25° initial investment, up 
to 5 years to pay. 


STRAN-STEEL CORPORATION 
Detroit 29, Michigan + Division of 


WATIONAL STEEL CORPORATION 
Here's where to obtain more information: 
Ationta 3, Ga., 206 Volunteer Bidg 
Cleveland 15, Ohio, 20950 Center Ridge Rd, 
Detroit 29, Michigan, Tecumseh Rd 
Houston 5, Texas, 2444 Times Bivd 
Minneapolis 4, Minn., 708 S. 10th St 
N. Konsos City 16, Mo., 1322 Burlington 
San Francisco 3, Colif., 1707 Central Tower Bidg. 
Washington 6, D. C., 1200 18th St, NW 


Stran-Steel Corporation, 

Detroit 29, Michigan 
Please send me the Industrial Build- 
ings Catalog. 
Please have your representative call. 


Name 
Title 
Company 
Address 
Zone 


City State 
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bound pledge that the February-Junc 
rally ibout to. start inother 
profitable upward leg 

¢ Caution the Keyv—This doesn’t mean 
that the Street, on balance, was at all 
bearish. Probably 
better wa 


tude 


Was on 


cautious would be a 


to describe the general atti 


busi 


There was no sudden change in 
ness news or prospects to change the at 
In fact, the prin 
ing on the 

lence tor 
continuously 


titudes of investors 


ipal economic trends be 
market 
months and have 
urveved by Wall 
the 
nent of production over 


have been inl cvVic 
been 
street 
sidew IVs 
the 

months and the continuing pressure of 
tight monev. In addition, there are the 
market's internal forces—chiefl 


the fact that prices have been going up 


observers 
Move 


] + 
isi 


These are general 


SIN 


Own 


more or less steadily since February and 
the market might be expected to need 
time to gain new strength. 
The 
this caution 
Standard & Poor's Corp. 
that 


should be 
kept intact at the 
, 


drag of lower bond prices ; is a 
handicap to the 


| 
ind the n ion 


opinions of the pros reflected 
suggests 
reserve buving power 
stage” since 
7 m | +} 

market at these 


urge could les 


levels, 
sen im intensif 

Moody's thinks also that “‘it is cet 
tainly possible that we shall see a sum 
that “could 
ifter a further 
iddition to lows 


wilt 


than 


mer market reaction” 
develop anyvtim« 
ris¢ After all 
business, s¢ d quarter earnings 
show up as satistactor\ 
those of the ITs yuarter And 


sentiment back.” 


“these 


things ma\ 


The February-June Rally: Latest Box Score 
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Consult an engineering firm 


Designing and building hundreds of heating and power installa- 
tions a year, qualified engineering firms can bring you the latest 
knowledge of fuel costs and equipment. If you are planning the 
construction of new heating or power facilities—or the remodel- 
ing of an existing installation—one of these concerns will work 
closely with your own engineering department to effect substan- 


tial savings not only in efficiency but in fuel economy over the years. 


facts you should know about coal 


In most industrial areas, bituminous coal is the lowest-cost fuel 
available * Up-to-date coal burning equipment can give you 
10% to 40% more steam per dollar ¢ Automatic coal and 
ash handling systems can cut your labor cost to a minimum. 
Coal is the safest fuel to store and use * No smoke or dust 
problems when coal is burned with modern equipment * Be- 
tween America’s vast coal reserves and mechanized coal 
production methods, you can count on coal being plentiful 
and its price remaining stable. 





Greenwood Mills 


ups boiler 


efficiency to 90% 


burning coal 
the modern way 


When its original power plant could not keep up 
with growing steam demand, Greenwood Mills, 
Greenwood, S. C., studied the problem and decided 
to replace the old facilities. 

Greenwood’s engineering and construction 
departments, working with Consulting Engineer 
Frank Hill of Greenville, designed and built a com- 
pletely modern power plant. It features a pres 
surized 300,000 Ib./ hr. boiler equipped with two 


“”“ 


cyclone furnaces burning !," x 0” coal. Automatic 
throughout—from coal conveyors to pneumatic 
combustion control to hydraulic ash handling—the 
system is manned by a minimum of operators. 
Burning coal the modern way has resulted in a 
trouble-free boiler plant operating at a combustion 
efiiciency of 90° or better. 

For further information or additional case his- 
tories showing how other plants have saved money 


burning coal, write to the address below, 
BITUMINOUS COAL INSTITUTE 


Southern Building ¢ Washington 5, D.C. 


How Wheeling Steel helped tame the rebel fruit 


Ummm, peaches. Ahhh, plums. We almost 
take these canned delicacies for granted. But 
it wasn't always so. 

For most fruit contains a certain amount of 
acid. And mild though it is, the acid still played 
havoc with canning materials some years ago 

Phen along came Wheeling Steel with a remark- 
able development — Ductillite tin plate. 

Equally important, Wheeling developed new 
quality control measures which examine for im- 
perfections as microscopic as 1 / 10,000 of an inch. 
Now, through the ingenuity of the nation’s can 


makers and packers, almost everything is readily 
available in cans — Ductillite cans 

It's a far cry from Wheeling’s humble beginning 
some 105 years ago to the bustling, thriving enter 
prise of today. But the same pioneering spirit pre- 
vails—exploring new and better ways and products. 

The nation is growing and 
Wheeling Steel is growing with it 
Bigger? Yes. But more important 

better. 

Wheeling Steel Corporation, 

Wheeling, West Virginia. 


IT’S WHEELING STEEL 









ae 


de SI 


PERSONAL BUSINESS 





BUSINESS WEEK Tax men have been talking a good deal lately about the “loss sale” 
pitfall that, for some reason, some propertied people insist on slipping into 
JUNE 29, 1957 : 
—the sale between close family members, made at a loss to the seller, where 
seller thinks he’s entitled to a full tax deduction covering his loss. 


The fact is, in such deals, he’s apt to be jolted by a deduction disallow- 
ance—under Treasury rules that bear down hard, even in cases where seller 
was innocently pursuing some private purpose with no intent to create an 


artificial tax advantage. 


A BUSINESS WEEK The broad rule says you cannot deduct losses made on sales to your 
spouse, child, grandchild, brother, sister, or parent—whether the sale is 
made directly, or indirectly through a third party. (But the rule does not 

SERVICE bar losses on sales made to in-laws, nephews, nieces, cousins, uncles, or 


aunts.) 


That people get hurt by this rule—and quite innocently—is not just 
idle tax-adviser talk. Here’s a recent case that shows how tough the Treas- 


ury can be: 


The investments of a mother and son were managed by the same coun- 
selor who, without the knowledge of either, sold the son’s shares of XYZ 
stock at a loss (to offset expected capital gains) and, in the same year, on 
the same stock exchange bought shares of XYZ for the mother’s account 


The Treasury applied its family-sales rule and disallowed the son’s 
loss deduction, and the federal court agreed—even though neither son nor 
mother had any control over the other’s affairs, and both had distinct 


business motives for dealing in the market. 


There’s a three-point warning to keep in mind, besides the general rule, 


if you expect to be making family sales: 


(1) Be careful in selling a number of properties to a relative at a total 
break-even price. The Treasury may charge you with separate sales—so 
that you wind up with taxable gains on some and disallowed losses on others. 


(2) Be careful if you sell to in-laws—even though they aren’t on the 
disallowance list. The Treasury may claim that the sale was actually made 
to the blood relative to whom the in-law is married—for example, your 


daughter, where you sell to your son-in-law. 


(3) There’s danger in a third-party sale, too. Should you sell to a third 
person, who in turn resells to your relative, the loss deduction might be 
disallowed. Indirect sales, even totally innocent ones, won’t be overlooked 


There’s one soft spot in this rather hard set of rules—and in some 
cases it can mean a fair recoup of losses: The buyer in the “loss sale” gets 
a tax benefit based on the seller’s disallowed loss, if he later resells the 
property at a gain. His gain, up to the amount of your loss, is not taxed. 

For example, suppose you bought a parcel of real estate in 1952 for 
$10,000. In 1954, you sold it to your son for $8,000. The $2,000 loss was 
disallowed as a deduction. In 1957, your son sells the lot for $11,000. The 
result: Only $1,000 of his $3,000 gain is taxed—$2,000 is washed out by 


your disallowed loss. 


What about a profitable sale made to a close relative—where you make 
a profit, but not so much as could have been realized on the open market? 
Must the difference between real value and sales price be reported for 


income tax purposes? 
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No—but you’d probably pay gift tax on the difference. 
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Sometimes, though, you can make a saving within the family—despite 
the gift tax. You spread the gift among several family members. They 
resell on the market, make their gains, and pay income tax—but with 
lower tax brackets than yours, they’ll pay less than you’d have paid if you 
had sold on the market yourself. 


Travelers going abroad who want to make sure they don’t miss the 
boat can, of course, hold their bon voyage parties aboard ship. But don’t 
expect all steamship lines to provide the party fare—some encourage such 
celebrations, others only tolerate them. In any case, make arrangements 
well in advance. If the ship line is going to provide food or services, they’ll 
need to know at least 24 hours beforehand—earlier if possible. 


Food—Some lines will provide canapes (and stewards to serve them) 
free; others charge nominally. Check to see if outside catering is necessary. 


Set-ups—Most lines will provide glasses, ice, mixes, and champagne 
buckets—usually without charge 


Liquor—All alcoholic beverages have to be brought on board at 
party-time (or be delivered by a local store). Customs regulations prevent 
the ship line from selling liquor in port 


Place—Some ship lines open their lounges or public rooms for large 
parties—otherwise you use your stateroom or suite. The public rooms 
are at a premium, however, and reservations are on a first-come, first- 
served basis 


Time—Parties can be held only during embarkation hours—about three 
hours before sailing time. And all guests must leave the ship a half-hour 
before it sails. 


Tourists who are flying abroad don’t have to miss the fun of bon voyage 
parties—international airports have private rooms and catering services. 
Idlewild International Airport, New York, for instance, will have greatly 
increased facilities starting next month 


Here are some new books on the lighter side, for vacation-time: 


Record Houses of 1957—features 25 outstanding contemporary houses, 
with plans, drawings, and 268 photographs (F. W. Dodge Corp.; $2.95) 


Mosaics, Hobby and Art—is a how-to book for both the beginner and 
the advanced hobbyist, with instructions and designs for mosaic-decorated 
objects, by Edwin Hendrickson (Hill & Wang; $3.50). 


Trains—for railroad fans, this new electronic-age edition travels with 
history and pictures from the earliest steam engines to the latest electronic 
streamliners, by Robert Selph Henry (Bobbs-Merrill; $3.95) 


Wild Ocean—a story of the North Atlantic and the men who have 
sailed it, for Sunday sailors and anyone who likes to sit and watch the 
waves roll in, by Alan Villiers (McGraw-Hill; $5). 


How to Build an Orange Crate From Old Pieces of Furniture—a satire 
on the hazardous existence of modern man, for practically everyone and 
especially the do-it-yourselfer, by Jack Cluett (Doubleday; $2.95). 

Life at Happy Knoll—a tongue-in-cheek document of life at a country 
club, should delight old members and amuse the uninitiated, by John P 
Marquand (Little, Brown; $3.75). 


Contents copyrighted under the general copyright on the June 29, 1957, lsewe-—Business Week, 330 W. 42nd St., New York, N. Y. 
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Look for the Yellow Pages emblem in advertising to 
save you time and trouble in shopping. It helps you 
find the retailer who sells the advertised product by 
guiding you to the Yellow Pages of your telephone 
book. That’s where leading advertisers list their 
cealers for your shopping convenience. 











HERE IS ANOTHER AD 


in a year round campaign to promote 
the Yellow Pages emblem. More than 
25,000,000 readers* of Better Home 
& Gardens, Life and Saturday Evening 


Post will see it in June and July. 


Right now hundreds of leading firms 
are displaying the emblem in their 
newspaper, magazine and television 
advertising. Many thousands of local 
merchants are showing it in ads, on 
store fronts and trucks in communities 


across the country. 


This national tie-in promotion makes 
Trade Mark Service in the Yellow 
Pages of telephone directories a pow- 
erful link in the chain of distribution. 
The Trade Mark Service representa- 
tive has complete information. Call 


your telephone business office! 


*combined adult primary 


readership, Starch 
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TEXAS TOWER’S third leg had to be suspended 160 feet in the air, all 450 tons of 


it, while cross-braces from two other legs were installed 


FINISHED structure, right, dwarfs workmen at water level and on 


top, the triangular assembly is now ready for towing to offshore site 


{ 
4 
; 


BASE of one of the tower's three feet shows 
guide lines to help hydraulic specialists to 


tip the tower on end. 


BRACES nearest camera will be removed when 
tower is upbended, leaving room for platform 
to float into place. 
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Texas Tower No. 4 Goes to Sea 


Built to stand in 180 ft. of wa- 
ter, Air Force’s latest radar 
warning platform had to be built 
in two sections. It took spec- 
tacular engineering. 


ALL the odd sights at sea, pet 

haps the oddest of any is the Air 
orce’s ‘Texas Towers—the oftshore radar 
platforms that stand high out of the 
water, up to 100 mi. from land. This 
week, the third and strangest of these 
towers will start inching its way from 
Portland, Me., to its station 100 mi 
southeast of New York harbor 

Ihe two ecarher ‘Texas ‘Towers 

named because they resemble offshore 
oil drilling platforms of the Gulf Coast 


ooked unusual enough as they were 


towed from sl ipyard to deepw iter post 
But at least they had the general ap 
pearance of big barges with uprights at 
each comer. The new tower (pictures 
these pages and page 166) is floating to 

its site in two pieces 
In one tow is the 3,200-ton operating 
platform, on which a 70-man Air Force 
rew will keep radar vigil. In the other 
is the underpinning—the three legs 
ind their crossbracing 
its side. At the site, the 
rstructure will be tilted upright by 
rolled flooding, and the platform 
floated ito place, then jacked 

ft. above the water 
e Third and Last—This tower is labeled 
exas Tower No. 4, but it is actually 
| the third, and pr \bablv. the last, 
e built. No. 1 exists only on paper. 
Bethlehem Steel’s Quincy (Mass.) ship- 
built No. 2, and Walsh Holyoke 
! of Continental Copper & Steel 
Industries, lh in South Portland, Me., 

built No. 3 and No. 4 


The first two Texas ‘Towers were de- 


ed for relatively shallow water, one 
50 ft. of water over Georges Bank 
50 mi. east of Boston, the other in $0 
of water 50 mi. east of Nantucket. 
this depth, the legs of a tower 
t need to be cross-braced, so they 
uld be retracted for towing and then 
iven into the ocean bottom 
But Texas Tower No. 4 will stand in 
) ft. of water, and the legs must be 
cross-braced. And you can’t drop a CIOSs- 
braced tower leg through a hole in the 
deck of a platform. So Continental 
Copper & Steel had to build separate 
sections 
\ll three towers, stationed along the 
far side of the Continental Shelf, have 
the same mission: to provide New Eng- 
land and New York with an extra 5 to 
7 minutes warning of low-flving enemy 
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READY FOR SAILING, the tower’s understructure gets finishing touches from a worker 


perched 160 ft. above the shipyard’s construction basin at South Portland, Me. 


Production 


165 








a Production Tool?” 


Jenn-Air QT Belt Drive Roof Exhauster. Full ball 
bearing drive and motor mounted out of ais 
stream. Non-overloading biade ensures long life 
—smooth operation. Low contour design, 


Quiet-Tested 
JENN-AIR Exhausters 
Provide Ventilation to 
Assure Comfort...to 
Increase Worker Output 


As any business executive knows, 
comfortable, satisfied employees make 
more productive employees. Jenn- 
Air low contour Roof and Wall Ex- 
hausters draw the contaminated air 
witha 
When 


employed 


out, bring the fresh air in... 
remarkably low noise level. 
Jenn-Air Exhausters are 
at your plant, you'll realize (1) that 
you have purchased the most de- 
pendable type of ventilators with 
all-aluminum construction . .. motors 
pre-lubricated for 10 years’ service; 
(2) that you have the quietest ven- 
tilating system and can now translate 


sound control in industry into dollars. 


JENN-AIR PRODUCTS COMPANY, INC. 


1102 Stadium Drive, Indienapols 7, Inchana 
Gentlemen 

Please rush me descriptive litersture on Quiet- 
Tested Jenn-Aw Exhausters 

NAME 

FIRM 


ADORESS 


Ww JENN-AIR PRODUCTS COMPANY, INC 


‘ 
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RADAR PLATFORM was built separately, 
with a rounded notch in each 
engage the supporting legs and jacks to 
raise the platform 67 ft. above the sea. 


corner to 


planes. Under present plans, no 
will be built 

¢ Not the Costliest—Despite its com 
plications of construction and installa 
tion, the new Tower No. 4 is not the 
most expensive of its group. Total cost, 
installed, is estimated at $94-million to 
$104-million. The first built by 
Bethlehem, came to between $12-mil 
lion and $13-million; the built 
by Continental, cost $84-million to $94 
million. 

Continental sees a chance of getting 
from the oil industry for off 
shore drilling rigs. ‘The long-legged de 
sign could permit operations in water 
250 ft. deep in the Gulf, off California, 
ind in the Persian Gulf. 
¢ Design—Each of the Texas 
carries a double-decked triangular plat 
form, roughly 210 ft. on a that 
contains the vital radar gear, quarters 
for the 70 officers and men, and the 
machinery, which includes seven diesel 
electric generating sets and a couple of 
Fuel oil, 350,000 gal. of 
it, is stored in the platform and in the 
tower's legs, and a 30-day supply of 
provisions is kept on hand at all times. 

rhe platforms are built to withstand 
winds up to 125 mph. and waves up to 
60 ft. high. This should get them 
through any storm that has been known 
up to now. Helicopters, weather per 
mitting, keep the towers in communica 
tion with the shore each day 
e Fabrication—Each leg of the newest 
300 ft. long, 124 ft. in 
diameter, and 450 tons in weight. Buil¢ 


More 


one, 


second 


orders 


l'owers 


side, 


steam boilers 


tower 1S 





The man who 


reads dictionaries 


© Philippe Halsman Photo 


JAMES THURBER, one of America’s 
great stylists, whose most recent book 
is The Wonderful O, says: 


a SEEM to have collected dictionaries, 
from Cassell’s Latin to the thirteen 
volumes of the O.E.D., but none has 
a more special value than Webster's 
New World Dictionary, College Edi- 
tion. It is an important contribution 
to the American language. I keep try- 
ing to catch mistakes or omissions in 
its coverage of our slang, and almost 
invariably fail. The other day I looked 
for a certain definition of ‘bug.’ It 
was there, concise and correct, ‘a de- 
fect, as in a machine.’”’ 

The name Webster alone on a dictionary 

is not enough fo guarantee excellence 


of this kind. Visit your bookseller 
and ask to see — 


WEBSTER’S 
NEW | WORLD 
DICTIONARY 


WEBSTER’s 














: i ee swecemmen ~ entries 
COLLEGE F 


1,760 pages 


in various 
bindings, 
from $5.75 


THE WORLD PUBLISHING COMPANY 
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this support structure in a hori 
| position for towing to the 
presented special problems. ‘Two 
of the legs could be held in position on 
the water, but getting the third 450-ton 
160 ft. in the air involved 
reathtaking enginceri 
ontinental thought of other 
it—building up piece 
rossbracing was in 
sending it to sea separately for 
it the si but discarded both 
is costly as the wav it 

entually wv done 
In the end, M. W. Kellogg Co. of 
ce ork was brought in to carry out 
ing job. With four 


towers and gin poles, 68 main 


tion lines, and land 
mG leg Was raised 
h 


ilmost seem a tee 


Remedies VAs 


lift ever made 





papers 


it had to be pre- 
| 


ceviahon 
¢ Installation—A temporary part of 
tOWET § inderstructure 


fabricated metals 






































Ideas for 


Products Going Places 
...IN fibreboard boxes 


Over 90% of the Ceramics Industry production is shipped in 


fibreboard boxes. And ¢hree out of every four Ceramics producers 
who close boxes with stitching wire rely on 


Acme Steel Silverstitch Stitching Wire 


Economy and speed are just two of the advantages of Acme Steel 
Stitching Machines and Wire. Strong, steel stitches provide secure 
box closures, reduce pilferage and protect your product. You can 
have these advantages, too, for Acme Steel makes a stitching 


machine and wire for every box closure need. 
ces a : 


I gs will be removed BOX CLOSURE HANDBOOK —The book, “A Guide To Better 
will be floated 
f the V.” The leg 


in unded slot it the of this 20-page, factual book written for the non- 
ners of the platform (picture, pag 


ge technical reader. Write to: Dept. BGW-67, Acme 
H draulic ICKS workin 


vill finally lift the plate 


Closures’’, presents the plus and minus impressions for the common 
methods of box closure. Send for your FREI copy 


Inst Steel Products Division, Acme Steel Company, 
it 


Chicago 27, Illinois. 


mn 
e wate 


id) mplantec 


“| AGT) WIRE STITCHING 


END 
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Freezing Metal for Safekeeping 





Which is cut into shape of wing at Douglas plant and 


Handled with care not to bend it, is carted off to the assembly 





ou’D HARDLY expect a big chunk 
Ver aluminum plate to spoil in the 
summer sun. But the men in the top 
picture are packing dry ice around a 
big aluminum wing skin to keep it 
from doing just that 

Ihe skin, made from the largest 
tapered plates ever rolled, is for the 
new Douglas DC-8 jet transport. It’s 
46 ft. long, 12 ft. wide, and tapers 
from a thickness of about }” at the root 
to 4 in. at the tip. When it’s ready 
for shipping, the piece of metal weighs 
1350 Ibs. Putting the taper in such 
a wide sheet required the services of 
the world’s largest tapered sheet mill 
it Alcoa’s Davenport Works. The mill 
was installed in 1954, and figured in 
the early design calculations for the 
DC-S Douglas designers took full 
advantage of the mill's 12-ft. width 

Ihe reason for the deep freeze treat 
ment is the special alloy—metallurgists 
call it an age-hardening type—that 
Douglas engineers specified for the wing 
¢ Crystals Change—The alloy slow] 
gets harder and stronger due to a crvstal 
change that takes place at room tem 
perature. In this case, it’s a useful prop 
ertv, since the material can be machined 
ind shaped in a soft condition, then 
wutomatically toughens itself up without 
heat treatment or tempering 

One of the most common uses 
ge-hardening aluminum, for example 
is rivets. Thev get stronger after the 
ire driven. To hold up the age-harden 
ing process, rivets are stored in deep 


+ 
of 


freezes until they are used 

¢ Chilling Dilemma—When the alu 
minum plate was faced with a seven 
da trip from Alcoa rolling mill in 
lowa, to the Douglas plant in California, 


site of new DC-8 jet transport. 
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man-on-the- spot oa 


}? j. 
Ji fig ‘) 
He can be your man. . h —s 





With a close-knit network of overseas offices, traveling 
representatives and correspondents, Bank of America’s 


International Department can offer you the personal “ 
services of an on-the-spot financial agent in any part Rank of merica 
of the free world. NATIONAL IRUSTAN2 ASSOCIATION 


MEMBER FEDERAL EPOSIT NSURANCE CORPORAT 





If you do business abroad, the chances are high that 
this kind of first-hand information will make your 


: : San Francisco 20 + Los Angeles 54 
dealings smoother. Why not see us about it? 


Bank of America (International)—New York City 5 


VERSEAS BRANCHES: London * Manila ® Tokyo © Yokohama ® Kc&e © Osaka © Bangkok 














HOW 75 TON BROWNHOIST 
COMBINATION CRANE 


will greatly increase GALVESTON 
port facilities 


The latest type combination boat-unloading crane being engineered and 
built by Industrial Brownhoist in Bay City, Michigan will substantially im- 
prove facilities in the Port of Galveston’s 1957 expansion program. 


This big, fast-working Brownhoist crane loads or unloads bulk materials 
from ship-to-cars or cars-to-ship at the remarkable rate of 540 tons per 
hour! Equipped with 75 foot boom on which travel both a hook and a 
Brownhoist-made, 80 cubic foot flush link-type bucket. The entire unit 
straddles three railroad car tracks located on the pier. 


In addition to boat unloading equipment and material handling bridges, 
Industrial Brownhoist manufactures Diesel-Electric locomotive cranes from 
25 to 90 tons, and railroad cranes up to 250 ton capacities. If your firm can 
profit from reliable, high-speed, high-capacity material-handling equip- 


ment, write for new general Catalog No. 562. SUBSIDIARY OF 


Penn-lexas 


ie 


a 


INDUSTRIAL BROWNHOIST CORPORATION, BAY CITY, MICHIGAN 
DISTRICT OFFICES: New York, Philadelphia, Cleveland, Chicago, San Francisco, 
Montreal, Canada « AGENCIES: Detroit, Birmingham, Houston 
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Alcoa engineers had to find some way 
to keep it from hardening before it 
rived for final machining and milling 
(lower pictures, page 165 

Since no deep freeze cvel built would 
hold the plate, they packed it in dry ice 
lhe chemical keeps the wing panel at 
sub-zero temperatures during the whol 
trip and evaporates b the time the 
package irrives in California 

Milled and drilled immediately on 
arrival, the aluminum plate hardens up 

' 


to a strong structural part 











PRODUCTION BRIEFS 





Sea-going plastic bags for transporting 
liquids are being developed for the 
Navy bv U.S ibber ( the long 
narrow | 
effect 

sum] 

tain during 

"57,p108 

the Navv’ 


A low-pressure ‘gage ne Ama \ 
opened last CK a Par N a 
H« rcules | 

commercial productios ill s a ft 


if the 


}-1n 
ules has been 
lyethylene ror 

im art ment 
vith many §s werke Hoechst, 
vhich 1 c eigler process 

Paper made from Philippine bamboo 

red hi ests at the U.S 
ratory at Madi 
tiie pa pc 


favor 


_ 
nber 


Computers work so fast on reducing 
. 


nd imterpre 
that a fu 


necrs e speed is necessary because 
missiles are being fired more frequently, 
with rush ng iat mean each bird 
is different. althoug production is ip 
per t 


An auto inspection machine that auto 
matically grades and marks cvlinder 
block casting has the industrv excited 
One car maker, whose rejections of 
blocks have run as high as 300 a dav. 
savs the machine in save valuabk 
time. The tester, developed bv Baker 
Bros., Inc., of Toledo, rejects blocks 
that are not suitable for boring 
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THE STORY BEHIND THE STORY 


Risocieniensieians 


Poa Prtt-oe oor 


LAND POWER takes on new offensive strength by employing surface 


o-surface missiles to pu int retaliatory blows against aggressors 


d oy selected land targets 


tr 


dest 


AIR POWER is made more formidable by use of air-to-air missiles 
to intercept the high-speed attacks of enemy jet fighters or bombers. 
am + 


SEA POWER is strengthened and its range extended by surface-to-air 
missiles designed to intercept attacking aircraft far from our shores 


MISSILES: 


On their precision may rest 


the fate of the world 


No matter how many missiles a nation builds, no matter how 
much they cost, the effort is useless if they fail to deliver a 
warhead squarely on the target. On the other hand, the nation 
possessing missiles of known precision has one of the greatest 
powers on earth to prevent wars. No aggressor could afford 


the swift and deadly retaliation such missiles assure 


Whether a missile is designed to intercept a bomber at short 
range — or demolish a target in another hemisphere — its 
effectiveness depends to a large extent on the performance of 
the gyroscopic, electronic, hydraulic and mechanical systems 
which guide it. With new missiles capable of reaching 5,000 
mph within seconds after blast-off, these ultra-sensitive com- 
ponents must survive violent stresses and hold the missile on 


its true course to the exact moment of impact 


Through the foresight of America’s military strategists our 
missiles now constitute a strong power in maintaining world 
peace. Our immunity to attack will continue, however, only so 
long as their precision remains superior. Sperry’s contributions 
to our missile program range from instrumentation and com 
ponents through major subsystems like radar and inertial 
guidance, to complete missile weapon systems and automatic 
checkout equipment 


: PIA AY GYROSCOPE COMPANY 
DIVISI( ORPORATION 
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EXPERIENCE ENGINEERED 


TIME TESTED 


Multilith Offset 


USER ENDORSED e 


The duplicating method now accepted and used by 
468 of the 500 largest U.S. industrial corporations... 
and tens of thousands of smaller companies 


BLANK PAPER + 
\ . 
A A MULTILITH) = «COMPLETE BUSINESS RECORDS 
ra |. mMaSTER ™ 
are 


ik 
2 ent --—— 
banned 
| 


In each of these companies there was a problem to be solved—and Multilith 
Offset provided the answer—highest quality copies— widest range of appli- 
cation— greatest over-all economy of operation. 


Every business requires duplicated copies—office communications — business 
forms— promotional material—and systems paperwork. Only Multilith Offset 
can do so many types of work so well—regardless of the kind or size of 
business. Only Multilith Offset offers— 


© Complete lines of machine models and complementary equipment 


@ The world’s most valuable source of knowledge about the 
profitable application of modern duplicating methods to vital 
paperwork needs of business 


® Years of practical experience in the development of new ideas 
and the constant improvement of product. 


Ask the nearby Multigraph field office to submit a no-obligation report on 
exactly where and how your business can save and profit with Multilith 
Offset—or write Methods Department, Addressograph-Multigraph Corpo- 
ration, Cleveland 17, Ohio, for a free copy of "Is Your Business Held Down 
by a Paper Wait?” 


Addressagraph-Multigraph 


PRODUCTION MACHINES FOR BUSINESS RECORDS 


@© 1957 A-M Corporation eTrade- Marks 


SERVING SMALL BUSINESS—BIG BUSINESS—EVERY BUSINESS 





NEW PRODUCTS 





Scaled Down to Low-Budget Labs 


The $5,300 instrument in the pic- SSS 
ture is the successful offspring of a <a _, 
$250,000 misfit. It’s a portable mass : = 
spectrometer developed by Consolidated 
Electrodynamics Corp. of Pasadena, 

Calif. The instrument is expected to 

be the fast, handy tool that engineers 

and research scientists have needed for 

the analysis of gaseous and light liquid 
mixtures. But it still owes all that it 
is today to its unfortunate ancestor 


—— 


he first industrial mass spectrometer, 
costing $250,000, was built by CEC 
in 1938 for use in oil prospecting. The 
idea was to sniff out oil-bearing strata 
bv analyzing surface soil gases with the 
instrument. But interest in this method 
ef prospecting died, and CEC was 
stuck with an expensive white elephant. 
¢ Wartime Interest—However, during 
World War II, the demands of the 
S\ tic rubber and oil refining in 


=6 
» 
a 


Se 
af 


dustnes for precise and fast analysis 
during production flushed mass  spec- 
trometry out of the experimental stage. 

Phree new spectrometers actually di 
rected the entire U.S output of svn 


thetic rubber during the war vears 








Since then, the mass spectrometer has 
been used to analyze samples of every- 
thing from xenon and krypton gases 
used in vacuum tubes to beer and ciga- 
rettes 
e Portability—These instruments, and 
ones that followed, were room-sized 
the pride of any laboratory that 
ifford the price of more than 
$100.000 
The new instrument can be easily 
moved from the laboratory to the plant 
nd set up on a table top for on-the 
spot analysis during production. Within 
30 minutes, it can analyze the 
ind amounts of all gaseous ck ba 
ments in a mixture. And, because of its gepggpesemeenmone samme NEWEST AND SMALLEST of the family 
lh cost, smaller. manufacturers and “aM 4 
I 


» Eke A in of 
O ) S © Hey 2 
boratories will be able to use it to , ms it ground, with bigger models at left and rear. 


mass spectrometers is in center fore 


make analvses they otherwise couldn’t 
afford. 
e Limitations—Of course, CE.C’s new 
model 21-611 can’t do everything the 
big ones do. It is effective only in de 
termining elements of light gases. But 
the simplification of its controls means 
it can be read by less skilled personnel 
and operated at about half the cost 
CEC engineers are confident the in- 
strument will bring mass spectrometry 
to a much broader low-budget market, 
including university research  labora- 
tories, small and medium-sized refiner- 
ics, chemical plants, petrochemical 
plants, and processors. THE NEW MODEL (right) analyzes small 
¢ How It Works—A spectrometer works amounts of gaseous mixtures or liquids that 
like this - —_ can be vaporized. It costs $5,300. 
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‘1 %o diameters 
... Only 2 blows 


KEYSTONE WIRE 


gives uniform quality Midland’s roducts include the 


Spin Lock Bolt made from 
° “XL”, Prod ed fo omo- 
products at Midland live aihemey tee 3 sens eallih 


out a single reject 


Screw Corporation 


fowabiliiy IS THE SECRET Midiand Screw Corporation, Chicago, 


Ill., threw the rule book out the window when they cold headed 
the welding screw shown above. 4 to 5 diameters is just about tops 
for 2 blow cold heading, but Midland goes to 7.2 diameters on this 
fastener. They've learned they can make the difficult—or well-nigh 
impossible—jobs easy when they use Keystone “XL” Heading Wire. 

It will pay you to investigate the possibility of using Keystone 
“XL” Heading Wire in designs that have been considered too com- 
plex for ordinary wire. Talk over your problems with your Keystone 
Wire Specialist. He will show you how the flowability ‘characteristics 
of Keystone “XL” Wire can help you, too! 


Keystone Steel & Wire Company, Peoria 7, Illinois 


KEYSTONE 


WwiRe FOR INDUSTRY 
KEYSTONE STEEL & WIRE COMPANY, Peoria 7, Illinois 


Mail coupon for free bocklet-— COLD HEADING FACTS! 
Discusses methods, technical facts, wire requirements and 
other data 


Nome —_ Tifle___ 
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City State 
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4 sample of the unknown vapor or 
gas mixture is held in a glass container 
attached to the instrument. Molecules 
of the mixture pass through a series of 
inlets to an ionization chamber, where 
they are bombarded with electron 
Then, as ions, they're accelerated to a 
high velocitv bi high voltage, shot 
into a chamber by a strong clectro 
magnet. The magnetic field causes each 
ion to rotate in a circle whose radius dk 
pends on the weight or mass of the ion 

lhe ions strike a collector that tran 
lates their various impacts into ele¢ 
trical impulses. The impulses, recorded 
on an oscillograph show how much of 
each mass or element is in the mixture 
Records of standard mixtures can _ be 
kept on punch cards for later compari- 


son 
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A portable radio facsimile set need 
just five minutes to put a develo] 
photograph in the hands of a person 
up to 40 miles away. Developed fot 
the Army by the Times Facsimile Corp 
New York Citv, the set is also ex- 
pected to be useful for newspapers 
The picture is taken with a Polaroid 
camera, and developed in one minute; 
transmission by radio to a Polaroid film 
receiver takes three minutes; the final 
development at the receiving end one 
more minute 

o 


The punch card principle has been ap- 
plied to door ks by Foersvarets 
Forskingsanstalt, of Stockholm, which 
claims its lock virtually proof against 
picking, packing with explosives, or the 
taking of impressions. The key is a thin 


slightly curved; 


steel strip, grooved, and 
when it’s slid into the lock, tumblers 
press into the grooves; it cannot be 
withdrawn till the lock is turned and 
the tumblers recede I'wo-vear tests 
indicate the lock can be operated more 
than 200.000 time 

. 


An electric personnel carrier that can 
climb hills and ramps with a full 
of four passengers is being made by 
Worthington Mower Co., Stroudsburg 
Pa. It’s called the Champ, has a 24 
volt moter and a special long-life bat 
ter\ The make acces it for 
use in plants, wi pitals, and hotels be 
cause it 1s quict, gives off no fumes 
Cost: $1.000 

« 
4 mobile weighing station for use in 
enforcing weight limits for commercial 
vehicles on state highways has been de 
veloped by Locomotion Engineering 
Inc., Sunnyvale: Calif. The 13,000 Ib 
unit with a full of platform: scales 


can be set up b men in 15 min 
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Progress 
with 


TU TAIN DU Yd 





i a METAL B TITANIUM 


Test strips of three different metals after px 
10% nitric acid and 20 


TITANIUM 
...the lowest-cost metal ? 


rtial immersion for 24 hours in the s 
rric chi le. Or 


ime solution containing 
ride titanium was unaffected. Both other 


j wetals are com- 





@ In a surprising number of applications titanium is just that. For titanium 
has exceptional resistance to many corrosive media that quickly destroy 
other metals. 


For example, titanium is uniquely superior in resisting corrosion by such 


common industrial chemicals as nitric acid, solutions of chlorine, chlorinated 





compounds. Also, titanium is not susceptible to stress corrosion. It resists 
pitting attack in a solution where corrosion does take place. Thus this new 
metal is being used in more and more places, where corrosion wastes money 

in process vessels, piping, filters, heat exchangers, and many other types 
of equipment. 


Titanium has a big future. Let us help you “design ahead”’ with this excep- 
tional metal. We’ll be glad to supply corrosion data, and help you evaluate 
Clamps on racks used to hold automo . : : 7: ——- . . 
she adliiies to Ganiiet ta Teen titanium in your applications. Write Dept. Q-7, for complete information. 


than other metals tried in electrolytic 


solution, 


nium clamps last up to 30 tir 


MALLORY SHARON 


MALLORY-SHARON TITANIUM CORPORATION +- NILES,OHIO 


Producers of titanium and titanium alloy sheet, strip, plate, rod, bar, billets 
‘ - a~ 
— 














ANNUAL MEETINGS draw bigger crowds—with women and retirees predominant. 


SOME PRESIDENTS—like Walter Tuohy of Chesapea 
& Ohio RR—enjoy being buttonholed by “owners. 


RECORD turnout was held by General Electric. Over 


rsons turned up at this year's meeting 
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MANAGEMENT 


Giving Stockholders Their Day 


Many companies put on big 
shows to draw shareholders to 
annual meetings. But there's 
some argument on whether it’s 
worth it. 


Sir, just what do you do that’s worth 
5150,000 a vear to us?” 

Over the past year, a number of com- 

iny presidents have been asked that 

uestion, and others equally blunt, at 

time and place where a coherent 

nswer can be most difficult to make— 

the annual meeting 

In the coming vears, the questions 

ind _ possibly 

ual meeting becomes 

| iffair, and the 

ttending con 

trend 

mMpanies 


» handle grow- 


ee 


~ 


QUESTIONS flow faster—and it’s dangerous to duck even the embarrassing ones. 











Whats your iting, ading problem? 


PROBLEM: 
Handle more 
— dock traffic 
in limited 
space 





ss 


FOOD-—even informal box lunches—helps 
Truck Leveler raises or lowers truck bed to dock level | draw crowds 


The modern hydraulically-operated Takes no space . . . easily installed ' 
Rotary Truck Leyeler speeds load- _in pavement in front of dock at new o Bie PandectionsA 
ing and unloading operations of or existing buildings. Leaves dock *. ia 

any truck at any dock, Eliminates platform completely free of ob- 
sharp, dangerous ramp inclines. structions. Capacity, 40,000 Ibs. 


, +h 


PROBLEM: No room for PROBLEM: Eliminate long PROBLEM: Keep materials 
ramp or dock hauls around rail siding at convenient height 


rv 
ia 


alt 


, wo b ——— = ra 1 I lul t refreshments 
p . ay Mone mm ; . d do r} ruts tr) 
« | id | (ee gf ( ugnt it 


d direct from plant , Dock Bridge spans Production lift raises mat 


ite- 


truck bed le el with gap etween building 


rials automatically for fast 
elator Lift. Take speeds p! int traffic ontinuous machine feeding. 


it's level shortens traveling distance Handles heavy | 
‘ete as and lowers between | and cheaper 
used to move tra to permit 1 tf makeshift m« 
her traffic from 
el to another 





capac ity, rise 


and contr 





ROTARY TRUCK LEVELER—LEVELATOR LIFTS 


These dependable lifts using economical neered to your requirements, Capacities 


oil-hydraulic power have countk ss appli to 100,000 Ibs. Nationwide installation 
cations in modern industry. Available in and service facilities. Mail the coupon 
tandard models and special units engi below for complete information. 


ROTARY LIFT COMPANY 

Division of Dover Corp.—Memphis, Tenn.—Chatham, Ontario ; r] 1 +] +, 5 ee a ee 
enough, an ut sand in 
What are vou going to do about it?’ 
MAIL FOR COMPLETE INFORMATION “What is the company’s policy about 
Rotary Lift Ce training voung men to replace the old 
1052 Kentucky, Memphis 2, Tenn. men now running it?” — 
Send information on Truck Leveler “The stock has gone down 40 

Dock-To-Dock Bridge Levelator Lifts ince I bought it. What are vou doing 
iain ibout it?” 

‘ This sort of only ust he 
Addres ginning. A look at a few figures shows 
how the meet growing in siz¢ 


G in 1948 drev O5—less than 
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Meet Ray Matson 


a printer’s 
banker 


In 1931, when Ray Matson came to Division 
1) at The First National Bank of Chicago, hi 
nherited a customer, a printer The mar 
shop occupied only 10,000 square feet: he had 

| of approximately $40,000 

sion D loans to printers and publishers 
And in 1931 Mr. Matson furnished $10,000 
to the printer for operating pr 
dition to current loans, nearly e\ 

e been others—for mortgage 
quipment 

YF operatiol 


SOOO) 


oaning othicer 


nderstanding of 


rest in those Industrie 


Whether you deal in printing or 
one of our Divisions and its office 
you. We invit 
tion with a banker who speaks \ 


a banker from The 


The First National Bank 
of Chicago 


Building with Chicago since 1863 


MeEMeE 





180 


sepoan Stay ee “tun Other REULAND firsts! 


machine ls dynan 
ange-ad lyn © Motor with internal fluid coupling 
© All-aluminum motor frames 
pleasing lines blend with the contour of © “Through-Shaft" magnetic disc brakes 
vachine on which they are mounted © Spline-coupled hydraulic pump motor 
' © Foot mounted magnetic disc brake 
complete with bearings and shaft 
lity © Slip Ring motors in small =66 frames 


nce peovides vibrationless runnin 


| example of Reuland cooperation 


Vrite for Precision Motor bookl PM 1010. Also, free catalog of the 
omplete Reuland line of standard an pecial motors sent on request 


| 


REU LAND REULAND ELECTRIC COMPANY 


Eastern Divisio Howell 91, Michigar 


Distributors in all principal cities 











“PACIFIC JEWEL” 


A Cruise to the Fabled Orient 


departing San Francisco Nov. 9, 1957 


on the American President Lines ‘’PRESI- 
DENT HOOVER’’—57 Days All Inclusive 
$2750.00 (46 days returning by air 


visiting 
Japon, Philippines, Singapore, Johore, Thai 
land, Cambodia, Hong Kong, Macau, Hawaii 


See Your Travel Agent or Contact 


CORONET TRAVEL REPRESENTATIVES 
530 W. 6th St., Los Angeles 14, Cal. 

















contact help wanted 


/:44 LUN every business man needs help—and 

& needs it badly—at some time or other. 
If you have a business service that 
will help America’s business execu 
tives the readers of BUSINESS 
WEEK then tell them through the 
“clues” .. . BUSINESS WEEK'S own 
Classified Advertising Section. 


Just write Classified Division, 
BUSINESS WEEK, 330 W 42nd St., NY 36 
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decade later the figure was 3,643. Alcoa 
had 50 at its meeting two vears age 
125 last vear, over 200 this spring 
Pennsvivania RR drew 600 two vear 
igo, about 1,000 last vear, well over 
1,500 this vear 
e¢ The Reasons—Behind the trend ar 
three main factors: the wide publicity 
on the part of the New York Stock 
Exchange, brokers, and financial insti 
tutions on the role of the small stock 
holder; a growing group of shareholders 
(women, and men who have retired 
with time to attend meetings: 1 the 
conviction on the part of some com 
panies (although strongly disputed by 
others that the big” stockholder 
mecting is an invaluable public 1 
lations tool 

Actually, only a handful of the 
6UU0,U0U corporations in the U.S 
hold elaborate meetings. And of thes« 
it’s only the 3,000 or so companies 
whose stock is listed on major ex 
changes, or active over-the-counter, in 
which there’s enough interest to make 
ittendance by an “outsider” stockhold« 
one who does not work for the com 
pany) likely 

Kven in this group, the majority of 
comparies are uninterested in wooing 
their “owners.” It’s only two years since 
the New York Stock Exchange made it 
requirement for new listing that com 
panies agree to solicit proxies—and ove 
50 of the Big Board companies still di 
not even do that 
e Short and Dull—And most meeting 
ire still purely routine affairs to comph 
with legal requirements. Minutes of the 
last meeting and the annual report ar 
submitted (actual reading is usualh 
waived) and directors are voted for (al 
though the outcome generally has been 
determined beforehand One _ recent 
mecting in New York was clocked by 
business reporter present at exactly 4 
minutes and 5 seconds 

But the voice of the stockholder 
growing louder, and things are chan 
ing. And man ympanies, of all 


SIZC 
now make it a point to urge stockhold 
ers to come 

Chesa peake a Ohio Ry. drew 3,3 
il its meeting this vear against 75 
1956—and not bv accident 

It held the 1957 meeting at New 
port News instead of Richmond anc 
tied it in with the Easter weekend 

l'ours of the Jamestown festival were 
arranged by the company, three special 
trains were run to Newport News on 
the morning of the meeting, box 
lunches were provided, and an inspec 
tion of the company’s facilities in the 
harbor aboard an excursion steamer 


and a ferrv was scheduled 


¢ Champagne Party—In San Francisco 
the annual meeting of Matson Naviga 
tion Co. is becoming an institution 
This vear Matson held its meeting 
aboard its new luxury liner, the Mari 
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‘Dependable ? 
He'll be running when 
[im on Social Security /’ 


A Marchant is known as an exceptionally depend- 
able calculator that stays in the pink of running 
order. This is the result of its unique, constantly 
meshed proportional gears and continuously flow- 
ing dials. There’s no stop and start—no shock or 
jar! Marchant engineering and craftsmanship 
mean longer uninterrupted service. 


A Marchant has other important advantages, 
too. Ease of operation is one. Its quiet speed is 
another. And a Marchant gives you continuous 
proof —a straight-line, true-figure dial check of 
every number entered during a calculation. 


What do those advantages add up to? To your 
assurance of the utmost accuracy in your figure- 
work, and to a more efficient, more profitable 
operation of your business. 


MARCHANT 
CALCULATORS 


INC 
OAKLAND 8, CALIFORNIA 


' Mail this coupon, with your business letterhead, 
' to the address above for free: B-6 


| Descriptive literature on Marchant Calculators 
| Index to Modern! i2u 


Modern Management Counts on Marchant 








“WE HAVE TO REACH 
EVERY BUYING AREA” 


S. N. Rosenthal, President 
of Speedry Products, Inc., 


Tells How Business Magazines 
Help Cover an Industry-Wide Market 


“Our indelible marking devices and Instantdry Inks are 
used in so many departments,” says Mr. Rosenthal, “that 
a salesman can’t hope to contact each prospect. We find the 
best way to introduce products is through advertising in 
business magazines. It’s the most direct way—and the most 
economical way—to get our story to the people we want 
to reach.” 

Here’s another example of “‘mechanized selling”’ at work. 
When you advertise in business magazines, you arouse in- 
terest in your product, create preference for it, free your 
sales force for the productive tasks of making specific pro- 
posals and signing orders. 


IF WHAT YOU MAKE OR SELL is bought by business 
and industry, the place to “‘mechanize”’ your selling is in the 
magazines serving your specific markets. You will find you 
can usually do this most effectively in one or more McGraw- 
Hill magazines. 


McGRAW-HILL PUBLICATIONS 


McGraw-Hill Publishing Company, Incorporated 
330 West 42nd Street, New York 36, New York 








rer 


“Our product story is best told first by business magazines,” 
says Sidney N. Rosenthal, President of Speedry Products. 
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ADDING YEARS TO HIGHWAYS... 


184 


with Cox & Stevens Electronic Scales 


Longer life is being built into our highways as a 
result of truck axle load research carried on by 
state highway engineers. In the past, conven- 
tional “stop, wait and weigh” roadside scales 
collected only limited research data while truck- 
ers fretted at delays. Now, Cox & Stevens Elec- 
tronic Scales, set right in the highway, record 
axle loads, axle spacings, gross weights and speeds... instan- 
taneously ... while the trucks high-ball along. 

Similar Cox & Stevens Electronic Scales are also used to detect 
overloaded trucks “on the fly.” They permit equitable enforcement 
of weight laws... stopping only the violators... without even 
slowing down trucks properly loaded. One scale crew can do the 
work of several. 

Cox & Stevens Electronic Scales are now installed in Iowa, 
Virginia, Minnesota and Oregon. They are a product of Electronic 
Signal Co., an important member of the Neptune group now serv- 
ing virtually all industries. 


NEPTUNE METER COMPANY, 19 West 50th St., New York 20, N. Y. 


neplune 


for a better / measure of profit 


Neptune Meter Co., Neptune Meters, Ltd. liquid meters 
Revere Corporation of America, aircraft instruments & wire 
Superior Meter Co., Inc. / gas meters 
Hot Spot Detector Co., Inc. / temperature warning systems 
Electronic Signal Co., Inc./ toll collection equipment, electronic scoles 


VWanage nen 








POsa Some 500 st rckholders he ird th 
president's report in the ship's theater, 
watched a movie about its maiden voy 
age, were escorted on tours of the ship 
Later they drank tea or champagne 
not many took tca) from glasses float 
ing an orchid, while listening to music 
by the ship’s orchestra. Thev left clutch 
ing portfolios of framable water colors 
depicting exotic Matson ports-of-call 
Few meetings are quite that plush 
But many companies are going out of 
their way to make more direct contact 
with stockholders. Westinghouse holds 
its meeting at a different place cach 
year to get at more of its widely scat 
tered 143,000 owners. This year Amer 
ican Machine & Foundry held simul 
taneous mectings in New York and 
Chicago—the chairman and the presi 
dent presiding respectively at each, with 
mectings linked by closed-circuit T\ 
¢ Feeding the Investor—Dozens of 
companies now serve food in some 
form. For the larger ones, the standard 
is the box lunch—two or three sand 
wiches, sometimes fried chicken, a 
packaged dessert, and a beverage. Me- 
dium-sized meetings—usually up to a 
couple of hundred stockholders—fre- 
quently go the luncheon route. Com 
panies give careful thought to menus 
too fancy (filet mignon) and stockhold 
ers carp about cost, too simple (ham 
burger) and the mmplain they're not 
setting their due. Western Air Lines 
gives stockholders its well publicized 
champagne flight’’ tre itment The 
meal, served on airplane trays by flight 
stewardesses goes to champagne, 
shrimp cocktail, squab stuffed with w ild 
} 


1 per 


rice—accompanied with orchids anc 
fume 

e Souvenirs—Souvenirs add to the en 
ticements. Cigarette companies usualh 
hand out cartons of all their brands and 
food companies distribute their prod 
ucts, too. Heavy industrv, like Koppert 
Co. this vear, offers such gifts as icc 
buckets 

Today it’s common for stockholders 
to check ahead of time on added at 
tractions before they decide to come 
Companies who have not vet embarked 
on the trimmings trend frequently are 
told bluntly during meetings that they 
should—with invidious comparisons to 
competitors 
e Mixed Delight—Managements ar« 
finding the larger meetings something 
of a mixed delight—particularly for the 
executive officer who must preside. The 
head of a motion picture company, 
whose meetings occasionally get ram 
bunctious, explains — philosophically, 
“one dav a vear | have to take it.’ 

But most seem to enjoy the by-play, 
ind many are convinced that closer com 
munication with shareowners is vital. 
¢ Handling Questions— l'echniques 
presidents say they use to handle ques- 
tions varv. Some “answer every ques- 
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HOW WE GO TO ANY LENGTH...OR WIDTH... 
to help you save money on wire cloth components! 


@ Wire cloth users are experiencing a couple of new 
reasons why it pays to do business with the Reynolds 


Wire Division of National-Standard 


Here’s the idea. .. 


In blanking or forming wire cloth components, a roll of 


wire cloth 2 to 8 times normal length means 2 to 8 times 
as much production in a single run without a shutdown. 


It also means less waste and less handling! 


Similarly, when cloth is pre-slit (as shown above) to 


exactly the width a customer really needs, this too results 


NATIONAL 


DIVISIONS: NATIONAL -STANDARD, Niles, Mich.; 1 


WAGNER LITHO MACHINERY, Secaucus, N. J.; mer 


ATHENIA STEEL. Clifton, N. J.; Mal, high caroon spring steels 


in less waste, faster production and reduced handling 


So these days Reynolds Wire is departing more and more 
from old established industry standards producing 
wire cloth in continuous lengths up to 800 feet instead 
of standard 100-foot rolls and furnishing pre-slit 


cloth as narrow as 1 inch wide and even less 


Why not talk with Reynolds about your wire cloth 
needs? If we can help you cut production costs you'll be 
ahead on every count for there’s no better, more uniform 


wire cloth than that you can get from Reynolds. Try us 


STANDARD 


WORCESTER WIRE WORKS. Worcester, Mace high and low carbon specialty wires 


REVNOLOS WIRE, Dixon, Hl.; ncustria/ wire cloth 








WOODFLOUR FLOWS ‘| 4-44 0)1> pee tion fully and honestly’; others admit 


to using the soft generality as often as 
through industry's most ad vanced bulk handling system! possible; a frequent gambit is “we'd be 
\« 


delighted to give vou full details on that 


F s : ifter the mecting.’ 
: “el : Most have found it’s dangerous to 
> insuik, cut off, or give a_ sarcasti 
answer to any question. It not only 
makes the particular questioner un- 
happy, but also raises considerable re 
sentment among the rest. ‘There seems 
one exception to this rule—audience 
reaction to the small group of men 
known as “professional stockholders,” 
like Lewis Gilbert, who holds a small 
amount of stock in a great many com 
panics and attends over 100 meetings a 
veal Few managements resent his 








questions or suggestions but it’s not 
unusual for other stockholders, particu- 
larlv elderly ones, to stand up, wave a 
; - 4 cane, and quaver, “sit down, you derned 
General Electric uses = — troublemaker The ene answer man 
agements have found it dangerous to 
SUPERIOR “FLUIDIZER’: for fast, efficient give esa Tih <oe ‘It's none 
of vour business iat always seems 
conveying of woodflour to make my number of otherwise 
quiescent stockholders want to make 
it their business 
ARE ANY OF YOUR One rule of thumb: barring compli 
PRODUCTS LISTED HERE? cations like a proxy fight or dividend 
cut—the bigger the iudience the 
smoother the meeting But it’s not 
unusual for a ntestant in a law suit 
igainst the company to try to argue his 


GENERAL ELECTRIC’S Phenolic Products 
plant has installed a Superior “FLUmDIzER’ 
as part of a new molding material 
manufacturing system. As shown above, 
the “FLUIDIZER” conveys woodflour 
from a central storage hopper to a number 
of process stations via 4” tubes 
Because there is little dusting at the 
discharge ends of the conveying 
lines, there is no need for the expensive 
and bulky dust collection equipment 
necessary on other air conveying systems. 
Che “FLUMIZER” system replaces a 
more cumbersome, less efficient method 
of conveying which involved carting 
woodflour in 80 to 100 lb. bags to the 
various stations and then dumping 
them manually. General Electric engineers 
are now looking into other operations 
which may utilize more “FLUIDIZERS”. 


Silicone * Calcium Phosphate 
Anhydrous Sodium Sulfate 
Ammonium Chloride 
Trisodium Phosphate 

Magnesium Oxide — : ? } 
Light Zine Oxide plovee-stockholder to bring up a labor 
Sodium Perborate grievance. Almost as much a problem 
Dicalcium Phosphate is the stockholder who insists on giving 
Ferrous Sulfate * Fine Alumina 1 long-winded and fulsome eulogy t 
Powdered Sulfur , These are hardest of all 


MmAaAnAgcmicen 


Sodium Chloride : } 


to cut off nad mectimes sct up a ! 


in pen meeting or for an em 


These, and over 100 other dry, reaction of 1 i f the same 
granular products have been If 
successfully fluidized. Call or 1 . } } ; rt 
write for further information on pathies re Crit ; vith management 
the Superior “FLUIDIZER’’ and unless t 1 residing los« h 
its advantages and application ] 

to your bulk handling problems. 


rise, audience svm 


temper ind then quart in far 
. ' } 
Sometin stockholder behavior 


crratic W her ox lun hes or sou 


r 1 hy rder Tl ommon 
THE VERSATILE “FLUIDIZER” SYSTEM Ne te re as 
consists basically of the “FLUIDIZER” ——e a a r see a 
valve, source of air and conveying line. needed. Mor Aas oxtang “ei 
It is available in a wide range of unit his “owners _ stumng shopping bag 
sizes from a simple assembled package full of extra lunches and souvenirs 
to a completely engineered system with \ The general experience Is that first 
switching stations, remote and automatic ° mis timers tend to be mum, but get morc 
flow diverters, pressure switches, and ave 
many other Superior accessories and 
services. 


+ 


vocal—with more poi ited questions 
ery veal Many come primed with 
chppings from the financial press, and 
If you handle dry, powdered solids, 
the Superior “FLUIDIZER” may be the 
answer to your problems of rising oper- ae 
Cc ~ i . ing in for larger meetings are com 
ating costs. Contact Superior today. 3 : 
pletely sincere in their desire to have 
more sto kholders better informed 


about the compam But some still 


e want both “good stockholder relations” 

S nd complete privacy for management 

oS Sn Seve One large company, headquartered in 
} ] 


New York, holds its mecting in Flem 

SEPARATOR COMPANY ington, N. J., which requires a subway 
121 South Washington 919 D East California St. 420 Lexington Avenue 221 North LaSalle to Jersev Citv, a train (one a day eac h 
Hopkins, Minnesota Pasadena, California New York, New York Chicago, Illinois wav during working hours) to Somert- 
WEst 8-765) RYan 1-9724 LExington 2-8878 FRanklin 2-3181 , 5 ° 


sthhons, advice, and criticism 


lists of que 
¢ Special lactics—Most companies g 
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Squirrels ... and some men .. . do not wait for 
time and the killing frost. For to them, time is 
more than money .. . Time is LIFE. 


Right now, companies who are battling 
skyrocketing costs are in a race against time — 
and the prize can be greater than money. 

It can be a matter of life itself. 


“Lower costs!” is a quick, curt command. 


) 


But how? How can you lower costs 


One way, a readily available way: Equip present 
machinery with auxiliary work units which 

will increase production or eliminate a costly 
operation . . . or both. 

Bellows “Controlled-Air-Power” Devices . . . 
“Packaged” Work Units: Work and Tool Feeders, 
Holding Devices, Air Motors and Controls .. . 
can be applied to your machines quickly. 


Don’t Wait . . . Automate. A Bellows Field Engineer 
can tell you how Bellows Air-Powered Devices 

can lower manufacturing costs for you. He may 

be called by ‘phone in every large industrial 

area in the United States and Canada .. . Listed 

as “The Bellows Co.” . . . Or write direct for 
Bulletins ML-3 and BM-25. Address Dept. BW-657, 
The Bellows Co., Akron 9, Ohio. In Canada— 
sellows Pneumatic Devices, Ltd., Toronto, Ontario. 


The Bellows Co. 


AKRON 9, OHIO 


MANUFACTURERS OF CONTROLLED-AIR-POWER DEVICES FOR 
FASTER, SAFER, BETTER AND LOWER-COST PRODUCTION 








ville, N. J.. a bus to Flemington. But 
its big lunch and fancy souvenir draws 
up to 200 anywav. This company serves 
lunch first 1 good meal quiets ‘em 
down,” an officer savs with a wink) then 
conducts a long business meeting 
Stockholders don’t have time to sta\ 
i ind ask questions or they'll miss the 
could learn a thing or two returning train 

Another company, with some stock 
holders who perennially ask questions 


an this high school and sometimes embarrassing ones 


solved the problem by inviting them to 


A smart executive 


drive to the meeting with officials, en 
couraging them to ask questions then. 
Queries they have no objection to, they 
suggest be asked at the meeting, too 
Ones they'd prefer not brought up in 
public, they answer in the car. 

¢ Purpose—Companies that are buck- 
ing the trend wonder whether the big 
ger doings to get bigger turnouts actu 
ally serve their intended purpose. Some 
question whether many that turn out 
have any real interest in the company 

or are simply looking for something t 
do. Thev point to cases like the outfit 
that offered lunch and a special pro 
gram last vear, drew almost 1,000, ran 
1 straight business meeting this veatr 
found less than 200 showed up. At the 
big C&O RR mecting this vear, when 
president Walter Tuohy indicated the 
formal part of the meeting was over, 
there was a general stampede for the 
sightseeing boats—and the question 
period was cut short 


“In the small all-business meeting, 


1] 
it 
High School, Westminster, S. C ittendance is 95°‘ male,” notes a 


Architect: Harold Woodward 


3 deo 


business reporter. “At the big luncheon 
plus mecting, it’s predominantly fe 
yr ; - male. In both cases, probably half of 
Today's school administrators and their architects plan, design and the group fits the ‘elderly’ category 
build schools of maximum efficiency and aesthetic beauty and, at the same 7 , 
time, do it at costs which are easy on taxpayers’ pockets. Check on te men that look in the 
The Westminster High School in South Carolina is typical. This school middle bracket, like executives, and 
was built for $7.69 per square foot by using contemporary design and modern four times out of five vou find they 
timber products. Over $130,000 was saved by using laminated timbers for work for the company. Not many men 
beams, posts, arches. The completed structure was a study in beauty and can take time for a routine meeting.” 
space utilization. Classrooms, gymnasium-auditorium, work areas, all were ¢ Common Attitude—A good many 
beamed and arched with Wolmanized® pressure-treated, laminated wood companies refuse to solicit attendance 
If you are building where termites or decay are problems, or where high One president sums it up this way 
humidity, process moisture, and condensation are problems, learn a lesson (he sophisticated investor doesn’t 
from this high school. Build with Wolmanized pressure-treated lumber. come—unless he’s spoiling for a public 
fight. If he wants information, h 
knows it’s as close as his telephone any 
Wolmanized working dav. Mavbe most investors 
today are small—but it’s doubtful if 
o big ‘“ : 
Re. contig 1 big mecting is really 


This handbook tells where to use Wolmanized “For one thing, most of them are 
lumber in light and heavy construction and in ; 

onle ' . . 

process industries to combat termites and decay local ~~ ple ind stockholders are 

scattered across the countrv. If vou 


publicize your party, vou may get more 


Wolman Preservative Dept., Koppers Company, Inc. ~— resentment from the 99% who can’t 


1450 Koppers Building, Pittsburgh 19, Pa. come than vou get good will from the 


Please send me the 16-page handbook, ‘Safeguard Building Dollars 1% that can. The fact that vou have 
with Wolmanized Pressure-Treated Lumber. to offer food and entertainment to 








—— — — — — — — Clip and Mail-————————-——- 








ee a draw a crowd indicates that it’s the idle. 
rather than the interested, that com 
to pass a day. They are not neces- 
sarily the ones who can help the com- 
City, Zone, State pany END 





Organization___ 





Address. 
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Is this helping YOU sell Latin American industry ? 


If you are an advertiser in INDUSTRIA, 
the answer is yes. 

Because the second man from the right is 
George Browne, INDUSTRIA’s Editor. 
This particular photograph was taken at a 
meeting of the Pan American Council of the 
International Committee on Scientific Man- 
agement in Santiago, Chile. 

A specific meeting ... or a specific editorial 
field trip...isn’t of major importance. What 
is important is the basic concept of editorial 
service which prompts the trips. 

In INDUSTRIA’s case, the reason for the 
trip is to talk to operating management men 
in manufacturing plants, and to participate 
in meetings which deal with operating men’s 
problems. If you take trips only to talk to 
the people who sell goods, you’re not going 
to learn as much about the problems of 
people who buy them. 

Because INDUSTRIA editors spend more 
time with operating management men . 
and because INDUSTRIA has the services 





of full-time McGraw-Hill News Bureaus in 
Major Latin American areas .. . INDUS- 
TRIA has intimate knowledge of the prob- 
lems of operating management men in Latin 
American manufacturing and power plants. 
INDUSTRIA’s editorial content, designed 
to help readers solve those problems, has pro- 
duced the largest paid circulation of any 
industrial magazine in Latin America. And 
THAT’s another reason why more and more 
companies count on INDUSTRIA as their 
basic medium to cover the Latin American 
manufacturing — power plant market. 


(NOENIE RIA INTERNACIONAL 


industria 


McGRAW-HILL INTERNATIONAL CORPORATION 


330 WEST 42nd STREET, NEW YORK 36, N. Y 


INDUSTRIA is printed in Spanish and is sold — by sub- 
scription only — only in Latin America and Spain. 





SOUTHWEST LOUISIANA 





\ Nasa 7 NS 


5) 


Vt ae Vt \' . 
« S \) ~ 
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Set 





eee mew address 
for expanding industry 


=| | l 
~~ (ae 


Many industries, including that new giant, petrochemicals, 


are building in Southwest Louisiana. In this hunting 





and fishing paradise, this prosperous center of sugar, rice 
and cotton production, industry finds an abundance of 
raw materials and water, a year-around working climate 
and adequate supplies of dependable, economical natural 
This is the eleventh of a series de- gas. Inland waterways and nearby deep-water ports 
scribing the area served by United offer easy access to world markets. Looking for a site for 
Gas. Map shows United Gas pipe . 
lines in Southwest Louisione 


Thi Ce Gu Ovdte 


If fuel is a factor in your opera- 
tions, write United Gas, P. O. Box 
1407, Shreveport, loa 


your new plant? Look to the growing Gulf South. 
. io) ios 


UNITED GAS CORPORATION UNITED GAS PIPE LINE COMPANY UNION PRODUCING COMPANY 





In Management 


FTC Sees Monopoly Peril in Merger 
Of Vending Machine Makers, Operators 


Expansion in the vending machine industry—at least 
through mergers and consolidations—is being braked by 
the Federal ‘Trade Commission. 

Last year, FC charged that Vendo Co., the leading 
inaker of vending machines had violated anti-merger laws 
in acquiring a West Coast competitor, Vendorlator Mfg. 
Co 

Now the commission is after even bigger game: Last 
week it accused the nation’s biggest operator of vending 
machines—Automatic Canteen Co. of America—of violat- 
ing the anti-merger law when it acquired Rowe Mfg. Co. 
in 1955, 

[he Automatic Canteen-Rowe consolidation put to- 
gether two of the three vending machine operators that 
do business on a nationwide scale, savs FUC. In 1954 
the two companies together accounted for sales of $103.3- 
million or 16.3% of the total goods sold through vending 
machines 

What's more, FTC says, the merger put Automatic 
Canteen in a position to squeeze competing operators 
of vending machines—via control of production facilities. 
Before the Rowe acquisition, Automatic Canteen had no 
nianufacturing facilities; but Rowe was one of the larg- 
est manufacturers. ‘This means, savs FTC, that Auto- 
matic can now “manipulate” the supply of vending ma- 
chines formerly available to the industry from Rowe. 
Competitors are dependent on Automatic for machines, 
savs FTC 

All in all, F'T'C says the merger may lessen competition 
or tend to create a monopoly in an industry whose ex 
pansion in recent vears has been accompanied by crea- 
tion of big companies through consolidations and merg- 
ers. 


Construction Company Meets Its Payroll 


At Far-Off Sites by Teletype System 


To cut overhead on its shifting and far flung construc- 
H. McGraw & Co., of Hartford, is experi 


menting with remote control pavrolls. 


tion sites, | 


Ihe main office determines daily operating costs and 
prepares the weekly pavroll for jobs 1,300 miles away, via 
: central computer and leased telephone lines. ‘Thus, in 
Brewton, Ala., where 200 McGraw men are putting up a 
paper mill, time cards—which may vary in rate or hours 
and cost data are fed 
directly into a ‘Teletype that feeds into machines in the 
main office. Come payday, the main office makes out the 
payroll, feeds the data into the ‘Teletype, which fills in 
blank checks at the job site 

The company saves the expense of maintaining sepa- 
rate accounting and bookkeeping operations in the boon- 


worked for each man each dav 
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docks, where office help is hard to get, and can keep a 
closer watch on fluctuating daily costs. 

Leasing of the telephone lines and the equipment to 
transfer information back and forth costs $2,000 a 
month. ‘That's much more than saving on any once site, 
but the company hopes to beat this by tying in other 
jcbs to the same trunk line. Eventually 1,500 or more 
employees on various projects will be paid via one leased 
line. 


Keener Named as Goodrich President 
As W. S. Richardson Prepares to Retire 


J. W. Keener, for the past year executive vice-presi- 
dent and heir apparent at B. F. Goodrich Co., was ap 
pointed president last week succeeding W.S. Richardson, 

who retires to Florida 
this August, but remains 
a director. 
Keener, who is 48 vears 
old, was at one time an 
instructor im economics 
and business administra-, 
tion at Ohio Weslevan: 
he joined Goodrich in 
1937 as a market re 
searcher, and became 
successively director of 
business research, mana 
ger of the chemical divi 
sion, assistant to the financial vice-president, assistant 
to the president, vice-president for emplovee relations, 
and executive vice-president. 

Ile has served on a number of government boards in 
war and peace, has been adviser to the State Dept. on 
international rubber matters, and is a director of the 
University of Akron. 


. 
Management Briefs 
For the first time in 


for technical manpower in the U 
Last vear there was a |] 


six years, the production curve 
S. has turned upward 
5% increase over 1955 in bachelor 
degrees in science, and 17% in engineering, savs the 


Ofhce of Education. ‘There is littl 
in the at least equally vital area of advanced 


IICTCASC is V¢ 
however, 


degrees 


The Twentieth Century Fund is coming forth th 
July with a digest of its widely applauded 1955 study, 
America’s Needs and Resources: A New Survev. ‘The 124 
page booklet, “U.S.A. New MacMillan 
$1.50), is in effect a handbook of the economic system 
for executives and students 


Dimensions’ 


I'wo mergers were officially O.K.’d last week. Cerro 
de Pasco Corp., the non-ferrous metal miner, is expand- 
ing vertically by stock exchange acquisition of Lewin- 
Mathes Co., St. Louis copper refiner. Dixie Cup Co. 
stockholders have cleared the way for thei: company’s 
merger into American Can Co. : 
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ow alae CHARTS OF THE WEEK 
| Whatever the 


job = do it . 
better = | | MA 





Thousands of Tons, End of Month 
200 


“with 
APSCO 
STAPLERS 


@ pin checks with invoices 
@ tack notices on bulletin boards 
@ clinch stapling for permanent files 


> @ assemble bulletins 
i) 1955 
> we 


Bote: U, $. Bureow of Mines. 


a Big Jump Over Yearend Level 


models to 

choose from, 

ranging from standard office-type 
to heavy-duty staplers. For your 
fastening needs, specify 


Aluminum inventories at producers’ uary and February amounted to 202,- 
plants were close to 161,000 tons at the 260 tons, about 75% of the 266,088 
end of March—up more than eight- tons produced. However, March con- 
fold from the bare-bones level of a year sumption of 141,529 tons was nearly 
earlier, Stocks at the end of March 6,000 ahead of output. 


5? — “op ff were nearly 60% above yearend levels Production of primary aluminum, 
ms Ummnicas Yoite! even though first-quarter production sharply reduced in February as a result 
a3) 


e3y _ . lagged 40,803 tons behind the pre- of low water supplies, has picked up 
rer sme ~~ ca ; 
—- ceding quarter. only modestly because of the fall-off in 
> a _ » 
Apsco Primary aluminum used during Jan- demand. 


products 
inc. 


tos Angeles, Calif. © Rockford, lil. * Toronto, Can. 


wee Wholesale Prices 


1947-49= 100 
18 


Apsco 





How to CUT 
Abrasive Pumping 


costs 


DENVER Rubber Lined Pumps and Complete 
Equipment for Ore Dressing ond Process 
Industries. Write today. 


DENVER “Apr 


1414 17th St., Denver 17. Colorado 
———"——_— ee 





Data: Depi. of Lober. 
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. . 
may be either offered to, or On the Rise Again 
pases — oo hone Wholesale prices at the beginning April, they slipped to 117.1 in May 

: - of this month resumed the upward (due to lower prices for farm products 
NESS WEEK'S own classified march that had been going on for over and processed animal feed). In June, 
a vear and a half. After reaching a peak farm prices regained the April level and 
of 117.2% of the 1947-49 average in foods advanced sharply. The prices of 


advertising section... “clues” 
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When Bese ee teim is your problem... 


Automation is control. The ability of processing equipment ucts and experience to help you. We produce control com- 
to produce at peak efficiency and capacity is highly de- ponents for aircraft, missiles and rockets, and valves to 
pendent upon the control system used. That is why control flow. Personnel and plant facilities are protected 
Manning, Maxwell & Moore pioneered and developed an by our safety and relief valves. To measure pressures and 
all-electronic process control system. This new approach temperatures, we manufacture industrial gauges and ther 
to the control of temperature, pressure, flow and other mometers. In the field of load handling, our cranes and 
variables overcomes many limitations of conventional sys hoists help industry keep materials on the move safely 
tems. As a result, product quality is improved, production and economically 


i res » a i y costc re vay . ° > _ . . . . 1’ - 
increased, operating costs reduced. District offices and industrial distributors in the U. S 


Whether your problem is control, protection, measure- and Canada, agents and manufacturing licensees through 
ment or lifting, Manning, Maxwell & Moore has the prod- out the world are ready to serve you. We invite your inquiry. 


— 


is 


— qop , 
a) i 6 OCF === 


‘Hancock’ ‘Ashcroft’ ‘Consolidated’ ‘American’ Aircraft ‘American-Microsen’ Bude ad Lifter’ **Shaw-Box"’ Electric 
onze and Steel Pressure Safety and Relief industrial Control Process Control Chain +) ks ric Electri Traveling Cranes 
Valves Gauges Valves instruments Products instruments Hoist Hoists 





MANNING, MAXWELL & MOORE, Inc. fig 


EXECUTIVE OFFICES 


MANNING 








INDUSTRIAL CONTROLS DIVISION: CONSOLIDATED py et HANCOCK DIVISION 


tratford, Connecticut tratford, Connect jisa, Oklahoma « Watertown, Massachu 





CANADIAN SUBSIDIARY 
SHAW-BOX CRANE & HOIST DIVISION oer | PRODUCTS DIVISION: EXPORT DIVISION fanning, Maxwell & Moore 
Muskegon Ce 


Michigan Danbu n * inglewoor aliforn Chrysler Bu ng East, New York, f of Can ada, Ltd., Galt, Ontar 








To The Solution 
of Management 


clues: me 


Pub: weekly—closes 12 days in advance. 
Rate—$& per line (position wanted $4 
per line), minimum 2 lines. Count 2 
words for box number. Effective July 
1957, $9.30 per line. 








REPLIES (Box No.): Address to office nearest you 
NEW YORK: P. O, Bow 182 (36) 
CHICAGO: 520 N. Michigan Ave. (11) 
SAN FRANCISCO: 68 Post St. (4) 





SELLING OPPORTUNITIES 


Selling Opportunity Offered 
Established Manufacturers Representatives 
now handling lines similar to die castings, 
stamping & screw machine products in 
northern Ohio. Missouri and Michigan terri- 
tories wanted to represent reputable metal 
powder parts manufacturer. RW-5022, Busi- 
ness Wee 





=Selling Opportunities Wanted 


Tulsa Oklah facturer’s agent calling 
on oil company and industrial accounts de- 
sires additional lines. RA-5452, Business 
Week 





New Manufacturers Sales Agency. Chemical 
sales and service management experience. 
‘ Smith, 2112 S. 7th St., Louisville, Ky. 


BUSINESS OPPORTUNITIES 


Free Catalog; Hundreds of Bargains on busi- 
ness, farms and income property for sale 
throughout the U. S. Deal direct with owners 
Write U 1 Buyers Digest, 1608 Hilhurst 
Dept. BW6, Los Angeles 27, Calif. 
Oil Exploration. Limited Partners Wanted. 
Harvard MBA manager, References. Deane 
Baker, 2721 55th, Lubbock, Tex. SH4A7TO079. 


SPECIAL SERVICES 


Need Translation? All Languages. Your Ads, 
manuals, catalogs, film scripts, house organs, 
sales letters. Turn-around service on busi- 
correspondence, type on your own let- 
‘ ‘echnical and industrial material a 
ialty backed by years of experience 
Overseas Business Services. McGraw- 
Hill International Corp., 320 West 42nd St., 
New York 46, N 
Mechaneering For Temporary Technical Help. 
rrialthire for permanent engineers ‘& super- 
sors. Electronic & electro-mechanical Re- 
search & Dev Automation surveys for 
sensible planning. Special machinery de- 
signed, built economically. Simplified draft- 
ing systems that cut costs. Plant manage- 
ment on fee or % of profits basis. Trial 
proven experts for winning court testimony 
Complete plants purchased, disassembled, 
moved, setup, run profitably, help trained. 
Worldwide We work for the same clients 
more than once!!! Mechaneers Incorporated, 
Westport, Conn 


Want a Branch Office in London or Paris? 
Use our offices as yours for mailing address, 
secretarial service, telephone answering, desk 
rental, ete. Services available in London, 
Paris, 116 American cities, Toronto, Mont- 
real, Johannesburg, Brussels and Havana. 
For illustrated brochure write Dept. DR 
Manpower, Inc., 820 N. Plankinton Avenue, 
Milwaukee, Wisconsin 


Decals. Markers, Truck Signs——Designed to 
order Allied Decals, Inc., 8394 Hough, 
Cleve 3, Ohio. 


Safety in dark! Use “Reflect-in-Light-Glow- 
in-Dark’’ Safety Markers. For factory, office, 
trees, camp, stairs. 200"%x1,", $2. Miracle, 
220 Bway, NYC. 


CAPITAL TO INVEST 


Every type commercial & realty financing. 
Stock issues arranged. New ventures financed. 
Sy Field, 1457 Broadway, New York 56, N. Y. 
Ph. Wis. 7-7395 
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commodities other than farm and farm 
products were unchanged in carly June 
from their May level. At the middle 


of June, the index stood at 117.5. 
Prices now are about 1% above the 
level prevailing at the end of 1956. 


Raw Sugar Price. 


Cents per Pound 
6.6 


Dota. New York Coffee and Sugar Exchonge, 


Raw Sugar (96°) Duty Poid 


Demand Is Running High 


The domestic price of raw sugar at 
mid-June reached $6.55 per 100 Ib. at 
New York—the highest since October, 
1952. It was pushed there by stepped- 
up demand. 

As a result, the Agriculture Dept. 
raised the sugar import and marketing 


guota 100,000 tons, bringing total 
supply for 1957 to 9.1-million tons 
Vhis is the second such increase so far 
this vear. The quota originally set at 
8.8-million tons, was boosted 200,000 
tons in January. Last vear the final 
quota was 8.9-million tons—a new high. 


Industrial Production | “ 


1947-49 = 100 Segsonally Adjusted 
150 


1957 


Dota. Federal Reserve Bod 


Still Drifting Downward 


In May, production of the nation’s 
mines and factories dipped slightly to 
continue the downtrend that began in 
March. The Federal Reserve Board’s 
preliminary industrial production index 
for May, after seasonal adjustment, was 
143% of the 1947-49 average. That's 
four points or approximately 3% below 


the peak reached in December, 1956. 

FRB noted that during May ‘there 
was a further decline in the output of 
durable goods. Nondurable goods pro- 
duction was unchanged from April, 
after a two-point downward revision of 
April’s previously reported new high 
of 132. 
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THE TREND 





The Court's New Consistency 


Although individual Justices swung from one 
side to the other, there is a certain unity of thought 
in the majority position of the Supreme Court in 
the three momentous cases decided last week. Put 
simply, and perhaps too baldly, the Court was con- 
sistent in its zeal to protect the lesser against the 
larger power. Its bias remained consistent with the 
views it made law in the earlier du Pont case where 
its concern to protect the consumer and the smaller 
competitor of an industrial giant threatens to make 
hash of long-accepted business practice (BW—Jun. 
17°57,p200). 

In last week’s three cases it held for an individual 
witness against a Congressional committee (Wat- 
kins); for officials of the Communist Party of Cali- 
fornia against the Justice Dept.’s invocation of a 
drastic federal antisubversive statute (Yates et 
al); and for a Wisconsin employer against a labor 
union (Teamsters Local 695). 


Loosing a Storm 


It was the first two of the three decisions that 
loosed a storm. The line of interrogation of Wat- 
kins by the House Committee on Un-American Ac- 
tivities that the Court ruled unlawful was de- 
signed to expose Communist affiliations of people 
he had previously known. And reversing the con- 
viction of Yates and her associates under the Smith 
Act was based in large part on the finding that what 
is done by Communist Party functionaries is not 
incitation to illegal acts, but advocacy of certain 
ideas. There were, of course, many other elements in 
the two cases, but these matters seem central. 

The Court’s decisions will certainly necessitate a 
recasting of the procedure of Congressional in- 
quiries. To meet the constitutional test now ap- 
plied, the committee’s mandate to inquire—a 
mandate formulated by Congress—must not be 
flawed as this one’s was by vagueness. And direct 
pertinency of the information the committee seeks 
to the mandated purposes of its inquiry will deter- 
mine whether a question must be answered. 

Although both of the requirements put a more 
exacting burden on Congress and its committees 
and call for a more difficult and disciplined pro- 
cedure, they seem hardly to merit the charge in 
Clark’s lone dissent that they are “unworkable.”’ 

Nor does the implication in Clark’s dissent in the 
Yates case seem justified. Here, he seems to be 
saying that the majority view renders us vulnerable 
to domestic Communists. Taking off from the Clark 
opinion, one newspaper headed its editorial on the 
decision, “Communists, Come and Get Us.” 

In actual fact it is events, not argument, that 
make or unmake Communists. The Depression, the 
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period of Soviet-American amity, the Russian claim 
to anti-fascist leadership, to peace leadership, to 
humanitarianism—before these ended or were ex- 
posed as egregious sham they fertilized the ground 
for Communist recruiting. Prosperity, the Nazi- 
Soviet pact, manifest Russian imperialism shook 
people off the Red Express as no pleas or polemics 
ever could. It is history, much more than legisla- 
tion, that has decimated the American Communist 
Party. Hungary was a far graver crisis for the 
party than the passage of the Smith Act. 

Because history will not suspend nor events stay 
static, it cannot be said that the battle with Com- 
munism for the American mind is won. But we are 
much further ahead than when breadlines were 
commonplace, when Russia professed to be the 
world’s only fighter for freedom during the Spanish 
Civil War, or when credulous people who believed 
the retreat from Stalinism was genuine were edu- 
cated by the agony of Hungary. 

The Yates decision permits some distasteful 
people to escape punishment for promulgating their 
distasteful ideas, but American society will not re- 
ward them by being more easily persuaded to their 
inhumane doctrines. Our espionage and treason 
laws seem to be effective, our citizenry more sophis- 
ticated; a recrudescence of Communist strength will 
not flow from the Court’s action. 

Because the third major case the Court decided 
last week did not touch the explosive Communist 
issue, it got much less attention. It is, however, 
substantively important, and significant because of 
what it tells of the tenacity with which the present 
Court holds to the “Little-against-the-big” line. 

In this case, too, the language of the dissent was 
unrestrained. A “formal surrender’ Douglas, for 
the minority, called the Court’s action in sus- 
taining an injunction against peaceful picketing. 
The majority obliterated the notable Thornhill doc- 
trine that held picketing was protected activity 
under the free speech and free press guarantee in 
the Bill of Rights. The Court now holds that even 
orderly, peaceful picketing is coercive and in the 
absence of a labor dispute cannot be permissable on 
grounds that it communicates information. 

Such an idea suggests that the Court’s liberalism 
has a cogent contemporaneity. It recognizes that 
a labor union can now exercise oppressive power; 
that in many instances it is labor that is big and 
strong and the employer small and weak. Douglas 
and the dissenters seem to suffer from a cultural 
lag; their minds still dwell in a vanished era when 
it was the union that was the lesser power and 
needed the law’s supporting hand. 

The Court is surely controversial. But it does 
seem within its realm of reasoning to be consistent. 


BUSINESS WEEK e¢ June 29, 1957 





Why rail freight is going great! 





ONE REASON IS T.O.F.C.* 

Today more and more highway trailers 
are hitching rides on special flatears 

to save time and money on long hauls: 
29 hours from New York to Chicago. 
Both railroads and motor carriers profit; 
evervbody benefits from faster deliveries. 


*TRAILERS ON FLATCARS 


és 


ONE MORE BIG REASON [IS HYATT HY-ROLL BEARINGS 
Another (= for non-stop freight. [t's significant that so many of the new 


contribution flatears built for high-speed T.O. F.C.* service have HY ATTS 


.. because railreads recognize roller bearings are the answer 


where delay-free dependability counts! HY APT Hy-Rolls banish 
progress hotboxes, major cause of freight train delays. Pheir sealed-in 


to railroad 


s-Vear grease supply saves time-wasting watts tor Ins prec tion and 
lubrication, too. And new HYATT Hy-Rolls are so simple to install 
and maintain that they make the big switch to roller bearings 
practical at last. They're plaving a bigger and bigget part 

in the railroads’ modernization program to bring America better 


and better freight service! Uvatt Bearings Division of General 


Motors Corporation, Harrison, New Jersey. 


WAT ET ”. ROLL BEARINGS 








Another new development using 


B. F. Goodrich Chemical -» =a: 


Rigid Geow 
packs powe/u 
iw small space 


4 rd lose power 
iltiple elec- 
provement, a 


made of Geon 


e of a new use tor Geon 
rive you an idea tor 

er uses tor Geon mate 

gs. For technical help 
Dept. FA-~. B. F. Goodrich 


15, Ohio. Cable address: 


GEON RESINS « GOOD-RITE PLASTICIZERS . . . the ideal team to make products easier, better and more saleable. 
GEON polyvinyl materials « HYCAR American rubber and latex e GOOD-RITE chemicals and plasticizers e HARMON colors 








